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In the Front Rank of Young Western Lumbermen 


It is planned to make the annual Hoo-Hoo coneatenation which is to be 
held in Spokane, Wash., Sept. 14 to 17, one of the best in the entire 
Hoo-Hoo are expected in large numbers from all 


history of the order. 


parts of the United States. But when it is a thing of the past and 
only the salient features of the days of good times, new friendships made 


and lumber knowledge gained are left 
in the memory, one recollection will re- 
main etched with cameo-like clearness in 
the minds of the visitors. 

This will be a vivid picture of James 
(Jim) M. Brown, the energetic, enthusi- 
astic, hospitable, capable and altogether 
likable president of the Spokane Hoo-Hoo 
Club. ‘‘Jim’’ is a strictly western prod- 
uct in his early forties, and with the 
‘“‘tang’’ of the West a part of his very 
being. He makes his living as president 
of the Long Lake and the Deep Lake lum- 
ber companies, but as an avocation he is 
president of the Spokane Hoo-Hoo Club. 
He also finds time to serve as a member 
of the executive committee of the Kiwanis 
club and to take an active interest in the 
Spokane Chamber of Commerce and the 
Spokane Advertising Club. 

But he is first and last a lumberman. 
He was born in Chippewa Falls, Wis., 
back in 1885 within the sound of the 
droning of the saws. And it is in the 
blood. His father was a veteran logger 
for the Weyerhaeusers in the good old 
lumber days of Wisconsin. Young Brown 
went through the grades and high school 
and then shifted for himself. His first 
job was as timekeeper in a northern Min- 
nesota camp. <A year of varied employ- 
ment followed during which his native 
shrewdness pointed him to the West as the 
land of future opportunity in the lumber 
business. With him, to think is to act 
and in 1906 he arrived at Lane, Idaho, 
and took a job handling green lumber off 
the chain. There was a shortage of men 
that summer, and throughout that season 
each day he worked a shift and a half, 


being on the job from daylight till dark with only a half-hour off for 
din»er and another half-hour for supper. But he did not stay at his first 


job long. 


into business for himself as a general merchant and lumber dealer, he 
had hecome foreman of the yard where he had started at the bottom. 

In 1910 he moved his general merchandise store from Lane to Harrison 
Where he had a bigger field. Here he also built a shingle mill and dealt 
in timber products. In 1915 he sold his general merchandise business to 
his younger brother, David, who had become associated with him in 
order that he (‘‘Jim’’) might give his entire time and attention to his 


Soon he was grader and in two years, before he left to go 





JAMES M. BROWN, SPOKANE, WASH. ; 


An Outstanding Example of Western Lumbermen Who Have 
Made Good 


Josephine Herlinger. 


man of the best type. 


important part in the entertainment of visiting Hoo-Hoo. 
carry away with them an impression of dynamic force, winning friendli- 
ness and a desire to please that has won him friends everywhere and put 
him in the front rank of the younger lumbermen of the West, a self-made 


lumber and timber interests. In 1920 he moved to Spokane, where in con- 
junction with his brother David and his brother-in-law, E. C. Wert, he 
purchased the plant and other property of the Long Lake Lumber Co. 
This consisted of a single band mill at Long Lake, 15 miles from Spo- 
kane, cutting 15,000,000 feet yearly, timber holdings and a yard and 


planing mill in Spokane. 

Then in 1923 he purchased a mill at 
Northport and, with his associates in the 
Long Lake Lumber Co. and others, or- 
ganized the Deep Lake Lumber Co., which 
cut about 10,000,000 feet of lumber a 
year until the mill recently. 
Within the last six months, through 
the Long Lake Lumber Co. he has bought 
the Phoenix Lumber Co. mill in Spokane 
and is operating it to its full capacity of 
20,000,000 feet a year. The burned Deep 
Lake mill was insured for cost. 


burned 


These are the achievements of a man 
who started at the bottom and by hard 
work and native ability has forced his 
way unaided to the top so that today with 
his brother David as vice president and 
his brother-in-law, E. C. Wert, as secre- 
tary-treasurer, he owns and controls all 
of the stock of the Long Lake Lumber 
Co. and holds a controlling interest in the 
Deep Lake Lumber Co. He is a good 
executive, popular with his men and his 
associates, knows hew to run a mill to get 
the most out of it and is a good salesman. 
It has been found that many times whem 
others were complaining about searcity of 
orders, he had his output sold for six 
months ahead. And it is significant that 
his customers are his best friends and 
come back to him for repeat orders, be- 
cause he has the happy faculty of mak- 
ing money for them and for himself at 
the same time. 

Just a word about the family side of 
this man whom the Hoo-Hoo of the 
United States who come to Spokane next 
September are going to meet and to re- 


member. He was married in 1907 to Miss 


Five children have graced this happy union. And 
when they are all together, it is sometimes difficult to tell which is 
voungest or which oldest but, on occasion, the pater familias can assume 
a dignity which assures him the respect as well as love of his children. 
As president of the Spokane Hoo-Hoo Club, Mr. Brown will have an 
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For over T hirty Years 
the dependable source 


of supply for 


CALIFORNIA SUGAR PINE— 
CALIFORNIA WHITE PINE— 


New York Office: 
903 Canadian Pacific Bldg., 
432 Madison Ave. 


E. J. STANTON & SON 


General Offices: 
Los Angeles, 
California 
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Pictured is a kiln truck of hardwood lumber be- 
ing prepared for manufacture into “Everlasting” 
Flooring. Note the precautions for thorough 
air circulation—the center flue, the open spacing, 
the system of stickers. “Everlasting” flooring is 
as scientifically kiln-dried as the wood used in 
the finest furniture. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICHIGAN “Cente of Fine, 
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‘Exceptional 
Offering 


In Winter Sawn Hardwoods 


ASH 
2 cars of 4/4 No. 1 & Btr. 
lear of 4/4 No. 2 Common. 
BASSWOOD 


10 cars of 4/4 No. 1 & No. 2 Com. 
10 cars of 4/4 No. 3 Common. 
2 cars of 6/4 No. 3 Common 


BIRCH 


2 cars of 4/4 Select & Btr, 
2 cars of 6/4 No. 1 & Btr. 
l car of 8/4 No. 1 & Btr. 


HARD MAPLE 


10 cars of 4/4 No. 1, No. 2 & 3A. 
i car of 4/4 Straight Grained. 
10 cars of 8/4 No. 1 & Btr. 

5 cars of 8/4 No. 2 Common. 

1 car of 8/4 Straight Grained. 


SOFT ELM 


3 cars of 4/4 No. 2 & Btr. 
8 cars of 6/4 No, 2 & Btr. 


ROCK ELM 


2 cars of 4/4. Jackets. 
5 cars of 5/4 No. 2 & Btr. 





This is exceptionally fine stock, all 
winter sawn and dry. Give us a trial. 
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_InIts Fifty-second Year 
Small Dwelling Big Sales Opportunity 
HEN STATISTICS ON HOUSING like those in the article on cost more, they are better, more comfortable, more convenient, even 
page 45 by Grace J. Landon, statistician of the National luxurious, in comparison with those of former days. Surely, it is 
Lumber Manufacturers’ Association, are published the significant of the change in household equipment that the number 
| editor is induced to wonder what they suggest to readers of this of plumbers to the million of population has increased from 81 in 
| Paper, both producers and distributers. Mrs. Landon shows quite 1850 to 2,000 in 1920, and that from being utterly unknown in 





' convincingly that last year it cost about the same amount of money 1850 electricity has become an everyday utility in the homes of 
»to house a family in a cottage, in a two-family house and in an families of the smallest incomes. 


| *partment. She shows also that last year more money was spent Material of great value from the sales promotion viewpoint is 
for one-family dwellings than for any other type of building for presented in the figures regarding the number of homes owned in 
which permits were issued. the various regions of the United States. The striking differences 


The foregoing may be called past history and of significance only in regions and in States are partly accounted for by the character 
a8 showing the trend of building. However, Mrs. Landon shows’ of the employment or occupations. It is made clear, however, that 
that though a very large part of the population falls into the rela- the biggest opportunities for promoting home ownership are in 
tively small income group, the people generally have relatively the cities, villages and towns. 
| rger incomes than in former times when homes could be built for Attention is here drawn to this article because it suggests the 
j less money. Another important fact brought out is that, if houses facts on which to base selling campaigns. Each community is a 
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field that offers its own special sales opportunities, and the dis- 
tributer of lumber who possesses the essential facts regarding build- 
ing possibilities is prepared to concentrate his efforts where they 
will be most productive of sales. 





Lumber Deserves Better Salesmanship 


HEN WOOD WAS THE ONLY material available in a large 
\ part of the country for building purposes, there was hardly 
a suggestion that anything else be used. The retail dis- 
tributer was in fact a lumberman, who offered to his patrons little 
else but lumber. Now the retailer of lumber is a distributer of prac- 
tically every substitute for lumber, so that it is as easy for the user 
to buy materials that supplant wood as it is to buy wood itself. The 
distributer of building materials probably is the objective of more 
selling campaigns than almost any other retailer, and several of the 
best organized and most persistent campaigns have been and are 
being carried on in behalf of lumber’s rivals. 

It is not far from the truth to say that lumber has met the assaults 
of its multitude of rivals with just one argument—price, and even 
where lumber competes with lumber it competes on price alone. 
While producers of other materials have been striving to convince 
users and distributers that they offered something better than wood 
in places where wood always has been used the producers of lumber 
have in the main relied upon price to withstand these onslaughts. 
They have concentrated their efforts largely upon production, trying 
in that way to keep the price down in order that they might as in 
the past continue to use the price argument in selling. 

So long as business is conducted for profit, the distributer will sell 
the material that meets the least sales resistance and that returns 
the greatest profit for the least effort. He will sell the article that 
he himself is “sold” on; and the fact may as well be admitted that 
many distributers are not “sold” on lumber as a building material. 
They are, however, “sold” on many substitutes for wood, not always 
in the sense that they are convinced that those materials are better 
than wood, but because they are able to market them with little effort. 

A fact that is observable in every branch of the lumber industry is 
that where the sales program is well organized, where it includes 
intelligent advertising, skillful salesmanship and enterprising pro- 
motion, there is little complaint about slack demand or low prices. 
It is to be expected, of course, that the lumber industry will suffer 
from depression that is general and fundamental; but there has 
rarely been a time when that condition has prevailed over a long 
period. It is one of the great advantages of the United States that 
its vast area presents not only great diversity of climate and popu- 
lation, but that it presents almost the same diversity of business 
conditions. It is the part of salesmanship to push sales where there 
is the least sales resistance; and it is the crassest folly to force 
lumber on unwilling buyers. 

In almost any other industry but lumbering all of the foregoing 
would seem like “old stuff,” but no lumberman needs to be told that 
the industry’s selling methods have lagged behind its production 
methods. Too much effort is not expended in seeking to lower pro- 
duction costs, but too little effort and enterprise are exhibited in 
selling lumber. It would be the greatest blessing that could befall 
the industry if lumbermen could be persuaded to emphasize always 
the intrinsic values of wood as a structural material instead of offer- 
ing it at auction to the best bidder. Lumber deserves better con- 
sideration from those who manufacture and distribute it. The most 
effective way to show that consideration is to sell it on its merits. 





Terms of Sale Vital Factor in Retailing? 


T A TIME WHEN THE TREND seems decidedly toward instal- 
ment and other forms of credit buying, it may appear unwise 
for the lumberman to try to hold to cash. But since credit is 

extended only as a means of holding trade or enlarging sales, it is 
always worth while to weigh the inducement of credit against the 
inducement of discount for cash. In some localities credit is ex- 
tended, apparently, as a habit or custom established when farmers 
got their money once a year or when employees were paid off 
monthly or fortnightly; and the custom has been allowed to persist 
long after the real reason for it has been removed. 

When a sale is made without specified terms the law presumes 
that it is for cash, and when the merchant names a price without 
mentioning terms of payment it is to be presumed that the amount 
named is for cash payment. If so, and immediate payment is not 
made, the merchant has omitted from the price of his merchandise 
a legitimate cost—that of carrying the account. If the price he 
names does include the cost of carrying the account and the buyer 
pays cash, the latter is overcharged. It is true that some of the 
overhead must be borne by every buyer, but the costs of long cred- 
its and bad accounts can not be properly charged to the cash buyers. 


ee: 4 

The question of cost of doing business has been often enough | 
discussed by retailers to make them familiar with the items thy [ 
are included in it, and they are inevitably numerous enough. Py. | 
marily, the function of the retailer is to distribute merchandise t, | 
the consumers. He is not a banker, not a financial promoter, not, | 
“rich uncle,” but a merchant; and the more strictly he confines hj; 7 


operations to the field of merchandising the better the service hg 
can render and the lower the prices he will be able to charge, 
If the merchant is dissatisfied with the credit business; if he fee); 


that his losses from bad accounts and long credits without interes | 


are too heavy a burden, he ought to ask himself whether he is 


fault or not. In buying as in many other acts, debtors move in th | 


path of least resistance; they buy on credit because they pay 
more than the cash customers and are offered no inducement to pay 
cash. Certainly, if the retailer is indifferent whether his customer 


pay cash or in three or six months, or not at all, he need not be | 
surprised if they also are indifferent in the matter. If on the othe [ 


hand he offers a discount for immediate payment and demand: 
interest on open accounts he is doing his part to encourage cash 


buyers to trade with him and to induce would-be credit buyers ty 


pay cash. 


In many if not most cases, laxity in extending credit to his cus. 


tomer compels the retailer to ask for similar lenity from those 


who sell to him. His own habits of pay are but a reflection of the | 
habits of pay of his customers, and it need not be surprising if his 


commercial rating is no better than that of his slow-paying patrons, 
It should be said, perhaps, that the objection is not to selling on 
credit, but to lending money in that way without charging interest, 
and collecting this interest in the form of prices from persons who 


do not borrow the money in the form of credit; that is, the cash 


buyers. This whole question in many of its phases is discussed by 
“A Fellow Behind the Counter” on page 40 of this paper in an 
article that may be read with profit by every retailer of lumber 
and coal. 





The “Luxury” Appeal in Home Selling 


O MUCH OF A PESSIMISTIC character has been said and writ: 


ten concerning the competition of the automobile with the home | 


that it is refreshing to hear or read a strong, courageous, opti- 
mistic utterance on this vexed question. A letter received a few 
days ago by the AMERICAN, LUMBERMAN from an Ohio lumber 
retailer contains these inspiring sentences: 

“A house furnished complete and ready to step into looks just as 
good to the average American as a fine new automobile, and | 
believe that the time is not’far off when more people will be buili- 
ing homes and not so many buying automobiles.” 

There speaks a dealer with a broad-visioned, constructive view of 
the situation under discussion. And, it is worth noting in passing, 
this particular lumberman is practicing what he preaches; that is, 
showing the finished home, attractively embellished, just as the 
automobile seller shows his sample cars in a luxuriously appointed 
sales room, with all the allurements that plate glass, polished floors 
and scientific lighting effects can supply. <A recent issue of the 
AMERICAN, LUMBERMAN [July 4, page 39] carried a story 
how this dealer threw open his recently completed residence for 
public inspection, with the idea of stirring up latent interest in 
home building, which object appears to have been achieved, at least 
to some extent, as several hundred persons inspected the house ani 
the lumberman-owner expressed his confidence that future business 
for his firm had thereby been created. 

All this, however, is parenthetical to the main point, which is, © 
make people really want homes, and therefore buy them, just as the 
buyers of pleasure cars now buy them for that reason, and for 1 
other. You never yet read an automobile advertisement—and you 
never will read one—that urges the reader to buy because he wil 
thereby “save money,” or become a “better citizen.” Perhaps i 
their zeal to convert renters into home owners, lumber dealers 4 
well as lumber newspapers have harped overmuch on the “economy’ 


and “good citizenship” strings, and neglected playing up the hom f 


as being intrinsically something to be desired, from the standpoit' 








Scie 





eee ee 





of pure satisfaction and enjoyment, above almost anything else that 


a man could put his money into. 
Nobody buys an automobile, a piano or a radio outfit because he 


expects it to yield him dividends in cash. Why should the economit F 


test be applied solely to the home? Why should people be encour | 


aged to think that unless they can be shown that by buying a hom | 


they will have a bigger bank account at the end of the year they 


might just as well continue renting? If that really should be th F 
determining factor, let’s apply it also to automobiles, radios aM F 


other luxuries, and see how it works out. 

Perhaps the time has come frankly and openly to sell homes 4 
luxuries, rather than as merely bare, drab necessities of existent 
or even as a means of “beating the landlord.” Someone ha! 
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__ 


trenchantly said, “Give me the luxuries of life and I will do without 
That spirit is abroad today, and must be taken 


the necessities.” 
into consideration. 


Sometimes the “owned” home is a necessity. More often it is not. 
Ordinarily a man can rent a fairly acceptable home for about the 
same as, or less than, the fixed charges would be on a home of the 
kind he would want if he decided to build, and he knows it. 
the “beat the landlord” line of argument is losing some of its force. 
Also, the “patriotism” and “good citizenship” appeals for home 
ownership have been rather overworked. Home ownership unques- 
tionably does conduce to thrift and good citizenship, but very few 
people build homes for that reason. They build them because they 
expect to get out of them a degree of pleasure, satisfaction and 
physical benefit commensurate with the outlay, and the sacrifice 


necessary to attain home ownership. 


.No doubt many a man finds himself financially better off for 
having obligated himself for a home, because so doing has imposed 


a restraint upon spending in other directions, but it is becoming 


So 


increasingly doubtful whether in this fast moving and fast living 
age the thrift and economy argument is the most effective one to 
rely upon in selling homes. 
the province of lumbermen to educate the public to that point of 
view; yet, after all, the lumber dealer is in business to sell lumber— 
and the sellers of automobiles, radios and the like are not conduct- 
ing any courses in economics. Quite on the contrary, they are stick- 
ing right at their knitting, and their only attempt at educating the 
public is to educate it to spend its money, and mortgage its future 
income, for the purely “luxury” wares which they have to offer. 
Homes, too, are a luxury, in the best and truest sense. 


Perhaps it ought to be; and it may be 


Why not 


advertise and sell them as such? 





Healthier Tone to Lumber Industry 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 16.—Telegraphic 
reports to the National Lumber Manufacturers’ 
Association from 379 of the larger sawmills of 
the country, covering reports of lumber manu- 
facture for the week ended July 11, indicate a 
healthier tone for the industry, with 21 more 
mills reporting than for the previous week. 
Production and new busienss indicate a decided 
increase, while shipments are slightly less than 
for the previous week. 

The unfilled orders of 249 southern pine and 
west Coast mills at the end of last week 
amounted to 616,940,331 feet, as against 603,- 
039,457 feet for 246 mills the previous week. 
The 134 identical southern pine mills in this 
group showed unfilled orders of 230,050,632 feet 
last week, as against 222,623,604 feet for the 
week before. For 115 west Coast mills, the un- 
filled orders were 386,889,699 feet, as against 
380,415 853 feet for 112 mills a week earlier. 

Altogether the 379 comparable reporting mills 
had shipments 96 percent and orders 107 per- 
cent of actual production. For the southern 


Pine Manufacturers’ Association reported a 
cut of 8,451,000 feet; shipments 4,328,000 feet, 
and orders 5,642,000 feet. The reported cut 
represents 14 percent of the total of the Cali- 
fornia pine region. As compared with the 
preceding week, from reports of the same 
number of mills, production and shipments 
decreased, while new business gained. 


The West Coast Lumbermen’s Association 
wires that new business for the 115 mills re- 
porting for the week ended July 11 was 16 
percent above production, and shipments were 
614 percent below new business. Of all new 
business taken during the week, 41 percent was 
for future water delivery, amounting to 41,-; 
870,791 feet, of which 28,716,030 feet was for 
domestic cargo delivery and 13,154,761 feet 
export. New business by rail amounted to 
1,811 cars. Forty-five percent of the week’s 
lumber shipments moved by water, amounting 
to 42,496,593 feet, of which 31,794,099 feet 
moved coastwise and intercoastal and 10,702,- 
494 feet export. Rail shipments totaled 1,573 
cars, and local deliveries 5,041,064 feet. Un- 
shipped domestic cargo orders totaled 142,584,- 
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The boss who thinks he buys me when he employs me. 

job that I can not hold in high respect. 

salesman who spends too much time complimenting me. 
management that drives its men instead of leading them. 
investment that promises too much. 

business deal that I am ashamed to explain to my wife. 
salesman who mixes smut with selling talk. 








pine mills these percentages were respectively 
97 and 109; and for the west Coast mills, 108 
and 116. Of the comparable reporting mills, 
855 (having a normal production for the week 
of 219,472,791 feet) reported production 91 
percent of normal, shipments 90 percent, and 
orders 101 percent thereof. 

The figures for last week, the week before 
and the same week last year, with 363 mills 
reporting, follow: Production—219,445,578 
feet, against 192,666,414 feet the week before, 
and 186,659,957 feet last year. Shipments— 
209,610,743 feet, against 212,577,740 feet the 
week before, and 182,681,162 feet last year. 
Orders—235,159,963 feet, against 212,378,575 
re the week before, and 203,366,276 feet last 
ear, 

A comparison of the lumber movement for 
the first twenty-eight weeks this year with 
the same period of.1924 follows: Production 
—6,649,351,649 feet, against 6,547,158,844 
feet; 1925 increase, 102,192,805 feet. Ship- 
ruts—6,667,713,998 feet, against 6,473,003,- 
136 feet; increase, 194,710,962 feet. Orders— 
6,520,686,998 feet, against 6,118,534,169 feet; 
merease, 402,152,829 feet. 

Eight mills of the California White & Sugar 





043 feet; foreign, 92,205,656 feet, and rail 
trade, 5,070 cars. ‘Turnover of sawmill men 
during the holiday period this year is the lowest 
reported in three years, and but few experienced 
millmen are unemployed in any locality. Log- 
gers not employed in camps have for the most 
part taken jobs in construction crews and wheat 
harvesting. 

[The Southern Pine Association barometer 
appears on page 45 of this issue-—EpITor. ] 

The Western Pine Manufacturers’ Associa- 
tion, with seven more mills reporting last week 
than for the week before, indicates decided 
gains in production, shipments, and new busi- 
ness. 

The California Redwood Association, of San 
Francisco, reports a small increase in produc- 
tion, little change in shipments, while new 
business was almost double that for the pre- 
vious week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports marked increases in production, 
shipments and new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports a good gain in production, a small 
decrease in shipments, and a substantial gain in 





new business last week as compared with the 
week earlier. 


[Special telegram to AMBRICAN LUMBERMAN] 

NorFo.k, VA., July 16.—For the week ended 
July 11, forty-four mills reporting to the North 
Carolina Pine Association, and having a normal 
production of 13,224,000 feet, manufactured 
7,356,464 feet, shipped 8,035,555 feet, and 
booked orders for 6,849,676 feet. 


Federated Industries Manager Dies 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WaSH., July 15—John H. MelIn- 
tosh, 45 years old, manager of the Federated 
Industries of Washington, committed suicide 
Tuesday by leaping from his office on the ninth 
floor of the American Bank Building to the 
street. He was ill and on the verge of a ner- 
vous breakdown. He leaves a widow and four 
children, two boys and two girls. He was born 
in Early County, Georgia, Feb. 1, 1879. He 
was a tireless worker, an able organizer, and a 
convincing orator. Under his direction the 
Federated Industries has conducted an uncom- 
promising fight for the open shop, particularly 
in the lumber camps of Washington, where Mr. 
MeIntosh has waged ineessant warfare on the 
red element among the bolsheviks and I. W. W. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 16.—Following are 
f.o.b. mill prices, July 9 to 11 of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 

Edge grain— or S 
1x3” B&better ..$73.97 eae” See aecews $33.50 

Flat grain— 1x 8” No. 2 20.99 
1x4” B&better ... 43.08 Ts & Net B..cca< Bean 
1x4” No. 2 com.. 17.86 Bete NG Bicesc "Oe 
1x6” No. 2 com.. 20.64 1x12” No. 2 22.08 
1x6” No. 3 com.. 15.12 Longleaf Timbers, S48, 
Dimension, 2x4”, 16’ 20’ and Under 
NGOS awencatied eee 8” and under... .$33.75 
ROCs edcaceeased 25.00 ae seicddaasdaieds 40. 


*Figures for July 1 to 11. 


Grants Fourth Section Relief 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., July 16.—Following a 

rehearing, the entire membership of the Inter- 
state Commerce Commission today handed down 
an opinion in Docket 13193—Ingram Day Lum- 
ber Co. vs. Gulf & Ship Island Railroad Co. et al. 
—aflfirming its original finding that rates on 
lumber from Lyman, Miss., to Gulfport, Miss., 
for export and to Mobile and New Orleans are 
not unreasonable or unduly prejudicial. The 
commission points out that the blanket system 
of rates maintained since the beginning of the 
lumber industry in this section can not be lightly 
set aside. Commissioner Campbell dissented. 
Fourth section relief with respect to rates on 
lumber and related articles from stations on the 
Gulf & Ship Island to Mobile and New Orleans, 
is granted. 
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Manufacturer of Hickory Dimension 
We are considering the installation of a dimen- 
sion mill for the production of hickory dimension 


stock. We plan to manufacture spokes for auto 


mobile and wagon wheels, handle stock and other 


such material. We should like very much to get 
some information as to the present market on 


hickory dimension and who are the largest users 
of such material. We will appreciate it very much 
indeed to have you give us the approximate price 
which is being paid for spokes at this time and 
other hickory dimension stock, if it is possible for 
you to do so. We would also appreciate your giv- 
ing us a list showing the largest purchasers of 
spokes and also people who would be interested in 
purchasing hickory dimension for handles and other 
USES, 

We should be very glad indeed to receive this 
information from you, and would like to know the 
various articles that may be produced at a hickory 
dimension mill which are very apt to find a good 
market.—INQUIRY No. 1,558. 

{This inguiry comes from the superintendent 
of a large Tennessee operating company. The 
largest users of hickory it is understood, are 
makers of handles, vehicles and implements. 
Manufacturers of vehicle bodies, especially for 
automobiles, appear also to use considerable 
hickory. 

There are several organizations of manufac- 
turers that should be able to give information 
along the line that is here asked for. The in- 
quirer has been supplied with the names and 


addresses of some of these organizations. The 
Hickory Handle Association late last year 


adopted standard specifications for hickory han- 
dle blanks, and grading rules for hickory tool 
handles with price list. 

The Dimension Stock Producers Bureau is an 
organization that has prepared a list of sizes 
of dimension with list prices for the guidance 
of its members. This list has been very in- 
geniously and apparently scientifically devised, 
and the use of such a list should contribute vast- 
ly toward the standardization of dimension man- 
ufaeture. The name of the inquirer will be sup- 
plied to interested readers on request.—EbITor. | 


Wood Waste Stoker and Feed Control 


Referring to Inquiry No. 1,524 in the June 13 
issue of the AMERICAN LUMBERMAN, we have been 
building stokers for shavings, sawdust, hogged 
chips ete. for about six years, to do away with the 
waste in fuel which resulted from the old system 
of feeding directly from the dust collector into 
the furnace. We developed the old feeder system, 
but its defects were that the fuel supply from the 
mill or factory always varied in quantity, and 
even when a fireman kept right after the adjust- 
ing of the valves, it was physically impossible to 
adjust the percentage which went to the furnace on 
an economical basis and keep it so. The other 
bad defect was that a large quantity of compara- 
tively cold air was blown into the furnace at all 
times and this excess of air was the greatest when 
the least fuel was running. 

The Allington stoker has a magazine which takes 
up the fluctuation in the fuel supply and the fuel 
is fed out by a system of screws from the bottom 
of the stoker at an absolutely tniform rate, re- 
gardless of whether the magazine is full or nearly 
empty. ‘The fuel in the magazines forms a seal 
against the air blast and the fuel therefore drops 
‘into the furnace without air current. The rate of 
feed is generally controlled by a steam pressure 
throttle valve which speeds up the stoker when 
the boiler pressure drops and decreases the speed 
if the pressure goes up above the desired limit. 

In operation, the fuel is divided so as to send 
to the stoker approximately the percentage wanted 
in the furnace and the balance goes to the surplus 
vault, but the percentage valve requires very little 
attention as it needs to be adjusted only after the 
stoker magazine has gradually filled or emptied. 

The result of this automatic stoker feed is that 
laboratory conditions as to fuel and air supply, 
furnace draft, grate area ete. can be expertly deter- 
mined and then maintained day in and day out 
with the ordinary boiler help, and this of course 
means a large saving in fuel and also reduces the 
cost of upkeep on boiler and setting because of the 
even temperature maintained. 

We have one of these installations at the plant 
of the American Car & Foundry Co., in Chicago, 
and of course a great many others. I presume our 


best booster is the Fisher Body Co., in Detroit, 
Where it has secured some wonderful results. The 


National Cash Register Co., Dayton, Ohio, is also 


greatly pleased with its installation and it ran a 
number of tests crowding a big overload on its 


boiler ete. 

For night firing the fuel can be taken from a 
dead storage surplus vault by means of a fan and 
delivered to the stoker; or the surplus storage can 
be in the form of a large stoker so that the empty- 
ing of it is automatic. ‘This saves labor, as the 
fuel is bound to arch in a dead storage vault and 
manual attention is required from time to time. 

The foregoing is merely for your information and 
we are writing to the inquirer whose query was 
published as No. 1,524. 

ALLINGTON & CURTIS M¥cG. Co., Saginaw, Mich. 


Mill Board from Cedar Waste 


One of our customers is under the impression 
that at some place in the United States aromatic 
red cedar sawdust or shavings are being pressed 
into some kind of a mill board. Kindly give me 
any information about this that you can.—INQUIRY 
No. 1,556. 

[The foregoing inquiry is made by an Ohio 
Jumber company. As the AMERICAN LUMBER- 
MAN has no definite information to give in 
response to this inquiry, it is published with 
the hope that readers may be able to supply 
something. There is known to be a concern 
that manufactures a kind of wallboard, giving 
it a name that would suggest a cedar origin 
or cedar appearance, but that is not made of 
cedar. There is also a concern that makes 
cigar boxes evidently from some sort of syn- 
thetic product.—EKEp1ror. | 


Points Covered by ‘“Slop-Over” Rule 


Referring to your issue of June 20, page 72, re. 
garding, “Get Slop-Over Privilege’ matter, this 
seems to us of such moment that we wish to cal] 
your attention to the fact that all of the points 
that this privilege is allowed to, have not beep 
mentioned. Please refer to Supplement 19, the 
New York, New Haven & Hartford Railroad Co. 
Central New England Railway Co., New England 
Steamship Co., page 4, Rules 14 and 24 of Official 
Classification, exceptions on lumber: 


“On any consignment of lumber received direct 
from water carriers at Boston, Mass., New Bed- 
ford, Mass., Harbor Junction Wharf, R. I., or 
South Providence, R. I., and shipped in one day by 
one consignor to one consignee at one destination, 
on one bill of lading, which equals or exceeds the 
minimum carload weight provided in tariffs, the 
carload rate will be charged on the actual weight 
of the entire consignment, regardless of the num- 
ber of cars which may be necessary to load such 
consignment; provided, that each car, except the 
car carrying the excess, is loaded to its maximum 
loading capacity, but in no case less than 36,000 
pounds. 

“NoTE :—Will apply only to stations in New 
York State on the Boston & Albany Railroad, Bos- 
ton & Maine Railroad, Central Vermont Railway, 
and Rutland Railroad, except Rutland Railroad 
stations west of Rouses Point, N. Y. The provisions 
of this item will not apply to stations in Territory 
C other than above.” 


[The foregoing information is supplied by 
a Massachusetts sawmill concern, and it is pub- 
lished in order that the full significance of the 
privilege granted may be made known to all 
interested readers in the region affected.—Epr- 
TOR. | 
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From the AMERICAN LUMBERMAN 
Upon another page we fur-| America’ particularly, and | ket and the general lassitude in 


nish a directory of the lumber- 
men of Chicago—the greatest 
community of lumber dealers 
in the world. This will furnish 
a guide for our country read- 
ers who may wish to call upon 
or address our lumber mer- 
chants. It will also give a cor- 
rect idea of the magnitude of 


there are now in hand. orders 
for some 12,000,000 feet to 
be shipped direct from Florida 
and Georgia to Buenos Ayres. 
About 250,000,000 feet are 
sold in the city and some 20,- 
000,000 to 30,000,000 feet 
taken on orders and shipped 
to be sold abroad. 


the spring and winter trade 
cramped them so seriously 
that they were temporarily 
unable to meet their paper en- 
gagements. Sufficient time, 
however, has been given by 
their creditors, and they will 
be able to turn their stocks 


Most of | and get out of the trouble all 


this industry in this great west- 
ern metropolis. Now the great 
grain market, and the great 
lumber market, it is not an 
idle prediction that at no dis- 
tant day it will be the great 
IRON mart of the nation and 
the greatest city in the world. 
s * * 


The province of New Bruns- 
wick charges an export duty 
on lumber, as this increases 
the cost of the article shipped 
to this country, the dealers 
complained to the Dominion 
Government. So the latter, 
lately, made an announcement 
in the House of Commons, at 
Ottawa, that its influence 
would be used with the prov- 
ince to get the duty removed 
if possible. 

* » ® 

New York City has on hand 
at all times about 60,000,000 
feet for its own consumption 
and for shipment to foreign 
ports in South America and 
the West Indies. There is con- 
siderable business done in 
shipping lumber tto South 





the lumber destined for the 
New York market is floated 
down by the Erie Canal and 
Hudson River. 


* * * 


A. G. P. Dodge, 59 Wall 
street, New York City, promi- 
nent lumber dealer, explains 
character of insolvent lumber 
combine: ‘The whole matter 
has been greatly exaggerated. 
The so-called combination, so 
far as any existed, was not at 
all for the purpose of ‘corner- 
ing’ the lumber trade or con- 
trolling the market, but sim- 
ply a business arrangement 
among the lumber dealers for 
doing away with the services 
of a large army of middlemen 
and agents who charged com- 
missions for their work and 
did not always dispose of lum- 
ber to the best possible ad- 
vantage. In order to accom- 


plish this it became necessary 
for dealers and manufacturers 
to lock up a very large amount 
of capital in their stocks and 
this together with the stringent 
condition of the money mar- 





right.” 
s 8 

The largest day’s shipment 
ever made from the Saginaw 
River was made lately from 
Bay City, Mich. It went out 
in thirty-four vessels and con- 
sisted of 7,000,000 feet of 
lumber, 156,000 staves, 70,- 
190 feet of timber, and 5,600 
barrels of salt, besides lath. 
The aggregate valuation of 
the shipments was $139,923. 

* 8 * 

The Detroit, Lansing & 
Lake Michigan Railroad has 
recently opened a new route 
from Detroit to the Straits of 
Mackinaw through connec: 
tions with the Grand Rapids & 
Indiana Railroad at Howard 
City, the point of intersection. 
This should make a very pop- 
ular State thoroughfare, pass 
ing as it does through some 0 
the finest lumber regions of 
Michigan. The road is under 
excellent management, a fact 
attested by its popularity 
among the people along its 
line. 
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Southern Pine Becomes Firmer 


Production and shipments of southern pine 
were reduced by the holiday during the last 
week for which figures are available, that ended 
July 10, and orders were about nine and a half 
percent ahead of the cut, and were about twelve 
and a third percent ahead of the shipments, so 
that unfilled orders showed a gain of about three 
and one-third percent. Mill stocks, on the other 
hand, show serious depletion, and are said to be 
fully eight percent below normal. 

Stiffening of quotations is everywhere re- 
ported, and in fact it would appear to be the 
consensus of buyers that prices have definitely 
begun an advance, for there is less dickering 
about current placements. Most buyers now 
find their stocks uncomfortably low for handling 
present business, and are eager for rush ship- 
ment. It is becoming more difficult to meet 
their wishes, for the mills have not even the 
usual reserves. But stocks larger than in recent 
years would be necessary to enable manufactur- 
ers to fit in with present policy of purchasers, 
who have been calling for quick shipment of fre- 
quent small orders, and depending on the mills 
to carry reserves. As output has declined be- 
cause of unprofitable prices, and mill stocks 
are so low, orders will have to be filled from 
current production, and it seems unnecessary 
to point the conclusion that they will find ac- 
ceptance only at higher prices. 

Prospects for farm demand are especially 
encouraging, for the southern pine manufac- 
turer has given such eare to trade promotion 
work in this field that he has a pretty firm 
hold on a conservative class of buyers. Inquiry 
from rural yards is increasing, and it is be- 
lieved that it heralds heavy bookings for fall 
trade. Flooring and boards have benefited es- 
pecially. There is a fair demand for industrial 
items, and some car material items are showing 
more strength, while an advance in erude oil 
prices has resulted in a larger call for rig 
timbers. 


Cypress Movement Is Growing 
Improvement in the cypress trade, which be- 


gana month or more ago, is now more notice- 
able. June bookings exceeded May, and a 


good trade has been done during July, while in 
the last week there has been a further gain. 
Yard trade is probably the best feature, country 
buyers being more fully represented than re- 
cently in the cypress market, as in markets for 
all other lumber, but being more important to 
cypress because its durability wins it favor for 
agricultural uses. Industrial demand, however, 
also shows expansion. Orders from all buyers 
are being held pretty closely to current require- 
ments, so that the greater urgency now shown in 
requests for prompt shipment indicates that. 
consumption is growing, and gives promise of 
good fall trade. Some slight reductions have 
been made in prices of a few items that have 
little bearing on the general situation. Quota- 
tions as a whole are unchanged and very firmly 
held, 


Northern Hardwoods Moving Well 


The northern hardwood market continues to 
show improvement, though the week to week 
thange is not very conspicuous. The buying 
groups as a whole persist in placing orders 
tlosely in line with their immediate require- 
ments, but it is noted that the volume of book- 
ings is steadier, placements being made with 
somewhat greater frequency than even a week 
ago. And as there has tended to be an expan- 
sion in consumption, of which mills have not 
yet reaped the full benefit, there is a greater 
insistence on quick shipment. 

feports on the results of the recent furniture 
shows of course vary as to whether the anticipa- 
tions of the factories were realized, but un- 
doubtedly this industry is buying more northern 
hardwoods since the shows began. Some reports 
say that reductions have been made in furniture 


prices that will tend to stimulate retail demand. 
The automobile group is buying more, but cau- 
tiously, but it appears likely that heavy farm 
demand for ears will result from the good crop 
returns in prospect, and that purchasing depart- 
ments will soon begin to prepare for heavier pro- 
duction schedules. The maple flooring plants 
have good business on their books, though it is 
said that business has fallen off a little since 
the holiday. 

Prices of the Lower Michigan mills have been 
further reduced, but the changes are not serious. 
They include adjustments in No. 2 common and 
better soft elm, of which wood the No. 3 was 
reduced two weeks ago; in No. 3 maple, of which 
species the twelve- and sixteen-quarter No. 1 
and better were reduced two weeks ago; and in 
No. 3 birch, in which wood some adjustments 
took place at the end of June. It will thus be 
seen that resistance to any downward revisions 
is very strong, quotations as a whole presenting 
a very firm front. 


Southern Hardwoods Reach Turn 


Southern hardwood mills have taken action 
that is bound to mark the end of the recent un- 
favorable market situation. Prices have been 
thoroughly unsatisfactory and unremunerative, 
while the movement has been large. Shutdowns 
are extensive, there being about a hundred in- 





Statistics on production, orders and 
shipments appear on page 44 





active mills in the Memphis territory alone, low 
profits having brought similar action by many 
scattered units of the industry. While they are 
down, repairing that was deferred since winter 
will be done. The curtailment of output, it is 
believed, will bring stocks to below normal 
levels and will undoubtedly strengthen prices. 

Demand for both red and sap gum has shown 
improvement in the last week, and the movement 
of oak has also inereased. Furniture manu- 
facturers, following their recent shows, are be- 
ginning to buy, but are keeping close to their 
requirements. The automotive group is taking 
a large volume, especially for body manufacture, 
and it bids fair to increase. Owing to the ad- 
vanee in crude oil, there is more activity in 
drilling, which finds reflection in better demand 
for rig timbers. Building trades demand is well 
sustained. Production of oak flooring is evi- 
dently heavy, that for the week ended June 27, 
the last for which statistics are available, being 
about half a million feet ahead of the previous 
week’s output, but stocks that month had under- 
gone a reduction of about two million feet. The 
July 1 report showed orders on hand for about 
four million feet more flooring than on June 1, 
but stocks had inereased about seven million 
feet. The slightly smaller proportion of un- 
sold would indicate preparations for an active 
fall trade. Retail yard orders for hardwood 
lumber.are to replenish stocks, but they are 
more frequent, so that the total of such sales 
has increased. 

Prices have not had time to respond to the 
changed attitude of the sellers, to whom low 
offers are no longer acceptable. Some of the 
items in largest call are becoming scarce, and 
advances on these will likely be harbingers of 
others that will affect the whole list. 


Western Pines Advance 

Improvement in demand for Pondosa pine has 
enabled the mills to put their quotations on a 
more profitable level. There has been an expan 
sion in demand from the millwork plants that 
has resulted in a mark-up of No. 1 shop f.o.b. 
Chicago amounting to $3. Retail yard demand 
has also increased, and slight advances have 
taken place on some items. 

The Fourth brought some curtailment in pro- 
duction. Mill stocks, however, are said to be 
in good shape, the Inland Empire plants having 


cut, during the first twenty-seven weeks of the 
year, almost thirteen million feet more than they 
shipped. The excess of production for the cor- 
responding period ‘of 1924, however, was over 
fifty-three million feet, the cut for 1925 being 
about twenty-nine million feet less than in the 
corresponding period of 1924, while this year’s 
shipments have exceeded last year’s by about 
twelve million feet. 

The Atlantic coast territory, which takes 
about a quarter of the cut, reports some short- 
age of upper grades. In the territory centering 
at Chicago, which takes about forty percent 
of the cut, demand recently has been more brisk. 
Montana is expected to be a heavier factor in 
the market after this year’s crop is harvested. 


Mill Stocks of Fir Show Decline 


Heavy demand and light stocks have com- 
bined to give the Douglas fir market a position 
of strength which producers believe will be 
maintained through the summer and fall. Last 
week saw brisk buying on the Atlantic coast 
and also an increased volume of orders from 
the rural districts of the middle West. Prices 
on some items have accordingly stiffened. 

Mill stocks on July 1 were considerably less 
than at the opening of the preceding month. 
A survey of ninety-nine identical mills shows 
a decrease in the stocks of six out of eight 
important items amounting from 1.49 percent 
to 19.80 percent. This depletion of the supply 
has made it difficult for the mills to fill the 
continued call for mixed cars and has caused 
them to turn down low offers that would have 
been snapped up a few weeks ago. 


Several fir mills resumed logging this week, 
but most camps are still closed, logging input 


being only 50 percent of what it was at this 
time last year. However, with the exception 
of clears, the supply seems plentiful and it is 
not likely that any shortage will develop in the 
lower grades before the camps resume opera- 
tions in the fall. Washington rail loggers are 
turning their attention to the conference which 
will be held in Seattle, July 21 for the purpose 
of discussing the log tariff case. Should an 
equitable adjustment of the tariff be obtained 
at that time, rail logging in the State will 
probably be resumed at an early date. 

Export business is still quiet but the extent 
of chartering activity gives promise of a revival 
late this month. A group of San Francisco 
wholesalers who are reported to have sold short 
on a large order for shipment to Australia have 
paid $16 base for a part of the cargo but still 
hold orders for about 40,000,000 feet. The 
Douglas Fir Exploitation & Export Co. has in- 
creased ‘its base and has refused to accept 
further orders until prices become stronger in a 
determination to get a fair price. 

Compensation for the dull export trade, 
however, is to be found in the activity of the 
Atlantie coast market which continues to absorb 
large cargo shipments. Slightly better returns 
are being realized on the heavy volume of lum- 
ber moving into California. The waterborne 
movement of fir to Los Angeles for the first six 
months of 1925 exceeded that for the corre- 
sponding period of 1924 by 13,735,000 feet. 

New rail orders for the week ending July 
10 show a striking increase over figures for the 
preceding week, according to figures compiled 
from reports of 115 west Coast mills. Book- 
ings totaled 1,811 cars as compared with 1,510 
the week before when three fewer mills reported. 
There was a good gain in export business, but 
domestic orders slumped considerably. Orders 
were 116 percent of production as compared 
with 137 percent the preceding week, but this 
apparent increase in production is offset by the 
fact that there were three more mills reporting 
for the current week. 

Roil shipments showed a gain of 130 ears 
in the same period. Export shipments increased 
by nearly 25 percent while domestic shipments 


fell off slightly. 
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Cut out in outline the lower picture, which shows the improvements described in the box on op- 
posite page, lay it on the upper picture, moving it about until it “registers,” and observe the effect 
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Enormous Building Volume 


June was another month of enormous build- 
ing volume, according to monthly survey of the 
F. W. Dodge Corporation, just made public. 
Contracts awarded last month in the 36 eastern 
States (which include about seven-eighths of the 
total construction volume of the country) 
amounted to $540,609,600. This was only 7 
million dollars less than the highest record fig- 
ure, which was reached last April. The increase 
over May was 9 percent; over June of last year, 
nearly 40 percent. It is rather unusual for the 
June building volume to exceed that of May. 

Each month of the past quarter has had a 
larger building total than that of any month 
previous to April. The first quarter of 1925 in- 
ereased $44,000,000 over the first quarter of 
1924; the second quarter of this year increased 
$294,000,000 over the second quarter of last 
year. The total increase during the past six 
months has been over $338,000,000; which is 
nearly 15 percent. This increase has brought 
the total construction of the first half of 1925 
up to $2,660,173,700. 

The June record included the following im- 
portant items: $208,582,500, or 39 percent of all 
construction, for residential buildings; $92,915,- 
700, or 17 percent, for public works and utili- 
ties; $92,151,900, or 17 percent, for commer- 
cial buildings; $64,584,800, or 12 percent, for 


45 percent of all construction, for residential 
buildings; $35,462,600, or 29 percent for commer- 
cial buildings; $8,023,200, or 7 percent, for public 
works and utilities; $7,096,300, or 6 percent, for 
religious and memorial buildings; $6,017,500, or 
5 percent, for social and recreational projects; 
and $5,364,000, or 4 percent, for educational build- 
ings. 

Contemplated new work reported in June 
amounted to $161,119,800, which was only 9 per- 
cent under the May figure and was nearly double 
that of June, 1924. 


Middle Atlantic States 


Construction started last month in the middle 
Atlantic States (eastern Pennsylvania, southern 
New Jersey, Maryland, Delaware, District of Co- 
lumbia, and Virginia) amounted to $44,804,700 
This was a decrease of 14 percent from May and 
an increase of 11 percent over June of last year. 
The June record brought the total construction 
volume for this district during the first half of 
1925 up to $276,799,400. This is 21 percent more 
than the volume of the first half of last year. 

Included in last month’s record were: $21,481,- 
000, or 48 percent of all construction, for resi- 
dential buildings; $7,350,300, or 16 percent, for 
public works and utilities; $4,744,000, or 11 per- 
cent, for commercial buildings; and $4,040,400, or 
9 percent, for educational buildings. 

Contemplated new work reported in June 
amounted to $70,215,700, a decrease of 39 percent 
from the amount reported in May and an in- 
crease of 18 percent over the amount reported in 
June of last year. 


Another Record Month in Southeast 


Last month’s contract total in the southeast- 
ern States (the Carolinas, Georgia, Florida, Ten- 
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ITHOUT doubt the type of house most susceptible to effective 
remodeling is that of simple construction. 
sented on opposite page shows the transformation of a plain, sub- 

stantial cottage into a thoroughly modern bungalow, with no traces of 


the remodeling process. 


The first floor room arrangement was not changed, but remodeling of 
the roof allowed the installation of four full-sized windows, both front 
and rear, and two roomy bedrooms with spacious elosets were finished 
off in the old attic. By changing the angle of the roof and extending 
it a little further forward, provision was made for a big sun parlor porch 
clear across the front, one end being screened, and the other made into 
a sleeping porch. Before the owners were ready to remodel, the street 
in front was paved, but as the plans for remodeling had already been 
worked out the front drive up to the sidewalk was built at the time the 


paving went in. 


Not only is the garage here shown entirely in keeping with the archi- 
tecture of the bungalow, but is a splendid suggestion for a type which 
should be in use in thousands of cases in place of the ordinary style of 
garage with tall roof shutting off the circulation of air in the back yards 
of many city homes, besides being unsightly. For convenience, an inside 
entranee to the garage was cut from the kitchen at the rear, with steps 


leading down to the garage floor. 


The example pre- 
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educational buildings; and $25,161,400, or 5 
percent, for industrial buildings. 

Contemplated new work reported in June 
amounted to $667,876,600. This was 6 percent 
less than the amount reported in May, but 54 
percent greater than the amount reported in 
June of last year. 

New England 


June building contracts in New England 
amounted to $42,963,200. This was 15 percent 
under the May figure, but 26 percent over the 
total for June of last year. New construction 
Started during the first half of this year has 
amounted to $212,387,400, an increase of 19 per- 
cent over the first half of 1924. 

Last month’s record included: $16,653,300, or 39 
Percent of all construction, for residential build- 
Ings; $11,293,900, or 26 percent, for commercial 
buildings; $4,487,000, or 10 percent, for industrial 
buildings; $4,334,600, or 10 percent, for educa- 
tional buildings; and $2,975,300, or 7 percent, for 
public works and utilities. 

Contemplated new work reported in June 
amounted to $42,219,600. This was a decrease of 
24 percent from the amount reported in May, but 
an increase of 10 percent over June of last year. 

New York State and Northern New Jersey 


Contracts awarded last month in New York 
sarc ,@nd northern New Jersey amounted to 
21,996,500. This was an increase of 8 percent 
Ss May and of 33 percent over June, 1924. 
— new construction started in this district 
te ak the first half of this year has amounted 
tote 70,300, which is 17 percent less than the 
7 volume of the first half of last year. 

ast month’s record included: $54,870,000, or 





nessee, Alabama, Mississippi, Arkansas and Lou- 
isiana) was $74,265,800. This was an increase of 
3 percent over May, which was itself the record 
month to date. The June record was also $2 
percent over that of June 1924. New construc- 
tion started in these States during the first half 
of 1925 amounted to $335,122,400, an increase of 
12 percent over the first half of last year. 

Included in the June record were: $24,401,300, 
or 33 percent of all construction, for residential 
buildings; $21,622,900, or 29 percent, for public 
works and utilities; $9,638,500, or 13 percent, for 
commercial buildings; $6,706,000, or 9 percent, for 
industrial buildings; and $4,384,300, or 6 percent, 
for educational buildings. 

Contemplated new work reported last month 
amounted to $125,986,600. This was slightly less 
than the amount reported in May and more than 
double the amount reported in June of last year. 


Pittsburgh District 

Last month’s building contracts in the Pitts- 
burgh district (western Pennsylvania, West 
Virginia, Ohio and Kentucky) amounted to $62,- 
983,100. This was an increase of 3 percent over 
May and of 22 percent over June, 1924. It brought 
the total building volume for the first half of this 
year up to $413,407,500, an increase of nearly 13 
percent over the first half of last year. 

The June record included: $24,792,300, or 39 
percent of all construction, for residential build- 
ings; $14,777,000, or 23 percent, for public works 
and utilities; $7,372,300, or 12 percent, for com- 
mercial buildings; $5,685,500, or 9 percent, for ed- 
ucational buildings; and $3,331,000, or 5 percent, 
for industrial buildings. 

Contemplated new work reported last month 
amounted to $72,121,300, a slight increase over 


for June 


the amount reported in May and 61 percent over 
the amount reported in June of last year. 


Central West Again Breaks Record 


June building contracts in the central West 
(Illinois, Indiana, Iowa, Wisconsin, southern 
Michigan, Missouri, Kansas, Oklahoma and Ne- 
braska) reached the enormous total of $181,129,- 
900, the highest monthly figure on record for the 
district. The previous top record was that of last 
April, with a total of $157,668,200. June’s increase 
over May was 30 percent; over the previous June, 
77 percent. New construction started in this dis- 
trict during the first half of 1925 has amounted to 
$746,344,800, an increase of 39 percent over the 
first half of 1924. 

Included in the June record were: $62,721,500, 
or 35 percent of all construction, for residential 
buildings; $39,762,500, or 22 percent, for educa- 
tional buildings (including a 25-million dollar 
group of buildings for the University of Chi- 
cago) $34,076,400, or 19 percent, for public works 
and utilities; $21,568,600, or 12 percent, for com- 
mercial buildings; $9,457,300, or 5 percent, for 
social and recreational projects; and $6,300,300, 
or 3 percent, for industrial buildings. 

Contemplated new work reported in June 
amounted to $185,486,800. Although this was only 
slightly over the amount of work actually 
started, it was considerably greater than the 
amount of contemplated work reported in May 
or in June of last year. 


The Northwest 

Contracts awarded during June in Minnesota, 
the Dakotas and northern Michigan amounted to 
$12,466,400. This was only 1 percent under the 
May figure and it was 13 percent over June of 
last year. The June record put this district defi- 
nitely ahead of last year in building volume. 
New construction started during the past six 
months, amounted to $51,055,900, has increased 
nearly 3 percent over the first half of 1924. 

Included in the June record were the follow- 
ing important items: $4,090,600, or 33 percent of 
all construction, for public works and utilities; 
$3,663,100, or 29 percent, for residential buildings; 
$2,072,000, or 17 percent, for commercial build- 
ings; and $1,013,500, or 8 percent, for educational 
buildings. 

Contemplated new work reported in June 
amounted to $10,726,800. This figure is only 
slightly over that of June, 1924, and is slightly 
under that of May, 1925 


Texas 


June buildings contracts in Texas (which is not 
included in the 36 eastern States) amounted to 
$20,442,200. This was an increase of 61 percent 
over May and also 50 percent over the average 
for the five earlier months of this year. How- 
ever, it was 27 percent under the total for June, 

924. New construction started in Texas during 
the past six months has amounted to $88,521,100, 
which is 25 percent more than in the preceding 
six months. 

Last month’s record included: $10,295,300, or 50 
percent of all construction, for residential build- 
ings: $4,747,100, or 23 percent, for commercial 
buildings, and $2,976,600, or 15 percent, for edu- 
cational buildings. 

Contemplated new work reported in June 
amounted to $26,088,600. Although this was an 
increase of 48 percent over the amount reported 
in May, it was 35 percent less than the amount 
reported in June of last year. 


Ban Misleading Term ‘Fire Proof” 


Detroit, Micu., July 15.—The Detroit Retail 
Lumber Dealers’ Association is utilizing pub- 
licity to call the attention of home builders to 
the recent ruling of the committee on building 
construction specifications for private resi- 
dences, of the National Fire Protection Associa- 
tion, recommending the discontinuance of the 
term, ‘‘fire-proof’’ as having been erroneously 
applied to buildings and materials of a more or 
less fire-resistive or incombustible nature. It is 
emphasized in this publicity sponsored by the 
association that the term, ‘‘fire-resistive’’ may 
be applied to any standard building material 
when correctly used, and that the use of incom- 
bustible material does not necessarily imply that 
the structure of which it is the major part is fire- 
proof or fire-safe. The arrangement and pro- 
tective features are stressed as of paramount 
importance, with the explanation that any con- 
struction which will pass a fire test made in 
accordance with the tentative specifications of 
the American Engineering Standards Com- 
mittee for fire tests of materials and construc- 
tion is ‘‘ fire resistive,’’ whether of stone, steel, 
concrete, lumber or brick. 

This information is presented as a construc- 
tive service to home owners and prospective 
home builders who have the mistaken idea that 
they are immune to the hazards of fire as the 
result of common residential building practices 
of alleged ‘‘fire-proof’’ construction. 
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Leading Texas Merchandiser Thinks Grade Marking Has Its Drawbacks— 


Creative Imagination as to Functions of Lumber Helps to Expand Sales 


Some time ago this department had a few 
things to say about the grade marking of 
lumber. The opinions expressed in these 
columns were gathered largely from the 
manufacturers of southern pine, and from 
retailers who have been urging manufac- 
turers to adopt this method of indicating 
grades. Hence the opinions recorded here 
were favorable to the innovation. A num- 
ber of weeks have passed since that material 
was printed in these columns, but it seems 
only right to add a few opinions adverse to 
the new practice, just to make the record a 
little more nearly complete. 

We got these statements from 
no less famous a retailer than 
E. P. Hunter, of Wm. Cameron 
& Co., Waco, Tex. The Cameron 
yards fill a column in the roster 
of the Lumbermen’s Association 
of Texas, and the Cameron or- 
ganization has been in the very 
front of the Texas movement for 
improved merchandising — for 
the “lumber store” idea. Mr. 
Hunter has been president of the 
Texas association, and he has 
built the Cameron reputation 
solidly on the foundation of a 
high quality of goods and of 
service. These facts should be 
borne in mind; for some propo- 
nents of grade marking seem to 
think that no one opposes it ex- 
cept the fellow who wants to 
“slick” his customers and to 
“kite” grades. Since Mr. Hunter 
is at the very head of the column 
of those retailers who work all 
the time for a high quality of 
goods and of service, it is at once 
evident that the grade marking 
idea has failed to impress at 
least one highly intelligent and 
highly successful lumber mer- 
chant. We'll try to present some 
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of his reasons, though we do s0OOUHh_>>EEaE]WPp]hn | LT - 2S 00 

Creative imagination put this advertiser into the place of the woman 

embarrassed in the presence of guests by shabby floors—any woman who 
has felt ashamed of such floors will get the message 


with hesitation. We shouldn’t 
like to misquote or misrepresent 
him in any way. 

As we understand it, Mr. Hun- 
ter believes that the retailer rather than the 
manufacturer is the person who should be 
responsible to the customer for the quality of 
the material going into the new house. The 
customer knows the retailer and does not 
know the manufacturer. If the retailer is 
the right sort of merchant and man, he will 
have the reputation for not only being fair 
and square but also for being skilled in the 
business of house construction. Given a 
dealer of this kind, the customer is going 
to be but little interested in letters and num- 
bers on the ends of boards. They’ll mean 
little to him. It has been said over and over 
that the public has not been educated to 
understand even the meaning of grade 
names. Since many retailers, according to 
the showings made in various grading con- 
tests held at retail conventions, are unable 
to grade lumber with any accuracy, how can 





the general public be expected to be much 
enlightened by notations stamped on the 
end of a board? Mr. Hunter said he could 
put 3’s all over the ends of his lumber, and 
yet if he sent it out to his customers as the 
right kind of stuff to use in their houses, 
they’d take his word for it and not even be 
curious about those mystic figures. When 
people come to a Cameron yard with the 
intention of buying a house, they come, not 
to tell the manager what kind of lumber 
they want, but to be told what kind they 
need. Their confidence centers in the Cam- 
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| Don’t Be Ashamed 


of Your Old Floors 


Replace their lack-lustre shabbiness with the 
mellow beauty of Hardwood flooring. 
a worn, uneven surface, with dust-catching cracks, 
have a floor with a bright, dustless, glass-like sur- 
face. 


Lay Hardwood Over Old Floor 


We carry a fine stock of hardwood floorings 
which are manufactured especially for the purpose 
of being laid right on top of the old floor. 
special flooring gives a REAL hardwood floor at 
minimum cost and with little inconvenience. 


One Room at a Time 


One room at a time may be floored to avoid con- 
fusion in the household. There is no tearing out of 
floors or woodwork necessary. 
disturbed is the quarter-round at the baseboard. 


Let us tell you more about how little money and 
trouble it will take to 


Have Beautiful Hardwood Floors 


Plymouth Lumber Co. 


Bell 320—Consolidated 7079 


eron organization which they know, and not 
in a distant sawmill or an equally distant 
manufacturers’ association which they don’t 
know. For this reason Mr. Hunter rejects, 
for his own organization at least, the argu- 
ment that grade marking is a great advan- 
tage to the honest and well intentioned re- 
tailer. His counter statement is that the 
retailer who is honest and is known to 
be honest has little need ever to mention 
grade names of lumber when dealing with 
his customers. 

In the second place, Mr. Hunter contends 
that regardless of general rules and an in- 
spection service, grades vary from mill to 
mill. He sets that variation as high as 20 
percent. This is not solely because different 
graders interpret the rules differently, but 
because certain mills consciously send out 
sweeter grades than others do. They do 


In place of 


This 


All that need be 


Plymouth, Pa. ] 
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this to gain a reputation for extra quality.) few, 
such a reputation being of undoubted adyz:.)_ he he 
tage in holding retailers and in maintaininy| Bend ¢ 
sales during periods of depression ands) choki 
on. In Mr. Hunter’s opinion the marking «7 retail 
the grade on the stick will have the tendenn > house 
to pull all grades down to the rules. It; | agair 
quite conceivable that there is some reag:|  ¢he I 
for making grades more rigidly unifors retail 
But without laboring the point too much lishec 
Mr. Hunter rather wonders if the chief efter Hunt 
of the new departure may not be simply y) has i 
reduce the quality of stock in the differe, § He fe 
grades by means of tightenin}) the y 


up the interpretation of thP 


rules. At least it will create the} right 
impression that this has ben} the g 
done. Whatever prices may td} and ¢ 
temporarily, in the long run the} Joye] 
are fairly sure to rule higher ani} joys, 
higher. A scarcity value wil} devic 
attend to that. If, then, a mam| jt eo 
facturers’ association puts a] jzed | 
official stamp on stock, therel:! to be 
asserting that all No. 1 is Nol) tatio 
and equal, it will have the effe:|) some 
of destroying in part the rep) out 
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“What do you mean by bette! muck 
grades? That’s old stuff. Al) Hunt 
grades are the same. We 2! of n 
tend to that by our inspectio 
service. The stuff is all marked} 
and it has to be the same. We'r 
selling No. 1 at such and such 
a figure. What’s the sense (i 
paying more? The associatic 
is putting its authority back ¢ 
that mark. You buy on pri} 
now, and our price is the lowest 
Mr. Hunter wonders if unde) 
such conditions the grades wi) 
not all be pulled down to th| 
minimum allowed by the rules. | 
The effect of such a standati- 7 
izing would be to place respol-| 
sibility for quality on the mant | 
facturers’ association, and pro) 
ably that’s what the maP 
ufacturers want. But MM. 
Hunter does not want it. He wants vf 
carry that responsibility so far as bil 
customers are concerned. He wants thet) 
to look to him for assurance of quality. He® 
favorable to the grading rules, I take it, # 
rather rough approximations in buying fro! | 
manufacturers and wholesalers. They pre F 
tect him from gross mistakes. But he’s quit 
likely to protect himself against gros 
crookedness by dealing with those whole? 
salers and manufacturers whom he knows ©! 
be honest. He rather resents this deviet a 
because to make it effective it will be carmé > 
to the public. The manufacturer will say “© 
the customer in effect: “You will now ¥— 
protected from dishonest retailers by © 
benevolent care. All you need to do is ©— 
require all your lumber to bear our grat™ 
mark, and you will be safe. The fact th) 45, 
you don’t know a No. 3 board from a B&b © stro 
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" eaenaannet 
ter doesn’t make any difference, for we'll 
tell you what these grades mean and where 
they ought to be used. Then to protect 
yourself, all you have to do is to stand 
ground and look at the end of every stick 
pefore the carpenter saws it off, and make 
sure he puts it in the right place. We want 
you to look to us for protection.” Mr. Hun- 
ter has no patience with dishonest retailers. 
They probably give him some trouble at a 
few, at least, of his far-flung yards. But 
he has little confidence that a mark on the 
end of a board will go all the way toward 
choking off collusion between a crooked 
retailer and a crooked contractor to skin a 
house if they so desire. The protection 
against that skinning lies in the honesty and 
the practical supervision of the individual 
retailer; and when a retailer has estab- 
lished that reputation he is entitled, in Mr. 
Hunter’s opinion, to the business value it 
has in maintaining and increasing his sales. 
He feels that any general attempt to educate 
the public to believe that grade marks will 
assure them of the right material and the 
right service, must to that extent destroy 
the good will of the highly competent dealer 
and tend to pull his reputation down to the 
level of the less competent and less scrupu- 
lous. Mr. Hunter is confident that any such 
device will not equalize the service; but if 
it convinces the customer that it has equal- 
ized the service, the better dealer will have 
to begin all over again to build up his repu- 
tation. The change will have destroyed 
something of very great value to him with- 
out having done his customers any cor- 
responding good. 


Mills Are Chief Beneficiaries 


We don’t want to labor these points too 
much. As we understand his position, Mr. 
Hunter is not saying that grade marking is 
of no value; but he does rather resent the 
unqualified assertion that this innovation 
is wholly beneficial to the good dealer. He 
believes that the real reason for the new 





No Moving Vans for Me 





There’s a profit in renting but you.don’t get it! 
Ten years of rent will get you nowhere — you 
just pay rent and more rent. Of course, you 
have a place to live between times but the house 
isn’t yours and never will be! 

A little extra effort is required to get your own 
home. If there were riot the saying, ‘‘There’s 
no place like Home” would not mean anything. 
Only a call at our office is‘necessary to convince 
you that the problem.is comparatively easy. 


Learn about the valuable help you receive — 
without cost. 
Godfrey Lumber Co. 
PHONE 934 
Kalamazoo, Michigan 
ra atten * 





pe y > e . 
Every renter dreads the confusion and discom- 


fort of moving day, and may be appealed to 


q strongly by a reminder of it, but it takes imagi- 


nation to make the appeal 


departure is that it will aid manufacturers 
in disposing of their stock, and in making 
certain future innovations that the scarcity 
value of longleaf pine is rendering desirable. 
He also is ready to grant, I think, that in 
certain cases, such as industrial sales, this 
marking will make dishonesty more difficult. 
I imagine, too, that he would be willing to 
grant that it will be beneficial to honest 
dealers whose service is not so complete as 
that of the Cameron companies. There are 
dealers whose integrity is unquestioned and 
who for one reason or another are still sell- 
ing on grade and price, rather than on serv- 
ice and function. These men are much ham- 
pered by competition that kites grades. This 
marking will at least puzzle such lying com- 
petitors for a time, and will be a protection 
to honest dealers and to the public. It is pos- 
sible to imagine the dishonest dealer finding 
ways of getting around this barrier, but it 
will at least worry him. In fact the Realm 
is not sure just how large a factor this so 
called crooked dealer is. We’d rather leave 
him out of the discussion. Most of the defi- 
nite cases of dishonesty cited in the debate 
when grade marking was adopted were found 
among persons other than retailers. 


Few Retailers So Well Organized 


As you doubtless have decided from pre- 
vious accounts, this department is favorable 
to grade marking. We are convinced that 
as a whole it marks a forward step. Possi- 
bly other innovations may have to be added, 
and quite probably it will do some tempo- 
rary injury to highly organized concerns. 
If all retail concerns had the resources of 
finance, knowledge and experience that the 
Cameron people have, there would be little 
reason for introducing grade marking for 
the benefit of the retail industry. In fact, 
Mr. Hunter’s arguments, if we have stated 
them fairly, are rather convincing that grade 
marking is likely to be a handicap rather 
than an aid to him. But he has overcome 
much greater handicaps imposed by the in- 
dustry and the public, and we hope and be- 
lieve he’ll find in actual practice that the 
advantages of the new system outweigh its 
disadvantages, even in so highly organized 
and self contained a mercantile system as 
his. But it seemed only fair to record some 
of the objections raised against grade mark- 
ing by one of the leading lumber merchan- 
disers of the United States. We hope we 
have stated his position fairly. 


Most readers of the AMERICAN LUMBER- 
MAN are familiar with the mercantile leader- 
ship of Wm. Cameron & Co., but in connec- 
tion with what we have quoted from our 
conversation with Mr. Hunter it may be 
interesting to mention some of the state- 
ments made by Roy Gaither, one of Mr. 
Hunter’s right-hand men. Mr. Gaither is 
local manager of the yard at Waco, where 
the head office of the company is located. He 
has been trained in the Cameron school of 
lumber merchandising, so his comments on 
sidelines and service were of special inter- 
est to me. The Cameron yards long ago 
became building stores, both in name and 
in fact. They continue to sell lumber of 
course, but they have a wider mission than 
the marketing of lumber. The Cameron peo- 
ple conceive it to be their mission to make 
possible the building of houses, so they 
handle any kind of merchandise necessary 
in the erection of buildings. Lumber be- 
comes but one of the lines of goods handled. 
Mr. Gaither doesn’t especially like the name 
“sidelines” but uses it for lack of a better. 
He states that the so called sidelines con- 
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Stop Paying Garage Rent! 


If you are paying garage rent, stop doing so, and 
call at our office and see how cheap you ¢an buy the 
material for one in which to house your car. 


_If you are contemplating building a house this 
coming season, we take this opportunity of asking 
yourself and wife to come in and see the different 
plans that we have. We will be much pleased to give | 
you the cost of the material for any plan that you 
may decide on. | 

} 


° 

Qur stock is unusually large this spring, and we 
are satisfied that we can make a price as low as you 
can get anywhere, and we will absolutely guarantee 
to beat the price of any mail order or ready-cut propo- 
sition on the same conditions as they. offer. 

Please call and see us, and we will endeavor to 
be of some assistance to you. 


| Belding Lumber Co. 


PHONE NO. 8 


a 





This Belding (Mich.) retailer isn’t selling ga- 

rages nor boards to build them with, but is 

selling stoppage of garage rent, which means 
taking the viewpoint of the buyer 


stitute more than half the volume of busi- 
ness and offer the best and most natural 
avenues for expansion. 


Naturalness, in his opinion, should be 
the guiding principle in expanding any busi- 
ness. It is poor judgment to go outside the 
building material business in seeking for 
lines that sell easily. This way leads to the 
haphazard notion store. A lumber business 
needs to be centered rather definitely around 
the idea of erecting buildings and especially 
homes. A new line should be chosen because 
it rounds out this service. It should also 
be a line that can be handled to advantage 
with a promise of reasonable profit. 


Thinks of Functions of Lumber 


But Mr. Gaither goes a step farther in this 
matter and says a man will not be a good 
merchandiser if he thinks his business is the 
selling of certain merchandise. His real 
work is to sell the function of his merchan- 
dise. Do you think that is splitting hairs? 
They don’t think so down in Texas. The 
Cameron people and a large number of 
other building material merchants in the 
Lone Star State have learned that it makes 
a big difference how the merchant thinks of 
these things. If he thinks just of material 
he’ll have to depend upon his customers for 
all the creative imagination that sees a ga- 
rage not as a building of a certain size but 
as a means of protecting the car, maintaining 
its attractive appearance and lengthening 
its period of usefulness; and that sees a 
house not as a building but as the setting 
for the comfort and happiness of people. If 
a person thinks of his business in this way 
he’ll find himself thinking not less of his 
materials but more. He'll think of the quali- 
ties of lumber in terms of its use. The Cam- 
eron yards have found that they are selling 
more hardwood finish, more edge grain floors, 
more of the service that makes for the artis- 
tic use of materials. It has a definite effect 
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upon the dealer’s attitude toward his busi- 
ness to be thinking of his goods in terms of 
function. If he sells the idea of a home he 
will help his customer to visualize that home, 
avoid mistakes, make for artistic usefulness 
and assure lasting satisfaction. This makes 
for reputation, that highly valuable asset of 
the successful merchant. 


Service Reputation Brings Reward 


Striving for reputation in this way gives 
a dealer a different attitude toward such 
things as remodeling. The old-fashioned 
dealer had no service to offer in connection 
with remodeling, for he disliked the business 
as one that made for only small sales of 
materials. But if he thinks in terms of 


results, he’ll be glad to aid in increasing 
the usefulness and attractiveness of homes 
by means of remodeling. He gets his re- 
ward in his reputation for service; and in 
time he’ll find a sustained sales volume in 
old houses made new. 

This isn’t “all pure poetry,” as one skeptic 
called it. This ideal of complete building 
service leads the Cameron people to be cer- 
tain always that the customer has every- 
thing he needs to accomplish his purpose. 
There was a time when they were content 
to sell flooring. Now they sell edge grain 
flooring, and in addition they sell wax and 
floor polishers. This may help you to under- 
stand why the Cameron sidelines constitute 
more than half their sales. These sidelines 


a 
have become so important that in additio, 
to dividing the merchandise into more thay | 
twenty departments, the company has a sales | 
analysis department. 
bureau that makes comparisons among th, — 
sixty-four stores in the line, studying such | 
things as investment in relation to turnover, _ 
gross profits and the like. This study has 
led to the correcting of many faulty methods, 
and the stopping of many leaks. But while 


the Cameron people are exacting students | 


of the statistical end of the business, they 


never for a moment lose sight of the very | 


important fact that the thing which make 
sales is the creative imagination that deals 
in visualized homes and the competent sery. 
ice that makes building possible. 











A few days ago your humble servant happened 
to make a call at a certain office, and arrived just 
in time to hear an argument which was waxing 
warm in the accounting department, among the 
bookkeepers and several other office employees. It 
was something like this: 

Said “A”: ‘Well, I would rather carry an ac- 
count where I trade for the reason that if I buy 
anything and it doesn’t fit I can return it and get 
credit, and that is all there is to it.” 

“T agree with you,” rejoined “B,” “and besides 
it gives you a rating and a certain standing in 
the community in which you live.” 

“I don’t follow you at all,” contributed “C.” 
“TI would rather pay cash, for the reason that by 
so doing I can keep within a certain limit of ex- 
penditure. You are not likely to spend as much 
when you pay cash, because sometimes you feel 
you need the money for certain other things. Then, 
too, you can buy at a big saving at sales if you 
have the ezash.”’ 

“Well,” said “D,” “some of your points I agree 
with and some I don’t. Now, I have just a very 
few accounts, in order to make it handy for the 
family in case they want something in a hurry, but 
as a rule, we hunt for bargains and pay cash.” 

Here, then, we have opinions from four of the 
representative class of salaried people, and what 
conclusion are we to draw? 


Account Sometimes a Convenience 


Let us start with ‘“A,’’ who tells us that he 
earries an account only for convenience, because 
it makes it easy to return merchandise that he does 
not want. That is something worth considering. 
I had an experience along that line. One day my 
wife asked me to go to a certain department store 
for a pair of shoes for our little chap. I got the 
shoes, paying cash, and took them home, but found 
they were too narrow. Next day I took them back. 
The store was out of the shoes I wanted and 
didn’t expect to have more of them for at least 
thirty days, so I asked for a refund, which I got, 
but not until the cash refund check had gone 
through five pairs of hands and I had lost almost 
twenty-five minutes waiting. With a charge ac- 
count all I would have had to do would have been 
to return the shoes and ask them to credit my 
account. 

It’s nice to run a large business and receive a 
lot of checks, that run into big money, on the 
tenth of every month; but what about the fellows 
who fail to remember you with their checks? 

Let us consider the case of “B.’’ His talk runs 
the same as that of “A,” except that he goes a 
little further and claims a certain standing in the 
community because of his charge accounts. Per- 
haps he is right, but suppose that he lives up to 
his entire salary, gets behind in his accounts, has 
a long sick spell, then what happens? He prom- 
ises the merchant from time to time to pay as soon 
as he is able. 

His intentions are good, but can the merchant tell 
the manufacturer that he will pay his bills when 
“B” pays him? The merchant will soon find him- 
self in the position illustrated by a story related 
by an old time banker. The banker said the mer- 
chant who could not keep up his collections was 
the fellow who was continually signing those little 
slips reading “In ninety days I promise to pay.” 

“And,” continued the banker, “after a time it got 
to be such a habit that he went to a printer and 
had a quantity of slips printed which read ‘In 
ninety days I promise to renew.’ ” 

The fellows like “C’” are the people we lumber 
retailers should cater to. These are the boys who 
always have the cash, no matter whether the pur- 


“WHY PAY CASH?” 





[By ‘‘A Fellow Behind the Counter’’] 


chase is a necktie or a new home. Why not make 
it interesting for the cash purchaser to spend his 
money with us when he needs lumber? 

A lot of us make a big noise about the mail 
order houses. You no doubt have pondered 
over their methods of doing business. Let us con- 
sider just one point, namely, terms of payment. 
Let us suppose that Mr. Smith bought the lumber 
and millwork for his new home of Mr. Brown, 
the local lumber dealer. Now, Mr. Brown had to 
wait for his money until just a few days before 
the lien right expired. On the other hand Mr. 
Smith, the home owner, bought his paint and hard- 
ware from the mail order house. Now watch this 
closely: Mr. Smith enclosed a money order with 
his order for paint and hardware. In other words, 
the mail order house had the cash before the goods 
were shipped. 

This gave the mail order house the “edge” on 
Brown, the lumber dealer, as he was just “holding 
the sack.” It also enabled the mail order house 
to undersell him from a discount point, if nothing 
more, as it had the money before the goods were 
shipped and could take the discount from the 
manufacturer before he even made shipment to 
them. This is what leads to underselling. Poor 
Brown didn’t have the money to discount his bills. 

Perhaps you will say, “These mail order goods 
are only cheap stuff anyway.” 

All right, I’l1 take your point for granted, but 
don't you see that if you did business like a mail 
order house you could sell a better article at the 
same price? 

To back up this argument let me cite an instance 
in the grocery trade. On one side of the street 
there is a grocer who carries a good many ac- 
counts. Say that he sells a can of corn at twenty- 
five cents. Across the street is a ‘cash and carry” 
grocery that sells the same thing for twenty-one 
cents. Does that mean that the cash and carry 
store loses money? No, it makes more than the 
grocer who sells at twenty-five cents, for the rea- 
son that the dealer who carries a lot of accounts 
probably can not discount his bills—he may even 
be hard up—and has to pay some jobber the top 
price. He also as a rule has to take consider- 
able loss on bad accounts. 


Give Customer Incentive to Pay Cash 


There has come into existence the cash lumber 
yard, and it’s a good thing, especially in smaller 
communities. In large cities it would not work 
well with big contractors, as they could not be 
bothered’ with making payment for each delivery 
on a large job. However, you can make it worth 
while for the customers to pay on the tenth of every 
month, by working out a cash basis. It would seem 
that the best plan is to give every cash buyer a cer- 
tain percentage off. Do you say that you could not 
afford to do this? Then why not raise the prices 
to the point where you can do so? In that way 
your cash customers pay only a fair price, and the 
“long winded boys’ will be paying you for the 
accommodation of being carried on your books. If 
your plan has been to charge interest on accounts 
running over sixty days, continue to do so. The 
difference between cash and book accounts should 
be sixty days. Beyond this you are entitled to in- 
terest, even at the advanced prices. You must do 
this in order to discount your bills and hold down 
the price for your cash buyers, as well as to take 
care of bad accounts. 

This affords an opening for the argument that 
the small fellow, like the wood butcher, or per- 
haps ‘floater’? could not live. Then let him die. 
It is not fair to the contractor who buys all his 
stuff from you and discounts his bills to allow a 





little fellow, who has no capital and no investment, 
to take the job from a reliable man. 
that business would mean fewer liens to be filed, 

Many dealers may say that this discount {deg 
can not be worked out because their competitor 
will not stay with it. Your gas company and 
telephone company give a discount, and if you 
you make payment one day late you lose it. Of 
course, that is non-competitive business, but let 
me prove that it will work. Step into any big 
retail furniture store and ask the price of a cer. 
tain dining room suite. The clerk will name a 
price ‘‘on the payment plan” and then state the 
percentage for cash. 

Coal Dealers Give Discount for Cash 

Let us go further. The writer has come in per 
sonal contact with coal dealers, in certain cities, 
who sell on a cash basis. The plan is this, 4 
certain grade of coal should sell at $8.50 a ton, in 
lots of two tons or more. If I buy two tons on 


the 15th of the month, when I get the bill I find | 
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This is a statistical | 
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the coal charged at $9 a ton, which was the price © 


quoted me, but stamped on the bill is the note 
tion: “$1 discount if paid by the 25th.” The 
dealers agree that after several years’ work on 
this discount plan about 85 percent of the bus 
ness is cash; or, rather, paid within 
Quite a number even pay before delivery, at the 
time order is placed; and there we have that 
mail order idea again. 

Certainly these coal dealers had their trouble 
in getting established on this cash basis. Whe 
one feminine customer got her invoice with the 
discount stamp on it she got “sore.’’ The nett 
order was placed with a competitor but when she 


ten days | 





found that his invoice had the same stamp on tt | 


she went back to the first dealer with whom she 
had always traded. Amother case was that of a 


old fellow who had plenty of money in the batk | 


but let his coal bills run all summer. 
got an invoice with the discount stamp on it be 
was furious. He marched right down to see the 
dealer, with whom he had traded for nearly twenty 
years, and told him what he thought about it 


After he was all run down the dealer explained | 


in a nice way that $9 was the actual price but 
that he, the dealer, could get the same discoutt 


from the operator if he paid cash, and so he wai | 


passing a good thing along. This satisfied tb 
customer, who went home happy because he coull 
save fifty cents a ton by paying cash. 

Old timers in the lumber business like to tel 
about the fellow whose word was as good as his 
bond. Those were the days when everyone kne¥ 
his neighbor and liked to be called honest. Time 
have changed. In almost any town, today, the 
are fellows who will take a job at any price, t 
gardless of whether they can pay their bills or n0t 


Another feature is that in days gone by whe [ 


a contractor figured a job he knew just about what 
he was going to make. Today we have the bi 
jobs and mistakes are easy to make. In one cas 
of an eight-story reinforced concrete building, co” 
cerning which the writer had first-hand knowledge 
the contractor was a reliable man but his estims: 
tor forgot to figure an entire floor, a matter @ 
about $14,000. If this contractor had not beet 
reliable, or had had insufficient capital, thé 
chances are that some material dealers would hav? 
been out of luck. 

We need not adopt the cash and carry plan f 


When be | 


— 





we feel that our service should include delivel: 7 


but let us cater to the cash customer as we sia 
feather our own nest by doing so. That idea of 
“ringing the cash register” has a strong and pra 
tical appeal, and if put into effect it will in# 


short time become musi¢c to your ears. 
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~ News and Business Ideas for Retailers 


Observes Sixty-first Anniversary 


DetroIT, MicH., July 13.—The Civil War was 
at its height; the bulk of the country’s soft- 
wood lumber supply was coming from the white 
pine forests of Michigan, Wisconsin and Min- 
nesota; southern pine and the western woods 
were unknown as market factors; and a lot of 
other things were decidedly different from now 
when the C. W. Kotcher Lumber Co. started in 
business ‘‘away back’’ in 1864. 

For the last thirty-eight years C. W. Kotcher 
and his associates have been in control of the 
business. Recently the firm celebrated its sixty- 
first anniversary, but without any special frills 
or ceremony. ‘‘ There were no bands playing,’’ 
gaid Mr. Kotcher. ‘‘We were simply at the 
old stand trying to make an honest dollar, 
which under the circumstances is a rather diffi- 
eult thing to do.’’ 


Retail Firm Builds ‘‘Dream Home” 


BLUEFIELD, W. VA., July 13.—As a demon- 
stration for the purpose of inspiring the build- 
ing of homes, the Bailey Lumber Co. has built 
a beautiful residence, which by common con- 
sent has been styled in the newspapers and in 
ordinary conversation as the ‘‘Dream Home.’’ 
This house, completed and furnished through- 
out, has recently been thrown open for public 
inspection, about 500 persons daily visiting it 
during the ten days it was open, or a total of 
approximately 5,000 visitors. Interest in the 
enterprise has been very pronounced from the 
beginning, the site be- 


the signer of the lucky card would be awarded 
a beautiful clock. Through this means the 
Bailey company secured a.large number of good 
prospects for building, and the furniture com- 
pany also received numerous inquiries for pi- 
anos, victrolas and other items handled by it. 
Each visitor was given an attractive illustrated 
booklet containing illustration, floor plans and 
description of the house, together with other 
matter designed to arouse interest in home 
building and home furnishing. 

Commenting upon the enterprise and its re- 
sults, C. I. Cheyney, general manager of the 
Bailey Lumber Co., in a statement to the 
AMERICAN LUMBERMAN said: ‘‘ We believe the 
building of this demonstration home has been 
a good thing for us and that the money and 
effort have been well expended.’’ 


Retailers Aid Suburban Building 


Detroit, Micu., July 13.—The part played 
by lumber retailers in sponsoring the develop- 
ment of suburban centers is cited in the re- 
ports of the field study made by the National 
Association of Real Estate Boards, as having 
contributed largely to their development by 
establishing available branch yards prior to the 
actual construction of any large number of 
dwellings on new subdivisions, thereby furnish- 
ing the necessary codperation for their orderly 
growth. 

It is also emphasized that lumber retailers 
have made a particular effort to encourage qual- 





ing visited daily by 
many persons all during 
the period of construc- 
tion of the house. 

During the four 
months in which the 
building was being 
erected, finished and 
furnished, the Bailey 
company ran weekly ad- 
vertisements in the local 
newspapers, describing 
the progress of the 
work, which were sup- 
plemented by news 
stories and _ editorial 
comment, which helped 
serve to keep interest 
in the proposition alive, 
so that when opening 
day came a continuous 
stream of persons passed through, which con- 
tinued during the ten days it was open. The 
house is of brick construction, a story and 
a half high, having on the first floor a living 
room 17 by 25% feet, a dining room 11 by 15 
feet, and kitchen. The enclosed porch, or sun 
parlor, measures 10 by 19 feet. On the second 
floor are three bedrooms, besides bathroom, 
hall and closets. The floors are of oak through- 
out. Gum trim was used on the first floor, and 
pine trim, enameled, on the second. After the 
house was completed the Bailey company ar- 
ranged with a local furniture company to 
furnish it throughout. 

The house complete, of course without the 
furniture, which was installed only temporarily, 
cost approximately $12,500, and the lot on which 
it is situated is worth about $3,500. The Bailey 
company has placed a cash price on the house 
and lot of $15,750, and doubtless will be able 
to dispose of it without any trouble, as several 
Prospective buyers are in sight. 

ach visitor was given a registration card 
to fill out and deposit in a box placed at the 
entrance. This card had spaces for name, street 
address, and town, as some visitors came from 
other places, and asked whether the registrant 
Was a home owner, and also whether he would 
like to receive interesting literature about better 
homes. Space was provided for checking items 
which he was interested, these being: Home 
building, home repairing, home furnishing, pur- 
chase of piano or victrola. 

Incentive for filling out the card lay in the 
fact that it bore a statement to the effect that 


wi 





The yard of Burgess & Sons, lumber dealers at Cresco, Iowa, stretches 
along both sides of the main tourist route through the town for nearly 
a block. To help make the town pleasing to the eyes of travelers the firm 
has seeded to grass a strip of grownd outside the high white fence 
enclosing its yards, and set out shrubs and trees 


ity construction of homes. In a number of in- 
stances material has been furnished by lumber 
firms under contract with real estate firms. 
An outstanding instance of this kind is provided 
in the completion of a recent contract by the 
Judson Lumber Co., of this city, for furnishing 
building material for two hundred homes in the 
northwestern section of the Detroit metropolitan 
district. 


“Clean Up Sale’? Moves Slow Stock 


Sycamore, Itu., July 14.—The Charles Har- 
baugh Lumber Co. yard at this point is having 
a bargain sale for the purpose of clearing up 
odds and ends preparatory to stocking up for 
fall. The firm is sending out to its trade a mime- 
ographed bulletin headed ‘‘Clean Up Sale,’’ 
with the following introductory paragraph: 

To you who are in position to take advantage 
of a real opportunity : Look over the following list. 
These items are priced so advantageously that they 
represent real bargains. This is stock that has 
been moving slowly, and we want to dispose of it 
to make room for new stock we have coming. 

Then follows a list of a dozen or more items, 
to each of which is attached the special sale 
price. 

These letters were mailed out on the morning 
of Saturday, July 11, and Ralph E. Wells, the 
company’s manager at Sycamore, says that to 
date he has sold 3,000 feet of one item and 
smaller amounts of a number of others. He also 
says that four farmers came in and said they 
were going to take out some of this stuff as soon 
as they had their grain and hay out of the way. 





‘*T believe this plan is going to move this old 
stock,’’ said Mr. Wells, ‘‘and at the same time 
sell some of our regular stock items such as 
piece stuff and roofing.’’ 


Dealers to Get Credit Information 


MILWAUKEE, WIs., July 15.—Milwaukee re- 
tail lumber dealers have worked out a plan 
whereby credit information can be obtained on 
all contractor customers operating in Milwaukee. 
The credit bureau of the Milwaukee Association 
of Commerce, through its manager, Fred Krie- 
ger, has arranged to assemble the information 
from all the yards in Milwaukee and tabulate 
it so that it will be available at all times for 
the use of any dealer. Practically all of the 
companies are members of the Association of 
Commerce and as a similar service is maintained 
for other associations such as the lumbermen’s, 
it was thought advisable to utilize the facilties 
already established. A questionnaire will be 
sent out to the firms asking them for credit expe- 
rience with their customers and this will be 
then transcribed on records in the association 
office. When a contractor desires to open an 
account with a lumber company in Milwaukee in 
the future the company can get data on him. 

Ben Springer, of the John Schroeder Lumber 
Co., who was chairman of the committee of the 
lumber retailers, stated that this action has been 
taken to eliminate the ‘‘fly by night’’ contrac- 
tor, and the contractor who runs a bill with 
one yard and then passes on to the next one. 
He said that the new system will benefit the 
reliable contractor, and will either make the 
poor contractor better or force him out of the 
field. Other members of the committee were 
Hawley Wilbur, Wilbur Lumber Co.; Ed Stein- 
man, Steinman Lumber Co.; Al Severson, 
Schoenwetter Lumber Co.; Joseph Miller, Carl 
Miller Lumber Co.; Ed Furru, Sands Lumber 
Co., and A. W. Holt, Pine Lumber Co. 


Notes from Gotham and Environs 


NEw York, July 13.—D. Skodnik, who has 
been in the lumber business in Queens for sev- 
eral years, reports business going briskly for 
the summer season. The large brick warehouse 
and mill, of recent construction, fronts on 
Jerome Avenue, near 127th Street, in the Morris 
Park section of Queens. A spacious yard ad- 
joins the building. 

Boetler & Sachse have a large site upon which 
they have constructed a substantial new build- 
ing, which serves as office and mill. They have 
their own siding and even though the operations 
have been going on but a few months business 
is reported to be very brisk. 

The Corn Lumber Co., named for its owner, 
has just opened up a new yard in Bond Street, 
Manhattan. Mr. Corn is a brother of the owner 
of the Globe Lumber Co., East New York. 

The Shore Lumber & Supply Co. is the latest 
addition in the way of lumber establishments 
in Long Beach, L. I. The yard, with an attrac- 
tive office building and sheds, is located at 
Magnolia Boulevard and Pine Street, Long 
Beach. A. J. Heimowitz is president of the 
concern. 

The Bushwick Lumber Co., Brooklyn, reports 
very active business from its new yard estab- 
lished a few months ago on Rockaway Boule- 
vard, near the Ozone Park Station of the Long 
Island railroad. 

Brown & Green, having evacuated their old 
premises in Rockaway Boulevard, have opened 
up an attractive new plant, with much larger 
quarters, at Ozone Park, L. I. The new site 
is adjacent to one of the fastest growing sec- 
tions of Queens borough. The old quarters of 
Brown & Green have been taken over by the 
Rockaway Boulevard Lumber Co. 

The Homestead Lumber & Manufacturing Co., 
Utiea Avenue and Kings Highway, Brooklyn, 
has just expanded its operations by opening up 
a new yard in the Canarsie section of Brooklyn. 
Interests connected with the Homestead com- 
pany, it is reported, have just taken over the 
plant vacated by the Springfield Lumber Co. at 
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Springfield, L. I. The name of the company 
will be revived by the new owners. 

The Enteen Lumber Co., which expanded some 
months ago by opening up a new yard on the 
Merrick Road, near Valley Stream, L. I., re- 
ports that the new venture has proved very suc- 
cessful and it is preparing further to enlarge 
its facilities there. The original Enteen plant, 
located on Locust Avenue near the Jamaica race 
track, has been enlarged and the company says 
that business has continued to grow from the 
first day the yard was opened. 

The Willett Lumber Co., formerly of Ralph 
and Atlantic Avenues, Brooklyn, catering prin- 
cipally to the needs of auto truck body builders 
and other industrial enterprises, has just leased 
the premises formerly occupied by the La Tuga 
Lumber Co. in Fulton Street, near Williams 
Place, Brooklyn. The firm distributes hard- 
woods in a considerable volume and reports a 
much improved demand. 

The Allwood Lumber Co. is a new establish- 
ment that has just started on Coney Island Ave- 
nue, Brooklyn, in the Sheepshead Bay ‘section. 
The coneern has selected a site in the midst of 
building operations occasioned by the parceling 
out of land formerly used as the Sheepshead 
Bay Racetrack. 

The South Jamaica Lumber Co., organized 
a few months ago, is owned principally by Mr. 
Futinieck, who also owns the Hast New York 
Lumber Co., Pitkin Avenue and Williams Place, 
Brooklyn. Masterson & Hogan is the name of 
another firm that has just started business on 
Rockaway Boulevard, almost opposite the plant 
of the South Jamaica Co. 

Phillipson Bros., formerly on the Merrick 
Road, just off Fulton Street, Jamaica, have com- 
pleted a very pretty shed and office at their new 
location on Liberty Avenue in the same vicinity. 
The approach to the place is especially attrac- 
tive, being enclosed by a neatly decorated fence. 


Railroad Officials Visit Lumber Plant 


NEW ORLEANS, LaA., July 14.—Touring south- 
ern Mississippi to inspect the plant and terri- 
tory of the Gulf & Ship Island Railroad, recently 
purchased by the Illinois Central, President C. 
Hf. Markham, of the latter system, with twenty- 
five of his fellow-officials, paid a visit to Lum- 
berton, Miss., yesterday. The Lumberton recep- 
tion committee included the loeal officials of the 
Mdward Hines Yellow Pine Co., headed by F. W. 
Pettibone, who personally eonducted the Mark- 
ham party through the huge Lumberton plant 
of the Hines company. A luncheon was served 
the guests at the Lumberton city park. 


Operations Unaffected by Recent Fire 


Macon, Ga., July 13.—In order that the 
trade generally may know the exaet facts con- 
cerning the result of the fire that destroyed a 
large amount of lumber in the yards of the 
Case-Fowler Lumber Co., at this place last week, 
the company through its sales department has 
made to a representative of the AMERICAN LuM- 
BERMAN the following statement : 

With reference to the fire which occurred at 
our plant Tuesday of this week, this fire affected 
our manufacturing operations in no way, as our 
sawmill, planing mill, dry kilns and about three 
million feet of lumber were saved. 

Our office was destroyed, as well as about fifteen 
million feet of lumber on the yard, but we have 
our Doctortown operation at the point where 
maximum shipments can begin, and which was in 
no way affected by the fire. We also have our 
pine mill at Macon in full operation, and this 
stock was not affected, and with the stock from 
the two mills and what we saved, we expect to 
do business as usual. 

We might advise further that our trim and 
molding plant is running full tilt today, as is also 
our sawmill, and, while a few of our customers 
will be delayed a few days on account of the fact 
that several cars of lumber in the process of being 
loaded were burned, we do not anticipate any great 
delay to anyone. 

SHEER GEBGGGAGaG@EiGqs 

THE PRODUCTION of forest products on 5,459 
miles of railroad in New England was 121,276 
carloads in 1924 as compared with 103,166 cars 
on a railroad of 9,525 miles serving the west 
Coast. ; 





IN THE REALM OF BUILDING 











Has Helped Many to Build Homes 

LAKE CHARLES, La., July 13.—The Calcasieu 
3uilding & Loan Association celebrated its 16th 
anniversary on July 1. Since its organization 
in 1919 the association has been a big factor in 
the development of this city and parish. It has 
investors in thirty States, besides Cuba and 
Porto Rico. During the last seven years it has 
advanced to borrowers in this parish alone more 
than two million dollars. During the last six 
months $475,000 has been advanced in this im- 
mediate territory for homes. Since its organi- 
zation $675,000 has been paid in dividends and 
at present there is approximately $55,000 car- 
ried in an undivided profit account. 


Tells Trade About Grade Marking 

NEW ORLEANS, La., July 14.—The O. E. Ren- 
fro Lumber Co., of Kansas City, Mo., is mani- 
festing approving interest in standardized and 
grade-marked Jumber, in which movement the 
Southern Pine Association is taking a leading 
part. The Renfro company each month sends 
out a four-page bulletin-letter to several thou- 

















Wishing to have plenty of light and air, Miss 

Clara Buffum, of Providence, R. I., designed 

this structure, which is a two-room affair, one 

room above the other. It is being erected at 
Westport Point, R. I. 





sand prospective home builders in and around 
Kansas City. In a recent issue of the bulletin, 
under the head ‘‘ Publie Now Demanding Better 
Things’’ an entire page is devoted to grade 
marked and standardized lumber, and the bene- 
fits to the public of this practice. 


Plan Novel ‘‘Model City’”’ Display 


NEW ORLEANS, LaA., July 13.—Establishment 
of a bungalow ‘‘ city beautiful’? as a feature of 
the International Trade Exhibition to be opened 
in New Orleans next September is being planned 
by the Hardwood Manufacturers’ Institute, ac- 
cording to announcements made here by officers 
of the International exhibition. This great per- 
manent show or marketplace will occupy the 
Army supply base building on the river front. 

It is proposed to convert the roof, comprising 
50,000 feet of space, into a model city, with full- 
sized bungalows, completely furnished, paved 
streets, sidewalks, water system and lighting 
system. According to present plans twelve bun- 
galows will be built. Their fittings and equip- 
ment will make possible a complete display of 
building, materials, furniture, house-furnishings 
and all modern conveniences and labor-saving 





devices. Southern hardwoods will of course }y 
featured, but the institute is said to be enlistin, 
the codperation of many other industries. Nege, 
tiations are still under way, but it is predicte 
that the contract will be ready for signatures j, 
a short time. 


Useful Products From Wood Was 


This is an age when every piece of materia] 
in every line of manufacture should be utilizeg 
This idea has been developed by a chemical] ep. 
gineer, and made applicable to all the wastes of 
the lumber industry; utilizing shavings of woo4 
fiber and sawdust ordinarily burned or left t, 
decay. Some mills burn as much as twenty car. 
loads daily—enough raw material properly con. 
bined by this chemical and mechanical process 
to make thousands of beautiful tiles with whic, 
to build fireproof homes. 

The material can be Jaid with Portland 
cement and plaster, can be painted or varnished 
to obtain any effect that may be desired. |]; 
is a strong, tough, waterproof, fireproof build. 
ing unit, suitable for partitions, floors and 
roofing tile. It can be handled the same 4s 
wood, can be sawn and nailed like ordinary 
boards. This would cost to manufacture one 
square foot, 14-inch thick, one cent; in othe 
words, $10 a thousand square feet. Other very 
important products which could be manufae. 
tured from the wood waste under this process 
are battery boxes and radio horns. 


With the elimination of lathing and the sani 
coat of plastering it would cut the cost of con- 
struction. Use of a material which has no ap- 
preciable expansion or contraction will elimi: 
nate cracked walls and plastering. 

This is a process of mechanically impregnat- 
ing the wood fiber or sawdust, with the aid of 
specially designed machinery, pressing the ma- 
terial to any desired shape and causing it to 
solidify and rendering it extremely tough, fire- 
proof, waterproof and with a tendency to harden 
with age. It is practically indestructible, as it 
does not deteriorate with age and is not af: 
fected by climatic or temperature changes. As 
this material is very light, being about the 
weight of oak, it offers many advantages over 
any product for similar uses now on the market, 

A.brick of this product was subjected to a 
pressure of 77,830 pounds, approximately 2,51) 
pounds to the square inch, before signs of 
checks or giving way occurred. An acetylene 
flame with a temperature of about 6,900 degree 
Farenheit was applied for two minutes, only 
slightly charring the surface. <A_ brick was 
soaked in water for 68 hours, then was placed 
in a refrigerator for 126 hours, and then put 
in a baker’s oven, as hot as the oven could be 
fired. It stood very rigorous tests without show 
ing any signs of checking. <A vitrified brick 
under the same test went to pieces after ten 
minutes. A 20,000 volt electrical current was 
applied to it while drying, and it was nox 
conductive. 

Thousands of different articles could be manu: 
factured by this process from the waste products 
of the lumber industry. 





Fire Destroys Lath Mill 


ROOSEVELT, MINN., July 15.—The lath mill 
and a good portion of the manufactured stock 
of J. W. Russell, local operator, were destroyed 
by a fire which swept the plant here late Satur 
day evening. There is some suspicion that the 
fire was of incendiary origin as the mill was 
flames and beyond hope of saving before the 
blaze was discovered. A calm evening with little 
wind prevented the flames from spreading, 
the entire stock of the company might have 
been destroyed with the mill. The loss 3 
partially covered by insurance. 


waaeaheaamansaaaaaes 


THE cow really jumped over the moon I 
cently when milk was earried from San Frat 
cisco to Atlantic City, N. J., by airplane in com 
nection with the national certified-milk scoring 
contest held in Atlantic City. The cow was 
milked near San Francisco Friday evening ant 
the milk arrived in the East Sunday morning. 
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~ State to Call Conference on Log Tariff Situation 


SEATTLE, WASH., July 11.—In an effort to ad- 
st the log tariff situation by bringing the oper- 
ators and the railroads into conference, the 
State department of public works has issued a 
eqll for a meeting to be held in Seattle July 21, 
at which time the entire subject may be con- 
sidered from the standpoint of all the parties 
interested. ae 

The call for the conference is signed by John 
(, Denney, director of the department, and is 
addressed to J. L. Bridge, chairman of the 
associated log shippers. It traces the history 
of the case as follows: 

On Dec. 20, 1920, the public service commission 
of Washington, predecessor of the department of 
public works, filed a complaint charging that the 
rates for the transportation of sawlogs on the 
lines of the Northern Pacific Railway Co., the 
Great Northern Railway Co., the Chicago, Milwau- 
kee & St. Paul Railway Co. and the Oregon-Wash- 
ington Railroad & Navigation Co. were unreason- 
able and discriminatory. ; 

In due course hearings were had upon this com- 
plaint, and findings of fact and order issued. This 
determination of the matter was taken by the car- 
riers through the State courts and into the Su- 
preme Court of the United States, where the latter 
court reversed the order and remanded the same 
for further proceedings. 

The mandate of the Supreme Court came in due 
time to the courts of the State, and on June 5, 
1925, the superior court for Thurston County, in 
accord with the mandate, reversed the order of 
the department and remanded the matter to the 
department of public works for further proceed- 
ings. 

Pursuant to such remand, the department has 
again taken jurisdiction, has issued notices of hear- 
ings to be held, and is proceeding to make a new 
determination of the matter in accord with the 
judgment of the court of last resort. 

On or about June 1 the four carriers took a 


MEMPHIS, TENN., July 13.—Continued on 


nouncements that hardwood mills are closing 
down throughout the southern producing ter- 
ritory featured this week’s activity in the lum- 
ber business here. Suspension of scores of 
mills, the total probably running between sev- 
enty-five and one hundred, and with more to 
follow, indicate that the crest of the production 
peak, which has been so pronounced for three 
months or more has been reached. Owners say 
they can not longer make lumber for prices 
that they are now getting. They tried it as long 
as they could and the shutdowns were in- 
evitable. 

Thirty days is the minimum for suspensions 
announced by the majority but this is by no 
means a definite limit. ‘‘Until business is 
better’’ probably is the one and only answer 
and just when that will be the trade here does 
not venture to guess. The known shutdowns can 
account easily for at least 100,000,000 feet less 
production between now and Sept. 1, it is 
estimated. 

There has been a continuation of the very 
good demand which has run hand in hand with 
the tremendous production recently. But no 
evidence that prices are bent upward is notice- 
able. In fact, the bulk of the consumption is 
believed to have passed with the result that 
orders will soon be slowing up. Repairs, over- 
hauling and replacements are the order of the 
(lay with the millmen now. They have not had a 
chance since last year, business and the weather 
contributing to steady running in the usual 
months for such plant work. 

Informed of the condition existing, the Com- 
mercial-Appeal, Memphis newspaper, made an 
inquiry into the situation and it declares that 
upward of one hundred mills in the Memphis 
hardwood region are or will be shut down. It 
substantiates this statement by citing the fol- 
lowing: i 
Minin ceo, Mil & Lumber Co.—Logging stopped. 
ville, Mise oye = Zee. Ark., —_ — 

” ye closed Tor repairs one by one So 


inet two will be shut down continuously for not 
. than a month. 
” ll arber-Love Co.—Logging stopped. Mill 
cl cfland, Miss., closed and three others to be 
osed by Aug. +. 
nan ttod-Surden Co.—Mill at Helena, after three 
ona v8 suspension, running on short log supply 
tee it and mill at Waterproof, La., to close in 
WoO or three weeks. 


position that a certain distance scale designated in 
the record of the proceedings as Tariff 29 became 
lawfully effective, and most, if not all, of the 
charges made since that date have been upon this 
basis. 

Judge Denney’s letter ‘continues: 


The charging of the distance scale known as 
Tariff 20 at once brought about a most serious sit 
uation, which still continues. It is the conten- 
tion of the carriers that they are lawfully entitled 
to charge Tariff 29, while on the other hand the 
shippers insist that Tariff 29 is not a lawful and 
effective rate, and in any event is in excess of 
what the traffic will bear. 

The log traffic and the lumber traffic which re- 
sults therefrom constitute by far the greater part 
of the freight movement within the State of Wash- 
ington. Logging and the manufacture of lumber 
are basic industries of this State, and their cur- 
tailment or cessation produces widespread damage 
and depression, and a far-reaching effect upon gen- 
eral business. The expressions of representatives 
both of shippers and the carriers deplore the ex- 
istence of such a state of affairs. Representatives 
of both the shippers and the carriers have sug- 
gested to this department the advisability of a 





Overheard in the 
Smoker 


“Ah, if we could just get ’em 
to buy on a basis of quality in- 
stead of price!” 

“Hell’s bells, Josephus, on a 
quality basis you wouldn't get any 
business at all.” 











James E. Stark & Co.—One mill down and two 
others to close by Aug. 1. 

Stimson Veneer & Lumber Co.—Three down and 
two closing soon. 

May Bros., Memphis—One mill down next week. 

Memphis Band Mill Co.—One mill closing when 
logs on hand are cut. 

Rush Lumber Co. 
indefinite time. 

Nickey Bros.—Two mills closing shortly for in- 
definite time. 

McLean Hardwood Lumber Co. 
indefinitely. 

Gayoso Lumber Co.—-T'wo mills have been down 
and will continue so until conditions improve. 

R. J. Darnell (Ine.)—One mill closing shortly. 

R. J. Hackney Lumber Co.—One mill closed and 
another soon. 


Mill down several weeks for 


-Two mills down 


Woods Lumber Co.—One mill down. 

Chapman & Dewey Lumber Co.—Three mills 
closing before Aug. 1. 

Cc. M. Gooch Lumber Co.—Two mills down for 


all summer. 

Anderson-Tully Co.—One mill down by Aug. 1. 

McCollum Bros.—One mill closing this week. 

E. Sondheimer Co.—One mill closing by Aug. 1. 

Bayou Land & Lumber Co.—One mill closing 
by Aug. 1 

Hunt-Washington 
Two mills closed. 

W. P. Brown & Sons Lumber Co., 
Three mills down. 

E. B. Norman & Co., 
ing shortly. 

Chess-Wymond Lumber Co., Louisville—One mill 
closing soon. 

Thomas & Proetz Lumber Co., 
Mississippi mills to be down. 

Utley-Holloway Co., Chicago—One Louisiana mill 
closed. 

Kirby Lumber Co., Houston—Operating 45 per- 
cent, one mill down and others on short schedule. 

W. TI. Carter & Bros., Houston, Tex.—One mill 


& Smith, Nashville, Tenn.— 
Louisville— 


Louisville—One mill clos- 


Louisville—Two 


closed. 

J. HW. MeIntyre & Sons (Inc.), Pine Bluff, Ark. 
—One mill closed. 

Standard Lumber Co., Pine Bluff—Two mills 
shutting down. 

Ogamaw Hardwood Co., Ogamaw, Ark.—One 
mill down. 

J. C. Love Lumber Co., Pine Bluff—One mill 
down. 

Stout Lumber Co., Thornton, Ark.—One mill 
down. 


Kraetzer-Cured Lumber Co., Greenwood, Miss.— 
One down. another closing Aug. 1 

Alexander Bros., Belzoni, Miss. 
mill closing Aug. 1. 

Baxter Forest Hardwood Co., Meridian, Miss.— 
One mill down. 

Link-Newcomb Mill & 


ted Gum (La.) 


Lumber Co., Bentonia, 


Miss.—One mill closing soon. 

Lamb-Gary Lumber Co., Vicksburg, Miss.— 
Closed 

Cc. K. Alexander, Vicksburg, Miss.—One mill 
down. 


Pearl River Valley Lumber Co., Canton, Miss.— 
One mill preparing to close. 


conference to effect, if possible, an interim arrange- 
ment pending the time when the proceedings be- 
fore the department, and any litigation which may 
be necessary to determine rights herein, are finally 
disposed of. 


The letter states further that expressions re- 
garding the conference indicate the possibility 
of a temporary arrangement without prejudice 
to the rights of any of the parties, and without 
interference with the function of the department 
as defined by law. The letter closes: 


The conferees, it will be understood, accept the 
good offices of the department in naming a time 
and place for conference, with the distinct under- 
standing that the department will not in any man- 
ner participate in such conference: that the pro- 
ceedings of such conference are no part of or in 
any way effective upon the proceedings of the de- 
partment in the log-rate case or cases being carried 
on in compliance with law and the decisions of the 
courts, and that the final determination of the 
rights of the parties involved will depend solely 
upon the facts as they appear in hearing before. 


the department. It is further understood that 
this conference is purely informal and entirely 
unofficial. 


In accepting the call, Chairman Bridge sets 
forth that the purpose of the conference will be 
to ‘‘endeavor to negotiate and agree with the 
railroads as to a reasonable and compensatory 
rate in accordance with the call of the depart- 
ment’’; furthermore, he expresses the hope 
‘‘that the problem can be solved by discussion 
and agreement.’’ 

The date of the conference as originally set 
forth in the eall was July 14, but it has been 
postponed until July 21, in order that the traffic 
heads of the four transcontinental railroads may 
be present. 


Hardwood Mills Close— Peak of Production Reached 


Corinth Sawmills (Inc.), Corinth, Miss.—One 
mill closing. 

Faust Bros. 
mill closed. 

Adams-Newell Lumber Co., 
mill on short schedule. 

Ferd A. Brenner Lumber Co., Alexandria, La.— 
Two mills down till conditions improve. 

J. M. Jones Lumber Co., Ferriday, La.—One mill 
to be shut down. 

Lyon Lumber Co., Garyville, La. 
ing July 19. 

Lucas E. Moore Stave Co., New Orleans, La.— 
Mobile mill down Aug. 1. 

S. T. Aleus & Co., New Orleans—Pearl River 
mill down; another cutting cypress only. 

Iatt Lumber Co., Colfax, La.—One mill down 
— sixty days; another when logs on hand are 
cut. 

Colfax Lumber & Creosoting Co., Colfax, La.— 
One mill down by Aug. 1. 

Wilson Cochran (Inc.), Lottie, La.—Mill down 
since May 25.— 

Mansfield Hardwood Lumber Co., Shreveport, 
La.—Two mills down, no hardwoods cut. 

Louisiana Central Lumber Co., Clarks, La.—One 
mill down. 


Lumber Co., Jackson, Miss.—One 


Deemer, Miss.—One 


One mill clos- 





Bomer-Blanks Lumber Co., Blanks, La.—On 50 
percent schedule. 
Sherrill Hardwood Lumber Co., New Orleans— 


live days a week, cutting to four days. 
Newell Lumber Co., Eunice, La.—No hardwoods 
this year; some cypress. 


Lumberman Victor in Algonac Races 


Derroit, MicH., July 13.—William H. Kittle, 
vice president of the Hartwick Lumber Co., has 
proved that he is not only a successful lumber- 
man but also a successful speed boat pilot. En- 
tering the Fourth of July regatta at Algonac, 
Mich., with a new boat, and no experience he 
successfully jockeyed Karen K to a thrilling fin- 
ish ahead of more experienced rivals in both the 
ten-mile race and the twenty-mile free-for-all. 

Mr. Kittle at first refused to enter the races 
because of his lack of experience and small 
chance of winning, but being urged by friends 
he placed his boat in the race, and piloted it 
with the skill of a veteran. When the gun 
boomed he had his boat dead on the line and 
had the inside track. Before all the boats were 
across the line, Karen K was at full speed. In 
both races she averaged thirty-two miles an 
hour. 

Mr. Kittle has a summer home at Algonac, 
and spends a good share of his time there dur- 
ing the summer. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., July 13.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1925, July 4; 1924, July 5— 1925 1924 1925 1924 1925 1924 
te ge Pree OS Yo a ee ene Ree eine era 64,408,509 57,922,198 67,363,352 61,633,971 63,452,200 61,655,394 
West Coast Lumbermen’s ASSOCIiAatiON........cc.cccccccrncccacee 73,966,348 47,527,818 98,025,589 69,772,946 101,322,375 63,127,139 
Western Pine Manufacturers’ Association...............0eeee00. 28,469,000 19,927,900 23,438,000 13,938,000 26,974,000 20,575,000 
Sesiornin BMeAWOOd ASROCIBUON 6.4.6 o6:c sok ioc sd vo6 660055000 0.00seewe are 5,291,000 2,876,000 5,366,000 5 277,000 3,150,000 2,799,000 
DIOTE CAPONE, PAROS DOGO CON «is. on.o:0:5 50.5200 66 0:0 ¥,0,0:0619's 890 9089) 0'¥:8 6,550,357 4,006,121 6,320,699 5,409,798 6,945,000 4,882,009 
Northern Hemlock & Hardwood Manufacturers’ Association.... 1,094,000 1,593,000 ,000 1,316, 000 921,000 867,009 
Northern Pine Manufacturers’ Association...........c0eeeeeeeee 9,829,300 5,263,400 8,196,100 6,087,100 6,369,000 6,508,009 
pene ssa ni Pmt 
RT I I i 0 is Si bis G Sao Oke OEE e OMe RES 189,608,514 139,115,537 209,442,740 163,434,815 209,133,575 160,413,533 
Twenty-seven weeks: 1925, Dec. 28 to July 4; 1924, Dec. 30 to July 5— 
SOMPTET FAS DMB D ICI ONR 6 nis v0.0 is 590'59.05s04% 5446 ROC soa ewewe 2,097,129,077 2,072,538,700 2,039,001,197 2,046,390,668 2,014,380,942 1,955,143, 495 
West Coast Lumbermen’s ASssociation.......-..ccccccesssccccces 2, 696, 901, 972 2,565,603,357 2,820,398,387 2,678,964,332 2,775,098,331 2s 467, 195, 1613 
Western Pine Manufacturers’ Association...............00e ee uee 819,180, 847,931,000 5416, 794,453,000 794,493,000 6,753, 1000 
CRMEOKNIG. FROR WOON ABBOCIOTION oso. 6:6:c 6:6 '0 055.06:6 0.050005 5's ep aie wis vieenwe 205,607 ,000 236,688,000 188,089,000 192,185,000 189,021,000 185,554,009 
Pett Garmins Pine ABBOCATION «<6: 6.55 561055 04:0 bics's ses'ee's ees sbien se 229,023,122 208,304,330 222,735,071 210,030,874 175, 007, '762 176,431,855 
Northern Hemlock & Hardwood Manufacturers’ Association.... 73,086,000 66,370,000 67,797,000 62,822,000 54,030,000 49,864,009 
Northern Pine Manufacturers’ Association............eeeseeeeee 253,457,000 234,551,400 226,627,600 219,671,400 207,267,000 227,600,009 
gas Lama Cave scocecebeehees? 
Totals; LWSvty WOVEN: WEEKS ss 6.6555565is.cssivensodass cauaemucees 6,374,384,171 6,231,986,787 6,371 ,064,255 6,204,517,274 6,209,298 ,035 5,838,541,899 
*California White & Sugar Pine Manufacturers’ Association, 
OUI S | is60 55-69% 600 S16 DS BNSC AN SeCbwaw sy 446,264,000 412,576,000 500,284,000 341,257,600 449,361,000 389,779,000 
UBB I DONT Bois 6 onions 8066340605550 550sG bes eR ewe NES TOS 9,139,000 8,529,000 6,374,000 7,160,000 4,978,000 9,352,000 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 27 weeks.............. 153,066,000 125,713,000 85,311,000 83,602,000 74,248,000 75,012,000 
*Revised figures for twenty-seven weeks; not included in general totals; represents about 75 percent of cut in region. ‘ 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WAsH., July 11.—Direct sales of Douglas fir from June 29 to July 3 inelu sive: 
——Sales—— Prices ——Sales—— Prices————___ 
V. g. flooring— No. Feet No. High ‘Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
Be: Scent ne t4benseeoneeed ex 13 35,000 5 $50.00 $45.00 $ 5.00 INO; 2 BI DOCEST 66:65 5 dcceeiniass 147 950,000 8 $36.00 $31.00 $5.00 
No 2 wicemetsana ven rcenscasans 108 401,000 7 45.00 39.00 6.00 ING 1S: AG Vien NEES SIRE 47 220,000 8 29.00 25.00 4.00 
TU. © ncvcdnivuaccnvancsnsind 41 204,000 10 33.00 23.00 10.00 Common, No. 1 SiS— 
S. g. flooring— BR cay stick wae A Oe 99 652,000 5 18.50 16.00 2.50 
a” No.2 and better........: 41 213,000 7 30.00 25.00 5.00 Pe tee Ada soe Tes Na anaes 24 77,000 5 20.00 17.00 3.00 
Jt Seer er ere eee 21 peed 7 a ae pt Dimension— 
6” No, 2 and. better......... 43 125,000 8 40.00 32.00 8.00 v4" 6 , Fr ss 
94 f ‘ P Vy «ide: 1: |, 5 a Per 166 515,000 5 18.50 15.00 3.50 
31.06 J 3. 
eee een er er 23 66,000 7 31.00 18.00 13.00 aaa ieee 177 493,000 8 20.50 16.00 45) 
stepping — Ee sus soceatekncnsneceers 112 269,000 7 19.50 16.50 3.00 
Mo. 3 and better oeeceveceeccer 10 13,000 3 65.00 61.00 4.00 NS chs PR LAR A vn hth Siete Ba 81 142,000 8 - 20.50 16.50 4,00 
‘ oe = - ove ‘ vied sisi ‘iin dat ci Aan]: rr 55 102,000 11 24.00 17.50 6.50 
= | See ee eRe Tee ’ 56. 50. ° Ce TESS 4, ; 
Casing Qnd base... ...c00..5 a 15,000 4 64.00 58.00 6.00 Lath— mii om _ aiid 10 
Ceiling, 5x4”— i its ctaaicae lends 27 66,000 4 4.00 3.25 Ai} 
No. 2 and better..........+. 95 512,000 9 30.00 24.00 6.00 RNIN aed oes Shc oh atahel  clen meat pare lare ats 1 12,000 1 4.50 oe ears 
TO:.2: cndbsscesessusaaswaniege 24 181,000 12 24.50 17.00 7.50 PANO, «a c:0 9 wis oie 4 a0 KS 1880 2 22,000 2 4.00 3.00 1.00 
e e e 
Bureau of Census Delivered Prices | The West Coast Review 


WASHINGTON, D. C., July 13.—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid June 1 by contractors for building materials delivered on the 
job, these being selected from the complete list: 


SEATTLE, WASH., July 11.—For the week 
ended July 3, 112 mills report as follows to the 
West Coast Lumbermen’s Association: 


msec .-+ 73,966,348 
No. 1 Dimension Common Flooring, 1x4” Shingles, Extra Shipments .... 98,025,589 3% below orders 
S1S1E, 2x4—16’ " Boards 10 rag) ’ Ciar, 16”, 5/2 OPGCTS o605:50% 101,322,375 37% above production 





Southern Douglas Southern Douglas Shipments— 
pine fir Baal pine fir Red Water delivery: 
“C,” e.g. No.2v.g. cedar Cypress POI BEIG ais wiastaraisvern tie eieiocs 35,362,052 
eS) ee ee eee ie $50.00 $15. 00 SI0B:00) kx ees $6000 a saaws TEEN chee ve ich ances Gres 8,830, 246 
PT SRUMIROMOTAULD,.. 6.0.6.0 :0.4:0:4'oiv. 610'09:0'0 00 018% $45.00 ...... Be hates - Gaaiena iC Ce Total water (45%) ranean ere ee ne 44,192,298 
POROOLS: as000.00 5.00 0040049268000 40.00 Searels 40.00 Sh —_ er LO | eer PRAT, diehAS GODT 65-5. 6/3: dce oic.ec0 Sco sive eve oo we 43,290,000 
SNLEVEPOTE ...ccceccccccccceccsees 45.00 ...... 56.00 15 | oro 6.30 $ 7.20 | Local auto and team deliveries......_, 10,543,291 
Ey | J a ee ere 46.50 46.50 52.50 100.00 $80.00 6.25 6.25 i saa ce 
is errr ye S200 awe ss 51.00 000s sisiziois Ceo jNeasine ‘LOCA SHIPMENS: 62.6006 66sec cde 98, 025,589 589 
PAE sins -p ase nies 'aie eine Siceiein 6 OH wna 47.50 47.50 60.00 110.00 90.00 6.00 7 i tee ete ij; 
oN “Nepeetorcrmicoraniece:: 45.00 45.00 40.00 96.00 96.00 SOP knasas Water Uaivees- 
Springfield .........ccecceeeeeeese 50.00 50.00 $5.00 kceess 95.00 Ce hades ee ee ee 
Chicago ........ ccc cceececeeeeeee 44.00 44.00 54.00... 80.00 6.00 ...... Domestic .......+eeeeeeee ee § 5,514,541 
DNL: ac. ciccneseyanskabnsdenecky Sexes 48.00 48.00 ...... 90.00 ey FAxport oe esse eee eee eee 9,964,543 
DEE <sccvnceexcactsevadsseausess aiave salen. “hegbed 90.00 ....e 5.50... Total water (45%).........60..eeeeee 45,479,084 
EO MNO oiicssectecsencvesssa’ canes 36.50 ee 69.00 — Rail, 1,510 Cars}........seeeeee essences 45,300,000 
SEL . ccpscecavasmuncetudedsie tarnn 22.50 22:50 see 55.00 | Bea Local auto and team deliveries. ..1111! 10,543,291 
PNA: 4556's 5405560510044 N 6 ONS SESS) SKS 20.00 1B00 — wbwnarein 54.00 3.50 : SRSERES Bes 
tno Lotal MEW DUSINESS. ......s6csc00ces0 40, 392.375 
Unfilled orders— 
: a . PI OMICHULC COMMON 5 0,6.5.0'6 oi0's 51019)4.5 019 See eeO 142,820,905 
California Redwood Data National Analysis EXOT cas easgtisessieverseveceenenn i sos. 
MRC TOR OR ee ee a 3) 
SAN FRANCISCO, CALIF., July 11.—The follow- WASHINGTON, D. C., July 13.—The National re 
ing information is summarized from the Cal- | Lumber Manufacturers’ Association has issued Total unfilled ..........0s0eeeeeee ee 8 280,415,853 


ifornia Redwood Association’s report for the ee ah BEee Bast. 


ack sallal date &: the eet analysis for the period ended 











May 2, orders and shipments being shown as My 
aaa OTE por povenbiiaen of a ei ‘i Western Pine Summary 
yo. 0 -ercent Oo woo : . : 
mills Feet production Feet During During 27 PORTLAND, ORE., July 11.—The Western Pine 
Production .... 14 5,291,000 100 794,000 Week Ended Wks. Ended | Manufacturers’ Association summarises as fol: 
oe .... 14 5,366,000 101 639,000 July 4 July 4 lows reports for the week ended July 4 from 
ers— z i ; 
— No. of Ship- Or-  Ship- Or- thirty-two member mills: Percentage of 
_ gg ne cae ea 03" ave 4 wee 5 6,5 iy eg Associations— mills ments ders ments ders iii < caer Fee , 5 ni 
Southern Pine ...... 126 105 99 97 96 : monies oinge — a 
Detailed Redwood Distribution for Week West Coast 112 133 137 105 103 Normal .... 30,575,000 
png edad dla a 7 - © 9 10 Actual .. 29,219,000 
Shipments Orders | Western Pines ...... 31 82 95 98 971 «. eer es 
Northern California* ...... 2,822,000 1,597,000 | California Pines* ... 9 70 54 112 101 | Shipments .... 903 23,478,000 
Southern California* ...... 1,500,000 529,000 | Calif. Redwood 14 101 60 91. 92 Local deliveries. . . 558,000 
WEBUOTIY soci aieeocniscen siee's TETCO0D- — sacewocs Jo. Caroli eaeel < a a 
Sasternt ee 30 000 981,000 No. Carolina Pine... » 48 96 106 97 = =T5 Total shipments... 24,036,000 82.27 
Poreign ........ccc0saccesee 166,000 43,000 | No. Hemlock & Hdwd.j 11 67 68 68 57 | Orders— 
Northern Pine ...... 10 83 65 89 882 Canceled ... 26 676,000 
DOR acer cv cutxngawcaceee 5,366,000 3,150,000 _—- —_—- lc -r New* ...... 1,057 27,482,000 95.97 116.66 
*North and south of the line running through 3614 108 107 100 97 On hand.... 3,762 97,812,000 


San Luis Obispo and Bakersfield. 
tNevada, Oregon, Arizona and Washington. 


*Represents 23 percent of cut in region. *Car basis is 26,000 feet. *Local sales included. 


yIncludes hardwoods and softwoods. 


Bookings for the week for thirty identical mills 








tAll other states and Canada. 





fLast week there were reports from 393 mills. 





were 89.83 percent of those of previous week, show- 
ing a decrease ~€ 3,001,000 feet. 
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Stock Report of Coast Mills 


spaTtLE, WASH., July 11.—The July 1 stock report of the West Coast Lumbermen’s Associa- 


‘on is as follows: 
‘ Stock report 


117 mills 124 mills 

July 1 June 1 
ing, v.g., No. 2, 1x4”..... 7,914,000 9,175,000 
sroring, s.£., No. 2&btr., 1x4” 3,970,000 3,527,000 


pr.siding (106), No.2&btr.,1x6” 2,724,000 3,11 


Ceiling, No. 2&btr., 5x4”..... 4,329,000 _ 5,248,000 

No. 1, S18 or shiplap, 1x8”....21,199,000 19,536,000 

No. 1, SIS1E_& rough, 2x4”...40,574,000 44,277,000 

Fier TNE, Pian ssncevcesvenes 25,240,000 26,308,000 
*Decrease. 


99 identical mills Item comparisons 
Percent No. Average Stock 


July 1 June 1 Increase mills July1 Junel 
7,899,000 8,589,000 *8.03 64 123,656 134,926 
3,625,000 3,441,000 5.35 61 65,082 60,810 
2,746,000 3,093,000 *11,22 46 59,217 57,685 
4,269,0 5,323,000 *19.80 61 70,967 100,925 
19,921,000 18,766,000 6.15 81 261,716 235,373 
40,236,000 40,843,000 *1,49 90 450,822 476,097 
23,964,000 26,206,000 *8.56 71 355,493 328,850 








Oak Flooring Statistics 


The following statistics for June have been 
compiled by the Oak Flooring Manufacturers’ 


Association : 
Statistics for June 


Feet 
PRODUCTION ..cccccceesccecscsccsovcsses 41,692,000 
GHIPMENtS ....cesucccccccccccccvccsecs 43,699,000 
Orders— 
DC. TER ee CL OCCT 46,003,000 
Ci GRE RONG Divccadcacicnceweteas snes 50,092,000 
Stock on hand July 1...... Weudechouswe 53,494,000 
Consolidated Figures for Four Months 
Feet 
SNM ENOL: (cdl gecicie ne Mane se wemee Ce anee 248,388,000 
CUINIRGINE. ics. x clcknencvewccawneveceaeal 240,515,000 
Th, RR ee ae Pore eee errr Cor prey rey me ty 235,990,000 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1925— Production Shipments Orders* 
Ms ee || eee 9,402,000 11,519,000 11,484,000 
JONG 208s «xc08 6 6 9,014,000 9,327,000 9,794,000 
June: 1 tO 27.0 37,560,000 38,597,000 40,521,000 

1924— 

Jure-2 to: 28... 29,730,000 30,385,000 28,517,000 


7Forty mills. {Forty mills. 


*Orders booked for the week ended June 27 
were 22 percent over production, and shipments 
were 23 percent over production. 


Percentages of Thicknesses, Week Ended June 27 


; 33 ”“ % ” % ” ts ” 
Production. ....0.ccse ‘tk 20 5 4 
SHIDMORUS 6.6 cccccices 66 21 6 7 
CE isccewedeceuen 82 13 3 2 


Of the total 9,606,000 feet booked during the 
week ended July 4, 76 percent was }%-inch; 17 
percent, %-inch; 5 percent, %-inch, and 2 per- 
cent was y,-inch. L.c.l. sales in addition, it is 
estimated, amounted to 961,000 feet, making the 
grand total 10,567,000 feet. 





North Carolina Pine 


NorFouk, Va., July 13.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-six mills for the week 
ended July 3: 








Percentage of. 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal .... 12,450,000 ue ara ; 
Actual .... 6,586,357 53 awe 

Shipments ... 6,054,699 49 92 aisha 

Orders; ..... 7,161,000 58 109 120 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 
_ TAs compared with last week, there has been an 
Increase in orders of 24 percent; last week there 
were reports from the same number of mills. 





Southern Pine Barometer 


NEw ORLEANS, La., July 13.—For the week 
ended July 10, Friday, one hundred thirty-four 
mills report as follows in the Southern Pine 
Association: 

Percent Percent 
of pro- of ship- 


Cars+ Feet duction ments 
hee, Te 
ate « 200% 60,852,404 97:42 ...:. 

rders*—— 
teceived 3,258 67,779,432 109.41 112.31 


On hand end 
week ...T%068 260060082 2.6% comns 
*Orders on hand showed an increase of 3.34 
 Syponennk one hundred twenty-six mills contributed 
previous week’s report. 

*Based on May average load, 20,804 feet. 

Of the 91 mills reporting running time, only 16 
operated six days (of which 1 reported overtime 
of three hours), while 2 were shut down, and 57 
operated two to five days only, but of 16 other 
mills operating only five days, 10 were on double 
shift (night runs totaling 416 hours) and 6 re- 
Ported overtime (seventeen hours). 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand July 1: 














Per- 
Stocks Unfilled cent 
on hand orders sold 
5-10) er eaerer eer 5,356,000 2,140,000 40 
MME. Scendcweccadns 709,000 163,000 23 
WERE sadasiccesnes 17,671,000 34,133,000 193 
Clo) Galeereerr 23,736,000 36,436,000 154 
TORE ccvinndesces 8,050,000 3,194,000 40 
SOME enccucausnewes 7,101,000 2,085,000 29 
WOtAs SE" nce wesc 15,151,000 5,279,000 35 
WOM «sacskacsauans 2,929,000 965,000 33 
TERE” Sinner nehadals 2,991,000 1,949,000 65 
WORE MES ccee cbs 5,920,000 2,914,000 49 
WERE caccenccaans 979,000 117,000 12 
WER vkdeevaeades an 5,582,000 3,316,000 59 
"TOCA ae ow cecscus 6,561,000 3,433,000 52 
Grand total ...... 51,368,000 48,062,000 94 
Comparative Percentages of Stock Sold 
July 1, Junel, Julyl, 
1925 92 1924 
WS Secdeceuwaenawancee 154 149 101 
OE caus seuewnchanwewats 35 42 30 
MEO ok cece had nan nwae ces 49 52 38 
an” ‘sdenwaroaeancenka ans 52 77 145 
94 100 72 


California Pine Sales 


San Francisco, Cauir., July 11.—For the 
period July 4 to 11, the California White & 
Sugar Pine Manufacturers’ Association reports 


sales as follows: 
California White Pine 





Mixed Pines 





Feet Common— Feet 
Nos. 1 & 2 clr. 117,000 Py 
© select 2 ..cc. 333,000 A 
D select ...... 688,000 rye 
No. 3 clear.... 554,000 75.000 
Inch shop .... 74,000 401,000 
No. 1 shop.... 879,000 No. 2 dimen... 36,000 
No. 2 shop....1,615,000 Beveled siding— 
No. 3 shop.... 900,000 B&btr. ....- 124,000 
D&btr., std. . 4,000 CN iacsnsecees 8,000 
Shop, std. .... 325,000 BP acucauccads 98,000 
Panel, 14” &a.w. 4,000 MP dciuenaeees 5,000 
Sugar Pine Douglas Fir 

Nos. 1 & 2 clr. 125,000 No, 8 clears... 10,000 
Gy GGIGGE cicccs 131,000 4/4 & a.w.com. 134,000 
D select ...... 6.000 5/4 & up a.w. 000 
No. 3 clear.... 185,000 Tjes & timbers 11,000 
Inch shop .... 38,000 Dimension .... 76,000 
No. 1 shop.... 312,000 
No. 2 shop.... 640,000 Export 
No. 3 shop.... 139,000 Australian .... 220,000 
ee a: ies Box 

o. 3 clr., std. , Mi 
Shop, std...... 250,000 Mixed pine 100,000 

White Fir BFS OB. Wreccaus 775,000 

ata 32,000 8/4 a.W...... 1000 
No. 3 & = Lath 

common .... 105,000 Mixed pine— 
No. 4 common, We Rawcedens 823,000 

eee 250,000 ING Acccndeas 542,000 
No. 1 dimen... 318,000 Wet Sa cacecus 5,000 
No. 2 dimen... 25,000 Se addawecée 151,000 





TWENTY-NINE land owners in Warrick County, 
Indiana, have planted 602 acres of idle and 
poor crop land in forests, and twenty-eight per- 
sons of Spencer County have so classified 1,545 
acres of land. This action is being taken under 
the State forest land classification laws. 





Interesting Deductions 


WASHINGTON, D. C., July 14.—Grace J. Lan- 
don, statistician of the National Lumber Manu- 
facturers’ Association, has drawn from the re- 
ports of the census bureau and statistics of in- 
come of the bureau of internal revenue some 
interesting deductions concerning the American 
housing problem. 

For example, 67 percent of the Federal in- 
come returns for 1923 were on less than $3,000 
a year. William E. Knox, president of the 
American Bankers’ Association, points out that 
upward of 35,000,000 people in the United 
States have incomes under $2,500 a year, with 
an average under $1,200. 


Thus, says Mrs. Landon, the housing problem is 
essentially a small house problem. 

In 1924 one-family dwellings ranked first in 
cost of all types of building for which permits 
were issued, the estimated cost of their erection 
aggregating nearly $1,000,000,000, or 29 percent 
of the cost of all classes of structures that year. 
The average estimated cost per building for one- 
family dwellings last year was $4,314; for two- 
family dwellings, $8,317 or $4,159 per family, and 
for multi-family dwellings, $42,732, or an average 
cost per family of $4,153, practically the same as 
the cost per family in two-family dwellings and 
little more than the cost in one-family houses. 


One of the outstanding facts brought out by a 
recent Government survey is a gain in one-family 
dwellings over apartment house dwellings. Al- 
though this gain is small and not positive proof of 
a change in the trend of housing conditions, it is 
noted as a good sign. It is also of significance to 
the lumber manufacturer, since far more one-family 
houses are built of lumber than of any other ma- 
terial. A conservative estimate states that 85 per- 
cent of all one-family dwellings are of frame con- 
struction throughout. 

Although small houses cost more than they did 
some years ago, in the first place they mean in- 
finitely more of comfort to their owners, and in 
the second place the population taken as a whole 
ean afford to pay more. In 1880, for instance, the 
per capita wealth in continental United States was 
less than $900. In 1912 it was estimated by the 
census bureau as $1,950, and in 1922 as $2,918 per 
capita. 

With reference to present day comforts, it is in- 
teresting to note that in 1850 there were few bath 
rooms and these only for the very wealthy. This 
fact is attested by the number of plumbers, which 
was only 81 per million of population. In 1920 
there were nearly 2.000 plumbers per million of 
population. Similarly, electric lighting was un- 
known in 1850. Now a considerable proportion of 


on Housing Problems 


even the humblest dwellings are equipped with 
electricity for lighting. 

Notwithstanding the changes in building con- 
struction, notably the relatively modern use of 
structural steel and cement, carpenters and join- 
ers have increased in almost the same proportion 
as the population during the last 70 years, but 
brick and stone masons, plasterers and marble and 
stone cutters have decreased perceptibly when 
compared with population. 

In 1920, out of every 1,000 families in the United 
States 456 owned their homes. Home ownership 
needs apparently to be most encouraged in the 
middle Atlantic States and more in the cities than 
in the rural districts. While 552 out of every 
thousand families in 1920 owned their own homes 
in the Rocky Mountain States, only 372 out of 
every thousand were home owners in the middle 
Atlantic region. Of the States, Wisconsin and 
North Dakota could boast of the most home own- 
ing families, while New York, the District of Co- 
lumbia and Georgia had the fewest per thousand. 

The proportion of rural families owning their 
homes is appreciably greater than of urban fami- 
lies, for while 374 out of every thousand city fam- 
ilies owned their homes in 1920, 549 out of every 
thousand rural families were home owners. 


Province Reduces Stumpage Rates 


TorONTO, ONT., July 13.—The New Bruns- 
wick department of crown lands has announced 
a reduction in the stumpage rates, for the en- 
suing logging season. The new rates as com- 
pared with the old ones are as follows: 





1925 1924 
Spruce, pine, hacmatac cedar....... $3.00 $4.00 
WPM Vctacicanddued cuewateeene 2.2% 4.00 
ld ere ree seictweundaedeanae ae 8.00 
ROUNE a co atactedtdaveadc ones ome 2.50 3.00 
IIOOD ards Sea wacdneewa wees 1.50 1.25 
Pa aint aad nbeawawaeea wade een AZ 12 


Spruce, fir and all] pines affected by fire or 
bud worm, one half regular rate of stumpage. 

White birch logs for: spoolwood had a rate 
of $2. In the new schedule no mention is made 
of this variety but it is supposed to be included 
under hardwood. 

The 25 percent cut in the rate on the chief 
softwoods of New Brunswick is calculated to 
be of assistance to the trade. Poplar is used 
largely for pulp purposes. Hardwood, which is 
becoming more important, has been given an 
increased rate of stumpage. 





46 


AMERICAN LUMBERMAN 


JULY 18, 1995 





Device Records Carriage Movement 


SACRAMENTO, CALIF., July 11.—A device for 
recording every minute movement of the car- 
riage on a graph chart has been perfected by 
W. H. Ferguson, master mechanic for the Marsh- 
field mills of the Coos Bay Lumber Co. for 
twelve years. Patents have been applied for. 
The graph chart represents the sawline and a 
recording pen records the movements of the 
carriage on the chart. 

From this graph may be read the following 
things: 


1. The exact position of the carriage at any 
period during the day. 
2. The number of logs sawed. 
3. Their length. 
number of lines struck. 


4, The 

5. The time consumed in 
line, dropping the cant, 
as well as how many 
turned. 

6. sy showing how far past the 
yer runs to load or lapped by the 
demonstrating his efficiency. 

7. <Any lost time is accurately 
fraction of a second and 
where it belongs. For 


loading, striking a 
gigging, turning the log, 
times the log has been 


saw the saw 
suw on each cut, 


recorded to the 
the blame can be placed 
instance, if the rolls in the 


market is again in shape to pay a profitable return 
on investments and at least pay for the footage 
cut from the timber lands, 

There are fewer bottoms laid up in the creek 
today than at any time this year, significant of 
the fact that coastwise shipping is on the upward 
trend and that there is more movement of lumber 
than at any time during the past six months. 
Shipments from the interior of the State have also 
shown gains. 

Creosote timber, while its use and sale has 
been showing increased activity throughout the 
year, was given another upward boost when the 
McCormick company sold to the Merced irriga- 
tion district more than 500,000 feet for work 
on the projects now under construction in that 
district. 

The timbers will be framed and worked before 
treatment. Recent tests have shown that creo- 
sote timbers can be used safely in irrigation 
work und other sales are expected to follow in 
this particular sale outlet. 


Improvement in Off-Shore Fir Trade 

SEATTLE, WAsSH., July 11.—A concrete in- 
stance of better conditions in the off-shore fir 
trade is afforded by the chartering of the six- 


stars during the last week, with an increase ; 
price from $2.10 to $2.40. The reason for the 
flurry is that the mills have largely quit making 
thin shingles, through efforts of the ASSOCis, 
tions to eliminate them, while recognized stg, 
territory, namely the Southwest, has sudden}; 
awakened to the fact that there is a shortage gf 
stock, and has come into the market. 

During the 
into the market for small quantities of ray 
cedar. This business is not regarded ag any 
indication of increasing lumber shipments ¢, 
that country. 


Sales Concern Changes Name 


PORTLAND, ORE., July 11.—Effective July | 
the name of the Carlisle Sales Co. was fran 
to J. C. Smith Lumber Co. The latter concer 
will continue to handle the sales of the Carlisle 
Lumber Co., of Onalaska, Wash., and in addi. 
tion will sell the stock of two other mills. 

The Carlisle Lumber Co. cuts 250,000 feet 
on 8-hour shift, and is running but one shift, 
In addition to fir lumber the concern also makes 








Santa Barbara is solving its reconstruction problem to a great extent 


earthquake, 


with lumber. Here is shown the Santa Barbara dock, eight days after the 
covered with piles of lumber furnished by the Coast and interior mills 





rear are not being kept clear and the carriage must 
wait to drop a cant, the results will show. 

8. Whether the mill has adequate power to 
prevent lagging of the carriage. 


Sees Good Gains in Fir Market 


San FRANcIScO, CALIF., July 11.—Heralded 
for such a time that it became a habit to say 
that the Douglas fir market was soon to be 
in better shape, the prophecies of the fir manu- 
facturers have at last materialized, according 
to J. Walter Kelly, general sales manager of 
the Charles R. McCormick Lumber Co., one 
of the largest shippers on the Pacific coast. Not 
only this but shipping has taken a spurt and 
gains are reported not only in coastwise and 
intercoastal shipping but in overseas departures 
as well. 

Curtailment, effected through the desire to 
strengthen the fir market and re: ully made effective 
by the compulsory shutting down of several large 
logging operations because of the weather, which 
has been hot and of high humidity causing extreme 
fire hazards, has been the saving of the fir in- 
dustry, declared Mr. Kelly. 

The volume in shipments and orders, 
rail and cargo, has shown remarkable increases. 
In the middle West especially there has been 
remarkable increase in inquiries as well as bona 
fide orders. 

Mills. their stocks running lower, are quoting 
prices $1.50 and $2 above recent quotations and 
quickly getting shipping orders at the new level. 
This has caused the decision of the fir producers 
to continue to curtail to some extent until the 


both by 


masted barkentine FH. R. Sterling to the Douglas 
Fir Exploitation & Export Co. for Australia. 
The vessel will begin loading a cargo of 2,500,- 
000 feet of fir lumber on Puget Sound about 
Aug. 1. The outlook for lumber in Australia is 
deseribed as ‘‘healthy’’ by exporters, business 
having increased perceptibly during the final 
week of June and the early part of July. In 
particular there is a demand for clears from 
that quarter. The Douglas Fir Exploitation & 
Export Co. has increased its base from $16 to 
$17. 

In domestic business there has been a re- 
markable decrease in the number of transit cars, 
due to improved transportation with quick de- 
livery. It is of record that a car of lumber has 
gone from Bend, Ore., to New York in eight 
days; another car went from Aberdeen, Wash., 
to New York in fourteen days; and carloads of 
shingles have gone from Everett, Wash., to 
Dallas, Tex., in eleven to twelve days. The 
time has so shortened that the transit car, which 
for a long time was denounced as an evil, ap- 
pears to be on the point of eliminating itself. 
Shippers of transits realize that a car of lumber 
rolling unsold is likely to reach Minnesota 
Transfer in six days, if routed there, and conse- 
quently they prefer a wider margin of time, if 
it can be obtained by different routing. They 
must now get action in days, instead of weeks, 
as formerly. 

Shingle dealers report unusual activity in 


some cedar siding and shingles. The mill started 
operations again July 6 after a two weeks’ 
shutdown for repairs—which was the longest 
period in its history it has been idle. Stocks of 
the Carlisle company at present are slightly 
in excess of the lumber on hand a year ago, 
and it is the thought of Kenneth Carlisle that 
with the yards demanding quick shipment of 
badly mixed orders it will be essential to main- 
tain a complete assortment at the mills of the 
Northwest. 


'a@a@@aaaaaeasea 


Investigate Cause of Fire 


[Special telegram to AMERICAN LUMBERMAN] 

SAN FRANCISCO, CALiF., July 13.—Threats to 
burn down the yards o* the Nelson Lumber Co. 
were partly carried out tonight when fire was 
discovered in a truck loaded with window sills 
and parked in one of the gangways. Police be- 
lieve that the fire was the work of disgruntled 
former employees. An investigation by both 
the fire authorities and the police las been 
started. 

Georg Nelson, president of the company, Te 
ceived a threatening letter through the mail 

arly in the morning, informing him that. his 
lumber yard was to be destroyed and this was 
to be followed by the destruction of his large 
mill at 623 Bryant Street. A clear case of 
arson, declared the police. 


last few days Japan has con | 
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Reports on Foreign Box Shook Market 


SEATTLE, WASH., July 11.—One of the most 
important meetings of the box department of 
the West Coast Lumbermen’s Association was 
held yesterday to extend an official greeting to 
President Ralph Shaffer, who has returned after 
an absence of five months. 

President Shaffer has made a first-hand in- 
vestigation of box shook conditions in Aus- 
tralia, New Zealand, Singapore, Java, Fiji 
Islands, China and Japan, and has accumulated 
interesting and valuable data as to the present 
and prospective market in those countries. The 
most encouraging foreign field for the west 
Coast manufacturers is held out by New Zea- 
land and Australia. Touching those countries, 
Mr. Shaffer said, in effect: 


New Zealand is using upward of twenty million 
feet of box shook a year. and the industry is ex- 
panding because of the steady and substantial de- 
velopment of that country. The land is exception- 
ally fertile ; in fact, it appeared to me to be rather 
more fertile than any country outside of the United 
States, and as a consequence there is notable prog- 
ress in dairying, fruit growing, truck gardening and 
similar industries. They have become important, 
and more and more are opening up a field for box 
shook. 

Australia, which consumes more than fifty mil- 
lion feet of box shook each year, is likewise an 
expanding field for the west Coast output. A con- 
siderable quantity of Swedish stock is being mar- 
keted there; but this stock is built up and the 
pieces glued together, so that it does not seem to 
be as satisfactory as west Coast material. The 
Swedish article has an advantage in freight rates, 
making it competitive, but west Coast shook are 
gaining headway. 


In both New Zealand and Australia, the trade 
has become accustomed to shook made of New Zea- 
land whte pine, which is an admirable wood and 
makes up into a good article. During the last few 
years this material has supplied between 70 and 
80 percent of the total business; but the big point 
for west Coast box shook manufacturers to con- 
sider is the fact that the supply of New Zealond 
white pine is rapidly diminishing. It is certain 
that during the next few years our percentage of 
the business will constantly increase. 


Lumbermen in Games and 


Club Holds Twenty-seventh Picnic 


Morris, Iuu., July 13.—Pretty, picturesque 
Goold Park, recreational center for Morris and 
its environs, furnished a charming setting for 
the twenty-seventh annual picnic of the La 
Salle County Lumbermen’s Club, held here 
Saturday, July 11. It would have been hard to 
find a more desirable place for the event. While 
the rest of the countryside was sweltering from 
the latest heat wave to engulf this section of 
the State, this enterprising group of lumber- 
men and their families were enjoying the re- 
freshing breezes that swept the wood-crowned 
slopes of the park or keeping cool in its newly 
constructed swimming pool. 

The feature event of the day was the chicken 
dinner, served on long tables under the trees. 
The meal had been prepared by Mrs. F. L. 
Stephens, Mrs. H. R. Beatty, Mrs. A. P. Mac- 
Donald and Mrs. H. O. Newman, and the way 
in which the many appetizing dishes disap- 
peared was eloquent testimony of their skill 
4s cooks. Genuine expressions of approval were 
heard on all sides during the meal. It was at 
this time that Mr. Stephens, one of the com- 
mittee in charge, introduced Fred Ashton, presi- 
dent of the Morris chamber of commerce, and 
Will Baker, chairman of the park committee. 
Without making formal speeches, Mr. Ashton 
and Mr. Baker welcomed the lumbermen to 
Morris and assured them of their pleasure in 
extending the facilities of the park. 

Following the dinner, the men turned to 
horseshoes for diversion, or visited among them- 
selves, while the ladies enjoyed an automobile 
ride around the city through the courtesy of 
the Morris ladies. Later in the afternoon, the 
men and boys took a dip in the new swimming 
pool and found: in the cool water a satisfying 
escape from the heat. The approach of a 
thunderstorm somewhat hurried the departure 
of the picnickers but in no wise spoiled the 
happy character of the event. 

An unusual amount of sentiment was attached 





Conditions in the Orient 


Mr. Shaffer reviewed conditions in Java and 
the Fiji Islands, where the demand for west 
Coast shook has not yet been developed. He 
spoke of Singapore and Shanghai, which al- 
ready use quantities of oil shook; and he de- 
tailed at some length the unstable conditions in 
China. In his judgment there will be good 
trade possibilities when the country settles 
down, although the box shook requirements have 
heretofore been well taken care of. Mr. Shaffer 
likewise spoke of the trade in Japan, where na- 
tive manufacturers had become highly competi- 
tive with west Coast concerns. They had been 
favored to a considerable extent by conditions 
more or less temporary, such as the depreciation 
of the currency of that country. 

Mr. Shaffer’s talk was much appreciated by 
the membership. While it was being delivered, 
the chair was occupied by C. D. Moore, secre- 
tary and manager of the box department. 

When President Shaffer resumed the chair, 
he called on Mr. Moore for a report on the 
progress of the campaign to increase the use of 
wooden containers in the domestic market. The 
developments of the campaign were interesting. 
About sixty days ago, the secretary had sent 
out a letter setting forth the point that boxing 
and crating offered one of the largest markets 
for the lumber industry, with yearly require- 
ments in excess of five billion board feet of 
lumber. The letter continued: 

Right at home, we are losing much of this _busi- 
ness that may be retained. Enter a mill and log- 
ging camp store today and contrast the substitute 
containers now used to the good wooden boxes used 
a few years ago. It represents, we estimate, more 
than thirty million feet reduced demand for logs 
and lumber in our own local territory. Much of 
this loss may be stopped. The city of Everett, as 
a result of the efforts of a few lumbermen, has 
already made favorable strides in coéperation with 
retail grocers in increasing the use of wooden boxes 
along these lines. The majority of wholesale and 
retail grocers favor the wooden box, and in them 


to this year’s picnic as it was the twenty-seventh 
which had been held since the organization of 
the club. There were several present who had 
attended the first pienic and for these Satur- 
day’s event furnished an opportunity for many 
reminiscences. 

The committee in charge, to whom credit is 
due for the success of the picnic, was composed 
of F. L. Stephens, H. R. Beatty, A. P. Mae- 
Donald, and H. O. Newman. 


Big Outdoor Event for Nyltans 


New York, July 13.—The Nylta Club an- 
nounced today that its annual outing will be 
held July 29 at Long Beach, L. I., and in- 
cidentally has notified the membership that the 
event will be the biggest outdoor attraction 
the lumber industry in New York ever staged. 
It is predicted that the attendance will be 600 
at least. 

The Jumbermen will assemble at 2 p. m., for a 
series of athletic events on the beach and mean- 
while there will be swimming matches in the big 
pool at Castle Inn. There will be special games 
for these who do not enter the contests of 
speed, endurance and strength. 

Dinner will be served at 7:30 in the Hotel 
Nassau and all members who are unable to get 
off in the afternoon have been assured that the 
entertainment program, in charge of Carlton 
Hubb, will be well worth the trip to Long 
Beach. The entertainment will begin with the 
first course and ‘‘ride through.’’ 

Jack Paterson, the Nylta president, will be 
master of ceremonies. Joseph Cashin: is in 
charge of the entertainment committee and 
Johnny Roth will preside at the games on the 
beach. Jack Weissing will be umpire of the 
swimming events. George Whitbread, well 
known Long Beach and Brooklyn lumberman 
and a native Long Beacher, made arrangements 
for the dinner. 


we may look for support. A campaign of national 
scope is being directed to the membership of the 
National Association of Wholesale Grocers by the 
National Association of Box Manufacturers. 

Enclosed with this letter was a snappy, read- 
able poster headed ‘‘You Tell ’em.’’ It pre- 
sented an appeal to back up the wooden box, 
with this message: 

If you want to help, tell your storekeeper about 
this. Ask him to remind the men he buys from 
that his customers get their living out of the lum- 
ber business, and that they expect to secure their 
goods packed in good wooden boxes. 

The poster also presented a cartoon of a 
manufacturer and jobber, when confronted with 
the facts, exclaiming, ‘‘Say! Cancel that order 
for substitute containers and place a million 
boxes in the Pacific Northwest lumber district 
for immediate shipment.’’ 

Mr. Moore exhibited approximately a hundred 
letters from manufacturers pledging their hearty 
support to the campaign to bring about the 
use of wooden containers. Most of the letters 
contained a request for additional copies of the 
poster. 

One of the most effective arguments for the 
use of wooden boxes is that the wood package 
is practical insurance against breakage, pilfer- 
age and damage. 

Manufacturers present at yesterday’s meet- 
ing represent a yearly output of more than 250,- 
000,000 board feet of box shook. The list 
follows: 

Ralph Shaffer, Pacific Box Co., Tacoma, Wash. ; 
Archie Morrison, Morrison Mill Co., Bellingham, 
Wash.; William Morrison, Morrison Mill Co., Ana- 
cortes, Wash.; E. C. Kaune, Anacortes Lumber & 
Box Co., Anacortes, Wash. ; Philip Hingston, Hings- 
ton Box Co., Everett, Wash.; J. F. Nist, Tacoma 
Box Co., Tacoma, Wash.; W. P. O’Brien, Astoria 
Box Co., Astoria, Ore.; J. L. Gilliam, East Side 
Box Co., Portland, Ore.; L. J. Taylor, Morrison 
Mill Co., Blaine, Wash.: W. W. Keyes, Morrison 
Mill Co., Anacortes, Wash.; Warren H. Bean, 
Lewis-Bean Co., Seattle; C. D. Moore, secretary- 
Manager box department, Seattle, Wash. 


Outings 
Long Islanders ‘“‘All Set’’ for Outing 


New York, July 13.—The annual outing of 
the Long Island Dealers’ Association will be 
the attraction July 22 at the Narragansett Inn, 
Lindenhurst, L. I. <A full program of fun, be- 
ginning at noon, is promised all comers. Where- 
as the Long Islanders at their recent annual 
meeting hung up the ‘‘no-admittance’’ sign on 
salesmen and outside lumbermen generally, they 
have taken down all bars for the outing and an 
old-fashioned Long Island reception is promised 
all who journey to the celebrated inn at Linden- 
hurst next week. 

George Bahr, secretary of the association, 
has arranged for a fine sea food dinner and a 
committee has assisted him in arranging athletic 
events, for which handsome prizes have been 
provided. Walter R. Pettit, recently reélected 
president of the association, will be the gen- 
eralissimo of the occasion. 


To Organize Baseball Team 


TORONTO, ONT., July 13.—The eastern repre- 
sentatives of the British Columbia mills, with 
headquarters in Toronto, who hold a weekly 
luncheon every Monday, have decided to or- 
ganize a softball baseball team and are prac- 
ticing every Monday evening at 7 o’clock, under 
the direction of John A. Rowland. They expect 
to be able to clean up the baseball competition 
at St. Catharines when the Ontario Retail Lum- 
ber Dealers’ Association holds its joint midsum- 
ber outing on Aug. 6-7-8, with the Quebec 
Province Retail Lumber Dealers’ Association. 





Tora. investments of United States private 
capital abroad in 1924 amounted to $9,090,000,- 
000, 44.4 percent of which was placed in Latin- 
American countries; $#1,900,000,000 was in- 
vested in Europe, four-fifths of it being loaned 
to European governments. 
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July 21—Alabama Sawmill Managers’ Association, Tut- 
wiler Hotel, Birmingham, Ala. Regular meeting. 


July 28—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. 


July 28—Pacific Coast Plywood Manufacturers’ Associa- 
tion, Winthrop Hotel, Tacoma, Wash. Monthly 
meeting. 


July 29—Western Pine Manufacturers’ Association, 
Portland, Ore. Semiannual meeting. 


July 30-31—National Lumber Manufacturers’ Associa- 
tion, Portland, Ore. Midsummer meeting of direc- 
tors. 


July 31—Northern Wholesale Hardwood Lumber Asso- 
ciation, Rhinelander, Wis. Midsummer meeting. 


July 31—West Coast Lumbermen’s Association, Port- 
land, Ore. 


Aug. 6-8—Ontario Retail Lumber Dealers’ Association, 
St. Catharines, Ont. Annual outing. 


Aug. 18-19—Georgia-Florida Saw Mill Association, Casa 
Marina Hotel, Jacksonville Beach, Fla. Midsum- 
mer meeting. 


Sept. 2—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Brown Hotel, Louisville, 


Sept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Wa Annual. 


Sept. 16—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Quarterly Meeting. 


Oct. 7-8—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual. 


Oct. 28-31—Pacific Logging Congress, Olympic Hotel, 
Seattle, Wash. Annual. 


Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 


Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y. 


Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, Minneapolis, Minn. Annual. 


Northwestern Sets 1926 Date 


MINNEAPOLIS, MINN., July 13.—Official an- 
nouncement has been made by W. H. Badeaux, 
secretary of the Northwestern Lumbermen’s As- 
sociation, this city, that that organization’s 
thirty-sixth annual convention will be held Jan. 
19, 20 and 21, 1926, at Minneapolis. 


Date Set for Wholesalers’ Meeting 


Friday, July 31, has been selected as the date 
for the midsummer meeting of the Northern 
Wholesale Hardwood Lumber Association at 
Rhinelander, Wis., according to a recent an- 
nouncement of President A. H. Ruth, of Chi- 
cago. The business meeting will be held in the 
forenoon at a nearby summer resort on the 
Wisconsin River, and in the afternoon the lum- 
bermen will journey back to the city to partake 
of whatever form of recreation they may desire. 
There will be golfing, a trip around the city, and 
a chance to inspect mills in that vicinity. In 
the evening, the attraction will be a dinner 
and dance at some summer hotel in the vicinity, 
according to present plans. Millmen of Rhine- 
lander and surrounding towns have been invited 
to join with the wholesalers in the events of the 
afternoon and evening. Anyone expecting to 
remain overnight in Rhinelander should secure 
hotel reservations by writing J. H. O’Melia, of 
Rhinelander, Wis., chairman of the entertain- 
ment committee. 


Program Announced for Summer Meet 


WASHINGTON, D. C., July 18.—One of the 
features of the meeting of the board of di- 
rectors of the National Lumber Manufacturers’ 
Association at its midsummer meeting to be held 
at Portland, Ore., July 30-31 will be the submit- 
ting of a report, in accordance with the action 
taken at the annual meeting last April, concern- 
ing a monthly national survey of lumber supply 
and demand conditions and prospects. 

Other reports to be-heard at this meeting will 
be reports and recommendations from the stand- 
ing committees, a summary of current statistical 
information now available from regional asso- 
ciations, a report on lumber merchandising as a 
possible field of activity for the trade exten- 
sion committee and department, a report of ac- 
tivities of the director of research in the pub- 
licity department, and a review of prospects in 
Federal and State legislation which will include 
the McNary-Woodruff Forest Acquisition bill. 

The important meetings will be of the credit 
corporation directors, the advisory committee of 


the inter-insurance exchange, and the meeting 
of the National association with the West Coast 
Lumbermen’s Association on the last day of the 
convention. Another matter to be taken up will 
be the selection of manufacturers’ representa- 
tives on special committees on merchandising 
of short lengths and on standard sizes for 
boards. 
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Associations to Meet This Month 


[Special telegram to AMERICAN LUMBERMAN] 

PoRTLAND, ORE., July 14.—Portland will be 
the mecca of lumbermen during the last part 
of July. On July 29 the Western Pine Manu- 
facturers’ Association will hold its semiannual 
meeting here. On July 30 and 31 the directors 
of the National Lumber Manufacturers’ Asso- 
ciation will convene here, and on July 31 the 
West Coast Lumbermen’s Association will hold 
its meeting here. 


Louisiana Forestry Annual 


NEw Or.EANS, La., July 13.—Call for the 
sixteenth annual meeting of the Louisiana For- 
estry Association has been sent out by J. K. 
Johnson, of Bogalusa, the association president. 
It will be held on July 31 next and at Natchi- 
toches, La., on the invitation of President Roy, 
of the State Normal College, situate there. With 
Dr. Roy’s invitation went the suggestion that 
a meeting in the normal college town would 
enlist the interest of several hundred public 
school teachers in forestry work. So Natchi- 
toches won the honor and in addition it is an- 
nounced that the keynote of the Natchitoches 
meeting will be ‘‘The Educational Necessities 
of Forest Conservation.’’ Dr. T. H. Harris, 
State superintendent of education, will deliver a 
talk on ‘‘School Forests in Louisiana.’’ State 
Conservation Commissioner W. J. Everett will 
review the ‘‘Progress of Forestry in Loui- 
siana.’’ 


National Builders to Meet in Oklahoma 


PITTSBURGH, Pa., July 14.—It is announced 
at the national headquarters here of the Na- 
tional Association of Builders’ Exchanges that 
the annual national convention will be held in 
Oklahoma City, Feb. 23, 24 and 25, when the 
builders will be entertained by the Oklahoma 
City Builders’ Exchange, of which P. W. Tibbs 
is president, and J. B. Landers, secretary. 


Georgia-Florida Association Meets 


JACKSONVILLE, FLA., July 13.—The Lakeland 
Terrace Hotel, at Lakeland, Fla., on July 10, 
was the scene of a regional meeting of the 
Georgia-Florida Saw Mill Association. 

Though the attendance was rather meagre the 
subjects listed for discussion were of vital im- 
portance to those present, and the meeting 
proved one of more than ordinary interest. 

J. B. Arnold, president of the association, pre- 
sided, and led the discussion on fire insurance, 
which developed that owing to the rather dry 
season just preceding the middle of June, and 
the consequent heavy losses to many in the 
sawmill business, there is a proposal on foot 
to advance insurance rates. 

After a brief talk on the subjects of stand- 
ardization, with recommendations to the meet- 
ing of the advisability of manufacturing accord- 
ing to American Lumber Standards, Secretary 
E. C. Harrell introduced the subject of building 
codes, which is actively being pursued by the 
association in an effort to establish a code that 
will be acceptable to all the cities and munici- 
palities throughout the fast growing State. 

Secretary Harrell called attention to the new 
form of the sales report being gotten out by his 
office, which has met with general approval, and 
urged all members to report their sales regu- 
larly. 

Traffic Manager J. S. Farish spoke at length 
on transportation matters, with particular ref- 
erence to present and proposed rates; the em- 


bargo situation on the lower east coast, which 
necessitates the procuring of permits to move 
lumber to some of the yards, and other matters 


of traffic interest. 





The Georgia-Florida Saw Mill Association 
will hold its midsummer meeting at the Casa 
Marina Hotel, Jacksonville Beach, Fla., on 
Aug. 18 and 19. Hotel arrangements have 
been made for a large attendance which, it is 
expected, will be present. No program has yet 
been worked out, but a number of important 
matters will be brought up for discussion. 
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Points Out Benefits of Arbitration 


[Special telegram to AMERICAN LUMBERMAN] 

Tacoma, WASH., July 15.—Bringing a mes- 
sage full of constructive data and suggestions, 
Dwight Hinckley, of Cincinnati, Ohio, and W. 
W. Schupner, of New York City, respectively 
president and secretary-manager of the Na- 
tional-American Wholesale Lumber Association, 
were guests of the Tacoma Lumbermen’s Club 
at its regular luncheon today. Accompanying 
them was Roy A. Dailey, Coast manager of the 
organization. Mr. Hinckley, in an informal talk, 
brought out the point that the association had 
smoothed out some of the old-time difficulties 
between wholesalers and manufacturers, bring- 
ing them closer together. He pointed to the 
benefits of arbitration, and suggested that most 
controversies could be avoided if lumber were 
actually sold on written order and contract in 
which the terms were clearly set forth. In the 
course of his remarks he paid a compliment to 
the club for its efforts in having established 
Tacoma as ‘‘The Lumber Capital of America.’’ 

Mr. Schupner traced the successful course of 
the association during the last four years, par- 
ticularly reminding his auditors that it had ren- 
dered conspicuous service in the elimination of 
waste in the shape of bad debts. Both speakers 
pointed out that by unified efforts a great deal 
could be accomplished for the benefit of all the 
elements of the lumber industry. 

President J. G. Newbegin, of the Tacoma 
Lumbermen’s Club, praised the ‘‘ enlightening 
talks’’ with which the club had been favored. 
Paul Johns led a discussion enlarging upon the 
need of written contracts, duly signed. Other 
speakers were J. G. Dickson, of the Pacific 
States Lumber Co., and A. H. Landram, of the 
St. Paul & Tacoma Lumber Co., the latter ob- 
serving that the National-American association 
could aid the fir industry by helping to develop 
the market for short lengths. ‘‘We have per- 
suaded some customers to use short lengths,’’ 
Mr. Landram said, ‘‘and I do not recall a sin- 
gle instance where such a customer has ever 
gone back to the old practice of demanding 
long lengths.’’ He pointed out that here was a 
field in which the wholesalers, particularly in 
the eastern field, could be of definite aid to the 
Coast manufacturers. 


Seaaaaeaaaaaae 


Discuss Timber Preservation 


MONTREAL, QUE., July 13.—‘‘ Wood preserva- 
tion will pay just as well in Canada as it has 
proved in the United States,’’ stated O. ©. 
Steinmayer, of Toronto, superintendent of tim- 
ber preservation, Canada Creosoting Co., to the 
members of the American Wood Preservers’ As- 
sociation and American Railway Engineering 
Association at the inaugural dinner of their 
convention at the Windsor Hotel July 8. The 
associations held a two days’ convention here 
at the invitation of the department of the 
interior and discussed plans for the conserva- 
tion of forests and preservation of timber used 
in railroad work. 

The delegates were welcomed to Montreal by 
J. M. R. Fairbairn, chief engineer of the Ca- 
nadian Pacific Railroad and R. V. Look, presi 
dent of the Canada Creosoting Co. S. D. Cooper; 
of Kansas City, president of the American Wood 
Preservers’ Association, presided, and an out- 
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line of the history of the association was given 
py A. R. Joyce, of Chicago, who said that wood 
preservation in the United States was fifty years 
old. At the start of the present century there 
were eighteen pressure wood-preserving plants 
in existence, but in the last twenty-five years 
over a hundred additional plants have been built 
and the increase in the amount of material 
treated has reached very large proportions. In 
1924 over 60,000,000 cross ties, 2,000,000 poles, 
17,000,000 lineal feet of piling and 300,000,000 
poard feet of miscellaneous lumber were treated 
with wood preservatives. 

By taking advantage of the service tests 
which have been made of the different preserva- 
tives under various climatic conditions, said 
Mr. Steinmayer, and profiting by the experi- 
ence of others as to the amount which should 
be left in treated material, there is little doubt 
as to what may be expected of properly treated 
material in the eastern Provinces of Canada. 

Other addresses given were ‘‘ Treatment with 
Chloride of Zine and Petroleum,’’ by L. C. 
Drefahl, chemist of the Grasselli Chemical Co.; 
‘‘Tje Treatment and Its Results in the United 
States,’’ by R. 8. Belcher. A. Leopold, assistant 
director, United States Forest Products Labora- 
tory, Madison, Wis., spoke on preservation in 
the various branches of natural resources in 
which research is carried on at the laboratory. 


Quebec Timber Cullers Elect 


MontTREAL, QUE., July 13.—Six districts of 
the Province were represented at a recent con- 
vention in the Hotel St. Rochs, Quebec, of the 
Association of Timber Cullers of the Province 
of Quebec. Officers for the ensuing year were 
elected as follows: 

President—J. Osias Larouche, Chicoutimi. 

Vice president—Onesime Tremblay. 

Directors—Phidyme Dumais and George Perron, 


of Lac aux Sables, and Docithe Goulet, of Cap de 
la Madeleine. 


Illinois Association District Activities 


On July 22 the fourth district of the Illinois 
Lumber & Material Dealers’ Association will 
hold a meeting at the Galesburg Clubhouse, 
Galesburg, opening with a noon luncheon, fol- 
lowed by a business session. Charles O. Foulke, 
of Macomb, is district chairman, Walter Hayd- 
ter, of Blandinsville, district secretary. EK. KE. 
Hinchliff, of Galesburg, is in charge of local 
arrangements. 

A meeting of the sixth district will be held 
on July 29 at the St. Nicholas Hotel, Spring- 
field. John A. Bryden, of Springfield, is di- 
rector of this district, Harry Hargrave, of Hills- 
boro, district chairman and W. A. Grandy, of 
Mason City, district director. Mr. Bryden is 
handling arrangements for the noon luncheon 
to precede the meeting. 
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West Texas Association Organized 


San ANGELO, Tex., July 13.—At a banquet 
given here to lumber dealers and salesmen of 
west Texas by M. M. Woody, of Waco, sales 
manager of William Cameron & Co. (Inc.), there 
was formed the West Texas Lumbermen’s As- 
sociation. The first president of the organiza- 
tion is B. B. Hall, president West Texas Lum- 
ber Co., of San Angelo. J. D. McCollum, of the 
J. D, MeCollum Lumber Co., Paint Rock, was 
elected vice president; and W. P. Jogan, of the 
Burton-Lingo Co., San Angelo, secretary. 

A membership committee was appointed to 
canvass the lumbermen of this section and to 
teport back to the president on July 20, when 
a call for the association’s first meeting will 
be prepared. Members of the committee are 
G:R: Sims, William Cameron & Co., San Angelo; 
0. A. Lasiter, manager South Texas Lumber 
Co., Big Lake; Will Farmer, William Cameron 
& Co., Ballinger; J. D. McCollum, Paint Rock, 
and Walter Gallemore, Burton-Lingo Co., San 
Angelo. 

In speaking of the benefits to be derived 
from such an organization, President Hall 
called attention to the success of the Plains 
Retail Lumbermen’s Association, with head- 
quarters at Amarillo. He said the State asso- 
“lation is a good thing, but that the problems 


of the dealers at Texarkana or Galveston, for 
instance, differ from those of the lumbermen at 
San Angelo or Amarillo. 

In this connecfion John A. Kirkpatrick, dis- 
trict manager of William Cameron & Co., 
pointed out that his company has discontinued 
annual meetings of its employees in favor of 
district sessions. He emphasized differences 
in the lumber business in various sections of, 
Texas by citing present prosperity in west 
Texas, during which the lumbermen are encour- 
aging building and are getting volume out of 
the flush period, and slack business in other 
areas, due to drouth, where credits and collec- 
tions now are the things the dealers are in- 
terested in most. 


Mr. Kirkpatrick favored San Angelo as per- 
manent headquarters for the West Texas Lum- 
bermen’s Association, and said that the or- 
ganization should be perfected with this defi- 
nitely understood. 


LUMBER CLUBS 


Northern Illinois Club to Meet 


Aurora, ILu., July 15.—A call has been sent 
out for a meeting of the Northern Illinois Lum- 
bermen’s Club, to be held at the Aurora Hotel 
on Thursday, July 23, beginning with a dinner 
at 6 p.m. All members of the club and all other 
Illinois dealers are invited to be present. Dis- 
cussions are to be had on some matters of ex- 
treme importance to every retail lumber dealer 
in the district, and a full attendance is desired. 














Seattle Club Goes Out of Existence 


SEATTLE, WasH., July 11.—Through resolu- 
tion of the trustees, the Seattle Lumbermen’s 
Club has definitely closed its affairs and has 
gone out of existence. Its passing, after an 
interesting and prosperous career of more than 
two years, is due entirely to the organization of 
the Hoo-Hoo Club of Seattle, by which the 
smaller organization has been practically ab- 
sorbed. Composed of manufacturers, who recog- 
nized the value of a luncheon gathering and 
roundtable discussion of mutual problems, the 
Seattle Lumbermen’s Club was perhaps the most 
successful organization ever established here. 


Its first president was Ed R. Hogg, at that 
time secretary and general manager of the Atlas 
Lumber Co., and its first secretary was Ralph A. 
Clark, sales manager of the Bloedel Donovan 
Lumber Mills. The second set of officers was 
composed of R. W. Condon, Puget Mill Co., as 
president, and William C. Krafve, Atlas Lumber 
Co., as secretary. Following them was W. W. 
Whitman, West Waterway Lumber Co., as presi- 
dent, and Sherman L. Johnson, Washington 
Cedar & Fir Products Co., secretary. The final 
officers were: President, Lee J. Gaynor, Nettle- 
ton Lumber Co.; vice president, W. A. Rankin, 
Port Blakeley Mill Co.; secretary, Mr. Johnson 
(reélected); trustees—C. C. Maryott, Elliott 
Bay Mill Co.; H. M. Hallenbeck, Puget Mill 
Co.; Max A. Wyman, Foster-Wyman Lumber 
Co.; W. C. MeMaster, John MeMaster Shingle 
Co. 


Gets Contract for New Unit Equipment 


MILWAUKEE, WIs., July 14.—Machinery for 
the new unit in the mill of the Long-Bell Lum- 
ber Co., Longview, Wash., will be furnished by 
the Filer & Stowell Co., of Milwaukee, and the 
contract involves almost $500,000. It is one 
of the largest machinery orders ever negotiated 
on the Pacific coast. The total weight of the 
equipment will be 2,950,000 pounds and repre- 
sents about seventy-five cars of machinery. 
James Monaghan, president, and John Mona- 
ghan, vice president of the Filer & Stowell Co., 
have been in the West for several weeks nego- 
tiating the contract. Machinery for a previous 
unit in the same lumber mills was also furnished 
by the company and several other Milwaukee 
concerns, and the satisfaction and the service 
rendered by that equipment had much to do with 
getting the present order. 
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Save Money 


Mixed Car 
Shipments 


Reduce your inven- 
tory by relying on stocks 
carried in  Bartholo- 
mew’s Chicago warehouse, ready for immediate 
shipment, any quantity, delivered anywhere. 

Quality guaranteed strictly in accordance with 
association rules. Prices right; money back with- 
out quibbling, if not entirely satisfied, on any of 
the following stocks: 

13/16” and 3/8” 
widths and grades, 

Tennessee aromatic red cedar lining; red cedar 
boards. 

Air and kiln dried oak and gum mouldings and 
finish. 

Oak lumber, kiln dried, rough or dressed. 

Wire our expense for prices. 


Write for free mail enclosures, to help you sell cedar 
lining for clothes closets 
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oak and maple flooring, all 
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Timber Surveys and Plans 


—_for the management of virgin and second 
growth timber on practical forestry principles. 


Banzhaf ‘Watson Ine. 
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Clark & Lytord 


FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 
920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 














Jasper Lemieux 


TIMBER Frederick Lemieux 
ESTIMATORS F. H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028-29 Whit Bank Bldg. 
Phone Man 2479. NEW ORLEANS 











JAMES W. SEWALL 


Consulting Forester, 
Old Town, t-2 Maine 
Largest Cruising House in America 











MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Lumberman Buys Railroad 


MontTGoMERY, ALA., July 13.—Walter L. 
Shepherd, president of the W. L. Shepherd 
Lumber Co., this city, announces the purchase 
a few days ago of the Gainesville-Midland 
Railroad of Georgia of which he has been elected 
president and general manager. The road has 
74 miles of track in all with a main line from 
Gainesville to Athens, 42 miles distant, and a 
branch from Belmont to Monroe, 32 miles long. 
There are three passenger trains a day each 
way and the road is splendidly connected with 
the Southern, Seaboard Air Line and Central 
of Georgia railroads. 

A number of Georgia towns are located along 


the line and the country is rich in agricultural 
possibilities. There is also a considerable 
amount of timber adjacent to the road and sev- 
eral small sawmills are located on both branches 
with an oak flooring plant at Helen. 

The Gainesville-Midland is properly listed on 
all freight tariffs and participates in all busi- 
ness handled over its lines. Because of its 
favorable connections the new owners and offi- 
cers of the company, who are identical in several 
cases with the officers and stockholders of the 
W. L. Shepherd Lumber Co., expect to be able 
not only to route much of the lumber company’s 
shipments over their affiliated road but to per- 
suade many friends and well wishers also to 
route over the Gainesville-Midland. 


Big Flooring Job Completed 


KANSAS City, Mo., July 13.—What is said to 
be the largest single job of flooring ever laid 
at one time is being finished up this week in 
a new mail order plant here. Approximately 
1,850,000 board feet of maple flooring, fur. 
nished by the Robbins Flooring Co., Rhine. 
lander, Wis., is being consumed in the job and 
it is being so carefully laid that outside of the 
62,000 feet in the main offices, which will be 
sanded, no other processing will be necessary. 

FPR AaEaABAaAD 

INTEREST and maturities of United States for. 
eign loans amount to half as much annually as 
new investments abroad. 


Profitable Transportation for Lumber Industry 


Long distance hauling necessitated by the growth 
of the larger cities in populous areas is one of 
the main reasons for the increasing use by lumber 
and building material dealers of the motor truck, 
the earning power of which depends on the number 
of miles of profitable transportation it will deliver. 
Replacing a truck every 25,000 or 30,000 miles 
means excessive overhead. It is a serious leak 
that eats up profits. Long service-life reduces 
cost per ton-mile, increases net earnings per job, 
and gives the truck a chance to pay for itself many 
times, hence complete assurance on this point is 
a foremost consideration. 

Many operators of truck fleets have found it 
to their advantage to standardize on one particular 








saving compared with the motor truck. We main- 
tain a hauling equipment of sixteen horses and 
two motor trucks, the horses being used in double 
teams, each of which can haul about two and a 
half tons, which is almost twice as much as could 
be handled by a motor truck in some of the difficult 
places where a team of horses can be managed 
with greater ease. It might be said that there are 
conditions and situations where a one- or two- 
horsepower wagon can do better and cheaper 
service than a 40-horsepower truck, as, for in 
stance, in delivering lumber at retail in devious 
streets or among building operations where there 
are narrow lanes and sharp turns. 

“Besides the cheaper first cost and upkeep of 
horses and wagons, they have another advantage 
over the truck for short haul work in that the 
wagon has standards on its sides which especially 


“With seven horses, which we use as_ single 
teams, five trucks and a tractor, with one or two 
trailers, as occasion may require, we find that we 
are able to cope efficiently, and as economically 
as seems possible, with the various delivery prob- 
lems,’ said James H. Ely, treasurer of the com- 
pany. “Roughly estimated, however, I believe that 
for the particular work they are given, short hauls 
and loading and unloading cars, and considering 
the maintenance cost, horses represent a substan- 
tial saving over trucks. For the long distances 
there is no doubt that the faster truck is the more 
economical and efficient.” 

John Dittmar, jr., of John Dittmar & Sons, for 
fifty years retail dealers in lumber and manufae- 
turers of interior trim and_= stair work, con- 
siders the light motor truck the most efficient and 
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International 6,000-pound capacity motor truck, model 63, owned by the Western Maryland Lumber Co., of Baltimore, Md. Scene at left depicts 
loading operation at docks; right, unloading lumber at yard 


make of truck after they have tested its perform- 
ance-ability. One such operator is the Western 
Maryland Lumber Co., of Baltimore, Md., which 
has standardized on the International motor truck 
manufactured by the International Harvester Com- 
pany of America, the lumber company employing 
at present a model 63, 6,000-pound capacity In- 
ternational. This truck has been in service over 
a year, is used every working day, and averages 
about 45 miles daily. Up to April 1 of this year 
it has traveled considerably over 10,000 miles on 
the same tires at the time of purchase, and thus 
far there has been no expense for repairs. During 
this period of operation the motor has never been 
opened. The truck is equipped with a_ roll-off 
body, operates about ten miles to the gallon of gas- 
oline, and the oil consumption is very light. The 
driver, M. H. Dotterer, is very enthusiastic over 
the performance of the International. THe said 
that most of the deliveries are made to building 
jobs on soft, new ground, and that the truck gets 
in so deep at times that the axle scrapes the 
ground; however, he declared, he never has any 
trouble in getting out. 


Delivery Experience of Baltimore Dealers 


Some of the other leading retail lumber con- 
cerns of Baltimore have found it advantageous to 
utilize horses and wagons in conjunction with 
motor trucks, believing that for short hauls and 
for certain purposes teams are more economical 
than trucks. In this connection the opinions of 
several Baltimore lumber dealers will prove inter- 
esting. 

“Experience has shown,’ said Henry Duker, of 
Otto Duker & Co., large wholesale and retail lum- 
ber dealers and finishing mill operators, “that for 
short hauls and loading and unloading of railroad 
cars the horse and wagon effect a considerable 


facilitate the loading and unloading of railroad 
cars. ‘These standards can be used by the men as 
fulerums with which to lift lumber from wagon to 
car or from car to wagon, whereas it would have 
to be lifted bodily from or into a truck. This 
means the wagon saves about one-half the labor. 
The level of the wagon frame also more nearly 
approximates the level of railroad car floors, which 
saves still more trouble and time in transferring 
lumber from one to the other. All these features 
figure in the time and labor costs of these opera- 
tions. 

“Another thing, one or two teams will keep mov- 
ing between the yard or mill and the railroad car 
and load and unload at more nearly the proper 
interval to suit the work of assembling the next 
load at the yard. A truck would require more 
time and trouble to be loaded and unloaded, and 
would return too quickly and stand idle too much 
of the time.” 


Truck Superior to Teams for Long Hauls 

“All this doesn’t mean,” continued Mr. Duker, 
“that there are not conditions under which the 
truck is the more economical and efficient carrier. 
We are just about to buy another one ourselves 
for this reason. For long hauls and general work 
the truck is far superior. A wagon would take 
too much time to cover the distance and the situa- 
tion at both ends of its trip would be just the 
reverse of that already stated with regard to the 
short haul.” 

Though Mr. Duker made it clear that the old 
reliable “hay-burning” horse can not easily be dis- 
placed in his particular job, yet he pointed out 
that the motor truck will be more and more in 
demand on account of the steadily increasing dis- 
tances that the growth of cities requires lumber 
concerns to provide for in their delivery service. 

At the James Lumber Co., another of Baltimore's 
large retail lumber concerns, of which Norman 
James is president, much the same reasons were 
given for using both horses and motor trucks. 


economical means of handling deliveries in his 
firm’s business. 

“We have two trucks and we have worked out 
an economical method of keeping them going by 
turns until deliveries for the day are finished,’ 
said Mr. Dittmar. “The schedule of deliveries is 
made up and as soon as a truck is despatched the 
load for the one that preceded it is assembled _ be- 
fore it returns and not a minute is lost in getting 
the returned truck away again. It saves time 
and delivery costs to keep them on the jump, not 
standing around the shipping platform. To do 
this the work of assembling and loading must be 
carried on rapidly and with system. 

“On some of the delivery runs we also use the 
trucks to get new business by having them call on 
their return trips at customer’s places for saw 
work and bring it in when they return for their 
next load.” 

George E. Waters & Co., composed of George E. 
Waters and his son, C. Jackson Waters, who have 
operated a large retail lumber yard for thirty-five 
years, regard the use of single horse wagons in 
conjunction with motor trucks as the solution of 
the problem of efficient and economical delivery 
service. They maintain three single wagons, three 
light and one heavy truck. 

But they consider that the best results are not 
accomplished with both horses and trucks unless 
a specially devised lumber “loader” is provided 
in the yard, with which to facilitate the assembling 
ot the load for a returning wagon or truck. The 
firm maintains one which is sometimes operated 
on a track laid about the yard. It is provided 
with rollers which roll its load on to the rollers 
in the frame of the trucks. 


“The quick loading of a truck is the thing that 
makes for economy in their use,” said C, Jackson 
Waters. “A truck standing idle between trips 18 
an investment yielding no return during that time, 
and the longer and more often this occurs the 
greater the cost.” 


























: 






Juny 18, 1925 AMERICAN LUMBERMAN 


51 





Recent Hoo-Hoo Happenings 


Organize Hoo-Hoo Club of Vancouver 
VANCOUVER, B. C., July 11.—The latest Hoo- 
Hoo club to join the ranks and complete the 
chain of Pacific coast clubs was organized here 
last night under most auspicious circumstances, 
and during the course of one of the most sue- 
cessful Hoo-Hoo concatenations ever held in the 
Pacific Northwest. 
Without any urging 
107 members of Hoo- 
Hoo spontane- 
ously signed applica- 
tions as charter 
members in the new 
Hoo-Hoo Club of Van- 





J. A. EDGECUMBE, 
Vancouver, B. C.; 


Active in Organizing 
New Hoo-Hoo Club 





couver. At the conecate- 
nation 60 new members 
and 17 reinstatements 
were received. 

Hoo-Hoo in Vancou- 
ver has come back with 
more rapid strides than 
almost any other section 
of the country. Searce- 
ly a year ago it was almost impossible to find 
enough members of the order in good standing 
to make up a Nine. Today there are a total of 
204 members in Vancouver. 





Arthur EKdgecumbe, of the Edgecumbe-New- 
ham Co. (Ltd.) this city, and his Nine and 
other loyal Hoo-Hoo, who have recently taken 
hold of the organization’s work with such vigor, 
are to be congratulated. 

The session on the roof was held in the Van- 
couver Hotel, starting at 6:30 p.m. Jmmedi 
ately following the onion beds were prepared 
and the initiation ceremony carried through 
in an efficient manner, with W. B. Tomlinson, 
a Hoo-Hoo for thirty years past, filling the 
important post of Junior Hoo-Ioo. 

During the dinner Vicegerent Snark J. A. 
Edgeeumbe told the 150 cats assembled of the 
rapid progress of the order, particularly in this 
district, and expressed his pleasure at the won- 
derful showing that has been made and the way 
the worthwhile lumbermen of Vancouver have 
backed up the movement for a TLoo-Hoo club. 
He read a wire from Henry Isherwood, of St. 
Louis, Mo., secretary-treasurer of Hoo-Hoo, con- 
gratulating the Vancouver bunch, and then told 
briefly something of the Hoo-Hoo clubs the 
country over, and stated the time had now come 
to add Vancouver to the list. 

J. P. Austin told briefly of the success of 
other Hoo-Hoo clubs on the Pacifie coast. 

It was an enthusiastic and representative 
group of lumbermen who came to the dinner 
and remained to the end of the ceremonies. 
Each one as he came in was furnished with a 
black and yellow ribbon, bearing the words, ‘‘T 
am glad I am a Hoo-Hoo.’’ 

The Nine in charge of the initiation work 
consisted of J. A. EKdgecumbe, Snark; W. B. 
Tomlinson, Junior Hoo-Hoo; Hugh Reid, Cus- 
toeatian; Col. Lightbody, Senior Hoo-Hoo; Maj. 
LL. R. Andrews, Areanoper; Harold Hurndahl, 
Serivenoter; E. R. Robson, Bojum; George M 
Murray, Gurdon, and Sandy MeDonald, Jabber- 
wock, 

Following initiation ceremonies the Hoo-Hoo 
club was organized. A nominations committee 
having been appointed with R. H. Alexander, 
secretary-manager British Columbia Lumber & 
Shingle Manufacturers’ Association, as chair- 
man, made the following report, which was 
unanimously adopted: President, P. D. Roe; 
first vice president, A. E. Munn; second vice 
president, W. B. Tomlinson; secretary-treasurer, 
Harold Hurndahl. Other directors are: G. R. 
Hackett, N. A. English, E. R. Robson, L. R. 
Andrews, H. K. Agnew, J. G. Robson. 

Constitution and bylaws were adopted and 


a permanent meeting place and luncheon day 
will soon be arranged. 

One of the first acts, of the new elub will be 
to invite the visiting delegates who attend the 
Hoo-Hoo Annual at Spokane in September to 
pay a visit to Vancouver and accept the hospi- 
talities of this elub. 

A motion was also passed for the appointment 
of a committee to draft some proposed changes 
to the Hoo-Hoo ritual to be submitted to the 
Supreme Nine for their consideration before 
the Hoo-Hoo Annual next September. 

The entire meeting was whole hearted and 
enthusiastic and augurs well for the success of 
Hoo-Hoo and particularly the Hoo-Hoo Club of 
Vancouver, and is a great tribute to the work 
of those loyal members who have given their 
time to the organization during the last two 
months. 


Form Rifle Club Among Hoo-Hoo 


Sr. Louis, Mo., July 15.—Charles Nuenhahn, 
of the Central States Tie & Lumber Co., has 
organized a rifle club composed of members of 
the St. Louis Hoo-Hoo Club, a number of whom 
signified their intention of participating when 
the club met at luncheon recently. The ques- 
tion was discussed of forming a local organiza 
tion and inviting other Hoo-Hoo locals to de 
likewise for the purpose of engaging in rifle 
competition. 

Among those who expressed a desire to join 
the organization were J. C. Anderson, president 
St. Louis Hoo-Hoo Club, Gideon-Anderson Co.; 
H. C. Gorbet, Huttig Sash & Door Co.; Verne 
and L. E. Cornelius, Cornelius Lumber Co.; Roy 
Hopkins, Graham Lumber Co.; Miles Heitzberg, 
Julius Seidel Lumber Co.; Charles Call, secre- 
tary of the club, Call Hardwood Lumber Co., 
and A. R. Kriechbaum. 

Organization and other details will be worked 
out for presentation at a later meeting of 
the elub. During the remainder of the summer 
the organization will meet semi-monthly instead 
of weekly. 

Information has been reeeived at local head- 
quarters that Gov. Roland H. Hartley of the 
State of Washington, No. 20564, will deliver 
an address as a feature of the Thirty-Fourth 
IToo-Hoo Annual at Spokane, Sept. 14-16. 


Hoo-Hoo Club to Sponsor Outing 


KANSAS City, Mo., July 13.—An afternoon 
and evening of extraordinary entertainment for 
‘‘Jumbermen, lumberwomen, and Jumber_ kid- 
dies’? is promised by Kansas City Hoo-Hoo 
Club No. 43 at the lumbermen’s outing to be 
held July 21 at the Ivanhoe Country Club. A 
baseball game, bathing beauty contest, and other 
outdoor sports feature the program. All yards 
and offices will close at 4 o’elock. 
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Changes September Luncheon Date 

SEATTLE, WASH., July 11.—The luncheon date 
of the Ifoo-Hoo Club of Seattle for mid-Septem- 
ber has been shifted from Sept. 16 to Sept. 
18, on account of the Hoo-Hoo Annual in Spo- 
kane. It is anticipated that large numbers of 
Hoo-Hoo will be in Seattle on that date, and 
will attend the luncheon of the local elub. 

The model home built by the Daily Star will 
jiave as its roof-covering the finest perfection 
red cedar shingles obtainable, and the roof, it 
is stated, will be the best it is possible to make. 
The shingles have been donated by the Hoo-Hoo 
(Jub of Seattle, and the staining work will be 
performed by the Starks Manufacturing Co. 
An artistic signboard carrying the foregoing 
announcement will stand in the yard of the 
Star’s model home. 

At Thursday’s luncheon of the Hoo-Hoo club, 
the presiding officer was Roy A. Dailey, in the 
absence of President Alvin Schwager. 

The prospective list of new members of the 
Hoo-Hoo club has recently been enlarged by the 
names of two youngsters who arrived early this 
month, viz., July 3, an 8-pound boy to Mr. and 
Mrs. Donald H. Clark (Starks Manufacturing 








A faithful servant while under 
constant watch and control, Fire 
becomes an assassin the moment 


that vigilance is relaxed. The 
Stab of Fire may be fatal or not, 
according as you may have ade- 
quate insurance to heal the wound 
and to restore your business 
health and strength. 


In such an emergency, ample in- 
surance with the Lumber Mutuals 
is a wonderful tonic. We offer 
the best insurance that a lumber- 
man can buy—with resources and 
a reputation for prompt payment 
of losses—and furnish it at cost. 
All profits, above operating ex- 
pense and payment of losses, 
belong to the policyholders in 
dividends or in surplus for their 
future protection. 


Write any of these companies for 
special folder—‘The Stab of Fire” 
and for further information about 
the advantages to you of insurance 
with the Lumber Mutual Companies. 


Associated Mutual Lumber 
Fire Insurance Companies 


Pennsylvania Lumbermens Mutual Fire In- 
surance Co., of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Matual Insurance Co., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 


Lumbermens Mutual Insurance Co., of Mans- 
field, Ohio 
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Seeking a 
New Site? 


For thirty-four years we have been de- 
signing and building sawmills and wood- 
working plants. This close contact with 
the lumber industry, and our intimate 
knowledge of timberlands, topography, 
| etc., will prove helpful to mill men seeking 
| new mill sites. 
| 
| 


Write today for names of lumber manu- 
facturers we have helped, and location of 
mills we have designed and built. 


“THRALL&SHEA | 


ICAL SAWMILL ENGINEERS AND DESIGNERS » 
Lake Charles, La. 
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Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
—. Just advise us the amount due you. We'll 
ge ° 


LumBermen’s Crepvit AssociaTION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 

















RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Reports 
Investigations 


Utilization of 
Forest Wastes 

















Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


C.B. Richard & Co. 


29 Broadway, NEW YORK handle all classes of 
. cout decienk teas, 

Ocean Freight Soumencetas Credits 
Brokers for Exports&Imports 


Special department handling export lumber shipments 




















RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Co.) ; July 9, a 10-pound son to Mr. and Mrs. 
W. I. McClelland (Compton Lumber Co.) 


(S@EGGEaEaaaaaaa 


Hoosier Hoo-Hoo to Hold Picnic 


INDIANAPOLIS, IND., July 13.—Further plans 
for the annual picnic of Indianapolis lum- 
bermen to be held at Walnut Gardens near 
this city on Aug. 22, were made last Friday 
night at the regular monthly meeting of the 
Indianapolis Hoo-Hoo Club. William Bultman, 
Vicegerent of the Indianapolis district, who has 
just returned from a business trip in the north- 
ern part of the State, said several lumbermen 
in the Ft. Wayne area and other northern 
Indiana cities were planning to attend the 
picnic. The responses thus far indicate that 
manufacturers and jobbers will be in the ma- 
jority, but the retailers at the meeting July 
10 discussed the advisability of a half holiday 
on the pienic date and furnishing transporta- 
tion to employees. 

Those present stood with bowed heads a 
minute out of respect to the memory of George 
Maas, who died this week. Mr. Maas was one 
of the first lumbermen in the city to affiliate 
with Hoo-Hoo. 

Beech Grove lumbermen, Beech Grove being 
a suburb of this city, were represented at the 
meeting 100 percent. It was announced that 
beginning with next month’s meeting, the din- 
ners would be held at the Hotel Severin. 


Banker Addresses Hoo-Hoo Club 


SAN Francisco, Cauir., July 11.—Bay dis- 
trict Hoo-Hoo No. 9 recently enjoyed one of the 
most interesting talks since its organization 
through a program arranged by H. W. Gaetjen, 
president Empire Planing Mills and chairman 
of the meeting. The principal speaker was 
Kenneth Milliken, vice president Pacific Na- 
tional Bank, who spoke on the ‘‘ Three Points 
of Contacts.’’ While the talk dwelt chiefly 
on the banking business, the wiseness of the 
points involved and explained in Mr. Milliken’s 
talk could refer to any business which employs 
clerks and office aides. The three points of con- 
tact with the general public referred to were: 
Personal, correspondence and telephonic. The 
Gaetjen family, Mrs. Gaetjen, pianist; Miss 
Norma, vocalist, Walter and Harold, twins, 
saxophone and cornet as well as vocal, furnished 
the musical entertainment. 


Initiate Twenty-six Kittens 


PORTLAND, ORE., July 11.—E. D. Kingsley, the 
new Vicegerent Snark for western Oregon, con- 
ducted a concatenation here tonight at Thiele’s 
Tenth Street restaurant that will long be re- 
membered as a great success. Twenty-six kit- 
tens were initiated and twenty-two old members 
reinstated. Parson Simpkin was present and 
his experience added much to the oceasion. A 
buffet luncheon was served after the ceremonies. 


A list of the new kittens follows: 


William Anderson, Robert Spencer Anderson, 
Delow Delmont Darling, Lynn Aron Eastham, 
James Malcolm Gunn, Wilber Hattery, jr., Maurice 
William Harney, Ernest Edward Johnson, Carl 
Garfield Kinney, Lionel Francis de Pomeroy, Fer- 
dinand Conrad Smith, Edward Raymond Wade, 
Kenneth Malcolm’ Piteairn, Reginald Sheard, 
Charles Lorenzo Hall, Ernest Henry Meyer, Rey B. 
Karly, E. L. Merserau, Sheldon Gale Bottum, P. H. 
Fortune, Jason C. McCune, C. W. Whittsley, David 
C. Jones, H. E. Woodford, Jens Peter Lingaas, 


G. A. Kingsley. 
(Sea BaEaaas 


Says Germany Is Prosperous 


MINNEAPOLIS, MINN., July 14.—The world is 
being fooled by the German ery of poverty, 
which is coming out of central Europe, George 
K. Buzza, president Buzza Co., of Minneapolis, 
told nearly one hundred members of the Twin 
City Hoo-Hoo Club last Thursday. 

The Germans are equipped with great for- 
tunes and are making that country one of the 
richest in the world. Construction programs 
are under way in the large cities. Berlin is 
constructing block after block of fine buildings. 
There is every indication of prosperity there. 

German industry, according to Mr. Buzza, 
is progressing by leaps and bounds. There is 
no unemployment. The genius of the Germans 
has resulted in restoration of newer prosperity 


is, 


which has greater promise than ever before, 
That nation, he said, is strong today, despite 
the ravages of the late World War. 

In the war thousands of Germans hid great 
fortunes of gold. That money was liberated 
after the war and became the nucleus of the 
new prosperity. Today the Germans are elabo. 
rate spenders at famous resorts. The whole 
country is living in luxury and splendor, despite 
the appeals for help to prevent starvation be. 
ing sent throughout the world. 

Mr. Buzza said his efforts to ascertain who 
erected the great new buildings in Berlin were 
unavailing. 


NOTES FROM WASHINGTON 


Reconstruction in Devastated Regions 


C. L. Jones, Commercial Attaché at Paris, in 
a report to the Department of Commerce states 
that reconstruction in the devastated regions of 
France is now beginning to draw to a close 
and another year should see a complete fulfill. 
ment of the extensive program inaugurated by 
the French Government shortly after the armis- 
tice. Of the 7,250,000 acres of land rendered 
unsuitable for use when the war closed, 95 per- 
cent had been restored on Jan. 1 of this year 
and 97 percent of the earth thrown up in mak- 
ing trenches has now been used for filling in. 

The number of factories destroyed by the 
war was 22,900. On Jan. 1, 1925, 21,000 of 
these establishments had been rebuilt or re- 
paired, as had over one-half of the 5,081 schools 
and 3,311 churches that had been destroyed. At 
the time of the armistice the number of build- 
ings destroyed had reached 893,792. The first 
of this year 508,319 of these had been rebuilt. 
A considerable number of the remaining de- 
stroyed buildings will not be rebuilt, as the 
owners have accepted war damages with no in- 
tention of rebuilding. 
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Forest Service Work in Arizona 


Senator Ashurst, of Arizona, who is a member 
of the Senate subcommittee investigating Forest 
Service administration and other public land 
questions in the West, is tremendously excited 
over the terrible things the Forest Service has 
done to the livestock owners of his State. Ina 
statemént issued here the Arizona senator waxes 
bitter in his denunciation. One would think 
that the Forest Service folks took delight in 
sending incompetent scoundrels into the Ari- 
zona forests and that their specialty was to rob 
the cattle and sheep men of a livelihood and 
ruin them financially. Of course, the national 
forests were not established primarily for the 
purpose of promoting the Arizona cattle and 
sheep industries. On the contrary they were 
established, in part at least, to rescue the forests 
in that State from the so called cattle and sheep 
barons. Senator Ashurst’s statement would 
seem to indicate clearly that any attempt that 
is to be made to smash up the Forest Service or 
transfer it from the Department of Agriculture, 
where it clearly belongs, to the Department of 
the Interior, will have his active assistance and 
that of the eattle and sheep men of his part 
of the country. 














To Reserve Islands as Town Sites 

Temporary withdrawal from homestead entry 
and other disposition of all islands off the coasts 
of Alabama and Mississippi belonging to the 
Federal Government, and all public lands within 
three miles of the coasts in these two States and 
in Florida, is provided in an executive order 
issued by President Coolidge at the request of 
the secretary of the interior. The purpose of 
the withdrawal is to reserve the islands and 
lands as town sites and winter homes to be sold 
later by the Government, with the development 
of these sections into winter resorts instead of 
permitting them to be appropriated under the 
present public land laws. Last December the 
islands in the coastal waters of Florida were 
similarly reserved, and a decision was reached 
recently to extend this policy. 

The order also withdraws two tracts of land, 
one in Baldwin County, Alabama, containing 
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49 acres, and the other in Escambia County, 
Florida, containing 40 acres, which will later 
be divided into lots and sold as town sites at 
public auction. Both tracts are located on the 
oast. 

. In connection with the issuance of the execu- 
tive order the Department of the Interior an- 
nounced that there is a demand for winter homes 
along the Gulf of Mexico. The lands covered 
will be classified by the General Land Office and 
Congress will be asked to enact legislation 
adapted to the disposition of lands chiefly valu- 
able for town sites and winter homes. 
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Economic Situation in 1924 

In a foreword to the new Commerce Yearbook, 
Secretary Hoover says: 

The American people have little right to com- 
lain about our economic situation during 1924. 
yen agriculture has shown some partial recovery 
from its three years of extreme difficulty. Our 
industrial production was only about 5 percent less 
than in 1928, which was the record year in the 
history of the nation, but was 13 percent greater 





than in 1919. 


There was practically no unemploy- 
ment in a distressing sense, the midsummer de- 
crease in activity, showing itself to a considerable 


extent in part time work. There was no boom 
under way in 1923, and therefore the minor de- 
erease in production in 1924 was the result of a 
very short recession during the spring and summer 
month, . « s+ 

Building and other construction in 1924 showed 
an even larger volume ‘than in 1923, registering 
the highest total in our history. While it seems 
that the construction shortage resulting from sus- 
pension during the war should be overtaken by this 
time, yet the rising standards of living are de- 
manding improvement in housing and office condi- 
tions which maintain the industry at a high 
aa ae 
. Agriculture has been blessed with a shift in 
prices for the better, probably in a large way at 
least reflecting the fact that while the number of 
farmers in the United States has remained con- 
stant since 1914, the consumers have increased 
greatly. ae 

Our foreign trade for the year shows an increase 
over 1913 of 10 percent in exports at $4,591,000,- 
000, and a decrease of 5 percent in imports at 
$3,611,000,000. The most permanently significant 
change in our export movement was an increase of 
71% percent in manufactured goods as compared 
with the previous year. 














Roads Apply for Increased Rates 

[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., July 15.—Applications for 
increased freight rates have been filed by west- 
ern roads, including southwestern roads, with 
the Interstate Commerce Commission. No spe- 
cific commodities are referred to. The roads ask 
net returns of not less than 534 percent, whereas 
1924 returns were but 3.87 percent. Congress 
recently directed an inquiry into rates to find if 
agricultural products can be shipped cheaper, 
and the Interstate Commerce Commission has 
consolidated hearings on this and on western 
road applications. The compensation for reduc- 
tions on agricultural products may mean mate- 
rial advances on all forest products. The initial 
hearing will be in Chicago, Sept. 1, with the 
Southern Hardwood Traffic Association pre- 
pared to resist lumber rate advances. 


Transit Privileges to Coast Points 


MEMPHIS, TENN., July 13.—Transcontinental 
railway lines have decided to establish transit ar- 
rangements here and at other points in this terri- 
tory on westbound lumber to the Pacific coast, it 
was announced today through the Southern Hard- 
wood Traffic Association. Under the new arrange- 
ment, lumber can be stopped here and the other 
transit points for kiln drying, milling, dressing, 
grading, assorting, creosoting, yarding and stpring 
on a basis of the through rate, plus transit churges 
of 2% cents a hundred pounds. This will affect a 
normal business of 6,000 cars a year originating in 
this territory for Pacific coast points. 

This region has been handicapped in western 
trade because of the prohibitory transit charges, 
and it is believed now that an immediate increase 
will result in far west trade. ‘Tariffs, which will 
be ready early in September, will show a savings of 
about 10 cents a hundred pounds. 


Branch Line to Tap Michigan Timber 


_ WASHINGTON, D. C., July 13.—The Chicago & 
North Western Railway Co. has applied to the In- 
terstate Commerce Commission for authority to 
construct a branch line extension from the north- 
erly part of Wakefield, Gogebic County, Michigan, 
in the direction of Thomaston, in order to bring 
out large quantities of logs, poles, posts, pulpwood 
and other forest products from an operation to be 
oo by the R. Connor Co., of Marshfield, 

8. 

In filing its application the railway company 
points out that the territory to be served covers 
180 square miles, of which 150 square miles are 
heavily timbered. The sole purpose of the pro- 
posed construction is to haul out forest products 
and take in supplies over a period of some ten 
years, 

During each of the first five years it is estl- 
mated that 3,300 cars of logs will be transported 
from this section to mills of the Connor company 
at Laona, Wausau, Stratford, Appleton and Rhine- 
lander, that 700 cars of pulpwood, bolts, posts, 
Poles ete. will be shipped to Neenah, Appleton and 
Kaukauna, Wis., and 300 cars of mine timbers to 
Michigan points. Indirect traffic will be in the 


shape of 1,000 cars of lumber during each of these 
years from Laona and Stratford to Milwaukee. 





The Chicago & North Western also has filed an 
application for authority to construct a_ short 
branch extension, comprising 3.56 miles, of its 
railroad near Gogebic in Gogebic County to take 
eare of a large lumbering operation by the B. 
Heinemann Lumber Co., with headquarters at Wau- 
sau, Wis., as soon as the branch is in operation. It 
is.estimated that for each of the first five years of 
the operation 2,000 cars of logs, poles, posts etc. 
will be shipped to Wausau, and 1,340 cars of 
lumber from Wausau to Chicago. 


Half Year Loading Greatest on Record 


WASHINGTON, D. C., July 14.—Loading of reve- 
nue freight on the railroads of the United States 
during the first six months this year was the great- 
est on record for any corresponding period, accord- 
ing to reports filed today by the carriers. The 
total for the period from Jan. 1 this year to July 
4 inclusive, was 25,162,080 cars. This exceeded 
by 306,496 cars or 1.2 percent the previous high 
record for that period made in 1923 and by 1,219,- 
024 cars or 5.1 percent the total for the same pe- 
riod last year. 

For the week ended on July 4 alone, loading of 
revenue freight totaled 864,452 cars, an increase of 
106,548 cars above the same week last year and 
an increase of 14,370 cars above the same week in 
1923. Due to the observance of Fourth of July 
throughout the country, however, the total for 
that week was a decrease of 126,889 cars under 
the previous week. 

Grain and grain products loading amounted to 
33,831 cars, a decrease of 2,583 cars under the 
week before and 886 cars below the same week 
last year, but 2,758 cars above the same week in 
1923. In the western districts alone, grain and 
grain products loading totaled 21,769 cars, a de- 
crease of 1,433 cars under the corresponding week 
last year. 

Coal loading totaled 134,030 cars, a decrease of 
25,443 cars under the preceding week but 24,632 
cars above the same week last year. Compared 
with the corresponding week two years ago, how- 
ever, it was a decrease of 21,256 cars. 

Forest products loading totaled 58,735 cars, 
12,532 cars below the week before but 7,465 cars 
above last year and 4,551 cars above two years ago. 


Rates from and to Iowa Points 


WASHINGTON, D. C., July 14.—Division 3 of the 
Interstate Commerce Commission in a formal opin- 
ion in Investigation & Suspension Docket No. 2,376 
-~—-Lumber from and to Iowa Points—today held 
that the carriers involved have justified proposed 
increased rates from and to points in Iowa for in- 
terstate application on carload shipments of but- 
ternut, cherry, holly, mahogany and walnut lumber 
and articles made therefrom. The order of sus- 
pension is vacated as of July 29 and the proceed- 
ing discontinued. The maximum increases result- 
ing from this action will be 5 cents a hundred 
pounds when applied on “local interstate traffic.” 
The Iowa intrastate distance seale of lumber rates 
applies on all lumber and lumber articles intra- 
state, and also to interstate shipments in the ab- 
sence of specific commodity rates. 
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SIAM HAS within its area mangrove forests 
estimated at 320,000 acres from which come such 
products as timber, poles, fishing stakes, min- 
ing props, attap-palm leaves, and tanning barks. 











Another Million Dollar Job 
Finished in 


Superior Brand 


Oak Flooring 


“ 


The Security Apartments in Holly- 
wood, California, are among the 
finest in that famous city. They 
were recently completed at a cost 
of nearly $2,000,000 with the definite 
objective of creating a group of liv- 
ing quarters which should be the 
last word in correct appointment 
and decorative scheme. 


Seeking the best obtainable material 
with which to floor the rooms of 
this exclusive home community, 


SUPERISR nconne 


‘Americas Finest-" 


was chosen, using the Select Quar- 
tered in 13/16” x 14" face, giving a 
mirror-smooth floor of rare beauty. 


Here is another instance of the 
steadily increasing reputation for 
merit which Superior Brand is con- 
stantly building. The word-of-mouth 
endorsement of those who have 
previously used it has proven a 
most profitable stimulator of sales— 
and of special benefit to those dealers 
who consider it an indispensable 
item of their regular stock. 


The specific features which are a 
part of Superior Brand manufacture 
are clearly explained in our inter- 
esting booklet written especially for 
dealers. Your copy will be sent free 
on request. 


On what shall we quote? 


SUPERIOR OAK FLOORING 
COMPANY 


Helena - Arkansas 


* 
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C—] PITTSBU RGA co District Meeting of Officers Held 


Babcock Laie S. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


‘Eevee’ Llardwoods 


White and Western Pine 


West Coast Products 


N. C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 


e Philadelphia, Pa., 1629 Land Title Bldg. 


Detroit, Mich., Dime Savings Bank Bldg 


Johnstown, Pa. 





Manufacturers and Wholesalers of 


SAW MILL 


Konnarock, Va. 


FOREST LUMBER CO. 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


PITTSBURGH. PA. 




















1530-35 Oliver Bldg., 


North Carolina Pine and 
West Virginia Hardwood 


Kiln Dried, Well Manu- See iets 
factured, High Grade. 
Capacity, 250,000 Feet MOULDINGS 
ay. Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
PITTSBURGH, PA. 








ee The 


Poet’’ 





home” 


the village school.” 


grandfather Green, Elder 


tear to your eyes. 


cloth, 222 pages. Address: 


431 South Dearborn Street, 





Lumberman 


American Lumberman 
CHICAGO 


A new book by 


Come 
On 
Home 


DOUGLAS MALLOCH 


ae _ things” and “come on 
“church and Mother and 
Home ba Dad, the grassy road and 


Make the acquaintance of Great- 
Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 








CLINTON, Iowa, July 14.—A district meeting 
of the officers and yard managers of the 8. R. 
Cornish Lumber Co. was held in the city hall 
here Jast Wednesday. The lumbermen present 
were the guests of Ek. O. McClure, local manager. 
Problems of mutual interest were discussed at 
their business session and at luncheon which was 
held at the Magill House dining room. A simi- 
Jar meeting was held here last February. 

The lumbermen who attended the meeting 
were J. W. Paddock, vice president, and John 
Alexander, jr., both of Aurora; Louis Rammell, 
Decatur, millwork specialist; F. Ek. Jones, Leroy, 
district manager; and C. E. Van Nice, Roberts; 
J. H. McLarne, Heyworth; H. J. Swarty, Hall- 
ville; and M. G. Kindig, Waynesville; all yard 
managers. 


Speedway Uses 477 Miles of Scantling 


BALTIMORE, MD., July —The new speed- 
way for motor cars erected at Laurel, half way 
between Baltimore and Washington, was form- 
ally opened with exciting races last Saturday 
afternoon, attracting a crowd estimated vari- 
ously from 40,000 to 55,000. The interest in 
the event, so far as the lumber trade is con- 
cerned, centers in the fact that not less than 
9,900,000 feet of longleaf pine was used in the 





way. One of them, for example, is that of re. 
ducing the number of 2x4’s, laid end to end, to 
miles, which figures out 477 miles. Again, tak. 
ing the 5,500,000 feet estimated as used and 
figuring on about 8,000 feet of lumber in q 
cottage, it can be shown that the lumber in the 
track and stand would suffice to build not legs 
than 687 cottages, or enough to house the popu- 
lation of a town of nearly 3,000 people; count. 
ing four to a cottage. 
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Will Handle Output of Southern Mills 


Sr. Louis, Mo., July 13.—Following the in- 
formation of the resignation of C. I. Millard as 
president of the Chicago Lumber & Coal Co. as 
reported in the AMERICAN LUMBERMAN, July 4, 
comes the announcement that C. W. Reighard 
is now in charge of the business as secretary 
and general manager. A new president will 
not be elected until the next meeting of the 
directors of the company. 

In addition to its former sources of supply 
the Chicago Lumber & Coal Co. has con- 
tracted with the Elton Lumber Co., Belpine, 
Miss., and with the Breece-White Manufactur- 
ing Co., Arkansas City, Ark., to handle the 
output of their mills. The Elton Lumber Co, 
operates a band and gang mill and produces a 
high grade of shortleaf and longleaf pine. The 
Breece-White Manufacturing Co. operates a two- 




















Fast motor speedway at Laurel, Md., in the construction of which 5,500,000 feet of Georgia pine 
was used 


construction of the oblong bowl track, which 
measures one and one-eighth miles around and 
rises at the turns at an angle of 48 degrees, and 
the grandstand, with its approaches. It is esti- 
mated that cars must be running at not less than 
80 miles an hour to make these turns without 
sliding down to the bottom. For the floor of the 
track, according to reports, a total of 2,500,000 
feet of 2x4’s was required, and at one time 
not less than 1,000 carpenters were employed, 
the work being done in what is considered record 
time. Five hundred men were put to work on 
the floor of the track in gangs of three, one 
man putting down the scantling, and the other 
two nailing. According to a calculator here, a 
gang made two complete circles of the track in 
one day. 

The contract for the lumber was obtained by 
William Danzer & Co., of Hagerstown, Md., and 
is said to amount to not less than $250,000. All 
of the lumber is Georgia pine, which was con- 
sidered most suited for the purpose, and the 
wisdom of the choice seems to have been demon- 
strated by the fact that the opening event 
showed the fastest time to have been made by 
machines with wire wheels, disk wheels having 
been ruled out because of the increased danger. 

Various interesting calculations are possible 
in connection with the completion of the speed- 


band mill and produces about two million feet 
of high grade hardwoods a month. 

It has been rumored that the Chicago Lumber 
& Coal Co. is liquidating, but according to 
General Manager Reighard, the rumor is false. 
Nothing of the sort is contemplated. 


(SPEEGEEBEBBBaBEBAEBEE 


Tests to Eliminate Kiln Stains 


San Francisco, Cauir., July 11.—Edward P. 
Ivory, trade extension manager of the Cal- 
ifornia White & Sugar Pine Manufacturers’ 
Association, accompanied by J. S. Mathewson, 
of the Forest Products Laboratory, Madison, 
Wis., and C. L. Hill, of the products section, 
Forest Service, San Francisco, have spent the 
week at the plant of the Madera Sugar Pine 
Co., at Madera in connection with tests to ascer- 
tain a method of overcoming brown kiln stains 
in white and sugar pine lumber. 

A study of the work done in the past by the 
lumber industry individually has been made by 
Mr. Mathewson, who has been assigned to the 
work by the laboratory and he will spend the 
remainder of the year in a study of new meth- 
ods in an attempt to eliminate kiln stains in 
the various species of the pines. A special test 
kiln is to be built at Madera where these tests 
will be conducted. 
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Life’s Seasons 


I’m sure that there is not a season 

Of all the year but has a reason: 
Spring for the budding of new things, 
To grow new seeds for other springs, 
Summer for flowers, fall’s fruition, 
So every season has its mission, 

And even winter and its snows 

Jo store the rains for summer’s rose. 


I’m sure there’s not a joy or sorrow 

But has some purpose for tomorrow: 

Smiles for the lightening of the task, 

And song when song is all we ask, 

And friends for loving, books for reading, 
When friends and books are what we’re needing, 
And even trouble and its tears 

Are part of our intended years. 


I’m sure that there is not a season 
Of all of time but has a reason: 

Youth and its budding of new hopes, 
And middle life with radiant slopes, 
And even age with retrospection 

And many a lovely recollection— 
Yes, spring and summer, winter, fall, 
There is some purpose in them all. 


We See b’ the Papers 


In the old days the boy cried wolf, but now 
they cry black rust or boll weevil. 

France has decided to pay us what it owes 
us. Now all that remains to be decided is when. 

The stock exchange reports a break in U. S. 
Cast Iron Pipe. Maybe some news will leak 
out. 

As we understand it, Mr. Darrow believes that 
the only way a man should ever hang is by 
his tail. 

Some of Mr. Darrow’s clients have done more 
to convince us he is right than any of his argu- 
ments have. 

If Mr. Darrow insists that he is descended 
from a monkey, why not agree with him and 
save all this expense? 

Mr. Darrow announces: ‘‘ There is nothing 
to give out in the Scopes case.’’ Yes, there is. 
The public’s patience. 

A mail plane flew from Chicago to New 
York in 6% hours. Now let’s see what the 
female of the species can do. 

Automobile buyers have paid $800,000,000 
in war taxes so far. And the worst of it is that 
most of them couldn’t afford it. 


We observe that the movement of stocks yes- 
terday was irregular. And, we suspect, the 
movements of some of the brokers. 

The great north woods are calling the tour- 
ists. And, if you could hear what they are call- 
ing the tourists, you’d be surprised. 

These fellows who are trying to prove that 
men descended from monkeys, should remember 
that a monkey has some rights, too. 

Well, the wheat crop is a failure. We have 
read from several sources that the weather is 
too hot, too cold, too wet and too dry. 

The anthracite coal miners have decided to 
ask for a 10 percent increase. The coal opera- 
tors will probably say, ‘‘ Yes, out of what?’’ 

Santa Barbara doesn’t feel nearly as bad 
over its ten million dollar earthquake as one 
woman did who was called a Santa Barbarian. 

Fame is a funny thing. Four physicians at- 
tended Father Coolidge. A few years ago the 
family would have looked in the doctor book. 

One of the Scopes jurors can’t read or write. 
Well, we’ll say this much at least for some of 
the writers who are covering the case: they can 
read, . 

A new law just signed by Gov. Small permits 
county boards to sell street and alley space. 
Don’t those Illinois legislators think up the 
cutest things? 

More cars are stolen in the United States 








every year than are owned in Germany, Austria, 
Bulgaria and Turkey. Yes, sir, she’s a great 
country, and no wonder we’re proud of her. 

‘“What is the use of our monkeying around 
with this question?’’ asked the Rev. J. Whit- 
comb Brougher, of Los Angeles, at the Baptist 
Northern convention. We insist that ‘‘monkey- 
ing’’ was not a tactful word to use. 


Between Trains 

LUFKIN, TEX.—One always visits Lufkin with 
enthusiasm, and leaves it with regret. It was 
the Lion’s Club that brought us on this ocea- 
sion, but upon Phil Ryan devolved the duties of 
host, ably assisted by Lufkin’s famous lumber- 
woman, Miss M. E. McCafferty, sales manager 
of the Philip A. Ryan Lumber Co. 

Sunday we motored out to Phil’s farm, a 
little patch of 1,600 acres which he is developing 
for various reasons, not the least of which is 
to show what can be done with Texas cut-over 
lands. After looking over Phil’s ample acres, 
covered with cotton, corn and various kinds of 
garden sass, we think the Government can do no 
less than make Phil an earl. 

Mrs. Stubblefield, mistress of the farmhouse, 
had prepared a dinner that included catfish, 
chicken and kid, and all that goes with them. 
Then we sat on the porch and talked, or drew 
water from the old well (for, after all, there 
is no drink on a hot day like water from a drip- 
ping bucket), or walked through the woods. 

And it was while walking through the woods 
that we got a real slant at our host. The gen- 
eral, and generally mistaken, public has an idea 
that a lumberman is a man who goes around 
chopping down trees just for the sake of chop- 
ping them down. But, as a matter of fact, most 
of the people we have heard get sentimental 
about trees were not members of the Woodman- 
Spare-That-Tree Club, but lumbermen who took 
what was necessary and spared what they could. 
So it was that, as we walked through a yellow 
pine grove out at the farm, our host turned to 
us and, waving his hand at a group of fine old 
grand-daddy pines, said: 

““Tf you ever hear that those trees have been 
cut, you will know that Phil Ryan is broke.’’ 

But everybody knows that Phil Ryan is one 
of the richest men in the world, in trees, and 
in friends. 


ScraANTON, Pa.—The magnitude to which a 
successful American enterprise may grow was 
shown to us today in a rather unusual way; and 
just as interesting and exceptional figures could 
be cited concerning many other American cor- 
porations. Down here again to read to the girls 
at the Woman’s Institute, which is the domestic 
science end of the International Correspondence 
Schools, Vice President G. Lynn Sumner (an old 
Whitehall, Mich., boy by the way) told us that 
40 percent of the business of the Scranton post- 
office is ICS business. Here was a single insti- 
tution furnishing nearly half of all the postal 
business of a city the size of Scranton. There 
is no country in the world where a young man 
can take an idea and sell it to as many people 
as he can in America, if the idea is all right, 
and the young man. 


The Dream House 


I’d like to have a little house upon a little hill, 

That looked across a little stream—I wonder if 
I will? 

Well, I’ll keep dreaming, anyway, the way that 
dreamers do, 

3ecause some day that little house might hap- 
pily come true. 


And, if I never have a house, a little field to 
plow, 

I’m no worse off, you must admit, worse off 
than I am now. 

That’s what is nice about a dream, whatever 
dream you choose, 

Although you never win a thing, at least you 
never lose! 






















We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, = T ymber Co. 


WIS. 


Try 
Us 


























A Brand to 


Tie to 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 






Members of 
Maple Flooring 
Manofacturing 
Association. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage, 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x,, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 




















Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 











17 
VON PLATEN-FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
17 


THE relative merits and costs of various types 
of construction are fully explained in the 
Hoo! and Johnson 2-volume “‘Handbook of Build- 
Ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So, Dearborn St., Chicago, Ill, 
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In Getting 
Flooring Sales 


the better values you can 
offer the more sales you will 
get. With Hudson Brand 
Oak Flooring in stock, you 
can offer your customers as 
good a buy as it is possible 
to get in flooring. It is well 
machined, possessing a glass- 
smooth finish and matching 
right up tight. 


Write for samples 
and prices. 


Hudson Hardwood 
Flooring Company 
P, O. BOX 217 


MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Company 


HUDSON 
Oak Flooring 














Garland 


“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


Guaranteed for One Year. 





é bees > hen. 
The Only Eight Wheel Trailer 


Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write for Catalog “G”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 




















; Fire Prevention Campaign Encouraging 


SEATTLE, WASH., July 11.—George C. Joy, 
State supervisor of forestry, is in Seattle today, 
checking up the efforts of the department and 
other protective agencies in preventing fires in 
the woods. In his judgment, there is a most 
encouraging feature distinguishing this season 
from all others. 

I believe the general public is becoming fire con- 
scious, says Mr. Joy. We have worked along that 
line for several seasons, and now it begins to look 
as though we are getting results. The hazard on 
account of Fourth-of-July fire crackers has been 
greatly reduced. Since most cities of. the State 
barred firecrackers within the municipal limits, in 
that way forcing the small boy and his fireworks 
to the highways and country roads, there was a 
potential increase in the fire hazard. 


Cigarette smokers among berry pickers’ 
parties are the most serious menace, he de- 
clared, and numerous fires have been started 
from that source. Mr. Joy has hopes, however, 
that some day the cigarette smoker will suppress 
himself. 


Two Portland Banks Consolidated 


PORTLAND, ORE., July 11.—Through the pur- 
chase of the Ladd & Tilton Bank, the United 
States National Bank of Portland, J. C. Ains- 
worth, president, today became the largest bank- 
ing institution in the Northwest, west of Minne- 
apolis, and north of San Francisco. At the 
time of transfer, the Ladd & Tilton deposits 
aggregated over $21,000,000 and those of the 
purchasing bank were close to $38,000,000, mak- 
ing the total deposits of the United States 
National now about $60,000,000. Coincident 
with the transfer, the capital stock of the United 
States National Bank was increased from $1,- 
800,000 to $2,400,000 and $300,000 was added 
to the bank’s $1,000,000 surplus which, with un- 
divided profits of $1,319,000, gives it more than 
$5,000,000 working capital. The purchase did 
not include the bond department nor the real 
estate holdings of the Ladd & Tilton Bank. 

Edward Cookingham, president, and Walter 
M. Cook, Robert S. Howard and Charles A. Me- 
Lean, vice presidents of the Ladd & Tilton Bank, 
will become vice presidents of the United States 
National, it was announced. 


Co-operation in Marketing Shingles 


SEATTLE, WaAsuH., July 11.—Lumber dealers 
who are stocking Rite-Grade shingles this season 
are being accorded liberal codperation by the 
Rite-Grade Shingle Association, according to 
J. R. Blunt, secretary and manager. 


As soon as an order is received by one of the 
association mills, Mr. Blunt said, the dealer is 
mailed an envelope containing a complete assort- 
ment of our dealer helps with a return card upon 
which he can indicate the quantity of each of 
these which he can use to advantage among his 
customers, 


Among the helps we are offering this year are 
three very attractive folders entitled “(Under Your 
Own Roof Tree,” ‘“Rite-Grade Inspection Is Your 
Protection,” and “The Simple Secrets of a Forty 
Year Roof.” The first two of these are printed 
in striking colors and are designed primarily to 
interest prospective builders in better construction 
and the proper use of high grade shingles. The 
third one has a tastefully drawn black and white 
cover and contains detailed directions for laying 
roofs and sidewalls, kind of nails to use and a 
complete table for laying red cedar shingles. 


We also provide the dealers with a very com- 
plete series of newspaper advertisements to be 
used over their own signature, furnishing these 
in either electrotype or matrix form and logo- 
types and cuts which can be used in connection 
with their individual advertisements. A number 
of very catchy lantern slides have also been pre- 
pared and these are likewise furnished free, and 
imprinted with the dealers’ name. 

We find the plan of sending the complete offer 
of helps in one enclosure enables the dealer to 
look them over carefully and select the ones best 
suited to the local conditions under which his yard 
operates. 

Reports from many sections indicate that there 
is a growing demand among builders for the 
better grades of shingles. Districts where the 


*A* were formerly used almost exclusively are 
now swinging to perfects, clears and other vertical 





grain grades. With this has come also an increageq 
appreciation for the grading inspection of the 
Rite-Grade Shingle Association which guarantees 
the grade and covering capacity of every bundle, 

Dealers find it much easier to meet substitute 
roofing competition with carefully graded, high 
quality shingles than with ordinary, unsponsored, 
uninspected makes, and the ones who make uge 
of our helps so as to acquaint their customers 
with the facts about “The Forty Year Roof” ang 
“Sidewalls of Enduring Beauty” find they can soon 
build up a profitable business in Rite-Grade jp. 
spected western red cedar shingles. 


Problem to Compute Fair Income Tax 


MINNEAPOLIS, MINN., July 14.—A_ timber 
worm which has caused at least $5,000,000 of 
damage in Minnesota’s forests is giving interna] 
revenue officials a problem in computing fair 
tax returns to timber land operators. W. T, 
Cox, former State forester, has been devoting 
some of his time to study of the damage caused 
by this worm in northern Minnesota in the in- 
terest of the logging companies. 

Deductions in income tax returns for the 
losses caused by the bud worm in State forests 
have been made by some lumber companies, and 
in other cases they have applied for rebates of 
taxes already paid. Some of the large com- 
panies in northern Minnesota which have suf- 
fered heavy losses are the International Lumber 
Co., the Weyerhaeuser interests, the Shevlin in- 
terests, and the North Star Lumber Co. The 
State has also suffered heavy losses. 





Fill Demand from Conta Production 


Kansas City, Mo., July 13.—That liquida- 
tion of reserve stock had been completed, and 
that the demand for lumber for the remainder 
of this year will have to be filled from mill 
stock and current production, is the belief of 
Chas. S. Keith, president Central Coal & Coke 
Co., who in a letter to his salesmen under date 
of July 9 said: 


Since the spring of 1923, the lumber trade has 
been adjusting transit, retail, and industrial stocks 
to the changed conditions of transportation serv- 
ice, through liquidation. It is evident now that 
this liquidation of stocks, through consumption, is 
completed; that such stocks have been liquidated 
further than was justified by the difference in time 
of tramsit; that consumption of lumber is greater 
than mill production and that consumption here 
after must depend largely upon mill stocks. For 
three months manufacturers’ sales in the South 
and West have exceeded their production. There 
is every evidence that consumption of lumber for 
the balance of the year will continue greater than 
mill production. As demand must depend largely 
upon mill stocks and current production, the 
result will be a substantial reduction in such 
stocks between now and Jan. 1. Mill stocks, in 
the South, are now 8 percent below normal. Stocks 
at the mills are becoming broken and further de- 
pletion of them will greatly retard shipments as 
assortments become more broken. As a result 
values will undoubtedly increase and business will 
become more profitable. 

In substantiation of our judgment, Brookmire, 
in the Lumber Bulletin of July 6, says: 


‘“*# * * we believe that more active busi- 
ness will be in evidence throughout the country 
during the fall, that is, that the increase in 
business activity will be greater than the usual 
seasonal upswing from summer to fall. * * * 
Basic conditions are favorable for stronger lum- 
ber prices.” 


Consequently, we must watch our commitments 
to see that we do not oversell and that we secure 
commensurate prices for our product. 


Fir Export Appointments Announced 


SEATTLE, WASH., July 11.—Two important 
appointments have been announced this week by 
the Douglas Fir Exploitation & Export Co, 
through A. A. Baxter, vice president. 

Russell D. Horning will go to Tokyo, Japan, 
as manager of the Oriental offices. Mr. Horning 
was formerly connected with the Pacific Lumber 
Inspection Bureau. 

A. §. Penketh has been appointed special 
European representative, with headquarters at 
Antwerp. Mr. Penketh has been on the west 
Coast for more than a decade as representative 
of G. F. Neame & Co. (Ltd.), of London and 
Paris. The business of G. F. Neame in this ter- 
ritory will be handled by the J. E. Morris Lum- 
ber Co. 











ant 


(2) 
un! 
cas 
pal 


mrmPeoroew fe 


cw = 


wor — om <4 fe & © 


— ee 4 2 Oe at 








a, 


1S 
or 


al 
at 
st 
7e 
d 


Ir- 





Jury 18, 1925 


AMERICAN 





LUMBERMAN | 57 
































New and Improved Recording Devices 

Among recent achievements credited to the Fox- 
poro Co. (Inc.), of Foxboro, Mass., well known 
manufacturer of indicating and recording devices, 
are two new instruments—the non-recording hu- 
midity controller and the Foxboro recording boiler 
level gage—and an important improvement in chart 
hub design. 

The principal features of the non-recording hu- 
midity controller enumerated by the manufacturer 
are: (1) The wet and dry bulb scales are separate 
and calibrated for the entire range of the instru- 
ment. Each scale has an individual setting arm. 
(2) The temperature elements are replaceable as a 
unit. Easily removed from, and replaced in the 
case, they do not necessitate disturbing the other 
parts when overhauling. (3) There is no rubber 





tubing anywhere in the instrument, or any other 
material which will deteriorate. (4) Can be used 
with a psychrometer already in service by apply- 
ing an adapter to the psychrometer water-box. 

The Foxboro recording boiler level gage, al- 
though intended for recorder use, is also available 
as an indicating type, but modern boiler room op- 
eration requires a full knowledge of the actions of 
boiler feed pumps, boiler water surging etc. Rapid 
fluctuations in boiler level mean greater fuel con- 
sumption for the rising level, and if the stokers 
are operating at a fixed speed, waste of coal when 
the rate of feed is low. Recording gages, in con- 
junction with other boiler room instruments, serve 
as a further check on over all operation, and sep- 
arately check the feed operation. Another use for 
the boiler level gage, secondary in the case of re- 
corder, but primary where the indicating model is 
used, is the duplication of the purpose of the glass 
gage on the boiler drum. The boiler level gage 
operates by the differences in head between maxi- 
mum high water and any intermediate point. The 
fundamental principle is that of the well known 
mercury float type differential mechanism, in which 
the difference of pressure on each leg of a mer- 
cury U-tube causes a deflection of the mercury, 
actuating the pen arm through the rise and fall 
of the float. The float is connected to the pen 
through a patented pressure tight, non-corrosive 
frictionless bearing. 

The improved Foxboro chart hub is so designed 
as to make it impossible to place a chart in any 
position other than true center. The chart may be 
placed and then adjusted for correct time without 
removing the hub cap. The centering feature of 
the chart holding device is by far the most im- 
portant, because it makes possible accurate rec- 
ords. Other features increase life, improve ap- 
pearance and facilitate placing and removing the 
chart. 

(S@@GBaBaaazaaLaa: 
New Bulletin on Vulcan Locomotives 

A new 8-page bulletin, No. 102, featuring the 
16- and 20-ton gear driven gasoline locomotives 
manufactured by the Vulcan Iron Works, of Wilkes- 
Barre, Pa., builder of high-grade locomotives for 
fifty years, has recently been issued by the com- 
pany. Included in this bulletin are complete speci- 
fications and general description of the 16- and 
20-ton gear driven gasoline locomotives and hauling 
capacity charts, together with some interesting 
photographs. 








May Softwood Imports into Japan 

WASHINGTON, D. C., July 13.—Acting Commer- 
cial Attaché A. Bland Calder cables from Tokio 
that during May importations of pine, fir and cedar 
amounted to 104,307,000 board feet, representing 
a considerable increase compared with preceding 


months. Ninety-one percent of the May imports 
were from the United States, 5 percent from 
Canada, 3 percent from Siberia and 1 percent from 
China. The market is somewhat steadier, although 
the demand continues limited. 

It, therefore, appears that the United States is 
supplying nearly all the lumber imported into 
Japan and that the much discussed Siberian com- 
petition amounts to an insignificant 3 percent of 
the total imports. 


Softwood Imports Exceed Needs 


WASHINGTON, D. C., July 13.—Vice Consul 
Charles W. Lewis, jr., Manchester, England, re- 
ports to the Department of Commerce that the lum- 
ber trade in that district was in a considerably 
better position the middle of June than for several 
months past. The consumption of north European 
softwoods is larger than it has been for two or 
three years. The contracting trade has improved 
and house builders, especially those who build the 
subsidy type houses, are very busy. The sale of 
houses costing $5,000 and upward, however, is 
very slow and will not greatly improve until the 
Staple Manchester industries enjoy greater pros- 
Perity. 

Arrivals of southern pine lumber and sawn tim- 
ber at the port of Manchester were very heavy in 
May, and although a fair quantity of sawn timber 
went into consumption, stocks in Manchester were 
increased by 50 percent over the quantity on hand 
at the end of April. The heavy imports of Jumber 
Were much in excess of requirements, and stocks 
increased despite the fact deliveries were fairly 
large, 








The consumption of Douglas fir has been moder- 
ate, but prices weakened considerably in May. 

Hardwoous are in fair demand, particularly those 
required for the cheaper classes of furniture. 

Lumber importers are in a much better position 
than a year ago, and are facing the coming months 
with equanimity. 

Keen competition between Swedish, Finnish and 
Russian shippers of softwoods has brought prices 
down to low levels and the general attitude of im- 
porters of these woods is that of waiting in the 
hope that as the shipping season advances prices 
will decline further, although it is reported even 
now that lumber can be purchased below the cost 
of production. 


Swiss Market for American Lumber 


WASHINGTON, D. C., July 13.—There is hardly 
another European market in which American lum- 
ber products are so highly appreciated and valued 
as in Switzerland. For this reason the Swiss mar- 
ket merits greater attention than it has received 
from American exporters. 

This statement is made by the lumber division, 
Department of Commerce, in announcing publica- 
tion of Trade Information Bulletin No. 353— 
“American Lumber in Switzerland,” of which 
copies may be had at 10 cents each from the Su- 
perintendent of Documents, Government Printing 
Office, or from any of the district offices of the 
bureau of foreign and domestic commerce through- 
out the country. Axel H. Oxholm is the author 
of the bulletin. 

The bulletin is based on a recent survey made by 
the department in Switzerland. In 1923 Switzer- 
land imported between five and six million dollars 
worth of lumber. Though the United States’ share 
was only $300,000 on the face of the statistics, an 
investigation shows that this country’s part of the 
trade was much greater, as most shipments were 


(Continued on page 86) 






















Selecting the Best Floor | 













Bruce Oak Flooring will suit every f 
requirement, with- 1 
ee 








in a price range to 
fit any purse. As 
a nationally adver- 
tised flooring, it is 
known to the 
public. 






















This mail enclosure, 
with space for your 
imprint, suggests var- 
ious treatments of dif- 
ferent rooms. How 
many can you use? 


Mixed Car Shipments 


Order Bruce Oak Flooring with Southern 
Hardwood Products and Arkansas Shortleaf 
Pine. Write for delivered price book. 


E. L. BRUCE CO., Memphis 


Largest Makers of Oak Flooring in the World 

















































Hardwoods 


OAR Bea 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (MR) RIGHT 


OAK FLOORING 


The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 


























Curtis Woodwork 
is identified by the 
mark to the right. 
Whatever you buy 


—sash, door, mold- 

ings, or interior woodwork—see that it bears 
this trademark. Curtis Woodwork is sold under 
the “1866 Curtis” trademark by Curtis dealers 
east of the Rockies. 


THECURTIS COMPANIES SERVICE BUREAU 
326 Curtis Building, Clinton, lowa 
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“LARITE” 
FLOORING 


The Big Selling 
Pine Flooring 


When it comes to sales few floor- 
ings can measure up to “Larite”. 
It is one of the oldest floorings on 
the market and is generally recog- 
nized as one of the best sellers. 
To cinch the flooring sales in your 
town sell “Larite”. Buy itin mixed 
cars with our 


Southern Pine 
YARD AND SHED STOCK 


Why not try one of our 
mixed cars? 


Carter - Kelley 


manninc. J wmber Co. 


TEXAS 

















Have You Our Latest Stock List ? 


If not—drop us a line today so that you 


can takeadvantage of our‘ ‘Specials’’ in 


Long and Short Leaf Yellow Pine 


ASH, SOFT ELM, OAK, TUPELO, RED and 
SAP GUM, MAGNOLIA, RED CYPRESS 


KEITH LUMBER Co. 





547-551 Keith Bldg., BEAUMONT, TEXAS y, 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 














We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
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Peter Goddard Gates 
New York, July 13.—Peter Goddard Gates, 
Pasadena, Calif., aged 69, pioneer lumberman, 


philanthropist, archzeologist, and traveler, died 
suddenly here today of heart disease. He had 
recently returned from a trip to Europe with 


his brother, Charles W. Gates, and the latter’s 


wife. He was subject to severe heart attacks 
while abroad but the fatal seizure occurred 


shortly after his arrival in this country. 

Mr. Gates, a man 6 feet 3 inches tall, was one 
of the oldest and best known lumbermen in the 
country and to him more than to any other man 
is attributed the success of the shortleaf yellow 
pine industry in the South. He started his ca- 
reer as a lumberman in 1885 when he and an 


elder prother, Aibert H. Gates, organized the 
Itagle Lumber Co. and began sawing logs at 
Kagle Mills, Ark. The Eagle Lumber Co. was 


the first sawmill in the South to do carload busi- 
ness. At that time the yellow pine industry was 
in its infancy, and no one but Mr. Gates had 
much faith in its future. His astounding vision 
and foresight told him that yellow pine would 
some day compete successfully with white pine; 
and with this conviction of mind, and uncanny 
judgment of timber, he slowly and quietly pur- 
chased timber land in Arkansas until his com- 
pany had acquired immense holdings. He was 
vice president and general manager of the com- 
pany until 1900 when he resigned as general 
manager, but still held an interest in the com- 
pany. He also had interests in a number of 
southern Jumber companies, among them being 
Grant Lumber Co., Buchanan, La., Fordyce 
Lumber Co., Fordyce, Ark., Gates Lumber Co., 
Willmar, Ark., and Crossett Lumber Co., Crossett, 
Ark, 

Mr. Gates’ hobby was Indians. He spent con- 
siderable time among the Indians of the South- 
west and a few years ago led an archeological 
expedition into that country which made some 
startling discoveries which were published by 
the Smithsonian Institute. He was also a great 
traveler having been around the world and to 
South America in addition to numerous trips 
abroad. 

Mr. Gates is survived by three brothers, all 
lumbermen. C. W. Gates is president of the 
Crossett Lumber Co.; EK. W. is general manager 
of the Crossett Lumber Co.; and D. S., of Pasa- 
dena, succeeded P. G. as manager of the Eagle 
Lumber Co. a number of years ago. The body 
was taken to Pasadena. Funeral arrangements 


had not been completed at the time of going to 
press. 


Louis C. Boyle 


[Special telegram to AMERICAN LUMBERMAN ] 

WASIIINGTON, D. C., July 15.—The many friends 
of Louis C. Boyle in Washington were greatly 
shocked at the news of his death this morning, at 
the Mayo Brothers Hospital, Rochester, Minn. Few 
of Judge Boyle’s Washington friends, aside from 
his office associates here, were aware that he had 
gone to Rochester for a possible operation. Since 
1925 he had made his headquarters in Kansas City, 
retaining an office here which specialized on inter- 
state commerce and income tax cases. 

Judge Boyle was recognized as perhaps the lead- 
ing lumber counsel before he severed his connec- 
tion with the National Lumber Manufacturers’ As- 
sociation and other associations three years ago. 
He had acquired a thorough grasp of the economic 
as well as the legal problems that troubled the 
lumber industry, and few men had as sound a back- 
ground despite a lifetime spent in the industry. 

It was not generally known that Judge Boyle was 
a native of Canada. He was born at Port Colborn 
on Feb, 23, 1864, and was in his sixty-second year. 
Ife was educated at the University of Michigan, 
where he received his LL.B. degree in 1889, and 
was admitted to the Michigan bar that year. Judge 
Boyle was a member of the bar of Michigan, Mis- 
souri, Kansas, the District of Columbia, and the 
United States Supreme Court, and a member of 
the American Bar Association. Judge Boyle started 
the active practice of law at Ft. Scott, Kan. When 
27 years of age he was elected attorney-general of 
Kansas, and since that period of public service has 
been known as “General.” 

From Topeka, capital of Kansas, Judge Boyle 
moved to Kansas City, Mo., where he was actively 
engaged in the practice of law until 1918, when as 
general counsel for the National Lumber Manu- 
facturers’ Association, American Hardwood Manu 
facturers’ Association, Oak Flooring Manufacturers’ 
Association, National Retail Lumber Dealers’ As- 
sociation, and the Wholesale Sash & Door Associa- 
tion, he retired from general practice and devoted 
his entire attention to lumber matters, with head- 
quarters in Washington. He had meanwhile spe- 
cialized on lumber matters and handled many im- 
portant cases. 

In 1923, Judge Boyle resigned as general coun- 
sel for lumber associations and formed a partner- 
ship with Senator James A. Reed and Massey 
Holmes, under the firm name of Reed, Boyle, 
Holmes & Taylor, for the general practice of law 
in Kansas City, with which firm he was associated 
when he left his home for Rochester recently. 

While spending virtually all his time in Kansas 
City, he retained his Washington offices, being as- 


sociated here with H. B. McCawley and George y 


eo Boyle was a 82nd_ degree Mason and » 
member of the Shrine of Kansas City. He was 
also a member of Hoo-Hoo. He is survived by his 
widow, Mrs. Gertrude Boyle, one son, George kL 
Bovle, and three daughters, Mrs. Frank P. Wels, 
and Mrs. George Willis Halm, of Los Angeles, 
Calif., and Mrs. P. D. Ridenour, of Kansas City 
Mo. Mr. and Mrs. Ridenour were with Judge Boyle 
at Rochester, Mrs. Boyle having left Kansas City 
shortly before he went to the hospital, on a vig) 
o her daughters in California. : 

at te Compton, secretary-manager of the No. 


tional Lumber Manufacturers’ Association, is seng. 7 


ing this message to the officers and directors of the 
association : : 

“With sorrow and with affectionate remembrance 
I announce the death this morning at Rochester, 
Minn., of L. C. Boyle, for many years general coun: 
sel of the National Lumber Manufacturers’ Aggo. 
ciation. Funeral arrangements have not been an. 

eed. 

ae letters were received from Judge Boy 
by his office associates here. For years he had beep 
troubled with a small goiter, and this was removej 
at Rochester. Following this operation, Judge 
Boyle wrote most hopefully. He had been com: 
plaining for a period of months of pain in the ab 
dominal region, and was hopeful that the removal 
of the goiter would relieve the more troubleson 
complaint. He was up and around and apparent] 
fairly comfortable when advised it would be neces. 
sary to operate for the intestinal trouble. Dr. Will- 
jam Mayo performed the second operation. Follow. 
ing the second operation he seemed to do very well 
for a few days, when a turn for the worse came, 





THE LATE L. C. BOYLE 


Advices early this week were that his as 
very serious, followed by a telegram this morning 
announcing that he had passed away. - 

A very deep friendship existed between er 
Zovle and Senator Reed, who was with him pé 

‘the time at Rochester. ? ; 
of tne apd of Judge Boyle will be i So 
day, July 20. Mrs. Boyle and her two —— —- 
who are returning from California, will _ - fo 
Kansas City until Saturday night anc eg 
quently the hour at which the serv pr gh’ Ae 
held had not been fixed at the time of going 
press. 


WILLIAM LITTLE died Monday morning, Jv 
13, aged 89, at the home of his niece, fons Foes 
Sprice-Rice, No. 48 West 90th Street, New 1836 
City. He was born at Caledonia, Ont., in pee 
the son of James Little, a native of Ireland bo 
pioneer Upper Canada lumberman who bent ~ 
first to engage exclusively in lumber dns guess. 
the United States. William Little first eget 
ized in square pine and oak for mars ant 7 
for the American and British markets. ga Pie 
be remembered by old timers as a past pr‘ a ; 
of the Canadian Lumber Association. He peer 
pioneer in conservation, and has taken ah 
part in the work of the Canadian f orestry a 
ciation, of which he was an honorary eye 
He resided in New York for a number of Rag 
prior to his return to Canada in 1879, and = 4 
last eighteen months has lived in New Yo. Re 
had no children. The body will be taken to rend 
treal, Que., for burial in Mount Royal Cemetel. 


D. W. BAKER, one of the oldest lumberm) 
and mill owners of the Grand Haven rg 
district, died at his home in that city on ye 
at the age of $3. In spite of his advances st 
Mr. Baker had been in very good health pers 
about a month before his death, when he § 
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fered an infection _in his hand from the prick 
of a rose thorn. | This apparently minor injury 
‘Ayused great pain and, although the infection 
ae conquered, it so weakened his system that 
he wae unable to recover. Mr. Baker was en- 
ed in lumbering first at Port Sheldon, Mich., 
re he put in a sawmill many years ago. 
Later he operated a mill at Grand Haven, which 
was the last of the mills of that city to remain 
in operation. After closing the mill, Mr. Baker 
engaged in the retail lumber business, in which 
he was active until his death. He was also 
director of the Peoples Savings Bank. His 
widow, one son, William D., of Battle Creek, 
and two daughters survive him, 

GEORGE L. MAAS, 59 years old, president 
\aas-Neimeyer Lumber Co., Indianapolis, Ind., 
died at his home yesterday following a long 
iIness. He had been a resident of this city all 
his life. He is survived by one son, Hugo Maas, 
vice president and treasurer of the lumber com- 
pany; a daughter, Miss Wilhelmina Maas, three 
prothers and a_ sister, Mr. Maas was born in 
Indianapolis. He received his early education in 
the Indianapolis public schools and early in life 
pecame associated with A. B. Meyer & Co., 
building material and coal dealers. Later he 
hecame bookkeeper for the Bee Hive planing 
mill, operat‘d by M. S. Huey & Son. He was 
associated with the Huey firm. for fourteen years 
and then utilized the experience, capital and 
credit he had obtained, by organizing the Maas- 
Neimeyer Lumber Co., of which he was president 
continuously. 

MRS. MARTHA E. STEPHENSON, 71, widow 
of ex-United States Senator Isaac Stephenson, 
who was one of the pioneers in the lumber in- 
dustry of Wisconsin, died at her home in Mil- 
waukee on Saturday, July 11. She was a native 
of Two Rivers, Wis., and taught school at Green 
Bay, Wis., for twelve years. She married Sena- 
tor Stephenson in 1884, and they made their 
home in Marinette, Wis., until the senator’s 
death in 1918, when Mrs. Stephenson moved to 
Milwaukee. Mrs. Stephenson was a leader of 
society in Washington during the time her hus- 
band served in the Senate, and she was a mem- 
ber of the Milwaukee Woman’s Club, and of 
the College Endowment Board here. Although 
she was not a member of any charitable society, 
she was noted for the wide scope of her philan- 
thropic work. She is survived by one son, Com- 
mander Grant Stephenson, who was in charge 
of a mine sweep during the World War, and five 
stepchildren. 

Senator Stephenson, who died March 14, 1918, 
was one of the principal figures in lumber cir- 
cles in Wisconsin and the United States for 
almost a lifetime, and his holdings in Wiscon- 
sin and Michigan were extensive. He was a 
member of the House of Representatives from 
1866 to 1868, and from 1883 to 1889. In 1907 he 
was elected to the Senate, and again in 1909, 
serving until 1915. He was also active in finan- 
cial circles. 


HARRY Z. LEWIS, for many vears connected 
with the lumber trade in Chicago in various ca- 
pacities and well known to local lumbermen, 
passed away Saturday, July 11, at the home of 
his daughter, Mrs. Pierce W. Bover, at Upper 
Darby, Pa. Death came after a long illness and 
intense suffering. Mr. Lewis had reached an ad- 
vanced age at the time of his demise. Interment 
will be made at Memphis, Tenn. 


JAMES A. NICHOLS, an old time lumberman 
of Willmar, Minn., died July 2 at his summer 
cottage on Crescent Beach, Green Lake, Minn. 
He was 71 years of age. He was a high official 
of the Shevlin, Carpenter & Clarke Co. and for 
a long time looked after its lumber interests in 
Minnesota, Idaho, Washington, California, Brit- 
ish Columbia, and Old Mexico. He had been fail- 
ing in health since last fall. 





LEWIS H. WITHEY, 78, of Grand Rapids, 
Mich., died at his home July 1. He was a promi- 
nent financier and spent his early life as a lum- 
berman. He started in the retail lumber busi- 
hess In Grand Rapids in 1867, and soon became 
affiliated with a new company under the name 
of L. H. Withey & Co. He purchased several 
“awmiils and used to operate on logs rafted from 
the Rouge and Flat rivers. 





ROBERT C. COYLE, 65 years old, head of the 
mechanical department of E. C. Atkins & 
o, SAW manufacturers of Indianapolis, died re- 
cently after a short illness. Mr. Coyle had been 
4 resident of Indianapolis 53 years, and had been 
With the Atkins company for 35 years. He is 
‘urvived by eight children. 





‘ MAYOR JOHN WELLS, of Stanhope, N. J., 
: prominent lumber merchant, died suddenly 
ae July 11 of heart disease. He was fifty- 
eso years old. Mayor Wells was watching a 
aseball game in which two of his sons were 
barticipating, when he was stricken and fell 


‘noanent 
Nconscious. He was dead when a_ doctor 


reache . 3 
frat hed his side, . He was a member of several 
— Organizations and is survived by four 


ELAM J. ROACH, pioneer Indianapolis 
presidenn nn father of Clyde J. Roach, vice 
died lent National Veneer & Lumber Co., who 
di: _in Los Angeles, Calif., was buried in In- 
anapolis Friday morning, July 10. He had 





been in ill health for several months. He was 
born Aug. 4, 1841, in Ohio, and in 1872 settled in 
Indianapolis and engaged in the hardwood busi- 
ness. He was an active church worker and for 
many years was an Officer in the Memorial Pres- 
byterian Church. He is survived by the widow, 
Mrs. Anna Hyser Roach, of Los Angeles, the son 
and a daughter. 

ED HART, aged 57, prominent sawmill man 
of Gibsland, La., died at his home there last 
Monday due to a stroke of paralysis. Mr. Hart 
was engaged in the mercantile and planting 
business as well as in sawmilling. He is sur- 
vived by his wife and nine children. 

MRS. ELIZABETH VANDERCOOK, mother 
of Wesley Vandercook, chief engineer for the 
Long-Bell Lumber Co., Longview, Wash., and 
of Vogue Vandercook, superintendent Longview, 
Portland & Northern railway, died recently. In- 
terment took place at the family home in Spring- 
field, Ill. 


Comprehensive Book on Cabinet Work 


Probably the most appreciative user of wood 
is the ecabinet-maker. In fact, in no other 
wood using industry are the beauties and adapt- 
abilities of wood more completely brought out 
than in cabinet making. Nowadays, of course, 
though much of the built-in equipment of the 
home, bank, and office is made by machinery, 
there is still an abundance of opportunities for 
the display of the skill of the individual artist 
in woodworking. While still welcoming all of 
the developments in millworking that promise 
to provide for the house and home owner an 
attractive and convenient home through the 
production on a large scale of interior finish 
and built-in fixtures, the Jumberman can per- 
form a good service for the material that he 
distributes and for the industry as a whole by 
encouraging handwork in wood. His best op- 
portunity in that direction, doubtless, is through 
the local manual training schools. Whether this 
branch of the educational system ever produces 
competent mechanics or artists in woodworking 
or not, it unquestionably is calculated to eul- 
tivate an appreciation for wood and to increase 
the knowledge of its adaptability to the many 
needs of man. 

In a book entitled ‘‘Modern Cabinet Work, 
Furniture and Fitments’’ the authors, Perey 
A. Wells and John Hooker, have given ‘‘an ac- 
count of the theory and practice in the pro- 
duction of all kinds of cabinet work and furni- 
ture, with chapters on the growth, progress of 
design and construction.’’ This book of nearly 
400 pages is illustrated by more than one thou- 
sand practical workshop drawings, photographs 
and original designs, and the book now is in its 
fourth edition. The most casual examination 
of this work must convince the reader of its 
comprehensive character. To say that the book 
comprises nearly 400 pages does not do justice 
to the work for the reason that the one thou- 
sand or more plates are not included in the 
pagination. In the treatment of their subjects 
the authors evidently have overlooked nothing. 
Beginning with the most rudimentary discussion 
of tools and methods, they have described, illus- 
trated and explained the operations and the 
methods of constructing cabinet pieces of the 
most elaborate as well as the simplest form. 
“Modern Cabinet Work, Furniture and Fit- 
ments’’ is supplied by the AMERICAN LUMBER- 
MAN at the publisher’s price, $9 a copy, post- 
paid. 


Book on Box and Crate Making 


The Bureau of Foreign and Domestic Com- 
merce of the Department of Commerce, Wash- 
ington, D. C., has just published as the first 
of its trade promotion series, a booklet entitled 
‘*Packing for Foreign Markets,’’ which deals 
with the subject of box and crate manufacture 
in a most interesting and instructive manner. 
In this book, which is a volume of more than 
100 pages, the problems connected with packing 
for foreign shipment are discussed and the 
methods of constructing crates and boxes suit- 
able for practically all kinds of merchandise 
and other commodities shipped abroad are de- 
scribed and illustrated. The book is bound in 
cloth in substantial form and is obtainable from 
the Superintendent of Documents, Government 
Printing Office, Washington, D. C., at $1.25 a 
copy. 











idewater 


ROUGH OR DRESSED 


SHINGLES 


Sales Agent for the Following Mills:— 


Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


THE HEBARD CYPRESS COMPANY, 


=) 








MOULDINGS, LATH, 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S. C. 


In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 

















No Monkey Business 


Lots of folks are now arguing as to 
whether or not their ancestors 
ever swung from the trees by a 
prehensile appendage and drop- 
ped cocoanuts on their enemies 
low. 
After all, what difference does it 
make whether they did or they 
didn’t? 
There is one thing about which we are certain—and 
that is this: That there is no “‘monkeying’’ in 
our business and that “‘LaRED” Products and 
““LaRED” Service will please you, if you but give 
us the opportunity to “‘show you”. 


TRY US ON AN ORDER FOR 
Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 

Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
TRY OUR “‘LaRED” BRAND OF 
PREMIUM CEDAR SHINGLES 
“LaRED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100%. clear,85%edgegrain 
“LaRED” Star A Stars—Real Stars 


Louisiana Red Cypress Company 


of New Orleans 


Entire Fourth Floor ra3 
ee nee 1018-19 White Bldg., 
New Orleans, La. Seattle, Wash. 


RESIS) 


THe wOOo Erammas 


| 












CORINTH, MISS. 


SHORTLEAF PINE 
DIMENSION BOARDS 


il 








CorintuFiarpwoon (o. [5 
OAK CAR MATERIAL |1 
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Leumbex for / 





Several score of retail lum- 
ber dealers are buying their 
lumber requirements from our 
organization with unusual sat- 
isfaction. We are cutting fin- 
est longleaf stumpage in a mill 
that is less than a year old and 
we have up-to-date planing 
mill facilities and modern dry 
kilns. Try us. 

We also manufacture railroad and 

car material. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 




















Beech 
Poplar 
Gum 
Oak 
Magnolia 
Tupelo 
Cypress 


Richardson-Gardiner 
Lumber Company 
Laurel, Miss. 




















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 

















toxciear ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 




















Incorporations 


ALABAMA. Montgomery—Twin Tree Lumber Co., 
R. P. Richardson, secretary, increasing capital $150,- 
000 to $350,000. 

ARKANSAS, 
(Inc.). 

CALIFORNIA. 
lumber; $1,000,000 

COLORADO. Denver—Colorado Sulphur & Lumber 
Co.; $150,000. 

Pagosa Springs—Houser Lumber & Mfg. Co.; $50,000. 

FLORIDA. Homasassa—Florida West Coast Develop- 
ment Co., paper pulp mill, ete. 

Jacksonville—Denham-Foley Lumber Co.; $50,000; 
will build shed and office building on, Main St. 

ILLINOIS. Chicago—American Tan Bark Co. 

Chicago—Charles H. Wagner Co.; capital, $100,000. 

INDIANA. Frankton—The Frankton Lumber Co. 

IOWA. Albia—United Lumber Co.; $25,000; O. S. 
Hitchner and others. 

225,000; old. 


Washington—The Wallace Lumber Co.; 
New Roads—Laurent-Major Lumber & 


LOUISIANA. 
Manufacturing Co. 

$10,000. Capacity 
Organizers, T. J. Lawrence, 


Little Rock—Frost Lumber Industries 


San Francisco—C. A. Hooper & Co., 


Mansfield—The Star Lumber Co.; 
30,000 to 40,000 feet daily. 
B. F. Taylor, F. M. Smith 

MASSACHUSETTS, Atlas Plywood Corporation or- 
ganized in Boston to engage in lumbering, tanning and 
milling; 50,000 shares without par value. Thomas R. 
Winchell, Portland, Me.; Percy M. Hendrie, Cohasset; 
Shirley K. Race, Brookline, and Robert S. Ingram, 
Newton. 

LBoston—Cleale Lumber Co.; $50,000; old. 

Lynn—McGregor Wood Heel Co.; $10,000. 


MICHIGAN. Detroit—Everling Lumber Co.; $100,000. 
MISSISSIPPI. Corinth—H. M. Nelms Lumber Co.; 
$5,000. H. M. Nelms and others. 


Poplarville—Virgil Lumber Co.; 
Boyd and others. 

NEW YORK. 3rooklyn--Goldwyn Lumber Co.; $25,- 
000; Joseph Weintraub, Mix Gersham and Clara Wein- 
traub. 

Manhattan—Construction Lumber Co.; $30,000. Harry 
L. Barclay, O. Hercules Nuove and —— on Grimaldi. 

Manhattan—Gordon J. McDonald Co.; $25,000. Gor- 
don J. McDonald, John §S. Gormley and Lucille Me- 
Donald. 

NORTH CAROLINA. Charlotte—Manufacturers Lum- 
ber Agency; $100,000; old. 

OKLAHOMA. Oklahoma City—C. E. Sharp Lumber 
Co.; $100,000; old. 

PENNSYLVANIA. New 
Box Co. 

ates TH CAROLINA. 


ih ENNESSEE, 
WASHINGTON. 
mill; $4,800. 
Seattle—Hamilton eer Co., 5050 Ohio Ave.; in- 
creased capital to $100,0 
Seattle—Lake Riley ines Co., decreased capital 
to $18,000. 

Seattle—Pettibone Timber Co.; capital $50,000. 
WISCONSIN. Park Falls—G. C. Bielenborg; old. 
BRITISH NORTH AMERICA 
ONTARIO. Aurora—Aurora Matches (Ltd.); $150,000. 
D. F. Selby, A. E. Dent, A. J. Ball, R. T. Gill and 

J. B. Dingwall. 


Business Changes 


ALABAMA, Andalusia—Interest of the Andalusia 
Manufacturing Co. in the Evergreen Planing Mill has 
been purchased by J. W. Shannon for $25,000. 

Evergreen—J. W. Shannon has purchased the inter- 
ests of BE. R. Merrill and W. N. Rushton in the Ever- 
green Planing Mill. 

ARKANSAS. Cotter—The red cedar mill of the Wal- 
lace Pencil Co, will be moved to Oregon as soon as the 
present supply of logs is cut for pencil slate. 

Little Rock—Frost-Johnson Lumber Co. has changed 
its name to the Frost Lumber Industries. E. A. Frost, 
St. Louis, Mo., is president. 

CALIFORNIA. Beaumont—C. E. Crowther has pur- 
chased the business of the Tillery Lumber Co. 

Placentia—Cline Lumber Co. sold to Nelson Richard. 

FLORIDA. Avon Park—Executive offices of the Big 
Indian Lumber Co. have been centralized here. 

Sarasota—W. G. Shepard of Shepard-McGowin Lum- 
ber Co. has purchased the interest of W. T. MceGowin Jr. 

Tampa—J. M. Taylor of Tampa, and J. C. Webster of 
Lakeland reported to have purchased plant of the Palma 
Ceia Lumber Co., on Covadonga street. 

West Palm Beach—Dade Lumber Co. has sold its 
millwork plant to Chris Fagg of the Fagg Millwork Co. 


GEORGIA. Valdosta—Urban Weston of Albany has 
bought the planing mill, sash, door and blind factory 
of the Harley Hardware Co. 

INDIANA. _Hopkinsville—Forbes Manufacturing Co. 
sold retail and planing business to Bass & Co. 

IOWA. Atkins—Home Lumber Co. sold to Rinder- 
knecht Bros. 

Decorah—G, F. Baker succeeded by George F. Baker 
Lumber Co. 

Orchard—Farmer’s Co- prec ee Co. sold lum- 
ber yard to M. G. and R. J. 

Washington—Wallace SB ny So. 
patrick Lumber Co. of Marengo. 

KANSAS. Zmporia—Kansas Lumber & Supply Co. 
successor to Balluig Lumber Co. 

Medicine Lodge—Badger Lumber & Coal Co. sold to 
J. W. Metz Lumber Co. 

KENTUCKY. Barbourville—Hawn Lumber Co. sold 
to Patterson Lumber Co. 

Earlington—Claude Kirkman sawmill sold to Hubert 
and Don Woodruff 

MARYLAND. 


$5,000. John T. 


Kensington—Commercial 
Charleston—Sea City Timber 


Memphis—Hamilton Casket Co. 
Husum—Red Fir Lumber Co.; saw- 





purchased Kirk- 


‘Baltimore—Mame of the Lafayette 





Lumber Co. changed to the General Lumber Products 


0. 

MICHIGAN. Pentwater—G. T. Sands changed to 
Pentwater Lumber Co. 

MINNESOTA. Black Duck—Smith Lumber Co, gue 


ceeded by Central Lumber Co. 

Columbia Heights—Columbia Lumber Co. sold to Hod. 
son Lumber Co. of Minneapolis. 

MISSISSIPPI. Cleveland—Elmer Nowell Lumber (Co, 
successor to Cleveland Lumber Co. 

MISSOURI. St. Louis—Sterling Hardwood Flooring 
Co. succeeded by Sterling Flooring Co. 

NEBRASKA. McLean—Norwood Lumber Co. sold to 
J. F. Schomberg Lumber yard. 

NEW YORK. Arkport—William N. 
ceeded by Tracy & James (Inc.). 

Binghamton—Estabrook-Klepfer Lumber Co. chang. 
ing name to Binghamton Hardwood Lumber Co, 

New York City—Wooster Lumber Co. succeeded by 
Finkelstein Lumber Co. 

NORTH DAKOTA. gg a Shute & Jackson 
(Inec.) succeeded by A. O. Nasbeth 

Harmon—Herman Benker successor to George Hanson, 

OREGON. Coos Bay—H. H. Hunt owner of Prosper 
shingle mill has purchased a sawmill and will move it 
to Middle Elk River in Curry County from Douglas 
County. 

PENNSYLVANIA. Phoenixville—Pennypacker & Ken- 
nedy sold to S. L. Shannamans. 

Reading—Schofield-Lance Co. sold to the Bridgeman 
Co. of Philadelphia. 

SOUTH DAKOTA. Ipswich—Interior Lumber (Oo, 
succeeded by Central Lumber Co. 

TENNESSEE. Chattanooga—A. C. Willingham Lum. 
ber Co. has acquired the plant of East Lake Lumber & 
Box Co. on E. Lake Street. 

Morristown—F. A. Rosenblatt of Greenville, Tenn, 
has acquired and will operate the plant of the National 
Seating Co. to make school and office desks. 

Nashville—F. H. Crow Co. changing name to F, 8, 
Crow Lumber Co. 

TEXAS. Pearsall—Harris and Allen sold to Turner 
Lumber Co. of Elgin, Tex. 

Quinlan—Lyon Gray Lumber Co. has purchased Quin- 
lan Lumber Co. 

Sulphur Springs—Lyon-Gray Lumber Co. successor to 
Harris-Lipsitz Lumber Co. 

WASHINGTON. Greenacre—Potlatch Lumber Co. 
moved to Corbin. 

Tacoma—The Orting Lumber Co.’s new mill has been 
leased by Harry Massey and W. F. Hall of Seattle and 
the new company will be known as the U. S. Lum- 
ber Co. 

WISCONSIN. Hilbert—The H. L. Meyer Co. has sold 
its yard at Dundas. 

Janesville—Bower City Millwork Co. has changed its 
name to the Atwood-Koeberle Co. and wil) move to Ft. 


Atkinson. 
BRITISH NORTH AMERICA. 
SASKATCHEWAN. Gravelbourg—Galvin 
Yards (Ltd.) sold to Brazziel & Co. 
. 


New Ventures 

ALABAMA. Dadeville—J. H. Rawlinson began. 

ARKANSAS. Pocahontas—Clifford Price and A. J. 
Lewis have established handle factory. 

CALIFORNIA. Los Angeles—Centinela Lumber Co. 
investing $100,000 in yard, factory, mill ete. 

Los Angeles—Cargo Lumber Co, began, 

Ios Angeles—Builders’ Hardwood Floor Co. estab 
lished by H. C. and Max Welhast. 


Hurlbut sue. 


Lumber 


COLORADO. Sedgwick—J. H. Melville Lumber Co., 
sroken Bow, Neb., began retail business here. 
ILLINOIS. Chicago—Alabama Millwork Supply Co. 


began at 2009 S. Halsted. 

Chicago—Standard Moulding Co. began at 812 Dix St. 

FLORIDA. Dania—Flamingo Lumber & Supply Co. 
opened by N. J. MeQuinn, 

Lake Stearns—Seaverns Supply Co., 
began retail business here. 

Sanford—E. E. Bond Co. began. 

Tampa—-Carroll City Lbr. & Mfg. Co. 
yard. 

GEORGIA. 
sale, 

Valdosta—-Weston Lbr. Co., of Weston, Ga., 
planing mill. 

Waycross—Twin Tree Lbr. Co., this city, began saw- 
mill operation at Warsaw. 


of Avon Park, 


opened retail 
Savannah—Krener Lbr. Co. began, whole 


installed 


ILLINOIS. Chicago—J. R. Stewart Co. began at 4147 
Ogden Ave. 
IOWA. Manchester—Schaller Young Lbr. Co. began. 


LOUISIANA. lLutcher—Laplace Lbr. Co. began. 

MASSACHUSETTS. Lynn—McGregor Wood _Heel 
Co. organized by Guy and F. Hazel McGregor, of Lynn- 
field, and F. Leo Brady, of Swampscott. 

MICHIGAN. ‘Thomaston—Lonnor Land & Lbr. Co. 
began sawmill. 


NORTH DAKOTA. Harmon—Herman Benker began, 


retail. 

OKLAHOMA. Cushing—Thomson-Parker Lbr. 0 
branch yard at Mehan. 

OREGON. Klamath Falls—Algoma Lbr. Co., of 18 


Angeles, began planing mill here. 

Portland—Frank & Joe Hardwood Floor Co. organized 
by Frank and Aleck Pietka, Joe Turow and Adam 
Wisniewski. 


TENNESSEE. Memphis—Evans Hardwood Lbr. ©. 
began, wholesale. 
TEXAS. Lehman—Whaley Lbr. Co., Lubbock, will 


open yard here. 
Sherman—B. ©. Mackey Lbr. & pane, Co. began. 
Slaton—F. A. Keefe Lbr. Co. bega 
Sweetwater—Turner Lbr. Co. omen retail. 
WASHINGTON. Port Angeles—W. R. Cotton begaa 
shingle mill. 
South Tacoma—W. H. Cahill has located box factory 
at Saxton Lbr. Co, 














25 














Juty 18, 1925 


AMERICAN LUMBERMAN 61 





Sa tiene 
Tacoma—Patten Lbr. Co. organized by R. A. Patten 


Fred J. Parsons. 
ant enino—Jobnson & Clark began, sawmill. 


WEST VIRGINIA. Pennsboro—Jeanette Lbr. Co., 
wholesale, no yard. 


New Mills and Equipment 


CALIFORNIA. Hayward—Stowe-Lima Lumber Co. 
purchased lot to extend yard. 

Ios Angeles—The Long-Dall Lumber Co. is about to 
construct 30x140 ft. shed at 3250 San Fernando Road, 


cost $1,000. 


COLORADO. Florence—Gibson Lumber Co. remodel- 
ing. 
INDIANA. Rochester—A. J. Barrett building addi- 


tion to yard, including molding shed. 

IOWA. Davenport—Gordon Van Tine Co. adding two 
new lumber sheds; cost $8,500. 

MISSOURI. Kansas City—W. R. Pickering Lumber 
Co. will erect 3-story office on corner Eleventh and 
Central. 

NEBRASKA. Lexington—May Lumber Co. will erect 
building, 24x36 ft. 

Winnebago—Cherny & Watson Lumber Co. remodel- 
ing shed and office. 

NEW MEXICO. 
yard at Dayton. . é -» 

San Jon—L. D. Steith erecting addition. 

NEW YORK. New York City—I. Rosenzweig re- 
modeling office at 45 Great Jones St. 

Comanche—Hardin Lumber Co., 20 by 30 foot addi- 
tion to ware room. 

Durant—Sutherland Lumber Co., J. G. Puckett, man- 
ager, about to build 20x50 ft. warehouse. 

OREGON. Carlton—New cooperage mill, 24 by 40 
feet. 

TEXAS. San Angelo—West Texas Lumber Co., new 
2-story office. : i 

Tahoka—Cicero Lumber Co. will erect new building, 
28 by 140 feet. 

Tahoka—Forrest Lumber Co. will erect new building, 
30 by 100 feet. 

Waco—Cameron Lumber Co. remodeling and rebuild- 
ing retail store. 


New Sheds and Yard Improvements 


Artesia—Big Jo Lumber Co. new 


ARKANSAS, Magnolia—Reed Lumber Co. is install- 
ing mill at Centreville, Ark. 
CALIFORNIA. Eureka—Metropolitan Lumber Co. 


planing department and machine shop installed, with 
electric motors. 
Los Angeles—Cadwallader-Gibson Co. plans new planer 
for Phillippine hardwood millwork. 
Sacramento—Ewauna Box Co. will install two picket 
machines and tram to transfer from lath mill to green 
chain. 
FLORIDA. Jacksonville—Jacksonville Beach Corp. 
erecting sawmill. Equipment purchased. 
Tampa—Florida Fibre-Reed Furniture Co. 
site and will erect factory building. 
GEORGIA, Macon—Arnett Manufacturing Co. will 
soon begin building $200,000 spool bobbins plant. 
MISSISSIPPI. Lude—Homochitto Lumber Co. operat- 
ing new hardwood mill. 
_ OHIO. Columbus—E. A. Prentice Lumber Co. New 
2-story woodworking mill, 60 by 120 feet. 
; OKLAHOMA. Altus—Rounds and Porter Co., glaz- 
ing plant for sash and door work. 
TENNESSEE, Knoxville—The D. M. Rose Lumber 
Co., S. Knoxville St. is converting plant from steam to 
electric power, enlarging and increasing kiln capacity 
to 800,000 ft. 
WASHINGTON, Kalama—Site for mill of Lewis 
fiver Pulp and Paper Co. acquired. 


Casualties 


_ARKANSAS, selleville—Plant of Belleville Gin & 
Saw Mill Co. has been burned with loss of $10,000. 
Blytheville—The Blytheville Creamery Package Co. 
was completely destroyed by fire. There were between 
five and seven million staves destroyed and the loss is 
roughly estimated at $50,000. 
_ Danville—Sawmill, planing mill and gin property of 
G. N. Willis loss by fire, $20,000. 
CALIFORNIA. San Francisco—San Francisco Coop- 
erage Co. damaged by fire, loss $20,000. 


acquired 


ILLINOIS, Rockford—Rockford World Furniture 
Co. loss by fire $500. 
INDIANA.  Jeffersonville—Jeffersonville Manufactur- 


ing Co. damaged by fire, $30,000. 


IOWA. Bronson—Bronson Coal & Lumber Co. loss 
by fire $50,000, 
KENTUCKY, 
fire $2,000. 
Sturgis—Fred Alloway Lumber Co. loss by fire $25,000. 
NEBRASKA. Lincoln—Paule ‘6 
fire $75 Ou A Lincoln—Pauley Lumber Co. loss by 
b NEW YORK. Crown Point Center—F. C. Pond lum- 
er mill destroyed by fire. Loss, $50,000. 


Louisville—Norman Lumber Co. loss by 


OKLAHOMA. Walters—W tae 7 
aged by fire, ulters—Walters Planing Mill dam 
OREGON, 3e@ —Tie > 
burned, Bethany—Tie mill of Lou & Son has been 


Loss estimated $5,000. No insurance. 


Newburg—Sawmill ime 
Mountain burned. ciceapillamaainaadiiupiag 


SOUTH DAKOTA Madison—The wood 
L 2 son—The working plant 
¢ Mattois Bros. together with a lumber yard = de- 
pen by fire with $35,000 loss. 
EXAS. Houston—Plant of Housto 
“sega u ston Cooperage & 
7 &., 2500 Nance St., damaged by fire, $75,000. 
on Tee Pharr Gin & Warehouse Co. loss by fire 


by fee ENGTON. * Ohehalis—Veness Logging Co. loss 
ras ate 
tenets destroyed by nate mill owned by Everett in- 
burned. 1 gee $15, 000, Pete Hunley on Chenoise Creek 
‘aired ‘fre loss of $7,000. & Shingle Co. sawmill sus- 
Seattle—J. F. Goldsmith, 6739 Plane | 


loss by fire $6,500. Partially covered by insurance. 
Yelm—H. & H. Lumber Co. sawmill damaged by fire 
$5,000. - 
WEST VIRGINIA. Huntington—Box factory and 
five warehouses of Bold Glass Co. destroyed by fire. 


HYMENEAL 


WIER-NORWOOD.—Before a notable assem- 
bly of friends who represented hosts of others 
near and far, Mr. Robert W. Wier, of Houston, 
Tex., and Miss Mary Randolph Norwood, of New 
Orleans, were united in marriage at the New Or- 
leans home of the 
bride’s mother, Mrs. A. 
J. Norwood, on Tuesday 
evening, July 14, at 
eight o'clock. Immedi- 
ately following the cere- 
mony, Mr. and Mrs. 
Wier left for New York. 
From that port they 
will sail aboard the 
steamship Paris next 





ROBERT W. WIER, 
Houston, Tex. 





Saturday for Europe, 
for a honeymoon trip 
that will continue until 
mid-October. Returning, 
they will make their 
home at Houston. 

Mr. Wier, president of 
the R. W. Wier Lumber 
Co., of Houston, is 
known to lumbermen 
throughout the United 
States. In the South he 
is noted not only for his 
extensive lumber inter- 
ests but for his philan- 
His bride is the daughter of an old 





thropies. fi 
Louisiana family that resided for generations at 
Norwood, La., center of extensive plantation inter- 
ests. During recent years the family has made its 


home in New Orleans. The ceremony was per- 
formed by Rev. C. C. Wier, brother of the groom 
and presiding elder of the Methodist Episcopal 
Church for the Alexandria district. 

The engagement was announced a few weeks ago, 
when plans were made for a simple and quiet 
home wedding. But the relatives and friends would 
not have it so. Mr. Wier’s Texas kin and friends 
promptly organized a trip to New Orleans, char- 
tering special Pullman coaches for the occasion. 
Col. B. F. Bonner placed his own private car at 
Mr. Wier’s disposal and accompanied him here 
Monday, others of the groom’s party including 
Mrs. Bonner, Mr. and Mrs. T. P. Wier, Miss Mat- 
tie Wier and Ben H. Brown, of Houston. The 
chartered coaches brought Ex-Gov. and Mrs. W. P. 
Hobby, of Beaumont and Houston, Mayor and Mrs. 
Oscar F. Holcombe, of Houston; Col. John H. 
Kirby, Mr. and Mrs. Frank Andrews, Mr. and 
Mrs. LB. B. Gilmer, Dr. and Mrs. Philo Howard, Mr. 
and Mrs. John S. Bonner, John G. Logue, Mr. and 
Mrs. Sam R. Bertron, Dr. G. S. Weir, Dr. Stewart 
Weir, Mr. and Mrs. R. M. Farrar, Mr. and Mrs. 
George R. Christy, Harry T. Kendall, R. F. Ford, 
C. S. Myer, George J. Jacob, Dr. and Mrs. C. C. 
Green, J. M. Rockwell, Ennis Cargill, John Howard 
Payne, of the Houston Press; W. T. Hancock, C. L. 
Carter and James Craven. 


MONTGOMERY-HOGUE. Nelson T. Mont- 
gomery, who is associated with the retail lum- 
ber business of Montgomery Bros. & Co., Buf- 
falo, N. Y., and who is a son of President H. Er- 
nest Montgomery, married on July 11 Miss 
Miriam Hogue, daughter of Mr. and Mrs. Wil- 
liam Hogue, of Boston and Falmouth, Mass. 
The ceremony took place in St. Barnabas Epis- 
copal Church, Falmouth, and was performed by 
the Rev. James C. Sharp. After the wedding 
a reception was held at the home of Mr. and 
Mrs. Dwight. After Oct. 1 Mr. and Mrs. Mont- 
gomery will be at home in the Windsor Apart- 
ments, West Ferry Street. 








CONNOLLY-ROE. George Stuart Connolly and 
Miss Mary Roe, of Vancouver, B. C., were mar- 
ried Thursday, July 9, at 9:30 a. m. The cere- 
mony was preformed by the Rev. Dr. Smith, at 
Chalmers Presbyterian Church. Immediately 
following the ceremony the happy couple left for 
a honeymoon trip on Vancouver Island. The 
groom, who has been in Vancouver for the last 
two years, comes from Morrisburg, Ont. The 
bride is the daughter of British Columbia’s best 
known and well loved lumberman, Perry Roe, 
president of Eburne Sawmills (Ltd.), Marpole, 
which is a suburb of Vancouver. Mr. and Mrs. 
Connolly will make their home in North Van- 
couver, where Mr. Connolly is an employee of 
the Capilarno Timber Co. 


WHITNEY-EATON. Miss Janet Lenore Eaton, 
daughter of R. K. Eaton, of the Dollarhide Lum- 
ber Co., Chicago, and J. S. Whitney, of Wichita, 
Kan., were united in marriage June 3 in the 
chapel of Fairmount College, Wichita, by Dr. 
Findlayson, president of the institution. The 
wedding was the culmination of a college ro- 
mance which began while Mr. and Mrs. Whitney 
were students in Fairmount College. The groom 


was a member of this year’s graduating class 
and the bride had just completed her course in 
the academy this spring. They will be at home 
to their friends in Wichita where Mr. Whitney 
is engaged in the shoe business. 
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The dealer who takes 
good care of his cus- 
tomers is the one whose 
sales grow year by year. 
We are helping other 
dealers take good care 
of their customers by 


supplying them with 
the finest long and short 
leaf 


Yard and Shed Stock, 
Timbers, Lath 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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Poplar Magnolia 
Oak Beech 


Gum 
POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman- Gardiner 


LAUREL, 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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4 LONGLEAF P i n e 


HEAVY PITCH 


For Export and Interior Trade 














J 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


peilpterecty TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 


MILLS AT 
Moss Point 


Howison Ten Mile Cedar Lake 




















62 


AMERICAN LUMBERMAN 


JULY 18, 1925 








Ours is the Trade 


that Service made 


(¢ ‘DD GOODFELLOW 


IUMBER LUMBER CoO. 


ALways OW Natural Bridge at Goodfellow 
ST. LOUIS, MO. 















CI LOUISIANA Coo 
c . 








The Tendency 
Today 


is for dealers to buy in smaller 
quantities. Our service is right 
line with this policy. We 
make a specialty of shipping 


in 


Oak Flooring in mixed cars 
with the other items you need. 
Cut 
buying mixed cars of 


your stock investment by 


HODGE-HUNT 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 




















Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Sieh tRrosidineess Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 

















COLUMBUS, OHIO 


July 13.—Hardwood buying is about normal, and 
orders are equally distributed between factories and 
dealers. Some retailers are buying to replenish 
low stocks. Industrial stocks are low, and buying 
from hand to mouth is the rule. Inquiries from 
railroads are coming in better than formerly. 
Prices are fairly steady, although there is consid- 
erable cutting on distress stocks. The larger com- 
panies are holding up fairly well. Flooring is the 
strongest item on the list. 

Southern pine trade is rather firm, when the un- 
settled condition of the market is considered. Re- 
tailers are buying to replenish broken stocks. Tran- 
sit cars are still numerous. 

I’. B. Pryor, sales manager W. M. Ritter Lumber 
Co., has returned from a business trip to Detroit. 

E. E. Doddington, president Doddington Co., of 
Columbus, operating four retail yards and mills, re- 
turned early in July from a five months’ European 
trip. He first visited the Mediterranean ports, and 
then left the party to visit the British Islands. 


DETROIT, MICH. 


July 13.—While there have been no noticeable 
changes in the buying of hardwoods by automobile 
factories and body plants, there is a consistent de- 
mand for immediate requirements, with less buy- 
ing resistance, due to an improvement in market 
conditions. Maple, elm and gum are still leading 
in demand, with a little more activity in ash. 
Planning among automobile manufacturers for an 
augmented output of closed cars this year is viewed 
as a contributing factor toward heavier buying of 
hardwoods. Makers of lower priced cars say that 
more than 60 percent of the demand is for closed 
cars. 

The market in softwoods is showing additional 
strength on mill shipments. ‘Transit car offerings 
are selling at somewhat lower prices. The de- 
mand from retail yards is characterized as especially 
good for this time of year. Volume of building 
construction is displaying a consistent increase, and 
is expected to continue on a large scale well into 
the winter months. 

The Ford Motor 


Co. is planning the erection of 


a logging camp at Iron Mountain within a short 
time. 
F. M. Sibley, of the Sibley Lumber Co., has re- 


turned from an extended European trip. 

Albert B. Lowrie, of the Lowrie-Robinson Lum- 
ber Co., is spending a vacation on the west Coast. 
Mr. Lowrie will attend the Knights Templar trien- 
nial conclave at Seattle during the latter part of 
this month. 


MARINETTE, WIS. 


July 18.—After being closed for thirty days to 


make extensive repairs, the I. Stephenson UCo.’s 
flooring factory in Wells, Mich., resumed opera- 


tions this week. The company’s sawmill has been 
operating for several months with a day and night 
crew, and it is expected that the same schedule 
will continue the remainder of the year. 


CLEVELAND, OHIO 


July 13.—While a better sentiment is developing 
in the lumber markets, it is not reflected to any 
extent in increased buying activity. The softwood 
market is showing considerable weakness, with a 
slight tendency upward in a very few items. Vol- 
ume of business in retail yards is holding its own, 
although building operations are not showing any 
decided inerease. Favorable prospects are noted 
for the next few months, in view of increased resi- 
dential building. There is not much tendency 
toward advance buying by retail yards. Industrial 
plants for the most part are following normal or 
nearly normal production schedules. Purchases of 
hardwoods are reported to a great extent for im- 
mediate requirements. There is not much improve- 
ment in hardwood prices. An increased demand in 
automobile plants is expected following the presen- 
tation of new models. 

The east side group of the Cleveland Board of 
Lumber Dealers has inaugurated a series of weekly 
golf meetings, which are developing a 100 percent 
organization of golfers on account of the agree- 
ment among its members that those who do not 
participate in the play must serve as caddies for 
the active golfers. As a result of this innovation, 
a number of new golfers are making their appear- 
ance in this group. 

J. V. O’Brien, secretary Cleveland Board of Lum- 
ber Dealers, is completing his twenty-second year 
as head of that organization. 

The Wood Construction Bureau has practically 
doubled its membership among all factors in the 


7 


Jumber industry in this city by means of an jp. 
tensive campaign of solicitation among wholesalers, 
commission firms and salaried lumber salesmen Op- 
erating in the Cleveland district. Nearly a hun- 
dred members are now active supporters of this eo.- 
operative venture. The annual report of the bu- 
reau shows that more than eight thousand persons 
have used its service in some form during the first 
year. Plans for two hundred and fifty homes haye 
been furnished. Fifty seven retailers are included 
in the membership. 


LOUISVILLE, KY. 


July 14.—Hardwood inquiry continues fairly 
active, and better than it was through the spring 
months, while prices are holding firmly, and the 
general outlook is promising. Orders are also 
fair, while plain oak, quartered and red gum, wal- 
nut, ash, cottonwood, maple and elm have been 
showing fair activity, poplar being a shade better, 
and there being some scattered demand for bass- 
wood, chestnut, cherry, hickory etc. Manufacturing 
continues to ease off as a result of large produc- 
tion during spring, fair stocks, hot weather, and the 
fact that mills feel that it is poor policy to pro- 
duce until there is an improvement in _ prices, 
Quotations on inch stocks are very firm, f.o.b. 
Louisville: Quartered white oak, FAS, $125@140; 
common, $75@85; plain white, FAS, $85@100; 
common, $60@62.50; quartered red, FAS, $105@ 
110; common, $65@67.50; plain red, FAS, $82@ 
90; common, $55@58. Poplar, FAS, $105@110; 
saps and selects, $70@75; common, $50@55. 
Quartered red gum, FAS, $82; common, $57; plain 
red, $80 and $53; quartered sap, $57 and $40; 
plain sap, $52 and $34. Walnut, FAS, $215; se- 
lects, $150; common, $110; No. 2 common, $50. 
Chestnut, FAS, $105; common, $57. Ash, $95 and 
$55. Basswood, $85 and $55. 

J. S. Thompson, manager Louisville division 
Southern Hardwood ‘Traflic Association, is duly 
elated over the arrival of a fine daughter at 4 
o’clock the morning of July 13. Mr. Thompson is 
also secretary of the Louisville Hardwood Club. 

Arthur A. Will, contractor, builder, and lum- 
berman of Louisville, has received the Republican 
nomination for mayor of Louisville, he having 
served as a member of the board of aldermen, and 
having a big following here. 


JACKSONVILLE, FLA. 


. 

July 13.—The volume of hardwood orders is sat- 
isfactory, but prices are very unsatisfactory. Oak 
is perhaps the most active item, with most orders 
coming from the flooring manufacturers. Red gum 
is in fair demand, with sap gum in poor demand 
and weak in price. No price changes have been 
noted, except for slight increases on Nos. 2 and 3 
oak. The export situation is disappointing, and 
prices are weak. 


MILWAUKEE, WIS. 


July 14.—Optimism still holds sway in the Mil- 
waukee market. Favorable reports point to a 
bumper crop and farmers are already starting re- 
pairs. City business continues good as more build- 
ings are begun. Business throughout the State is 
active, as indicated by reports of city building in- 
spectors north of Milwaukee. The hardwood mar- 
ket is better, because the industrial situation looks 
brighter. Prices are becoming firmer at Milwaukee 
and have advanced slightly. Millwork factories are 
enjoying a good volume of business and some of 
them are starting on storm sash work. One mill 
here is working overtime. 

The golf tournament held by the Wisconsin lum- 
bermen a few weeks ago has proved so popular 
that another one is being arranged for September. 
Robert .Blackburn, of Milwaukee, has the tourna- 
ment in charge. 

Fred Schroeder, president John Schroeder Lum- 
ber Co., entertained the Milwaukee Rotary Club at 
Rotary Springs last Saturday. The usual picnic 
stunts were on the program, and in the evening a 
fish fry was the main attraction. About two hun- 
dred people were present. 

Robert Blackburn, prominent Milwaukee whole- 
sale lumber dealer, will leave July 19, for the 
west Coast where he will attend the Knights 
Templar conclave at Seattle, July 28-30 inclusive. 
He will visit several of the west Coast mills. Mr. 
Blackburn will stop at Spirit, Idaho, where his son, 
Win, is located for the summer and while there he 
will visit the Panhandle Lumber Co. Other cities 
which he will touch will be Portland, Spokane, and 
Vancouver, B. C. 

Arthur C. Laibley, formerly with the Pantzer 
Lumber Co., of Sheboygan, Wis., has moved to Port 
Washington, Wis., to take up his duties as sales 
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records, which is 


Herbert Allen, son of C. H. Allen, Wauwatosa, 


Wis representative of the Shevlin-Carpenter-Clark 
' (>. Minneapolis, Minn., has left fur a tour of Eu- 


rope with the Haresfoot orchestra of the Univer- 
sity of Wisconsin. 


EVANSVILLE, IND. 


July 13.—Southern Indiana hardwood manu- 
facturers report satisfactory trade, business hav- 
ing picked up. The movement of some woods has 
peen fairly active. Quartered white oak demand 
has improved, and that for quartered sycamore, 
gum, walnut, elm, maple, poplar and cottonwood 
is fairly good. Reports from the rural com- 
munities are more assuring. Veneer plants report 
business good. Furniture manufacturers believe 
fall trade is going to be active. Desk and chair 
manufacturers report an increase in activity. Box 
trade has been very satisfactory. 


MERRILL, WIS. 


July 18.—The wholesale lumber business is con- 
siderably more encouraging this week than it was 
a week ago, and prices of all grades of hemlock, 
No, 3 and better, have advanced $1. Hardwoods 
are in good demand and prices are stiffening on 
some items. Increased demand for hemlock is due 
to building. Hemlock stocks are quite low and, 
while most mills will be cutting hemlock very soon, 
there promises to be little surplus. Hemlock lath 
do not as yet reflect the increase in lumber, largely 
because some Of the smaller lath mills have been 
selling at a sacrifice. 


CINCINNATI, OHIO 


July 14.—There 1s but desultory buying in the 
wholesale markets. Retailers report business ac- 
tive at the yards. The price position is little 
changed. 

The special ladies’ committee appointed by 
President Edward Barber, of the Cincinnati Lum- 
bermen’s Club, to take charge of the campaign for 
funds for tree planting, along the Road of Remem- 
prance on the Dixie Highway out of Cincinnati, 
met at the Business Men’s Club and organized by 
electing Mrs. Edward Barber, chairman; Mrs. John 
Byrns, treasurer, and Mrs. Herbert Bauman, secre- 
tiry. The committee consists of the wives of the 
dfrectors and officers of the club. These were in 
attendance at the meeting, and a general plan for 
the campaign was outlined. Mrs. Byrns was ap- 
pointed to take charge of the collection of sub- 
scriptions. 

A number of Cincinnati lumbermen took part in 
the annual invitation golf tournament of the High- 
lands Country Club at Ft. Thomas, Ky. While 
none of them succeeded in making the finals, sev- 
eral made very good scores, and were winners of 
their matches. Lumbermen participating in the 
tournament included E. W. DeCamp, George Hand, 
Kenneth E, Williams, Thomas Thames, H. Cordes, 
Herbert Bauman, Harry Lewin, W. H. Hopkins, 
Roy Thompson and Al Cordes. Mr. Williams lasted 
until the semi-finals, 


BUFFALO, N. Y. 


July 13.—Members of the local lumber trade 
say that the Buffalo door and planing mills are 
doing very much better business than are furni- 
ture and implement factories in this section, which 
ielong more particularly to the hardwood trade. 
They are all said to be decidedly busy. This means 
that being in the building trade their patrons are 
much more active than are those connected with 
‘uriiture and implement plants. The city is build- 
ng at a good rate, and promises to continue to do 
‘0 until the end of the season. 

_ One of the local lumber salesmen who was in 
“amestown a few days ago states that some of 
furniture factories there are fairly busy, while 

“ets complain of poor business. ‘The plants in 
‘ome cases were closed down for a week on ac- 
vane of the holiday. There is a general opinion 
slong the furniture concerns that trade is going 
os show quite an improvement this fall. A reduc- 
mm = retail furniture prices has occurred re- 

ntly, and this is expected to have good results. 
eae Newark (N. J.) Planing Mill has recently 

a a contract for furnishing all the woodwork 
lene, ve building now being erected by the 
wondaga Golf & Country Club at Syracuse. The 
“ist of the building will be $750,000. The manager 
hon Newark mill is Chester W. Graves, who was 
co a member of the Buffalo lumber trade. 
in former president of the Buffalo 
= “xchange, was last week elected chair- 


wad 4 local organization formed to combat 
0iShey 
» evism, A meeting was held in the coundll 


comes at the city hall, in which many represen- 


eo citizens took part. 
otthur Forbes, manager Buffalo Lumber & Mill 





“» hag returned from two weeks’ fishing at Rice 
e Canada. 


A. A. Mason and R. E. Fairchild were in Ham- 
ilton, Ont., last week as representatives of Buf- 
falo in a lawn bowlin® tournament. 

Percy J. Hubbard, of the Blanchard Lumber 
Co., has gone on a motor trip to Ohio, where he 
will spend his vacation. 

Among visitors to the lumber trade last week 
were: W. B. Berrey, of the W. W. Berrey & Son 
Lumber Co., Orrville, Ala., and J. K. Day, of the 
Central City Lumber Co., Selma, Ala., both of 
whom also visited Niagara Falls; F. C. Trace, 
Hammond Lumber Co., Chicago. 


BAY CITY, MICH. 


July 13.—There has been a steady volume of 
hardwood orders reported among southern Mich- 
igan mills during the last week. The most active 
demand has been for high grade maple and birch, 
and the market on these stocks shows very little 
fluctuation. The principal demand has been from 
the automobile body manufacturers and the fur- 
niture industry. 

There has been a decline in orders for hard- 
wood flooring during the last week, which is usual 
at this season. The manufacturers have a fair 
amount of business on their books, however, and 
therefore shipments are practically even with pro- 
duction. 

Ross & Wentworth, of this city, are receiving 
softwood logs in carload shipments from the north- 
ern Peninsula. ‘They have a sufficient supply in 
sight to insure continued operation for several 
months. 

The Johannesburg Manufacturing Co., of Johan- 
nesburg, Mich., has closed down its sawmill for 
about thirty days to make necessary repairs. 


ELKINS, W. VA. 


July 13.—Upon the whole there appears to be a 
greater demand for hardwoods in West Virginia, 
but orders are largely for immediate shipment. 
Prices remain about the same as during the last 
few weeks. Specialties are still marketable. Floor- 
ing is in good demand, and a large quantity of 
mine material is being shipped. 


MACON, GA. 


July 14.—Weather in the roofer producing area 
has been bad since the first of July. Rains have 
been frequent, and many mills have been able to 
run only part time. Most orders now on the books 
of the air dry shortleaf mills are for quick ship- 
ment, and some mills are unable to fill them within 
the time specified. Cars are in somewhat short 
supply. A number of mills are closed down, while 
others report that they will run up what orders 
they have on hand and close until the prices get 
better. The wholesalers in a few instances have 
sold short, and with the strengthening in prices 
have been in the market for more stock than usual. 
3oards, dressed and matched or beaded, are selling 
freely at $19 for 6-inch, and $20 for 8-inch and 
wider, dressed as desired, f. 0. b. cars mill, on 
Georgia main line rates. There are frequent re- 
ports of sales for immediate shipment at prices 
50 cents over these figures. 





TIMBER LAND SALES 


SACRAMENTO, CALIF., July 11.—The Pollock Lum- 
ber Co. has purchased 5,000 acres of timber land 
adjoining its former holdings, giving the company 
a 10,000-acre tract in the vicinity of Sportsman’s 
Hall, Calif. The Monterey Bay Redwood Co. has 
purchased 6,000 acres of redwood timber in the 
central part of Santa Cruz County. 

IIRLENA, Monvt., July 11.—Sale of about 43,000,- 
000 feet of timber in the Elk Creek and Sunset hill 
units of the Clearwater forest was approved by 
the State land board. The buyer is the Anaconda 
Copper Mining Co. The appraised price is $3 a 
thousand. ‘The timber is in isolated tracts, with 
which the buyer’s holdings are interspersed. It 
contains 27,285 feet of yellow pine, and 15,650 feet 
of larch and fir, the State forester reported. 


BLAINE, WASH., July 11.—Pierce & Prement 
(Ltd.), organized under the laws of British Colum- 
bia to do a general logging business, has recently 
secured several fine tracts of timber which aggre- 
gate over 30,000,000 feet. All of this timber will 
be cut in Blaine. This new company is a subsidi- 
ary of the H. L. Jenkins Lumber Co., the principal 
stockholders being J. Buch, C. A. Chambers and 
J. B. Ferguson. 


ELKINS, W. VA., July 13.—The Northwest Lum- 
ber Co., of Huntington, W. Va., has purchased 
7,000 acres of virgin forest on Millers Creek, near 
Nolan, Mingo County. This is one of the few 
hardwood tracts remaining in the Appalachians, 
and was held by the Cotiga Duetopent Co., a sub- 
sidiary of the Stuart Woods & Co. The consider- 
ation involved has not been disclosed. The North- 
west Lumber Co., of which O. E. Barnes is presi- 
dent, will begin at once erection of a large mill and 
the construction of a tramway. Negotiations are 
in progress with officials of the Norfolk & Western 
railway for a spur to the mouth of Millers Creek. 
In addition to beech and hickory timber of much 
value, the tract contains oil, gas and coal. 
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RED 
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SAP 15.000" 

GUM 
BLACK 

GUM 
HICKORY 
MAGNOLIA 
CYPRESS 150,000’ 
30,000’ 


WHITE 45,000’ 
ASH 15,000’ 





offered for prompt de- 
livery. Order in straight 
or mixed cars. 


HICKORY— OAK 
GUM 


HICKORY 


4/4 No. 2 Common 
6/4 No. | Common 
6/4 No. 2 Common 
8/4 No. | Common 
8/4 No. 2 Common 
8/4 No. 3 Common 
15,000’ 10/4 No. | Common & Btr. 
8,000’ 12/4 No. | Common & Btr. 
7,000’ 16/4 No. | Common & Btr. 


MIXED OAK 


150,000’ 4/4 No. 3 Common 
150,000’ 4/4 Sound Wormy 


PLAIN BLACK GUM 


4/4 FAS S 

4/4 No. 1 Commen 

5/4 FAS 

5/4 No. | Common & Sel. 
5/4 No. 2 Common 


150,000’ 








Write for prices today. 


Grant Timber 
& Mfe’.Co. .Sctna: 


LOUISIANA 
W.W. BEATY, Sales Manager 

















sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 
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Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 
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Lucas E. Moore Stave Co., Inc. | 
MANUFACTURERS 


EXPORT DOMESTIC | 


Bend Southern Hardwoods | 


Kiln Drying a Speciaity 








| Sales Office: NEW ORLEANS, LA. 


Mills at Mobile, Ala. | 











Manufacturers 


Short Leaf Pine and Hardwoods 
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4” Flooring, 
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YOUR INQUIRIES ARE INVITED 
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Caryville, Fla. Lumber Co. | 
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Hickory Quality 


Service 
Satisfaction 








MILL : Aycock 
sone HTT, H olley 
On Southern Ry. Lumber Co. 


JACKSONVILLE,FLA. 








Cummer Gypress Go. | 











Mills: Jacksonville and Sumner, Fila. 


Mo LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*“Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY. FLORIDA 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 












TACOMA, WASH. 


July 11.—A brief market discussion occupied the 
short session of the Tacoma Lumbermen’s Club 
last Wednesday noon. It was generally agreed that 
the Atlantic coast market had shown considerable 
improvement, with prices showing an advance of 
50 cents to $1. Little change in the California or 
offshore markets was reported, and rail market con- 
ditions remain about the same. Thorpe Babcock, 
manager North Western Lumber Co., Hoquiam, re- 
ported that mills on Grays Harbor are preparing 
to shut down because of shortage of logs. He also 
described the work of the log patrol organized by 
the harbor mills which, he declared, had been very 
successful in preventing the theft of logs. Linde 
2almer, New York wholesaler, was a guest at the 
meeting and spoke briefly on the New York market. 
At the request of Everett G. Griggs, who is vice 
president of the Tacoma Chamber of Commerce, 
the club adjourned early in order that the mem- 
bers might attend an important meeting of the 
chamber. 

Plans for the annual picnic of the Northwest 
Lumber Buyers’ Club, to be held next week at 
Tanwax Lake near Tacoma, will be decided on to- 
night at the regular meeting of the club to be held 
in Seattle. 

The annual Northwest furniture exposition, or- 
ganized by the Tacoma furniture manufacturers, 
will be held the week of July 27 at one of the local 
docks. The retail furniture dealers of the North- 
west will hold their annual convention in Tacoma 
at the same time. The lumber manufacturers are 
taking an active part in the plans for the exposi- 
tion as the relations between the industry and the 
furniture manufacturers are very close. 

The log float prepared by the Tacoma Elks, for 
exhibition at the national convention of the order 
at Portland next week, was shown to Tacomans 
last night in a parade staged by the order. The 
float shows some of the giant logs handled by the 
Tacoma mills and supports Tacoma’s claim to be 
The Lumber Capital of America. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Milwaukee 
dock, Paris Maru, Japan, 375,000 feet (part cargo). 
Defiance Lumber Co., Crofton Hall, Atlantic coast, 
750,000 feet (part cargo). Wheeler, Osgood Co., 
Brookdale, California, 300,000 feet (part cargo). 
Puget Sound Lumber Co., Claremont, California, 
300,000 feet (part cargo). Dickman Lumber Co., 
Monticello, Atlantic coast, 800,000 feet (part 
cargo). Tidewater Mill Co., Everett, California, 
110,000 feet (part cargo). Terminal dock, Lan- 
caster, Atlantic coast, 20,000 feet (part cargo) ; 
Averett, California, 250,000 feet (part cargo), and 
Wapama, Atlantic coast, 400,000 feet (part cargo). 
Baker dock, Panaman, Atlantic coast, 25,000 feet 
lumber, 504,000 feet lath, 704,000 shingles and 
4,478 doors (part cargo) ; Caddopeak, California, 
12,000 feet cross arms (part cargo), and Tezan, 
Atlantic coast, 60,000 cross arms, 48,000 feet lum- 
ber, 4,000,000 shingles and 8,159 doors (part 
cargo). Portacoma docks, Lewis Luckenbach, At- 
lantic coast, 2,500,000 feet (part cargo) ; Wapama, 
Atlantic coast, 250,000 feet (part cargo) ; Tynda- 
reus, Japan and China, 1,200 tons box shook and 
500,000 feet lumber (part cargo) ; Monticello, At- 
lantie coast, 300,000 feet (part cargo) ; Manches- 
ter Civilian, Europe, 2,000 doors (part cargo) ; 
Sachsen, Europe, 5,000 doors and 125,000 feet lum- 
ber (part cargo); Claremont, California, 150,000 
feet (part cargo) ; Cardiganshire, Europe, 10,000 
doors (part cargo), and Mundelta, Atlantic coast, 
600,000 feet (part cargo). St. Paul & Tacoma 
Lumber Co., Crofton I/all, Atlantic coast, 300,000 
feet (part cargo); Lewis Luckenbach, Atlantic 
coast, 1,000,000 feet (part cargo), and Tyndareus, 
Japan and China, 600,000 feet (part cargo). 

The largest waterfront deal since the great rail- 
way development several years ago was closed this 
week when the Mountain Lumber Co. purchased all 
the unoccupied land on the Middle waterway north 
of the company’s present plant. ‘The waterfront 
site extends 2,000 feet along the waterway to the 
outer harbor line giving the company, with its pres- 


ent holdings, a 2,500-foot stretch. The tract is 
200 feet in width. The purchase was made from 
the Northern Pacific railway, on the basis of a 


year’s Jease with the option to buy at $75,000. The 
lease feature is merely a method of delaying pay- 
ment, as it is the intention of the company to go 
ahead and develop the property. Frank D. Oakley, 
secretary Mountain Lumber Co., declared that it is 
the intention of his firm to construct docks on the 
site for handling lumber, and to make the location 
another lumber’ shipping center, rivaling the 
Portacoma docks. The mill will have its own dock 


on the site, and will also handle lumber for other 
mills in the Tacoma district. The waterway is to 








be dredged to allow the largest steamers free ue ; 
cess to the proposed docks. "E 

Demonstrating the efficiency of traveling lump) 
carriers, the new Gerlinger machine at the Qos) 
dock stowed 100,000 feet of lumber from scoyy ; 
two hours and twenty minutes this week. Only ty, 
of these machines are now in operation here, | 

The Leybold Smith Shingle Co. has agreed yy) 
the city to construct a viaduct over its log run, 4 
which the new Front Street road will be cartw 
This removes the last obstacle to the constructi, 
of the road, preliminary work on which hag u 
ready been started. The project is of the utmel 
importance to the north end waterfront jj,— 
which have at present no city fire protection 4, 
the lack of a road into the district. 

Many fires have been reported in the Tacgy 
district this week, due to the extremely low huni, 
ity accompanying the summer heat. Thursday ty 
St. Paul & Tacoma Lumber Co.’s logging operatiy 
near Electron was threatened by a fire, whi 
called out all the avaliable men in the district gy 
was controlled only after a hard fight in qwhis 
portable pumps were used. Another blaze oceurw) 
near St. Clair, which destroyed the tractor gy 
wood sawing outfit of W. N. Kerfey and gwey 
cighty acres of fine timber before being brougi: 
under control. Several other small outfits bard 
escaped destruction. In spite of these reports, ty 
summer has been remarkably free from any lary 
fires, considering the weather conditions and ty 
low humidity. 

One of the largest sales of State land and tim: 
ever held took place July 7 at Olympia. The tiy 
ber on sale was appraised at $411,134, and th 
land, $100,600. Bids were opened but the awari 
have not yet been announced. 

The new mill of the Orting Lumber Co., whic 
replaced the old plant recently destroyed by fr) 
has been leased by Harry Massey and W. F. Hal, 
of Seattle, who plan the purchase of the property 
The plant will be remodeled throughout, and wile 
be known as the U. S. Lumber Co. The mill wi 
start operations next week. d 

The new Reed Mill Co. plant at Shelton is alm 





ready for operations, and is expected to start a) 


ting some time next week. The dome of the refuy 
burner, and some sections of the conveyor, are i 
that remains unfinished of the plant. ' 

The opening of the Henry Mill & Timber (Co) 
new mill, which was set for this week, has be 
postponed because of delays in the installation ¢ 
machinery. The mill is expected to start operation 
before Aug. 1. 

R. A. Patten and Fred J. Parsons have orga 
ized the Patten Lumber Co., which will enter th 
retail field in Tacoma in the near future. 

Frost Snyder, president Clear Fir Lumber (i 
left today on a trip to Alaska. The trip will & 
taken on Mr. Snyder’s yacht. He is accompanit 
by his family. 


EVERETT, WASH. 


July 11.—At a meeting of the membership conf 
mittee of the Everett Chamber of Commerce, in tit 
new Monte Cristo Hotel Tuesday, the principl) 
speakers were E. B. Wight, of the Weyerhacus 


Timber Co., and Hugh M,. Caldwell, former majit) 


of Seattle. Mr. Wight gave a resume of the pt 
ceedings of the recent National Foreign Trait) 


Council, which he attended as a delegate; and Mt) 
Caldwell, who is a member of the Northwest Prol) 
ucts Association, made a strong plea for more il} 


dustries, pointing out that the Pacific Northwest 
has 43 percent of the standing timber of the cout 
try, in addition to other resources. He emphasit 
the fact that a recent Northwest development # 


the furniture industry, which now has an inves) 


ment of more than $12,000,000, and a payroll 
nearly 10,000 employees. 

The regular monthly meeting of representatives 
and officials of the Weyerhaeuser Sales Co. Wai) 
held Wednesday in this city, and was attended b 
T. J. Humbird, president, of Spokane; L. S. Ca® 
general manager, Spokane; A. W. Laird, Potlat¢ 
Idaho; Huntington Taylor, Coeur d’Alene, Idab0 | 
George S. Long, Tacoma; Don Lawrence, Spokatt i 
F. R. Titcomb and S. P. Johns, Snoqualmie Falls, | 
and R. W. Hunt, Everett. These meetings are bell) 
on the second Wednesday of each month, usually | 
in Spokane, but sometimes in Tacoma or Everett. 





A. R. Burtt, of Everett, and Joe Satterthwaitt § 


of Linden, are owners of the Forest Mill proper 


which was practically wiped out by fire Tuesday : 
The mill was located about four milé® 


morning. , 
south of Concrete. It carried a circular headtl 
with a capacity of about 40,000 feet a day, & 
specialized on timbers for the Stone-Webster inte” 
ests. The mill and machinery were valued at abot 
$50,000. A new planer, which had not been 
nected, was burned. The fire also destroyed abot! 
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$10,000 worth of lumber in the yard. The prop- 
erty was fully insured. It is understood that the 
owners will not rebuild. 

i McGoldrick, president McGoldrick Lumber 
Con of Spokane, was in Everett during the week. 


MISSOULA, MONT. 


July 11.—Logging operations in Valley Creek 

are to be increased this week, while those carried 
on for some time at Ude, near Plains, will cease 
and the camps there will close down. ; 
The Heron Logging Co. will increase its output 
of sixteen cars of logs daily, and will thus double 
its output destined for the sawmills at Milltown 
and Bonner. The logs are cut in Valley Creek 
and hauled over a logging road to Flathead. 

Having cut 30,000,000 feet of timber in the 
yicinity of Plains, the Anaconda Copper Mining Co., 
which has employed approximately 200 men during 
the last year, is closing its camps this week. 

The Harper logging camp in the Coeur d'Alene 
district will start cutting logs about Sept. 1, ac- 


oe 


Auto tourists will be welcome at Longview, Wash., as is evidenced by the 
accompanying view of the camp that has just been constructed. It is 
conveniently located with access to the city proper, through which two 
international paved highways pass. Three structures have been built— 
an auditorium for public gatherings, behind which are dressing rooms 
with hot and cold shower baths ; a dining pavilion and kitchen electrically 
equipped; and a superintendent’s house. Tourists are charged 50 cents 
acara day and are permitted to use all conveniences. Twenty-five cents 
a car is charged where picnic accommodations are sought. A feature 
being considered is the installation of a radio loud speaker on a 40-foot 
tower to furnish dance music and entertainment for the visitors 


cording to George Harper, senior member of Harper 
& Sons. The camp is now being built to fulfill 
the contract for cutting 14,000,000 feet of logs 
six miles west of Superior. ‘The logs will be fur- 
nished to the Bonner Mill of the Anaconda Copper 
Mining 6, 

The Polleys camps at Sharon are loading eight 
to nine cars daily for shipment to the Missoula 
plant. 

The Anaconda Copper Mining Co. is building 
& new logging spur to Elk Creek in the Blackfoot 
region where it intends to open large stands of 
Pine timber to obtain logs for its Bonner mill. 
Large crews are now at work near the Greenough 
Ranch at the south end of the logging road. 


LOS ANGELES, CALIF. 


July 11—The June waterborne movement of 
lumber into the local port was the heaviest of any 
month this year, totaling 146,125,000 feet, coming 
'n 108 cargoes, 92 of which were fir and 16 red- 
oe. The capacity of the fir boats was 133,800,- 
00 feet, and that of the redwood 12,325,000 feet. 
Daring the first half of this year, southern Cali- 
rp absorbed 756,480,000 feet as compared with 
se 1,665,000 feet for the same period last year, 
Which is about 30,000,000 feet less. It is worthy 
—— that the fir movement was 13,735,000 feet 
hans — the redwood, 44,560,000 feet less, than 
aa og However, local shippers and wholesalers 
witnes the opinion that the current month will 
erg ae sciagy decrease in the amount of 
agricult ae down in southern California. The 
=“ “mye country is in very good shape, lumber- 

“2 Who make it a point to be familiar with this 


el 
rp 





phase declare. It is expected that the crops of 
southern Calfornia this year will exceed those of 
a year ago, when they reached a total value of 
$186,979,908. - 

Charter of the steamer El Abeto to carry lumber 
from the Northwest to a port north of Hatteras 
was announced this week by the Los Angeles Lum- 
ber Products Co., owner of the vessel. The car- 
rier, it was announced, has been chartered to D. 
Russel and is fixed for late July loading, at a $15 


"BELLINGHAM, WASH. 


July 11.—Activity among the mills here has be- 
come general since the July Fourth shutdown, but 
a number of the camps are still idle and will re- 
main so for several weeks. The only idle mill is 
that of the Siemons Lumber Co., and it will resume 
next week, according to plans. The camps that 
have become active again are those of the Campbell 
River Lumber Co., Chinn Timber Co. and the 
Bloedel Donovan Lumber Mills, at Alger. The 
latter company’s camps at Beaver, Goodyear and 

Saxon are idle. 


Cargo business was 
light this week. It fol- 
lows: Bloedel Donovan 
Lumber Mills, Notre 
Dame de Fouruicre, 250,- 
000 feet of box shook, 
Mexico: George Olson, 


1,400,000 feet, San Pedro; 
Monticello (due), 3,200,- 


000 feet of lumber, lath 
and shingles, Atlantic 


coast. E. K. Wood Lum- 
ber Co., Newton Ash, 
1,000,000 feet, South 
Africa; El Capitan, 
2,000,000 feet, California. 

The cargo movement 
from Bellingham in the 
first six months of 1925 
totaled 101 cargoes, with 
a footage of 80,000,000 
feet and many million 
shingles. The _ exports 
were lighter than in the 
first half of 1924 by 38,- 
000,000 feet. The destina- 
tions and footage follow: 
Atlantic coast, 22,200,- 
000 feet; California, 19,- 
480,000 feet ; South 
America, 15,811,000 feet ; 


Orient, 4,930,000 feet; 
Cuba, 3,000,000 feet; 
Hawaii, 13,885,000 feet; 
Alaska, 898,000 _ feet; 
United Kingdom, 1,600,- 


000 feet; New Caledonia, 
880,000 feet; Australia, 
527,000 feet; South Af- 
rica, 750,000 feet. 

The Samish Bay Log- 
ging Co., which has mills 
and a camp, is increas- 
ing its timber holdings. 
This week it bought 160 
acres of timber on Chuck- 
anut Mountain from the 
State. 

Fire of undetermined 
origin destroyed the Forrest shingle mill at Grass- 
mere this week. The plant was owned by Everett 
interests. 

Harold W. Hunter, president Campbell River 
Lumber Co. and for several years mayor of Blaine, 
was this week appointed port commissioner of the 
third district of Whatcom County to succeed Elmer 
B. Smith, president Northern Shingle Co., also of 
Blaine, who has removed to Snohomish. Mr. Hun- 
ter’s appointment was recommended by Mr. Smith, 
by Mayor M. A. Keyes, of Blaine, and by the 
Blaine Chamber of Commerce. Mr. Hunter has 
been a Blaine resident for twenty-five years. 


J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, has been named on a Chamber of 
Commerce committee that will study the South 
Bellingham water situation, and C. F. Nolte, presi- 
dent Commercial Shingle Co., has been appointed 
on a Chamber of Commerce air mail committee. 


SAN FRANCISCO, CALIF. 


July 11.—Lumbermen are generally optimistic 
over the present statis of the industry, both whole- 
sale and retail. Redwood, pine, hemlock, spruce 
and fir all showed gains in sales during the week. 
Fir was being quoted at $2 above recent prices, 
and orders did not show any falling off. Export, 
judging by the activity in chartering, is due for a 
decided increase during July. Coastwise shipping 
also gained during the first week in July, and for 
the first time this year there is not a lumber carrier 
laid up in the mud flats. 

Spruce and hemlock business promises to in- 
crease in volume, according to F. W. S. Locke, 
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DIMENSION 


At the present time we have 
good stocks of it in 


No. 1 and 2 Shortleaf 


Replenish your stocks by order- 
ing it in Mixed Cars with 
Shortleaf 


FINISH, FLOORING, 
SIDING and MOULDING 


Tell us your needs. 


Laturop Lumser Co. 


4 LATHROP, ALABAMA 


‘Pine Plume » 
Lumber Co. 


MONTGOMERY, ALABAMA 








LONG LEAF 

Rift and Fiat 
Flooring 
Dimension, 
Roofers 
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%" and %”" CEILING. 
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STOVER LUMBER CO. 
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Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pu 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 


postpaid. 
American Lumberman “* $9,205? % 
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Co PACIFIC COAST Co 








Have you received our 
latest stock list? 


If not, write for a copy 
today. It offers big 
values in many items 
you need to fill up 
your bins. You'll like 
our service. 


Yard Stock 
Shed Stock 
Timbers 
Dimension 
Car Material 
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DULUTH, MINN; 








California” 
White and P wn e 


Sugar 
Fir, Spruce and Cedar 
Redwood, Western Pine 
Idaho White Pine 
and Factory Plank. 


Pacific Coast Lumber 
Get our prices. 
‘W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


\ General Offices, QUINCY,ILL. 














Warland Lumber 
Company 


Manufacturers and 
Merchants of 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St,, Chicago, Ill, 


manager San Francisco office C. D. Johnson Lum- 
ber Co. “The dealers are becoming more inter- 
ested,” declared Mr. Locke, “and a sure sign of 
better times is that wholesalers are looking for 
lumber. Export business is obviously improving.” 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, 
ill with blood poisoning at the Fabiola Hospital, 
is still in a critical condition but somewhat im- 
proved since last week. 

B. W. Cadwallader, president Cadwallader-Gib- 
son Co., sailed last week for the company’s logging 
operations and mills at Lima to supervise several 
improvements. During his absence R. EH. Ford, 
general manager, is attending to the company’s 
business at Los Angeles headquarters. The com- 
pany plans a new planing mill at Los Angeles for 
the manufacture of sash, doors and millwork of 
Philippine hardwoods, which the company imports 
in large quantities. 

W. F. Sneed, president Lakeland Manufacturing 
Co., of Lakeland, Fla., was a visitor here during 
the last two weeks, and was interested in redwoods 
especially. 

Frank H. Campbell, special representative of the 
California Redwood Sales Co., an organization of 
eight large redwood mills, left this week for the 
East for a four months’ trip. 

J. M. Leaver, assistant to the president of The 
Pacific Lumber Co., has departed for a business 
trip through the East, and P. C. McNevin, general 
sales manager, has been spending the week in Los 
Angeles doing sales work with the southern office. 


COOS BAY, ORE. 


July 11.—All sawmills on Coos Bay resumed 
work July 6, following a suspension of but two 
days. These include the two Coos Bay Lumber 
Co. plants, two belonging to the Stout Lumber Co., 
the Coos Bay Logging Co. mill at North Bend, and 
the three veneer plants in Marshfield. There is no 
change in lumber prices, operators say, but they 
are receiving orders which keep the mills operating, 
though claims are made that profits are light. 

Two of Reedsport’s sawmills have been idle for 
some time. The Umpqua Mill & Timber Co. plant, 
the last mill to be constructed there, has been 
closed for several weeks, and the Reedsport Lumber 
Co. plant has been closed for four months. Lack 
of advantageous orders is assigned as the cause of 
the shutdowns. Other mills, including the C. McC. 
Johnson, Winchester Bay, and the sash and door 
factory, are operating as usual. 

The Coos Veneer & Box Co. this week added 
about forty hands. Manager B. B. Ostlind, who 
has been visiting eastern markets, has been send- 
ing in generous orders. It was said the plant will 
begin again on double shift about July 15. 

All the Smith-Powers logging camps resumed 
work on July 8, after one week of idleness for In- 
dependence Day. 

On the middle fork of the Coquille River, a 
white cedar center, all operators who haul in the 
vicinity of Bridge with trucks, are working day and 
night to maintain deliveries ordered during the 
spring. 

Port of Coos Bay lumber business fell of con- 
siderably for the year ended June 30. Foreign ex- 
ports were only 66,557,907 feet, while for the pre- 
vious year they were 103,224,390 feet. The number 
of cargoes for the last fiscal year was forty-one, 
while the previous twelve months saw sixty-one 
shiploads leave here. 

A small stream but eight miles in length, situ- 
ated in southwestern Coos County, Four Mile Creek, 
today would probably outeclass any stream of its 
size and length in the country in point of activity. 
It is bordered with some of the finest white cedar 
timber along the Coast, and a new scheme of mar- 
keting has been introduced by operators now work- 
ing along the way. The new idea is to manufacture 
the cedar on the ground. Besides these manufactur- 
ing plants there are three logging camps which ‘are 
cutting white cedar for export, and shipping 
through Bandon and Coos Bay. All products com- 
ing from the Four Mile district go through Bandon. 

Coos County lumber operators this week “bid in 
$117,000 worth of timber sold by the Roseburg 
land office at public sale. The largest purchase was 
made by Frank Heath, representing the Coos Bay 
Lumber Co., when he took over 520 acres of the 
Oregon and California Land Grant for $44,880. 
One hundred and sixty acres went to Laird & Gar- 
rett, of Myrtle Point, for $9,985; Geo. Chaney 
bought 120 acres for $7,410. Dennis McCarthy, 
Marshfield, bought 120 acres for $17,218.75. The 
sale was of timber adjacent to logging operations 
of the buyers. 

A new industry has been opened at Wedderburn 
by Roderick L. Macleay, owner of 14,000 acres of 
open and timber land along the Rogue River. The 
innovation is a myrtle wood novelty factory. There 
are large quantities of myrtle wood on the Macleay 
holdings, and besides manufacturing the wood into 
novelties, Mr. Macleay is shipping out myrtle logs 
which bring him around $200 a thousand, uncut. 

Lee Weekly, logging operator with a camp in 


ia Te 


. 


the vicinity of Bridge, was caught by a log at his : 


unloading headquarters and so seriously injureq he 


will die, hospital attendants at Myrtle Point gai; | 
He suffered a broken arm, a broken leg, had 


hip disjointed and sustained internal injuries. 


SEATTLE, WASH. 


July 11.—Charles M. Chenery, manager of },_ 
Philadelphia office of a large eastern Wholegaler 
arrived here Monday on his first visit to the Ps. 
cific coast, and during the week has been familig, | 
izing himself with the fir mills. Mr. Chenery pp. | 
ports a steadily increasing demand for west Cons: 
hemlock in Philadelphia and throughout Penny) | 


vania. 2 

Arthur Bevan, secretary shingle branch We 
Coast Lumbermen’s Association, is absent on , 
vacation of two weeks, during which he ig on, 
yachting trip in Canadian waters. His party hy 
planned to circumnavigate Vancouver Island, 

L. E. Force, manager Douglas Fir Exploitation § 
Export Co., is spending his vacation on an auton 
bile tour of California. 

R. E. McKee, of Kansas City, assistant to th 
manager of the railroad and car material depar. 
ment of the Long-Bell Lumber Co., was in Seatt) 
this week, accompanied by Earl Houston, of Long. 
view, western sales manager of the company, \; 
McKee stopped at Weed, Calif., on his trip to th: 
Coast. He will return by way of the Canadian p,. 
cific. Mrs. McKee accompanies him. 

H. B. Kellogg, of the T. D. Kellogg Lumber ¢ 
Manufacturing Co., Antigo, Wis., is in Seattle 4 
the guest of his son-in-law, Ralph Krauss, i 
Krauss Bros. Lumber Co. 

Frank J. More, of St. Louis, Mo., accompanie 
by Mrs. More, is making a tour of the Pacifp 
Northwest. Mr. More is manager of the W, R 
Pickering Lumber Co. 

The Finke Bros. Cooperage Co., Kalama, Wash, 
has recently completed an office building which {s 
both commodious and attractive. The interior { 
finished with plywood panels, stained driftwoo 
grey with cross strips white enameled, presenting 
a very pleasing effect. In addition to making fir 
cooperage, which is distributed up and down the 
Coast, it also operates a 4-machine shingle mill 
alongside the cooperage plant. Burt J. Wright is 
sales manager. 

Revisiting his old-time haunts this week 4s D. 


Page Simons, known to all fir loggers and lumber. | 


men as the first chief fire warden of the Washing. 
ton Forest Fire Association. At the headquarter 
of the association today, Mr. Simons was e- 


Pg 
iy 





changing reminiscences with Billy Entwhistle, 0. | 
Bystrom and other members of the organizatio | 


Mr. Simons is a resident of Hollywood, Calif. Hr 
is secretary-treasurer of the Eldorado-Empire Min 
ing Co., a gold and silver proposition, with heal 
office at Las Vegas, Nev. He will visit Tacom 
and confer with George S. Long, of the Weyer 
haeuser Timber Co. 

Vincent Palmer, for many years sales manag! 
for the George Palmer Lumber Co., of La Grand: 
Ore., the company that made “Looking-Glass Pine 
famous, left Seattle this week, accompanied }y 
Mrs. Palmer for Red Oak, Iowa. Mr. and Mr 
Palmer expect to spend the next three or fov 
months at Red Oak, after which they will retum 
to the Coast, where Mr. Palmer expects to engag 
again in the lumber business, either in Seattle ot 
Portland. 


PORTLAND, ORE. 


July 11.—Considerable improvement has bet 
noted the last week in the fir market, and price 
stiffened considerably on several items as a result 
of a large volume of orders and lower stocks # 
the mills. That bedrock prices were reached ¢ 
couple of weeks ago, and that the market is no¥ 
on the upswing is the general contention. 

Encouraging reports were brought home by 
KE. E. Johnson, sales manager C. D. Johnson Lum 
ber Co., who returned a few days ago from 
extended eastern tour. This company, which ba 
its producing operations on Yaquina Bay ant 
offices in Portland, is now shipping lumber by 
water direct to New York in addition to its heavy 
coastwise trade, one steamer having just complete 
taking on a shipment of 1,500,000 feet on the bay 
The company has increased its shipments to Cali- 
fornia by adding the Florence Olson to the route, 
and negotiations are on for still another vesse 





Tne mill resumes operation next Monday after hav | 


ing been down since the Fourth. 


Russell Gheen, one of the C, D. Johnson Lumb | 


Co.’s California representatives, headquartered 
Los Angeles, was in Portland and also visited ti 
operations. 


Roy E. Hills, secretary Wendling-Nathan Lume! 7 
Co., of San Francisco, was in Portland this we! | 


calling on the manufacturers and wholesalers, and 
attended the opening ceremonies at the Columblt 
Country Club, where golf is to be the great spot 
of many Portland lumbermen and their friends 
in the future. The club has been organized bY 
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ee 
J, 0. Elrod, who is interested in lumber, and ft 
nids fair to become one of the finest in the entire 
country. Although not a lumbermen’s organiza- 
tion, it has about twenty-five lumbermen on its 
membership list already. 


OMAHA, NEB. 


July 13.—Lumber jobbing in Omaha territory is 
inclined to be light. Cities and large towns are 
taking more than small town dealers, who continue 
conservative. General financial conditions are very 
good, and the crop outlook is exceptionally good, 
claims being made that last week corn grew almost 
two feet. This fall will be the best in years, if the 
crops fulfill their promise. There has been no 
change of any consequence in prices. Locally, 
there has been a $3 to $5 drop in retail prices on 
fir, due to other reasons than lack of business or 
too much stock on hand. There has been no drop 
in the wholesale prices. 

Mrs. J. J. Dodds, wife of J. J. Dodds, secretary 
and treasurer Dodds Lumber Co., is spending the 
summer in Philadelphia, Pa. Mr. Dodds will join 
her there about Sept. 1, and they will return to- 
gether about Oct. 1. 

W. J. Bailey, governor of the tenth district Fed- 
eral Reserve Bank, recently discussed what he 
termed the fundamentally prosperous condition of 
the nation. The standard of living and general 
welfare in the plains States, he asserted, are today 
far above what they were ten years ago. If pres- 
ent prospects for great crops are realized, the 
farmers will become good buyers, he said. 


KANSAS CITY, MO. 


July 14——Demand for lumber continues very 
good, with a further small increase noted last 
week in the volume of country orders. The east- 
ern States continue rather slow buyers, and de- 
mand in that section is spotty. The industrial 
demand has picked up a little in the way of car 
material and timbers. The oil fields are buying, 
the present high price of oil being an inducement 
to intensive development work. In a general way 
prices are showing more strength than they have 
for some time. 

Cc. B. Baxter, of C. B. Baxter & Co., and Mrs. 
Baxter are on a trip to Vancouver, B. C., and 
before returning will visit a number of mills in 
the Pacific Northwest. 

J. H. Foresman, vice president Long-Bell Lum- 
ber Co., will leave Sunday for a trip to Longview, 
Wash.. and other Pacific coast cities. 


MINNEAPOLIS, MINN. 


July 13.—Probably never before has there been 
such an even flow of business throughout the sum- 
mer. In fact, according to the Federal Reserve 
Bank summary for June, there were actual in- 
creases in the volume and money value of the for- 
est products loadings in that period, compared with 
the corresponding period of 1924 and the preceding 
month. Retail yards and industries have only 
small stocks on hand. Naturally they must 
come into the market frequently. Railroads have 
met the situation admirably up to now, but with 
the large crop in the making there is a possibility 
that in the fall this program may not work so well, 
80 lumber buyers show a tendency to purchase in 
somewhat larger quantities. Lumbermen_ are 
deeply concerned in the application of railroads in 
the western classification for increased freight 
rates. The average earnings of the Northwest 
lines have not been more than 4 percent in the 
last year. This move also is tending to make lum- 
ber users look with greater caution on the present 
policy of buying in small quantities. 

Northern pine manufacturers said that in the 
last week business has kept up fairly well, with 
railroads and box manufacturers their principal 
customers. Building work is keeping up the de- 
mand for hardwood products, although the total of 
distribution is not large. Post and pole men are 
doing a fairly good business for this season. Red 
cedar shingle manufacturers, as a result of closing 
down for a week, have noted a slight upward trend 
of prices, due almost entirely to a shortage of their 
Products. Sash and door mills are doing a good 
midsummer business, with most of the trade coming 
from the cities. In the rural sections the farmers 
now are in the fields, about to swing into harvest 
activities, One factor in Minnesota and Wisconsin 
— has given the lumber industry an outlet of 
riod Proportions is the development of the tourist 
ag Extensive building has been done this 
Py n the lake regions, particularly in the north- 
“1 part of the States, 

“The 


— Prospect for all grains throughout the 


. 'thwestern States has bettered in the last thirty 
re Sudan the indication is that prices will continue 
a an a year ago,” said the Wells-Dicke 
Weekly bulletin. wie ad 
ion violent wind storm, accompanied by a 

8e of rain, last week developed another emer- 





gency call for lumber in Minneapolis. The West- 
land & Westerberg Lumber Co. found its posses- 
sions spread about ever several hundred yards 
when the storm had passed. 

There is no surplus at the California mills, and 
the same situation is true in Oregon, according to 
Arthur C. Bond, of Allen A. Bond & Son, repre- 
sentative of the Bowman-Hicks Lumber Co., the 
Central Coal & Coke Co., and the W. R. Pickering 
Lumber Co., who just has returned from the Coast. 
Mills in the West have not generally laid in a large 
reserve stock, he said. 

A limited supply of lumber on the Pacific coast, 
with increased demand in prospect, can have only 
one result and that is a price advance, according 
to Frank J. Mullen, of Seattle, Wash., when in Min- 
neapolis a few days ago. 

A more optimistic feeling prevails in the lumber 
industry on the Pacific coast, and changes are in 
prospect for the near future, in the opinion of L. R. 
Fifer, Seattle wholesaler, who was in the Twin 
Cities a few days ago. 

E. W. Backus, Minneapolis lumberman and pres- 
ident of the Backus-Brooks Lumber Co., just has 
announced that he will build a 250-ton pulp mill at 
Selkirk, twenty-three miles north of Winnipeg, 
Man. Construction is to start soon. 

Dan Mahaffy, of the Hollywood Lumber Co., Hol- 
lywood, Calif., attended the national convention of 
the Kiwanis at St. Paul, Minn., and paid relatives 
a visit. 


WINNIPEG, MAN. 


July 13.—There is trouble now in obtaining 
prompt shipments from the Coast, probably because 
of curtailed production and improved Prairie de- 
mand. If fall business is heavy, as likely it will 
be because of prospects for a good crop, there will 
be considerable more such difficulty, so some re- 
tailers are already placing orders for dimension, 
shiplap and boards. Another advance in Coast 
prices is probable. The Mountain mills report a 
very encouraging improvement in business, both 
Prairie and export. 

The U.G.G. sawmills, whose planer at Hutton, 
B. C., burned down a short while ago, are now 
rushing completion of a new planer. 

Ralph Plant, sales manager Vancouver Lumber 
Co., Vancouver, B. C., was a visitor last week 
and reports that its mill intends to give more 
attention to Prairie trade. 

Manager Madden, of the Apex Lumber Co., 
Vancouver (B. C.) wholesaler, when here this 
week said Coast stocks are lower than they have 
been in a number of years. He expects that fall 
demand will far exceed the supply. 

General Manager Bell, of the Prince Rupert 
Spruce Mills, Prince Rupert, B. C., when passing 
through Winnipeg said that the company recently 
closed contracts for airplane spruce, and expects 
to accumulate a certain amount suitable for 
dimension, shiplap and boards. 


Dwight Hinckley, Cincinnati, Ohio, and W. W. 
Schupner, New York City, president and secretary- 
manager, respectively, of the National-American 
Wholesale Lumber Association, were guests of a 
group of Winnipeg lumbermen at a dinner at the 
Marlborough Hotel, with Theo. A. Sparks in the 
chair. Messrs. Hinckley and Schupner are on 
their way to the Coast. 


TORONTO, ONT. 


July 13.—Lumber trade in Ontario continues 
moderately active. Competition among _ sellers 
seems to be the greatest factor, with the result 
that prices have no chance to stiffen up. Manu- 
facturers still report that output is too heavy 
for current demand. Wholesalers find that trade 
is entirely hand-to-mouth. The hardwood trade 
is irregular. Occasionally a large sale of birch 
or maple is put through at rather poor prices. 
Quotations seem to vary according to where the 
stock comes from. No. 1 common and better 
maple, 214-inch, is in fair demand, and there is a 
moderate amount of inquiry for the thicker and 
better ends of birch. Some wholesalers report an 
increase in inquiries, and say that they would not 
be surprised if the hardwood trade began to im- 
prove during the next few weeks. There is a good 
demand for lath. Large quantities of Ontario 
lath have been moving to Detroit and other Amer- 
ican cities. ‘The supply of shingles is rather light, 
and shipments are not coming to hand as regu- 
larly as the trade would like. Prices, however, 
show no change. 

Terry-Nicholson-Cates (Ltd.), Toronto, have pur- 
chased the season’s cut of Letherby & Chew, Mid- 
land, Ont., about twenty million feet, mostly white 
pine, the rest being red pine, spruce and hemlock. 

A recent announcement from Ottawa states that 
small sawmills, selling exclusively by retail, whose 
total sales are not in excess of $5,000 a year, are 
to be exempt in future from the sales tax. 

The Peterboro Lumber Co. (Ltd.), Peterboro, 
Ont., established in 1846, decided to bring its logs 
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Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
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From Tree to Plank 


is a long journey. Every step requires 
capital. That is where we come in. We 
formulate first mortgage loans on timber 
lands into timber bond issues, repayable 
over a term of years as the timber is re- 
moved. Security must be sound and oper- 
ating record satisfactory. Loans not enter- 
tained on speculative values. 


Our terms conform to the market and our 
experience and facilities are broad. 
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i i HE relative merits and costs of various types 

of construction are fully explained in the 
Hool and Johnson 2-volume ‘“‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman. 
431 So. Dearborn St., Chicago, III. 


and timber to Peterboro, there to be manufactured. 
Modern machinery is being installed in the saw- 
will at Peterboro. 

D. S. Wylie, Auckland, N. Z., passed through 
Canada recently on his way to Great Britain. Mr. 
Wylie is managing director of the Smith-Wylie Co. 
(Ltd.), with thirty branches throughout New Zea- 
land and Australia. He is accompanied on his 
trip by W. Fraser, a director of the company. 

James Thompson, president Thompson Heyland 
Lumber Co. (Ltd.), Toronto, has returned from a 
trip to Vancouver and other British Columbia 
points. 

F. B. Pryor, sales manager W. M. Ritter Lumber 
Co., Columbus, Ohio, recently paid a business visit 
to Toronto and other Canadian points. 


NEW YORK, N. Y. 


July 13.—Another week of good business has 
characterized wholesale and retail lumber opera- 
tions in the metropolitan district. An enormous 
movement of fir throughout all sections is the most 
noteworthy feature of general conditions, but a 
marked improvement in demand for hardwoods also 
is creating a good deal of comment. The demand 
for hardwoods has not been as brisk at any time 
in the last year, and a good deal of the call is 
coming from widely scattered yards, especially 
those of Brooklyn andQueens. 

Yards in Brooklyn, Queens and Long Island 
without exception are 
handling fir in much 
greater volume than all 
other woods combined, 
some of the retailers re- 
porting they were using 
Pacific coast products al- 
most to the exclusion of 
other woods. 

Some of the yards re- 
port a consistent call for 
Canadian spruce and they 
also declare that demand 
for hemlock is picking up. 
Very few of the yards 
gave encouraging reports 
of the present distribution 
of shortleaf pine, claim- 
ing they had found some 
difficulty of late in get- 
ting their wants supplied 
in southern pine. Idaho 
and western pines are 
also going rather slowly 
in the Brooklyn and 
Queens areas, which are 
centers of large building 


operations. 
While the retailers are 
very busy, wholesalers 


also report receiving vari- 
out orders and inquiries, 
many from firms that are 
just beginning to come 
into the market. Arrivals 
of west Coast stock have continued very heavy in 
cargo lots, despite the prediction made some time 
ago that mid-July would see a decrease of supplies. 
There is no indication that cargoes will dwindle 
to an appreciable extent this month, although sev- 
eral shippers report that their consignments for 
August are far under those for June and July. 

R. Bernard, of R. Bernard & Co., London, Eng- 
land, merchants and importers of American hard- 
woods, sailed for home July 15 on the Mauretania, 
after an extensive tour of the most important hard- 
wood producing points. Mr. Bernard was inter- 
ested in getting in touch with manufacturers and 
exporters of hardwood lumber in the United States 
and in Canada, and, while of course with the lim- 
ited time at his disposal he could not visit any 
large number of them, no doubt he would be inter- 
ested in hearing from any of those with whom he 
did not come in contact during his visit. 


PITTSBURGH, PA. 


July 14.—The tone of the lumber market has 
continued to improve slowly during the last week, 
but while there is a strengthening trend in prices, 
there have been no material changes. Appalachian 
hardwoods are showing more activity than they 
have for some time. There is a much better de- 
mand in the eastern market, particularly for the 
higher grades of white and red oak and birch, at 
slightly higher levels. Some wholesalers, however, 
attribute the betterment in hardwoods to curtail- 
ment of production rather than a growing need. 
In southern hardwoods, including all varieties of 
gum, the market is reported better, at stronger 
prices. The furniture trade is reported very dull. 
The southern pine situation continues to improve, 
with a little strengthening in some items, partic- 
ularly boards. Fir, Idaho white pine, and Califor- 
nia and western pine continue to show a stronger 
ee Transit cars are in about the usual sup- 
ply. 
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O. H.. Babcock, of the Babcock Lumber Co., vig. 
in Virginia last week. 


J. W. Kendall, secretary Kendall Lumber (Co, i 
in the East on business. : 


BALTIMORE, MD. 
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more Lumber Exchange held its monthly meeting [ 
last Monday, but transacted only routine business, | 


president of the exchange, occupied the chair, 

The Montgomery .City, which arrived in Balt. 
more on July 6, had on board 2,460.000 feet of 
from Everett, Wash., and 111,000 feet of fir fron 
Tacoma, Wash. The schooner Georgette, in q 
July 2 from Belize, British Honduras, brought 65 
mahogany logs for the Williamson Veneer Co, Ty 
logs were shipped by the Tidewater Lumber (Co, 

Lewis Dill, of Lewis Dill & Co., North Carolin, 
pine producers and wholesalers, sailed last Satyr. 
day from New York for London on the steamy 
Celtic, to be gone about six weeks. He is seeking 
chiefly recreation. 

Another Baltimore lumberman going to Europe \s 
W. F. Harrison, of Greenleaf Johnson & Son, North 
Carolina pine wholesalers. Mr. Harrison will gai] 
Wednesday next on the Republic. He made his firy 
invasion of Europe last year, spending considerable 
time in Germany. The corporation handleg the 
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George C. Eggers, president of the Eggers Pole § Supply Co., of Spo 
kane, Wash., was in Chicago at the time of the Santa Barbara earth- 
quake. He immediately wired the mayor of the stricken city that if a 
carload of poles would be of any use, his company would furnish such 
car, f.o.b. Spokane. Upon his return to Spokane, Mr. Eggers found 
word awaiting him that the donation would be thankfully accepted. 
Accordingly, the car was loaded and shipped the first of the week w 
shown in the above photograph 


output of the Richmond Lumber Co. near Augusta, 
Ga., and of the Zickgraf Lumber Co., Denmark 
Pa OA 

Charles E. Morse, of the Morse Bros. Lumber Co, 
made another stop in Baltimore last Friday on the 
way from Rochester south, and gave it as his opis 
ion that some items in the hardwood list have 
taken a decided turn for the better. 

It developed on the last visit to Baltimore, July 
6, of F. E. Hoffman, president Hoffman Lumber (Co, 
Columbia, S. C., and president National Lumber 
Exporters’ Association, that Chris A. Walker, vice 
president and general manager, will in the future 
devote himself almost entirely to operation of the 
plant at Columbia, while Mr. Hoffman will give bis 
attention chiefly to the sales end of the business. 

Another visitor in Baltimore last week was 
Oscar H. Babcock, of the Babcock Lumber C0, 
Pittsburgh, Pa. Mr. Babcock in his talks with Bal 
timore wholesalers, expressed himself as being more 
encouraged by the inquiry for hardwoods. 


DULUTH, MINN. 


July 14.—A slightly better inquiry for norther 
pine lumber has been experienced during the last 
few days. 


basis, loadings are reaching a substantial aggt 
gate. Operators of interior grain elevators, to #& 


unusual extent, are arranging to merchandise lum | 
A proportio 5 


ber and building materials this fall. 
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While orders from retail yards af 
being maintained upon an immediate requiremeét! | 


of those companies have already been in the mar [ 
ket for mixed carlots of lumber, and considerable § 


business from that quarter is looked for in the nea 
future. Quotations in all classes of northern pile 
lumber are being: firmly held. An inquiry 1 
2,000,000 feet of No. 3 and better was receiv 
from a New York State jobber during the l# 
week, and the placing of the business is pendiné- 
Lath are stiffening up, with good inquiry comile 
from a wide territory. Buyers from Chicago and 


The | 
cision 1 
stroyed 


July 
provem 
market 
and op 
number 
ules, at 
mal. | 
ten da; 
Most It 
tion. 
strong, 
price. 
gained 
deman¢ 
ment it 
but de 
call fol 
fields. 
lieve t 
they ef 

Offic 
eral di 
nual te 
While 
enterté 
plant. 
Pricke 
son an 


July 
than t 
it is ¢ 
ing 0 
Brickl 
in wh 
well s 
sons, 

Rob 
to the 
the M 
boro, 
miles 
and V 
sectio 


Jul 
prove 
thoug 
the h 
ency 
noted 
hougt 
if bu 
are 
heen 
by pi 
offere 

Th 
band 
sawn 
low | 
whol 
their 
widt 
large 
unse! 
firm, 
same 
turn: 
becat 
3/4 
6/4 
No. | 
more 

Se 
been 
Z0es 

1 st 
£00€ 
One 
for 

rece 

bein 





is first 
derable 
es the 





Spo- 

earth 
t if a 
| Such 
found 
ented, 
ek as 


gusta, 
mark 


it Co, 
yn the 
opin: 
have 


, July 
r Co. 
amber 
, vice 
‘uture 
yf the 
ve his 


was 
Co, 
) Bal- 
more 


thera 


D jr 18, 1925 
——————— 


Bare 








» last 
3 are 
ment 
ggre 
to a 
Jun: | 
rtion § 
mal: § 
rable § 
neal § 
pine 
r for 
ejved 


ding. 
ming 
} and 


AMERICAN LUMBERMAN 


69 





Standard lath are 


B petroit were here last week. 

» sow $8.50, Chicago, or $9, Detroit. Sawmill oper- 
a pol at Duluth, Cloquet, Virginia and Interna- 
ea Falls have found shipments sufficiently lib- 


4 ‘ral during the last few weeks to cut their holdings 
i of seasoned lumber down to small proportions. All 
4 i mills are running full time, and at that stocks 


accumulating slowly. 
woods operators here are feeling distinctly bull- 
ish regarding the outlook in the pulpwood trade. 


| Their supplies are nearly cleaned up, and it would 
Fhe difficult to pick up 1,000 cords of pulpwood for 


prompt delive 2 ; 
not been difficult to locate five thousand or six 


> thousand cords. 


livery here, while in other seasons it has 


The Baily, Thompson Co. has announced its de- 
cision not to rebuild its lath mill at Duluth, de 
<troyed by fire several weeks ago. 


LAKE CHARLES, LA. 


July 13.—There has been a very satisfactory im 
provement in conditions affecting the southern pine 
market. Throughout this belt rains have fallen, 
and operations have been greatly facilitated. <A 
number of mills are still operating on full sched- 
yles, and are holding their production close to nor- 
mal. Order files have increased during the last 
ten days, as a result of improvement in buying. 
Most lumber bought is going quickly into consump- 
tion. The demand is fairly general. Timbers are 
strong, and have shown a slight strengthening in 
price. The demand for boards and shiplap has also 
gained strength ; flooring and ceiling are in fair 
demand. There has been a satisfactory improve- 
ment in the demand from foreign markets recently, 
put demand from railroads has weakened. The 
call for oil field material is fair for the Gulf coast 
fields. Lumber manufacturers are inclined to be- 
lieve that the bottom has been reached and that 
they can expect an improvement from now on. 

Officials of the Long-Bell Lumber Co. spent sev- 
eral days in the city last week, while on their an- 
nual tour of inspection of the company’s properties. 
While in Lake Charles the Long-Bell officials were 
entertained by J. W. Lewis, manager of the local 
plant. The following were in the party: W. L. 
Prickett, vice president, and Messrs. Alfert, Jack- 
son and Mantle. 


ST. LOUIS, MO. 


July 18.—With a building program that is more 
than twice that of the first six months of last year, 
it is developed that there is a shortage of build- 
ing mechanics that may handicap operations. 
Bricklayers, plumbers and plasterers are the crafts 
in which a shortage is reported. Other lines are 
well supplied with men, except possibly stone ma- 
sons. 

Robert E. Lee Wilson, of Wilson, Ark., has sold 
to the St. Louis & San Francisco railroad, through 
the Mercantile Trust Co. of St. Louis, the Jones- 
boro, Lake City & Eastern railroad, about ninety 
miles long, between Jonesboro and Barfield, Ark., 
and Victoria and Dell, Ark., traversing the alluvial 
sections of northeastern Arkansas. 


NORFOLK, VA. 


July 13.—There has been a slight tone of im- 
provement to the North Carolina pine market, 
though business was rather slow in recovering after 
the holiday, and extreme hot weather had a tend- 
ency to slow down consumption. ‘The improvement 
noted has been in one or two lines. Everything 
hought nowadays is bought for quick shipment but 
if buyers are banking on prices going lower some 
ire going to be badly fooled, for the bottom has 
been reached. Stocks are kept pretty well filled 
by picking up cars in transit, which have to be 
offered at low prices to avoid demurrage. 

The demand for 4/4 edge No. 2 and better, both 
band and circular sawn, has been very light. Band 
sawn is holding up pretty well, and while some 
low prices on circular stock are being quoted by 
wholesalers, mills have about reached the limit of 
their endurance. No. 2 and better 4/4 stock 
Widths have been moving better and some rather 
large sales have been made. Prices, however, are 
unsettled. The large band mills are inclined to be 
lirm., Edge No. 3 4/4 continues very quiet, and the 
— is true of No. 3 stock widths. Mills are 
‘itning down offers made for No. 3 stock widths 
because they are too low. Edge No. 2 and better, 
6 : and 8/4, also stock widths, continue quiet, but 
. - showing more life, with inquiries picking up. 
‘9. « and better 4/4 miscuts are being inquired for 
more freely, 
eng 4/4 edge No. 1 box in the East have 
penis ‘ ittle larger, most of these being small car- 
pe ‘or prompt shipment, carrying also some No. 
ih al oes Prices, however, have not been very 
a * ocal box makers are doing little buying. 
fet ten — large plants have shut off shipments 
received. ays or more due to large amount of stock 
Milnes tee Air dried box is plentiful, but little is 

* bought. No. 1 4/4 stock box has been very 


active, several cargoes being sold. Prices obtained 
were in line with previous sales and will tend to 
stiffen the market. Edge 4/4 No. 2 box is moving 
a little better, but is far from active, though some 
very low prices have been made. No. 2 4/4 stock 
box has not been very active. Prices, however, 
seem to have hit bottom. Stock box, 5/4 and 6/4, 
is inquired for freely, but orders are developing 
rather slowly. Box bark strips, 4/4, continue very 
dull, with prices weak. Hardwoods produced in 
this section are moving better and are bringing 
good prices. 

Sales of flooring, thin ceiling etc. have been very 
light. Mixed cars for quick shipment predominate. 
Competition is keen for business, due to surplus 
stock, and prices vary considerably. The smaller 
mills are more inclined to concessions. Kiln dried 
roofers have not been very active, but if rough 
stock box continues to move briskly, millmen will 
overlook the poor demand for roofers. Air dried 
roofers have been moving better recently, with 
prices showing up about the same. Framing has 
been quiet. Lath are a little more active. 

B. R. Thurman has announced the opening of 
offices at 407 Law Building, Norfolk, where he will 
have associated with him C. George Euler, and will 
be prepared to care for the needs of the lumber 
trade in the territory he will cover. Mr. Thur- 
man is sales agent in eastern North Carolina and 
eastern Virginia, for W. M. Ritter Lumber Co.; in 
Virginia, for Mississippi Valley Hardwood Co., and 
in North Carolina and Virginia, for E. J. Stanton 


& Son. 
SHREVEPORT, LA. 


July 13.—Demand for southern pine has been 
somewhat disappointing, because heavy orders were 
expected following the Fourth. The buyers who 
advanced their price offers sent out the week 
previous, are withdrawing those on a number of 
items. It is not thought that they were able to 
get very much lumber on their offers, but were 
unable to get orders, usual margins added. There 
has, however, been an improvement in prices, for 
buyers are not going to get lumber unless they 
pay a little more. Manufacture has definitely 
slowed up, both on account of low prices and 
lack of water, which is handicapping many mills, 
both large and small. Shipments seem to be slow- 
ing up also. Orders received cover the list pretty 
well. Yard stock and timber orders are coming 
in fairly well. Hardwood business is still slow, 
and prices too low to be attractive to mills. 


JACKSONVILLE, FLA. 


July 13.—Southern pine manufacturers are much 
encouraged over the improved condition of the 
market. A nice increase in orders and a better 
buying tone featured the week. Replies to a recent 
questionnaire sent to all mills in this section indi- 
cate that stocks are not nearly as large as they 
were thought to be. Less than two cars of each 
item in B&better and No. 1 common grades are re- 
ported by a large number. As is usually the case, 
most of the stock reported unsold is No. 2 common, 
and this taken as a whole does not amount to a 
great deal. Production and shipments are close in 
line and as a result stocks are not being added to. 
Mills located in the tobacco section of southern 
Georgia report a good business locally for most 
items. The mills do not seem to be pushing manu- 
facture to any extent on account of unsatisfactory 
prices. Rains have been general, but not long in 
duration, and logging is up to normal. 


Most orders for shed stock are being received 
from the Florida yards, and in large enough vol- 
ume to keep the mills within the State busy. 
Wholesale dealers are buying larger quantities in 
straight cars. Most mixed car orders are now 
coming direct from yards. Shipments direct to the 
yards were larger than for several weeks. Business 
for future shipment is beginning to appear, indi- 
cating some of the dealers are of the opinion it is 
time to take care of their needs at present prices. 
There is a stronger tendency on the part of manu- 
facturers to hold prices firm. Movement of 4-inch 
B&better flooring is on mixed orders at $46@47, 
to the wholesale trade in straight cars price is 
$44: No. 1 is in fair demand at average of $38.50; 
No. 2 is being held firm by the larger mills at $17 
to $18; No. 3 sells to the Florida trade at $12. 
There is no change in price quoted for each grade 
of 4-inch rift. Average price obtained by the Flor- 
ida mills for 3-inch B&better flat is $54, although 
mills in other sections sell at $50 to $51; No. 1 
sells at $40; No. 2 brings $17; No. 3, $10.50 to $11. 
B&better 3-inch heart rift is quoted at $90; sap, 
$78: “C”’, $60; No. 2, $35. Florida mills are ob- 
taining $22 for 6-inch No. 2; those in other sec- 
tions, $19.50 to $20. No. 3 sells at $17. 

Demand for %-inch ceiling from the Florida 
trade was larger than for several weeks. Most or- 
ders were for No. 2. Prices are: B&better, $44; 
No. 1, $40; No. 2, $19 to $20.50. Remilling plants 
report orders coming in right along for thin ceil- 
ing, and that they have large stocks only in No. 2 
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Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - San Francisco 


Lane Mortgage Bldg., - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, | : 

360 North Michigan Avenu, ( Chicago 
W. O. W. Building, - Omaha 
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SOFT AND LIGHT 


BOX, SHOP 
CLEARS 


Try us on 
your next 
order. 


H. B. Hewes, 
President 

W. T. Virgin, 
Vice-President 

R. H. Downman 

J. W. McWiliiams 

C. D. Terwilliger, 
Sec.-Treas. & Gen. Mgr. 

F. E. Walker, Asst. Sec. & Treas. 


Clover Valley 


Lumber Co., c2tifornid 








ORDER NOW! 


CALIFORNIA 


Redwood 


Write for list and prices 


Albion Lumber Co. 


General Office: Albion, Calif. 
Sales Office: Hobart Bldg , San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 








AZ Omwn 








Mills: Albion and Navarro, Calif. 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths,and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 








70 


AMERICAN LUMBERMAN JULY 18, 19h 








Guaranteed 


COLONIAL COLUMNS 


Made with Tapered Dovetail Joint 





We guarantee to replace free of charge any 
of our colonial columns made with the taper- 
ed dovetail joint that comes apart in the joint 
from any action of the various climates. 


We can supply mixed cars containing 
any of the following items: 


Fir Columns—- Porch Rail—Mouldings 
Doors—3-Ply Panels—Windows 


Mutual Fir Column Company 
P. O. Box 1348, TACOMA, WASH. 











— 1) 
mr 


TheBESSLER 


MovableStairway 
Fits Any Ceiling 


No matter how wide the joists may be, the 
adjustable hinge of the new Bessler brings 
the panel flush with the ceiling. Metal 
parts are of pressed steel,—stronger, lighter, 
work easier, look better. 


Send for details, 
The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 














WARREN AXE & TOOL CO. 
WARREN, PA. 
nanors paastes."22"8 GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





grade. The best demand is from the central south- 
ern States. Prices of both ~,- and 7g-inch are firm. 
Partition is a slow seller. Prices are: Bé&better, 
$44; No. 1, $41; No. 2, $19 to $20. 

Sales of bond siding continue light in B&better 
and No. 1, but there was some improvement in 
demand for No. 2. Prices are being held firm by 
the southern Florida mills; B&better, $45; No. 1, 
$41; No. 2, $26. Novelty is in better demand by 
the yards in the East, and there was improvement 
in demand for No. 2 locally and at points south. 
Prices show less variation, and in some instances 
have been advanced 50 cents to $1. No material 
change is noted in demand for or price of bevel. A 
few sales of No. 2 square edge were made. There 
is very little demand for B&better and No. 1. 
Prices are firm. 

Wholesale dealers report it is difficult to make a 
sale of air dried roofers, as usually produced by the 
smaller mills. No large orders were booked this 
week. Retailers continue to draw upon their 
stocks and go into the market only to supplement 
them. Prices are steady. Producers state they will 
close down before they will sell for less. No mate- 
rial change in price or demand of longleaf kiln 
dried stock is noted. 

Most sales of rough and dressed finish are being 
made on mixed orders, although there was a good 
movement of 4/4 by 6- to 12-inch, B&better rough, 
to the Florida yards in straight cars. Some in- 
quiries are being received from the North and East 
for thick stock, but few materialize into orders. 
Small mills ship as fast as they produce and the 
large mills have very little stock, especially kiln 
dried and dressed. Prices are firm. Demand for 
No. 1 D4S boards shows slight improvement and 
prices are firm. Straight cars of random widths 
sell to the wholesale trade at $38. No. 2 D4S 
boards are in good demand direct from the retail 
trade in Florida at satisfactory prices. Shiplap is 
moving in fair quantities to central western mar- 
kets at $21 to $22. No. 3 boards are not as strong 
in demand, but their price is steady. 

Several large orders were placed this week for di- 
mension and timbers for shipment by vessel from 
Gulf ports, destined to north Atlantic ports. All- 
rail shipments continue to be of small amounts of 
mixed sizes and lengths. Southern yards are tak- 
ing fair amounts of heavy construction material. 
Prices are firm. Small framing is in good demand 
by the Florida yards, especially specified lengths of 
longleaf No. 2 and better kiln dried. Prices show 
less variation and are firm. 

Generally speaking the demand for car and rail- 
road material is light. The mills catering to this 
trade have cleaned up all old orders and are in 
need of new business. Prices are somewhat off. 
Prime 7x9 switch ties are quoted at $31.50, mill. 

A good volume of lumber continues to move to 
South America, Cuba and the West Indies. Book- 
ings are being made for late August and early Sep- 
tember shipment. 

Shingles are in fair demand in both pine and 
cypress. Prices are steady. Lath are in strong 
demand, the southern Florida mills obtaining $4 for 
No. 1, green, at the mill. 

Cypress demand has been a little slow the first 
half of July, particularly for the upper grades, and 
one of the large selling organizations in Louisiana 
has reduced prices $5 on several upper grade items. 
The lower grades are moving in nice volume, and 
the mills are pretty well supplied with orders for 
them. Box, No. 2 common and peck, is in good 
demand wherever it can be secured in specified 
widths, and the mills are getting prices for this 
stock that make it profitable to separate the widths. 
Practically all orders for the upper grades, both 
rough and D4S, are specifying a number of items 
to the car. This is true not only of the northern 
and eastern market, but of Florida as well. Most 
mills have an accumulation of the upper grades. 

At the meeting of the directors of the Putnam 
Lumber Co., held at Eau Claire, Wis., on July 2, 
M. L. Fleishel was elected president and treasurer, 
to succeed the late William O’Brien. William J. 
O’Brien was elected vice president. The Putnam 
Lumber Co. operates a large pine and a large cy- 
press mill here. 

B. J. Wilkins will represent the Camp Manufac- 
turing Co., Franklin, Va., throughout central and 
southern Florida. 

Mark Hendricks, formerly domestic sales man- 
ager Roux-Askew-Dantzler (Inc.), is now Florida 
west coast salesman for the Aycock-Holley Lumber 
Co., of Jacksonville. 

W. H. Parker, who has been in the wholesale de- 
partment of the Putnam Lumber Co. since 1919, 
has been appointed manager of the retail yard de- 
partment to succeed Thos. P. Denham, jr., who 
resigned recently to head his own company. 

H. J. Fletcher, sales manager car and raliroad 
material department W. L. Shepherd Lumber Co., 
Montgomery, Ala., drove to Jacksonville last week 
on business and to visit his former business asso- 
ciate, H. H. Derickson, manager Jacksonville office 
R. J. McCreary Lumber Co., of Evergreen, Ala. 

R. P. Paddison, of the Dade Lumber Co., West 
Palm Beach, Fla., who has been in Hot Springs, 


Ark., for the last six weeks for his health, 


ing “fit as a fiddle.” 


HOUSTON, TEX. 


July 13.—The lumber market showed impr, 
ment last week, and prices picked up a little, g,,_ 
eral items of pine advanced slightly. Lath are jy) 
brisk demand at an advanced figure. Hardwooi |) 
are quiet, but prices remain firm. Shingles y| 


quiet. Only a few pine mills in eastern Texag g,| 


operating on full schedule. In fact, most of then 
are running only four or five days a week, §oy,/ 
hardwood mills have shut down. The manufacty,_ 
ers are showing a desire to conserve their Supply 
until they consider prices allow a fair margin ‘f 
profit. The export demand increased considerap)y 
last week. : 

George Christie, manager Lumberman’s Reg, 
rocal Insurance Co., recently returned to Housty; 
from Memphis, Tenn., where he talked to a gy. 
eral assembly of Memphis lumbermen on the gy, 
ject of lumber insurance. 


NEW ORLEANS, LA. 


July 13.—The market trend continues in th 
right direction but is more gradual than could 
wished. Mill reports indicate that southern piy 
orders registered a gain for the week. The cyprey 
folk report a slight gain in their own bookings, 4) 
do the hardwood folk, or some of them at leag 
But in the case of hardwoods the improved cj) 
now reported for two or three consecutive week: 
seemingly has brought no corresponding improv. 
ment of prices. Southern pine quotations are of 
course on a fairer and firmer level, whereas cypres 
is reported ‘unchanged from month to month 
and quarter to quarter.’”’ But it is specially worthy 
of note that the hardwood folk, who have had th: 
soundest reason for kicking about the market, nov 
find ground for reasoned optimism. 

Coéperation of the Louisiana State highway p. 
trol in forest-fire protection has been enlisted by 
Conservation Commissioner Everett, who took the 
matter up with the State highway commission, 
which readily accepted his suggestion. The high 
way police patrol the improved roads throughout 
the State. Hereafter, while on duty in the for. 
ested areas, they will be on the watch for fires, 
This service, in Commissioner Everett's opinion, 
will be very helpful, since the spread of fires ca 
usually be checked if they are promptly discovered 
and attacked before gaining headway. 


WARREN, ARK. 


July 13.—Demand for Arkansas soft pine this 
week has been somewhat stronger than for the 
last several weeks, and as a result prices have 
stiffened. The advances, however, were slight ani 
affected only items that have been especially weak, 
such as No. 2 boards. Upper grade prices are firm, 
with some tendency to advance, especially on wie 
boards. Wide boards of all grades are scarce, and 
prices are good. Lath are scarce and are advant 
ing. Dealer inquiries are increasing and there 
some actvity among industrials. Most yard busi: 
ness is in mixed cars. Orders are still being place 
for immediate shipment, and placement is follows 
in about a week by wires urging prompt loading. 
Demand for worked B&better stock is strong and 
prices are good. Stocks at mills are badly brokes, 
however, and are about 10 percent lower than 
the first of the year. Production this week has 
been normal and shipments were good. New bus 
ness at most mills has been in excess of produt: 
tion and shipments. Small mill production cot 
tinues heavy, despite the low market, but these 
plants suffer from lack of water. Mills find farm 
labor abundant. 

Hardwood demand continues on about the sale 
level, with prices holding their own. Upper grades 
are moving at a price, while common items at 
dragging. Production continues at a normal rate 
The hickory market is quiet. Oak flooring is mov 
ing at fair prices. 


LAUREL, MISS. 


July 13.—Demand for all items of southern pine 


hag pf 
turned and is back on his job. He says he iste 4 





lumber continues extremely good. A number of 
price advances have been made during the week, 
The mills are being continually pressed by the t 
tail trade for hurried shipment, but on account 0 
increased order files and decreasing and broke 
stocks, dispatch is becoming slower. The market 


today is considered by some of the local sales man | 
agers as presenting a more promising appearance | 


than it has in some time. Export has shown ¢0m 
siderable improvement. The regular South Amer: 
ean schedules are in more demand, and their prices 
are improving. Island business is not satisfactory 
though it is showing some improvement. 

The plant of Eastman, Gardiner & Co., whic? 
has been closed down for repairs, is expected to 
resume operations some time this week. 

John Bailey, vice president and general manage? 
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elaine 
gastman-Gardiner Hardwood Co., has returned 
from a trip through the East. 

Major Charles D. M. Houghton, of the Charles 
p. M. Houghton Co., New Orleans, is a visitor to 
the mills this week. 

J. H. Bullock, of Jackson, Tenn., representative 
for the Wausau-Southern Lumber Co., was through 


here last week en route to Mobile to visit home: 


people. 
Among Laurel lumbermen leaving recently for 


the North are Mr. and Mrs. Philip 8. Gardiner, 
Mrs. Frank Wisner and daughter, Miss Elizabeth 
Wisner, Mr. and Mrs. Wallace B. Rogers, Mrs. 
Charles Green and children, Gardiner and Anne. 
Mr. Green, who is ill at the Hotel Roosevelt in 
New Orleans, La., will join his family later at Lake 


Puc BEAUMONT, TEX. 


July 13.—The southern pine market continues 
especially strong on timbers, and longleaf mills 
seem to be plentifully supplied with orders and 
are hesitant about taking on additional ones. A 
lot of buying was done last week by the line yards, 
and prices are more stable. A gradual improve- 
ment is looked for. Locally, building seems to have 


eve HOUSTON, MISS. 


July 14.—There seems to have been some im- 
provement in the southern pine market during the 
last ten days, as orders are somewhat easier to get, 
though not of sufficient volume to take care of 
the output of the mills. While some mills are run- 
ning full time, others are closed down. 

A new compress is well under construction, and 
is consuming quite a bit of southern pine lumber, 
and will be completed by Sept. 1. 

Hardwood seems to be moving somewhat better. 
Both demand for and prices of some items have 
improved, though not a great deal of this stock 
is being manufactured in this section, on account 
of all the best timber being cut out. 

Chas. C. Hampton, superintendent and sales 
manager for the D. A. Box Lumber Co., suffered 
the misfortune of losing his right hand in the 
mill some few weeks ago. His hand was mangled 
so badly that amputation was necessary at the 
wrist joint. He is getting along nicely, and has 
been back on the job for some time. 


BOSTON, MASS. 


July 14.—The lumber market looks stronger to- 
day in the Northeast than it did one month ago. 
Building is active. Quotations on some items 
have recently grown firmer, and in only a few 
instances has further softness been noted. The 
industrial outlook is encouraging for fall trade. 
Eastern spruce is easy, and the distributers are 
handicapped by the intense competition from lower 
cost western stock. Eastern and northern boards 
are barely steady, but are likely to be benefited by 
the firmer tendency of southern roofers. Some 
spruce lath manufacturers are now piling their 
production in preference to accepting the current 
low prices. White cedar shingles are softer, but 
the red cedars are firmly held. Pacific coast fir is 
in active demand at rather firmer prices than were 
being accepted last month. Southern pine flooring 
also looks firmer. B&better rift flooring stocks in 
first hands are reported considerably reduced. 
Three schooners have arrived with Canadian 
spruce, 

Owen Johnson, president Johnson Lumber Co., 
Manchester, N. H., and head of the New Hampshire 
Lumbermen’s Association, has been made a mem- 
ber of the executive committee of the shippers’ 
regional advisory board. 


BAKER, ORE. 


July 11.—Joseph Stoddard, of Stoddard Lumber 
Co., reports a splendid demand for lumber for 
local building, besides a good order file for ship- 
ment to yards and industries of the middle West 
and eastern section of the United States. Nearly 
all orders are for prompt shipment, and only for 
the well assorted stock carried by the company 
a would be many a disappointed lumber mer- 
ant, 

Crops in this section are in fine condition. The 
Peach and apple yields were heavy, and of excellent 
quality. Besides lumber, dairy produce and fruit, 
this district raises cattle, sheep and hogs, besides 
being the central city for a mining territory pro- 
ducing copper, some gold and other minerals. 

‘An accident which might have been attended 
With loss of life, but which, fortunately, caused no 
Personal injuries, occurred at the mill of the 
Baker White Pine Co. here July 10 when the gov- 
¢rnor on the steam engine supplying power to the 
Planing mill failed to work properly, causing the 
engine to run wild, and resulting in the bursting of 
its flywheel. Parts of the flywheel were thrown 
more than 200 feet and a huge spoke was found 
buried deep in the roadside. The sides and top of 
the power house were badly damaged. Another fly- 





wheel was available, however, and within a few 
days it will be installed and the planing mill 


started. a 
SPOKANE, WASH. 


July 11.—Demand this week showed improve- 
ment over last week. There is a generally healthier 
tone to the market, a marked increase of optimistic 
sentiment, and a stiffening of price to the extent 
that there is some talk of advances. Stocks are 
in good shape, and are drying rapidly. Some cur- 
tailment of production was brought about over the 
Fourth by prolonging the shutdown. The Long 
Lake Lumber Co. has discontinued for the present 
its second shift at the Long Lake plant. 

G. W. Porter, of Dubuque, Iowa, is visiting his 
son, A. L, Porter, secretary Western Retail Lum- 
bermen’s Association. Mr. Porter, sr., by special 
request, is to sing at next Friday’s luncheon of the 
Spokane Hoo-Hoo Club. 

D. M. Denison, freight traffic manager of the 
Minneapolis & St. Louis railway, spoke briefly at 
the Hoo-Hoo Club luncheon yesterday. 


SACRAMENTO, CALIF. 


July 11.—Owing to changing market conditions 
and the possibility of new development in Modoc 
County, due to the projected broadgaging of the 
Nevada-California-Oregon railway, a new appraisal 
has been ordered by the forestry department for 
the Fandango unit. Logging Engineer J. H. Price 
and his assistant, J. R. Berry, have started the 
work. The last appraisal was made five years ago. 

The board of supervisors of Tehama County are 
conducting an investigation to establish an equita- 
ble valuation on timber lands as relative to farm 
lands. The Red River Lumber Co., the Diamond 
Match Co. and the Curtis, Collins & Holbrook Lum- 
ber Co., all of whom have large timber holdings 
in the county, are watching the investigation. 


TUSCALOOSA, ALA. 


July 13.—The southern pine market seems to 
show a slight improvement over last week. In- 
quiry is plentiful, but prices are not yet on a 
basis fair to the manufacturer. Offers from whole- 
salers reflect some improvement in dimension and 
common boards. Wide finish is in good demand at 
good prices. Random width finish prices are low, 
and being depressed by small mills which can not 
or will not accept orders for certain widths. Long- 
leaf timbers and dimension are bringing fair prices, 
and are in good demand. This is especially true 
with reference to heart stock, but there is very 
little of this material shipped from the Tuscaloosa 
district. Car decking is in very poor demand, and 
prices reflect this situation. Car siding, car roof- 
ing and car lining are all in better demand than 
decking, but prices are not so good as they were 
several months ago, and demand is light. Pro- 
duction, orders and shipments are all running in 
the neighborhood of 60 percent of normal. Several 
heavy rains have retarded production and ship- 
ments to some extent. 


VANCOUVER, B. C. 


July 11.—There is apparently much in favor 
of the view that trade is destined to make a better 
showing the latter end of the season. So far as 
western Canada is concerned, it is years since 
such optimism has been displayed on the crop out- 
look. Eastern Canadian buyers have taken ad- 
vantage of the low prevailing prices on grades for 
prairie trade, and have been buying heavily against 
possible price advances—so much so that some 
mills claim they have taken on about all that 
class of business they can take care of for the 
next three months. Tonnage for Atlantic coast 
deliveries has been plentiful lately. Ship owners 
have been finding difficulty in getting material to 
fill bottoms at a figure which will show a freight 
margin, and yet make a delivered price attractive 
to eastern buyers. Going rates on Atlantic di- 
mension specifications have tightened up, average 
being $18.50, with some classes not so much sought 
after getting as high as $19. Improvement in off- 
shore shipping is looked for. In one day this week 


seven deepsea steamers cleared Vancouver. Near- 
ly all of them carried lumber. Sawmills are ex- 
pecting heavy railway tie orders this fall. So 


that class of business has been 
the chief stay of export trade. Together with 
the Australian, Indian and Egyptian orders 
booked, there is a total of nearly forty million feet 
of tie business now being filled. This week a new 
buyer came in the market—Mauritius, a British 
island in the Indian ocean, 500 miles east of 
Madagascar, The island has but one railway and 
an order for 2,000,000 feet of ties has been placed. 
“Enough logs in the water to keep the mills go- 
ing at present lumber demand for the next five 
months,” declares one lumberman this week, “and 
yet logs keep pouring in. It seems to me that 
overproduction will cause a slump in the log mar- 
ket unless there ig an immediate improvement.” 


far this season 


Are Your Power. 
Costs Down 


to Bed Rock? 


Possibly you could show a real 
saving by a slight rearragement 
of your power transmission 
system. 

Where certain somewhat un- 
usual conditions must be met, 
individual motor drive has its 
place—but otherwise group 
drive is cheaper and more satis- 
factory. See what these five 
famous engineers have to say on 
this subject: 


Frederick W. Taylor: 


“The writer is firmly convinced 
.... thatin perhaps three cases 
out of four a properly designed 
belt drive is preferable to the in- 
dividual motor drive for mach- 
ine tools.” 


Carl Barth, M. E.: 
“... during the past decade 
hundreds of thousands of dollars, 
if not millions, have been more 
than wasted by the substitution 
of motor drives for belt drives.” 

Harrington Emerson: 
“If the machine is belt-driven, it is 
the belt that slips or at the worst 
is tornin two. If the machine is 
driven by chain-driven motor, 
the pe are stripped and the 
machine is out of commission for 
several months,” 


Robert W. Drake: 


“Fifteen years’ experience has 
convinced the writerthat the field 
of group drive is much broader 
than was originally surmised.” 


Terrell Croft: 

“...it is certainly a fact that 
individual motor drive has been 
employed in many applications 
for which group drive would, on 
an annual-charge basis, have been 
more economical.” 

From the addresses and papers 
of these five recognized author- 
ities a booklet has been prepared 
setting forth clearly and impar- 
tially the mechanical economics 
of the individual motor drive 
andthe group drive. Let us send 
you a copy — you will find it 
thoroughly worth while. 

The Leather Belting Exchange 
has nothing tosell. It isa service 
organization having as its sole 
function the aiding of power 
users toward the more econom- 
ical, efficient, and satisfactory 
distribution and utilization of 
power. 


Leather Belting Exchange 
Philadelphia, Pa. 
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i> you want some- 





| thing good? Let 
| us serve you with 


~ California White Fir 
2x 4’s Dimension 


Order your first car 
and it will mean others. 


Hammond Lumber Co., Inc. 
wes tezceree CHICAGO vcsi2n 


Mills at: Mill City, Ore., Samoa, Calif 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 




















We Want to Buy 


Western and Idaho White Pine 


6, 8 & 10’ selects in straight cars. 
Also 10’ and longer. All widths. 
Rough or dressed. Send your lists. 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Glued on Linderman machine. Shaped or 
square edges. Also furnish cut stock for legs 
and frames. Kiln dried, dressed and sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram Lumber Co. 








28 E. Jackson Blivd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 
Lumber an F 

HUTCHIN es. ange 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 

Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 











OSGOOD-SIMONSON 


LUMBER Co. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. 
Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 





Boxing -« Crating 














F. C. Trace, of the Hammond Lumber Co., made 
a business trip to Buffalo, N. Y., recently. 


Norris Embry, of the General Box Co., Chicago, 
is spending a vacation with relatives at Louisville, 
Ky. 

Stanley Staples, of the G. H. Tennant Lumber 
Co., Minneapolis, Minn., was a business visitor in 
the local market this week. 


Ansel Olson, of the Vangsness Lumber Co., left 
the latter part of this week to attend the home- 
coming celebration at Wausau, Wis. 


Cc. H. Willett, of the W. R. Willett Lumber Co., 
Louisville, Ky., has been visiting at the home of 
his mother in LaGrange, IIl., and also in Chicago. 


James R. Andrews, hardwood manufacturer of 
Escanaba, Mich., was in Chicago this week con- 
ferring with L. B. Smith, his local representative. 


V. W. Malloy, who represents the Red River Lum- 
ber Co., of Westwood, Calif., in the Minneapolis 
territory, was a business visitor in Chicago this 
week. 

J. W. Sherwood has been appointed sales repre- 
sentative of the Dierks Lumber & Coal Co., Kansas 
City, Mo., in the southern Michigan and northern 
Indiana territories. 


F. G. Woods, vice president of Turner-Farber- 
Love, hardwood manufacturer, of Memphis, Tenn., 
was in Chicago last week conferring with T. D. 
Higgins, Chicago representative. 


George S. Cortis, Chicago representative of the 
Von-Platen Fox Co., was in Iron Mountain, Mich., 
a few days of this week inspecting the company’s 
mill and conferring with company officials. 


W. A. Summerhays, purchasing agent for the 
Illinois Central Railroad, and several other offi- 
cials of the company are making a trip through the 
South, inspecting some of the sawmills that lie 
along its lines. 


Ernest T. Bond, Chicago representative of the 
Hugh McLean Lumber Co., Buffalo, N. Y., return- 
ing from a week’s trip through the River cities of 
Iowa, reports that the sash and door factories are 
active and doing a good business. 


L. L. Emerson, manager of the southern pine 
department of the Tri-State Lumber & Shingle 
Co., left Wednesday for a short trip through the 
South. He will inspect several mills on the trip 
and look over business conditions in general. 


R. C. Clark, Chicago representative of the Tre- 
mont Lumber Co., attended the annual picnic of 
the La Salle County Lumbermen’s Club at Morris, 
TIll., last Saturday and enjoyed a short visit with 
some of his friends in the retail trade. 


A. Trieschmann, of Crossett Watzek Gates, Chi- 
cago, attended a meeting of the sales managers of 
the Crossett Watzek Gates allied concerns at 
Crossett, Ark., last week. He reports some of the 
hardwood mills in that section are closing down. 


E. M. Dollarhide, of the Dollarhide Lumber Co., 
Chicago, and C. H. Wilson, manager of the Chicago 
office of the Deer Park Lumber Co., Deer Park, 
Wash., have been roaming the north woods in the 
vicinity of Rhinelander, Wis., this week on a fish- 
ing trip. 


J. W. Bertrand, manager of the Jackson (Miss.) 
mill of Williams & Voris Lumber Co., Chattanooga, 
Tenn., and family stopped in Chicago this week on 
their way home from a trip through the East. Mr. 
Bertrand reports a good business in the East at 
pretty fair prices. 


T. C. Bledsoe, of the newly organized Lake City 
Lumber Co., is quite proud of the fact that he is a 
grandfather, a nine pound boy having been born 
to his daughter, Mrs. A. D. Crawford. Mr. Bledsoe 
is undecided as to whether he will make a lumber- 
man of the lad or not. 


H. B. Jamieson, buyer for the Arrow Mill Co., 
Chicago, is visiting the mills in the Pacific North- 
west. While conferring with John Devies, of 
Dant & Russell (Inc.), Portland, Ore., at Coos Bay 
last week, Mr. Jamieson purchased 1,000,000 feet of 
white cedar for battery stock. 


J. W. Cisar and J. C. Cisar, of Cisar Bros., and 
their families returned recently from a two weeks’ 
vacation spent on the Lac du Flambeau Indian res- 
ervation in northern Wisconsin. The outing was 
pleasantly enjoyed in fishing and swimming, but 
as usual “the big fish all got away.” 


C. D. McCoy, manager of the west Coast de- 
partment of the Duncan Shingle & Lumber Co., 
Kansas City, Mo., was in Chicago this week call- 


ing on the trade. 
demand in the Kansas City territory, Mr. Mey 
observes, and is bringing pretty fair prices, ‘ 


Western pine shop is in goo 


Charles N. Perrin, secretary of the Wiscongip. 


Alabama Lumber Co., with headquarters in Mag. | 
ison, Wis., recently has been spending some tin, | 
at the company’s operation at Sylacauga, Ala, 
where he has been acting as manager, pending th | 


arrival of Tucker Baker, who recently has be 
employed as manager of that operation. 


F. J. Darke has resigned his position ag Dur. 
chasing agent for Russell J. Matthias and qi 
enjoy an extended vacation. He plans to leave th 
latter part of this month for Odanah, Wis., for, 
month’s outing. Paul Miller, vice president anj 
general manager of the Matthias company ha 
temporarily taken over Mr. Darke’s duties. 


W. J. Noone, eastern sales manager of the J.J 
Newman Lumber Co., Brookhaven, Miss., with 
headquarters at Scranton, Pa., was a Chicago yi. 
itor last week. Mr. Noone reports that the volum 
of business in the East is good, especially in tip. 
bers, and that the lumbermen of that section ap 
obtaining better prices than they are here, 


Clarence Boyle, sr., of Clarence Boyle (Inc.), anj 
wife have recently returned from California wher 
they have been spending the last month visiting iy 
Los Angeles, Pasadena, and San Diego. Mr. Boyk 
reports that there is a great amount of construc 
tion work going on in California, and that th 
lumber business in that section is more flourishing 
than it is here. 


R. J. Oliver, manager of the Oregon White Pin 
Co., New York City, has been spending several 
days in Chicago this week. There is lots of lun. 
ber being sold in New York, according to Mr, 
Oliver, and prospects are excellent for an active 
fall business. He characterizes the amount of con- 
struction work going on in the metropolitan area 
as “marvelous.” 

Nils Gregertsen, of Gregertsen Bros., cypress 
specialists, left this week for his summer hom 
near Eagle River, Wis., where he will join: his 


family and spend the next six weeks fishing and | 
Cypress | 


forgetting about the lumber business. 
Lodge is the appropriate title which Mr. Gregert- 
sen has selected for his summer cottage built en 
tirely of ‘cypress. 


J, W. Ball, local representative of the Gulf Red 
Cypress Co., Savannah, Ga., made a business trip 
through Illinois last week calling on the country 
yard trade. Yard stocks, he reports, have been de- 
pleted by steady buying on the part of the farmer 
who are doing quite a little construction work a 
this time. Furthermore, excellent crop conditions 
give promise of increased business in the fall 
months. 


Phillip A. Ryan, president of the Phillip A. Ryat 
Lumber Co., of Lufkin, Tex., was in Chicago this 
week calling on the trade and renewing old at 
quaintanceships. Mr. Ryan has been making ¢ 


swing around the circle that included a visit to his | 


old home at Muscatine, Iowa, and reports that 
everywhere he finds magnificent crops and the 
country in a prosperous condition. His compady 
recently has acquired an additional timber suppl! 
and the mill at Lufkin has resumed operations 
after an extended shutdown. 


Yoichi Nagamatsu, secretary Department 
Agriculture and Forestry, Tokyo, Japan, was 4 
Chicago visitor during the week. He is spending 
some time in the United States making a study o 
forestry, especially of forestry laws, regulation 
and restrictions as applicable to the various se 
tions of the country. He spent some time in Cal! 
fornia, and from there went to the Pacific Nort: 
west, where he observed logging, lumbering ant 
forestry operations. Before returning to Japal 
he will visit Washington and confer with the 
United, States Forest Service officials there. 

J. Gardner Leach, of the B. A. Leach Lumbe? 
Co., Toledo, Ohio, was in Chicago this week 00 ® 
little vacation trip. Mr. Leach made the trip bY 
water on the steamship North America, and tbe 
trip was all the more interesting to him becaus 
he formerly was employed on that vessel as wire 
less operator. Mr. Leach reports business cone 


tions in Toledo territory quite satisfactory, build: § 


ing continuing at a good rate and his concem 
experiencing a notable increase in the volume ¢ 
business being done. Mr. Leach is quite active ip 
the affairs of the Toledo Lumbermen’s Club, # 
live wire organization that always has somethlos 
doing for its members. 


L. R. Fifer, of the wholesale firm, L. RB. Fife 
Lumber Co., Seattle, Wash., was in the city thl# 
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week visiting with some of his friends in the lum- 
ber trade. Mr. Fifer had been called east by the 
jliness of his sister who is a patient in a hospital 
at Burlington, Iowa; his old home, and took. ad- 
yantage of the opportunity to run over to Chicago 
for a few days. He reports that the Douglas fir 
mills are cutting lots of lumber which is being dis- 
posed of but at unsatisfactory prices. A great pro- 
portion of the business is coming from the Atlantic 
coast but trade with the middle West and Califor- 
nia is also good, although in the latter territory 
the prices are extremely low. Logs, he says, are 
plentiful with little danger of a shortage develop- 
ing before the camps generally resume operations 
in the fall. Mr. Fifer does not look for any imme- 
diate improvement in the export trade. 


Commission Men Mix in Golf Tourney 


Chicago members of the National Association 
of Commission Lumber Salesmen spent a very 
pleasant day Tuesday when they locked desks and 
adjourned to the Glencoe Golf Club for the first 
of several golf tournaments which will be held at 
regular intervals during the summer and fall 
months. The tournament got under way shortly 
after the 1:30 o’clock luncheon. J. L. Lane turned 


in an 82 for the low score of the afternoon. J. W. 
Cigar was a close second with a net of 88. Other 
players shot the following scores: H. L. Cisar, 90; 
Walter Vanlandingham, 90; F. W. Bisser, 93; 








In this picture is shown the rollway of Fitz- 
patrick §& Denison, of Brevort, Mich. It is lo- 
cated at Cut River in Mackinac County. It is 
165 feet high, and at the time the picture was 
taken contained 2,500,000 feet of hardwood logs 





Arnott Claney, 93; John H. Shook, 94; R. B. L. 
Rainey, 105; Charles Vanlandingham, 107; W. F. 
Coale, 98; and Rollin Crow, 106. In the evening 
several of the lumbermen were entertained at the 
Skokie Country Club with Mr. Lane playing the 
role of host. Dinner was served in the club’s open 
air dining room, which gave a wonderful view of 
the sunset. 


Redwood Plank Used in Big Bridge 


The Hammond Lumber Co. (Inc.), manufacturer 
of redwood, has recently secured the order for 
350,000 feet of redwood plank to be used in a toll 
oe which is being thrown across the Ohio 
Ment at Huntington, W. Va., according to W. R. 
pe ian, manager of the company’s Chicago of- 
ce. Aside from the amount of material being 
used, the order is notable for the fact that this is 
the first time that redwood has been used for such 
ee Preference was given to redwood be- 
aan of its well known durable qualities. The 
a 2x6 inches in dimension, will be laid edge- 
ag and covered with asphaltum to resist abra- 
Mou Pg bridge, which is being erected by the 
will | Vernon Bridge Co., Mount Vernon, Ohio, 

be 1,800 feet long when completed. The con- 


— Specifies that it shall be ready for use in 
\ovember, 


Forestry School to Be Reopened 


Faroo, N. D., July 13.—The Bottineau School 
of Forestry, the reopening of which was author- 
ized by the North Dakota legislature, will be 
conducted as a two-year college with forestry 
as one of the main courses, it has been an- 
nounced. According to present plans courses 
in agriculture and home economics will also be 
included. 

Francis Cobb, recently of the faculty of Cor- 
nell University, has been named president of 
the institution by members of the board of ad- 
ministration. Mr. Cobb left Bismarck for Bot- 
tineau with Secretary of Agriculture J. A. 
Kitchen after conferring with the board. He 
also conferred with heads of the North Dakota 
Agricultural College and the State normal school 
at Minot. 

A State forest nursery will be established at 
Bottineau in codperation with the United States 
Forest Service, according to Mr. Cobb, who 
said that the State forestry nursery at the 
school is provided for in the organic law of the 
State. Nursery stock produced there is to be 
sold to farmers at cost, as provided for in the 
law, he said. The institution will also employ 
an extension forester, who will devote his time 
to working with the farmers on forestry prob- 
lems. , 

Under the Clarke-MeNary act, the institution 
will receive $1,500 allotted to each State for 
forestry extension and $2,000 to aid the State 
nursery. Additional funds may be gained. It 
is required by the Government that the exten- 
sion forestry worker be under the director of 
extension work in the State, located at the agri- 
cultural college, but he will be located at Bot- 
tineau, and full codperation and aid has been 
offered by the agricultural college department 
heads, Mr. Cobb said. 

A strictly forestry course will not be offered, 
because such a course is very technical, involv- 
ing engineering and other subjects, but prac- 
tical forestry, adaptable to North Dakota will 
be offered as a supplement to regular academic 
work, President Cobb said. Forestry as well as 
agriculture and home economies, will be made 
to fit into the institution curriculum. 


TROUBLE AND LITIGATION 


Mr. Sterninc, Ky., July 14.—The Salt Lick 
Lumber Co. has been placed in the hands of a re- 
ceiver by Judge H. R. Prewitt, of the Bath circuit 
court, at Owingsville, upon the filing of suit by 
Judge E. W. Senff, of Mt. Sterling. T. B. Skaggs 
and G. W. Prichard were named, and executed 
$50,000 bond. It is alleged that the company 
owes practically $200,000, but has assets of 
$500,000. 





SANDUSKY, OnI0, July 14.—A plan for refinanc- 
ing the C. & S. Lumber Co. is being attempted fol- 
lowing the appointment of George C. Hill as oper- 
ating receiver under involuntary bankruptcy pro- 
ceedings filed in Federal court at Toledo recently. 
Mr. Hill will remain in charge of the plant, which 
is in full operation, until a trustee in bankruptcy is 
appointed or the petition is dismissed. 


TORONTO, ONT., July 13.—McLennan Lumber Co. 
(Ltd.), Montreal, Que., is being wound up, pre- 
paratory to a reorganization. Gorden W. Scott is 
~ charge of the company’s affairs for the time 
being. 


Toronto, ONT., July 13.—C. & J. Hadley Lumber 
Co. (Ltd.), Chatham, Ont., retail lumber dealer, 
has recently been adjudged bankrupt. 


Coos Bay, Org., July 11.—In the John L. Aasen 
failure, in which Harry Kelly is receiver, the court 
has been asked to permit closing out of the logging 
operator's affairs, as the receiver finds it impossible 
to operate camps and mills at a profit. The amount 
involved in equipment and timber is about $140, 

00. 


MILWAUKEE, WIS., July 13.—The Reliance Wood- 
enware Co., a Delaware corporation operating at 
Wabeno, Wis., has filed a petition in bankruptcy 
listing its assets at $102,015.77, and liabilities at 
$36,828.99. A large part of the assets is repre- 
sented by equipment, and it was the lack of assets 
readily convertible into cash that caused the peti- 
tion to be filed. 


SACRAMENTO, CALIF., July 11.—The Anderson 
Lumber Co., operating lumber yards at Anderson 
and Dunsmuir, has been forced into involuntary 
bankruptcy by its creditors. W. J. Reilly, presi- 
dent, attributes financial troubles to a loss of 
$10,000 sustained when Shasta County declined 
en a technicality to pay a contractor for a bridge, 
lumber for which had been furnished by the com- 
pany. 
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YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. MsQrukeettne. “CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





oe 


“‘Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried | 


Northern HARDWOODS -— Southern 





Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 

3101 So. Western Ave., CHICAGO, ILL. 

A. J. BARKER H. T. FALL Cc. F. CARNEY 
e 

Fir, Spruce, Redwood 
Red Cedar Idaho White 


and 
Western Pine 


Lumber 
and Shingles 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 WwW. Jackson Boulevard. CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 


WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, III. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
"ene 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Sts.. - - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
a .™ 431 8S. Dearborn St., Chi- 

0, 3 
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BET i EEN FRIENDS The sash and door plants and distributors in the ’ ae ‘ 
Chicago territory report an exceptionally brisk de- Millwork Men Report Conditions Fy 
" _ m ‘is mand. Orders have been coming in rapidly during ATLANTA, GA., July 13.—Forty-seven millwork | —— 
An introduction 1S a big factor the last week and practically all the concerns re- Producers, in ten States, report business conditions | 
port a nice amount of business ahead. The demand im response to a questionnaire sent out by Se. 
‘ is not confined to any particular territory but is etary C. B. Harman, of the Southern Sash, Doo: q 
in securing new customers well distributed, and shipments are moving out & Millwork Manufacturers’ Association, as follows: | 
promptly. Prices are firm. How are inquiries with you now? Good, 13. 
dium, 23; slow, 11 
Sash and door manufacturers at Tacoma, Wash., ™© : : ihaaiges? ; 
report that conditions show considerable im- Pia vl re 1 gay you now? Good, 13, 
. provement during the past week. They declare 4 : Shia P 
When business was more that the volume of business has shown a material “ao. ye nigga with you now? Good, 1; 1x3” 
4 increase, with the demand coming from all parts } Rae scat 9 ; 
local than most businesses of the country. While no price changes have been ge Ai ‘ies of femmher? Bene, 30:00 
are today, introductions reported, the undertone of the market is firmer How is your stock of sash and doors? Heayy 
] and an advance may be expected before long. The 7: normal, 30: low, 3 ’ 
were secured by persona Tacoma mills are now operating at about 80 per- yang ‘your stetk of glass? Heavy, 2; norm 
contact, but today big busi- [ °™* c*P'ty- 27 ; low, 13. ites Te 
All interior finish and sash and door plants at ‘What is the prospect for business for the next 
6 ———— — means Duluth, Minn., are still being operated on full four months? Good, 13; fair, 23; bad, 11. 
ot reac ing out or new Cus- time. Orders standing on the books of the com- oueuessseses 
. panies were reported to bulk in heavier volume ° ° E 
tomers and advertising than last year. Quotations are firm throughout Millwork Firm Rewards ployees 
the list. OSHKOSH, WIS., July 13.—An interesting way of ss 
offers speedy growth. recognizing and rewarding loyalty has been taken 38 
Minneapolis and St. Paul (Minn.) sash and door by the Paine Lumber Co. (Ltd.), of this cit 
Ad ertisin that appears mills have in the last week continued to carry jarge producer of sash doors and millwork. Then, 
Vv g Pp on normal business, with bulk of the trade com- 4x4" 
. are on display in the windows of a jewelry store Myx 
in newspapers or trade ing from the cities, where building programs, cen- 4, Main Street, thirteen beautiful sterling silver 
e e e tered largely on dwelling construction, are large. goblets, which ae to be presented to employecs x4" 
publications 1S looked upon Country trade naturally has fallen off with the  6¢ the company who during the year 1923 and 19% . 
b th ‘ d sa ear- harvest season about to begin and farmers busy qiq not miss a day ; were not tardy in reporting for 
y eir readers a pp in the fields. Millwork plants in the twin cities or either in the morning or afternoon, or who yxt” 
e e 7» sf ’ x 
ing therein by consent of the are working on heavy schedules for this season of qiq not leave their work before closing time at : 
. : the year. Prices have not been changed in the  yjoon or night. Only one man, William A. Schucs. 
publisher—hence in a meas- last —_- Rggucnt “a - _ — Wt ge tee 100 percent wereel tor bath years, and ‘aad 
ee ° screened goods, coming largely from the lake re- Ses : a “a x 
ure good advertising carries sort sections. There has been a large building consequently be will receive —- goblets, together , 
m4 a o program in the lake regions of Minnesota this ee eee a. SNe SS a ee ) 
with it the influence of the : Races : § ' Mr. Schuessler, who had perfect records for 1924 ) 
mi “ year, as a result of enormous growth in the tour- will each receive a goblet and a $10 gold picce 1x6 
old-time introduction. Mgrs nay has been reflected in the sash = ne goblets are beautiful examples of the silver. 
" : ee smith’s art, bearing the inscription: “Presented to x6! 
Particularly 1S the above Kansas City (Mo.) plants report that the local oe = the — i sogire Co. (Ltd.) for per 
i demand continues very good, with suburban de- ect attendance during the year.” 
true as between the pub- mand slow. 'he outlook, however, is said to be P — pig ord — making ined an annual Ixt ¢ 
’ ’ for a little more country business this fall, mostly feature, so that if the same men continue to keep 
lisher and readers of a trade in the cheaper grades. There is a good volume up their good records they will in time each have 
newspaper for the sucCcesS of special jobs being offered locally. a fine = eg m to show for their regularity, 
unctuality a Ity. I 
of such a paper depends Sash and door jobbing at Omaha, Neb., is a eee ee pe = 
. ° ° little quiet, due to the season, and the waiting 1x 
upon its integrity and the to find what the crop prospects will be. Prices Sash and Door Concerns Are Busy oe 
ae - have not made any change of consequence for some New York, July 14.—An encouraging situation 1x 
service it renders to its time, and there is no indication of such change. is seen in trim and sash and door plants in this Ix 
readers. It, therefore, 1S The larger towns afford by far the best outlet, vicinity. All such establishments are very busy Bi 
‘d d ° ° there being not much loosening up by the country for the midsummer season. Several new firms have 6/ 
evident to advertisers using a, , oes used in on line was a little been organized of late, and all have selected loca- 6 
° > weak a few weeks ago, but stiffened recently, with tions in the immediate proximity of old-established ' 
such trade publications that no change in prospect for the near future. Sup- lumber yards that are not prepared to handle this ~~ 
their advertisements do plies are plentiful, and shipments very prompt. particular end of the business. Ix 
r 
serve as an introduction as | ,,,S0me ot the,milis in Columbus, Obie, are op. new site, and built a large shed near tt preat |B 
it were from publisher to | is tair. Orders are coming in good volume, and a aa eae ef 
° ° ° ° there still is much new construction work in sight. 5/ 
reader—it ; being implied Building permits show a large number of dwellings “odadcstrsong biggie cha ye ae poner ia 5/ 
that “Here isa firm the pub- projected, which tends to make the millwork The Eagle Sie Ce. tne Pe cohen oven Os a 
‘ : trade more active. Prices are about steady, with j ‘ ; 
lisher has reason t bel cniee Geitien euneatel , former site in Atlantic Avenue, Brooklyn, of the 6/ 
a : oO L 1e¢ve : & reported. United Sash & Door Co. A well stocked yard has . / 
can serve you intelligently The door and millwork demand at Buffalo, N. been opened and a small office building is in process et 
d e e %.; is about up to the volume of a year ago, and of construction. Messrs. Karp and Hodes are the lx 
and in accord with tested there is little complaint as to the amount of ha aon > the poy oe =e | Co., . 
° ° 9 business. There is said to be a good deal of com- Which has moved to a new location in New Jersey 1 
business ethics. petition, but this branch of the lumber trade does Avenue, Brooklyn. The plant was moved for the ; 
J not appear to have as much of it at present as Purpose of business expansion, the new place being Bal 
If you are seeking new some others have. we npg id — — = ge ~— 4 
e new sash, door and trim plant has just bee 8 
friends and customers, we The Baltimore (Md.) sash and door men are established in Avenue W, off Ocean Avenue, Brook | 
. going ahead much as they have been, with the lyn, immediately in the rear of the yard of the 
should “y to _— from you volume of business big enough to make a fair Public Lumber Co. Messrs. Boetler and Sachse are 
in regar : showing, and with the range of prices well main- proprietors of the new establishment, both having We 
cg to p acing an ad tained. While large numbers of fir doors from formerly been employees of Ben Hitchings, an old- 
vertisement 1n the the Pacific coast are used in speculative building, time Brooklyn retailer. ixt 
there is enough construction going on for persons The Utica Sash & Door Co. has started business 
who want to occupy the houses themselves to call on Utica Avenue, Brooklyn, near the lumber yard 
for many jobs of special sizes of sash and doors, of Wright & Sharf. 
as well as frames, and the local mills are just The Edward J. Dorf Lumber Co. has just eX |, 1x3 
about kept going at full time. Prices yield fair pended about $60,000 in enlarging and beautifying 
and, in many instances, very good returns, and a its establishment on Jamaica Avenue, in Jamaica. 
hopeful view is taken of the future. The new place is one of the prettiest of the many | 
- , 5 ‘ new Long Island lumber establishments, comprls lxé 
mt > 4 Manufacturers anc obbers of window glass ing a spacious office and mill, besides warehouse 
Published m Chicago, Ill. report very good demand during the last week, facilities. 
pointing to exceptionally heavy shipments for The S. Greenstein Co., of Jamaica, has just 
READ WHEREVER L in 
UM- July, which in fact are expected to approximate added a new warehouse at its sash and trim mill : 
BE those of January, which was the top month of the’ -on South Street, Jamaica. 
R IS CUT OR SOLD. year to date. Stocks of window glass in the hands Rice & King, formerly of Corona, L. I., have just op 
of manufacturers in the eastern territory are said opened a frame and sash plant on Northern Boule 
to be smaller now than at any time since early vard, near Bell Avenue, in Bayside, L. I. The lo- tr 
in the year. cation is in a fast growing section of Long Island. 








y 1925 F . 
¥ a ES 18, 1925 


|| Latest Reports on Lumber Prices 
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The following f.o.b. 
Bir- 
Alex- ming- 
andria, ham, 
Ia. Ala. 
Flooring 
"EG B&better ......++ ceee 77.00 
er ee ee ces 61.25 
Dh cusaructesnseses «eves cakes 
NO. 2 ccvcccccces --- 982.00 
FG B&better ........ 51.00 53.93 
SS cevetetacecenes o0eee meee 
ea Dh wkeceeasess x0 42.50 
NGG 2S dmecnesecen sere pepe 
WEG A wcccccccccccccs xu 2. 
- B&better aecuoaces CEOO vives 
FG Pabstter lL: ea 477 
WP wirgateeuccerves, stecn capes 
GE kexsconcese ween 36.19 
Le GARE eecae ew ae 16.29 
Pe sccccwenesue waee 12.41 
1x6” No. 2, OC. M..sccccees 21.75 
Wie, © Gy. Mivecccccetes cans 13.00 
Ceiling 
tied TRROUEY cccicisnsers sees 38.14 
ax No. "1 (cieevescaescie wnen 30.00 
De © écbccdcestscsee aac Pa oy a 
BO TBBOOE cece secses 35. 3.5 
a No. bstaeeeiescenken” a008 33.50 
No. rs ane aici suceiw aera <emrene 16.83 
Ee ee ae 9.12 
alle bier tei Pee ee ee ove 
Partition 
1x4 2 6” " B&better eictoa ath: Takats 44.50 
, MR Gdeatiecasencecse ae, nea 39.50 
No. ; LED REAMERONEee lerdee awae 
Ts, BD cctecedsccsencscs seas 11.50 
1x6” Sahetios OT Re Pre Ce 54.75 
Bevel Siding 
MeO” BADCCIER osiccccccses ceces saves 
Drop Siding 
1x4 or 6” oe maeeoeee 42.07 44.75 
Wee. © ivascucnees 36.00 36.83 
Ol e aace neuen 27.00 15 
Ms SS eacsecccees coe 14.75 
Finish 
B&better rough 
De EE SoS anessassdaks shn8s. 0eus 
Mi! Jeceudeweacmc cate a eae,  anene 
PE GhARdKCGeee KU bae awe nce 
BN cata dieeccadeeeeanee “scenes 
BEE SOc pbateccececes -eesge esau 
SERCO ditenstscnecuceccn saaea <cene 
ME Sp0nueteccemaceeee Kanee seem 
PEE cuRiwas ceaseceawe caeee -exaae 
CM RENO ccd cds ecm: deena. waves 
WOM OPER ccameccencce vans 
DO OSME oe icccketccee cewee. eeeais 
B&better surfaced: 
MM, GEKaswe nd cose caress. enes 54.00 
BMY ABE Bile Hite a a viele swore 54.25 55.00 
BEE SedaCeKet Cee cheeeKe eae 60.00 
BARONE IO" waganicn viewicercer 69.00 
DEE SaunecceRewcsauaae eae 71.50 
ENO ES cs ccnecnraacee wane 77.00 
| RES HabawAeUEnne ewes are 
MAEM cswcuniaucccccucce (acces ecaae 
WPURNE. eidbiincuwaccncuce caven sane 
DM AEA ID oc ciccea “icece conn 
WEE Ee inccncesecs exdne ennws 
RON IME Guicccwccaces nuace -eenwe 
MARE So cccccosece- saves, scene 
© surfaced: 
PEW EO ce siccccksdcewen ceaee waves 
MME SA TAWasatlaeile goiter wee, ekere lanes 
WE Scene nccne cae seiws. buts 
= = Me wie cuuocawes 
B 
B&better Casing and Base 
MM Or ase or lee oct 70.00 66.86 
Zi 1 (1 ane a aoe ae! 61.12 


Hat- 
ties- 
burg, 
Miss. 


73.97 
64.00 


41.80 
37.24 
21.36 
18.00 


eeeee 
eeeee 


eeeee 


55.50 


60.17 


Kan- 
sas 
City, 
Mo. 


eeeee 


eeeee 


45.58 
37.50 
24.50 


50.00 


eeeee 


eeeee 


seeee 


SOUTHERN PINE 


No. 1 pen _— S48, 








Bir- 
Alex- ming- 
andria, ham, 
La. Ala. 
Jambs 
B&better: 
Ries Ee Gee OS i kcsca -edicde ceive 
ENG GUE OS oc ctenccunccagn cance 
Fencing, 81S 
No. 1, a CODAO TGriiss cence dsc 
BM cagdacccns vases A re 
Other gts. .cc cocce 42.00 
No. 2 oe lengths) : 
eae vncedseumns 16.00 16.12 
xe” eiaebwnecndeeus 18.50 20.44 
No. 3 Se lengths) : 
juvesedesuesebe c0000 14.00 
ize” o cee eeececesces ssacn. Smee 
Boards, 81S or 828 
1 ee > a ee eee PS eee 
CURGR TRIM caé cates cosas 
TO kn6cbecccocves Gee eeote 
Other IgtO. 6c esese 
EeES"., CCHS WBscncs sacee eevee 
No. 2 ogg 10 to 20’): 
RSG CF piadaccccnsucee anes wees 
TI. s6eebicavececs convene 20.50 20.50 
SG. ckaccctciccreusenes 21.50 20.49 
WHET daededdsecevasseuces 24.64 22.50 
No. 3 (all lengths): 
BMG 0 Te vi cccvccicvdccece IB 
BE. cWidescudcricnsceasce.. cavws 17.00 
tll ORO r eC MET Te 19.50 
BREE 66cervccascecccasae cease 19.50 
No, 4, all widths and lengths ..... 11.75 
Roofers 
es FH hahecuwasarnne. sawn 21.38 
Sa séenes evisewacs. weews 22.00 
Shiplap 
No. 3, 4a", 36:6 16 5 «06000 SESS. .ccis 
Gee vce cctne 33.00 
Bes GEN MEREcids wdaae’ acces 
No. * (10 to 20’): 
WMRGEG deusacedecceanceuss 21.21 21.38 
110" os aaa a aes ws aka a Oa 21.00 22.00 
No. 8 (all lengths) 
MNOS (accecedacancawenas 17.00 16.00 
RE stundceecsdeeenecon. savas 7.50 


Longleaf Timbers 
20’ and under: 


8” ethuedeeantauaacee acaee 
We Geaduscuaewalddawncken . ukaed 
SO vataedacuceccecdeuswen. cases. weees 
TM gedecdecceuncnudawseda- sntae aaded 
EG” cccwdsecdnevavatnaceneke .seued, Ghaue 
Shortleaf Timbers 
mm) S48, 20’ & under: 
Se ane ee ee aC at 
Me daadacducdacasecuaadedne Unesa aader 
Plaster Lath 
Gea te Weg Be ecnees nanekens 4.25 4.87 
GF er. Qiccccuwccwicee secur 8.00 
——e se 
CL eee eee eee ee ee ‘ e ° 
SME LO cénckdhedeccaceee “eked. «uawe 
TD ONG UGG icc cccsccias e @esan 
Car Material 
(All 1x4 and 6”): 
B&better, 9 and 18’..... ..... x 
(ap EP ene 
5’ and mul’ples. ..... 
ek Ee NOt cadus aoucesenecs ‘ e 
Noi 2, FOUNEOMicvcccccucses cecce 
Car Framing 
S* & under: WP BS: WeGiccice cites stivr 
Siringers 
No. 1 rough, 30 to 32’...... eackae. Sedau 





mill prices are taken from reports of sales made during the week ended July 11 in 


Hat- 
ties- 
burg, 
Miss. 


Kan- 
sas 
City, 
Mo. 


61.75 


28.25 
25.50 ...-- 
27.75 we eee 


4.60 4. 
8.55 2 


65.50 





the sections named: 


Bir- Hat- Kan- 
Alex- ming- ties- sas 
burg, City, 


andria, ham, 
La 


Ala. Miss. Mo. 


Dimension, SISIE 





No. 1, 2x 4” Tae aseece 27.57 26.97 
26.33 23.03 25.82 
; 1 | Perc 26.52 25.49 
} errr 31.92 2.20 
eacde “asnad 80.00 .coce 
SE O's Be Sécwececes “ecus p> a \ 
25.00 24.3 3 
, Ss eee : 5 
PGS cea 26. \ 
SR Wadedendas. Saacea! veexs 24. 8 
acage. #aaed 24. 2 
pk ae 23. le 
, ee 25. 3 
SR oe S£eshekasced.cpean seen 22. ’ 
30.00 ..... 25. ‘ 
27.61 25.5 4 
18 31.50 A 5 
2=12", iad ewes 24.00 33.29 
Wee atadkscudes, anaes 25.53 32.22 
er 26.10 37.75 
ST cK x2 6.96 37.91 
Ry Se a A  abaciaiane caves aces 21.75 23.45 
oe reer 22.26 
23.14 21.00 21.55 25.01 
a dase aaaee 22.40 28.03 
SO Te ccsaadesad. succes 16.75 19.52 
snmae anaes 0.13 19.86 
19.75 23.20 19.79 
aaa 20.24 21.73 
2x 8”, , > Serr 20.37 
21.25 18.00 20.41 
pS 19.95 22.13 
18 Se eens 21.17 28.95 
SUN es Oe awkecscnes Aden ioe) <a 24.25 
We stadcavese 21.25 ..... MS 2B 
I ‘euaauecess 21.50 ..-. 19.71 26.30 
+ SS veaass waaws ... 19.96 27.78 
SEN Gee aadcndkess, Genes .-. 20.33 27.46 
De debdocicas, sacar ... 21.33 30.00 
Oe 2 ae ee ies ae 
We Stas” Saldedaee caves 13.95 ... 13.00 14.09 
DO adadvediccscas By ... 138.00 18.64 
2a." 11.00 ..... 13.00 18.55 
SET kedeudecvoakae’ waewe jae “coed 4.62 
WU, adesecesccwind “aamen ee eee 14.50 
eer Ol ee cebencaeue adnan 14.00 14.00 eee 





RED CEDAR SHINGLES 


Seattle, Wash., July 11.—Eastern prices, f.0.b. 
mill, are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


Wxtra ates, 6/2. 622000606. $2.08 $2.60 
Eewtye stare, G/2. 22. cccccce 2.20 2.75 
boo, | 2.48 3.10 
WOerGGtty, CFE n cacesciccades 3.05 3.80 
MOUROMOE dal see cae cacvicccaneds 2.77 3.80 
WP OUINROUO Viddus écaaxededi 3.47 4.70 
First Grades, Rite-Grade Inspected Stock 
Wimtre Stare, 6/9. 6 cic ciccn $2.12 $2.65 
WERUPe GEARS, 5/2 .6 60 ccccces 2.28 2.85 
Bo ener rrr 2.68 3.35 
WONUMOUG, OFF ciiccccccnseccs OGe 3.85 
OOM 2eiadawaeancenee 2.84 3.90 
WUGEOOEMIIN Sec eciccdseccesde 3.50 4.75 
Second Grades, Standard Stock 
Common stars, 6/2........ $1.00 $1.25 
Common stars, 5/2........ 92@1.08 1.15@1.35 
COMMEOM CIGAIE 4. 6< occ wccs 48 1.85 
British Columbia Stock, Seattle Market 
p> > A 1 ) reer $3.45 @3.55 
Aan, CC. E)..ccce er 4.05 
RINNE oa oe ic sar ag uc PK, 6 eka 4.80 
WOMMOEMIEE ss oc ca edadcdcces 3.68 5.00 
mae Cla 16 (CANBGIED) 2665. < csc0s0s 1.45@1.70 
mm OFa IO CC. Biivccda«s's 51@1. 1.90@1.95 








Jacksonville, Fla., 
Week ended— 


Flooring 
1x4 (EC $47.00 
NOs. 1 COM... 05006 38.47 
INO. 2°COM)...< 66050 17.66 
IND: S COND: «...6c «xs 10.50 
1x3 B&btr. rift ....... 73.00 
B&btr. flat ....... 54.04 
No. 1 com. flat.... 40.44 
No. 2 com. flat.... 17.00 
ais No. 8 com. flat......... 
xt No § Com: flat. ... 20.61 
No. 3 com......... 14.85 
Ceiling 
Ixt B&better ......... 46.69 
Ne : COW oi eccices 44.25 
N See 19.79 
ex3y, No. MSs 66 aac 
0. 3 COM... +: 16.18 
Texdy, No. lcom...... 24.00 
MO. 2 COM... .<. 11.96 
No. : 





Week ended— July 11 
Siding 
Bond, 1x6”— 
BDO? cc ccccccces 45.00 
Nox 2 COM: ccc cccsede 41.00 
Nok. 3 COM ccccedass 26.25 
Novelty, 1x6”— 
INGGSe ausvsenccunawes 36.00 
INO cidciwweedcessus 21.69 
3evel— 
PMDGLUOE dc cnccadsse soven 
INGk. GOW iiis cancers dese 
Square edge, %x6”— 
POET .ccccviencn Sases 
i RS Prarie ee ye 
NOs DB eiwucccnasaaces 11.77 
Lath, Std. 4-Foot 
NOs. 2 MiGORacsccccuces 3.82 
Georgia Roofers 
OG 2S vccsctecnces 19.57 
1x 8 a DS éacnvadeseas 20.60 


ee ee ee 





July 13.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended July 11: 
July 11 July 4 





July 4 Week ended— July 11 July 4 Week ended— July 11 July 4 
Boards Longleaf Dimension, No. 2 and Bet- 
B&better— ter, D4S 
ere iO Teer, | | ee ~~ iy 20’— Straight cars 
eomas io 3 0! eer ee ee erorreecerrr ers | eee 
23.00 1x 6 & up Rough.... 41.00 41.00 one ah at ar ada dk ox deg Bra etek ae 20.00 
5/4x 6 to 12 Rough......... 45.00 MER ata didex ind bake 26.00 22.00 
38.00 6/4x 6 to 12 Rough. ccc cca 45.00 Specified lengths 
21.14 No. 1 common— Be On cdeendnwsstaxdo meee eee 
1x3 to 12 No. 1 com. > De mae 22.89 
21.64 Be vcanakeseans as See Skene BEE LC cticawcnndtetadartredl 22.00 
19.40 No. 2 common— BM Ria ddwdilaameadcadsanent 35.00 
EMU RI -déiven deaeedn deans 20.00 10- to 20’— Mixed orders 
23.50 DC RIE daedadasenda warms 21.10 MS Ws ego ane wx eee re 
20.00 REP RPE wWigdawe tka aden 21.09 pee eres yf ee 
10.50 Og) ye Spe cified lengths 
Pn i ee BRGGME 0 BEE saddudstedatiwctes 3 aaereee 
o. 3 common— 2x8 Sédkdcccwadeadaar 28.00 28.00 
4.00 po OS 0 17.00 artition 
228 SRIPIAP .cccccece RO secas 1x4 B&better ......... 43.00. 
18.81 Pine Shingles Roofers 
20.00 ae, | See Gime <adbas 1x6 No. 2 com..... ndbeé cman 
SRE 6 HNO D vicceccncess BME cove. aa ste 


seeee 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended July 10: 

















Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
Edge grain ixs” 1x4” B&better C N f No.1 No v0.2 
PM a ou yw wn omens nd $69.00 EEE 35502rkc0nraseewe $63.50 $54.00 : No. : No. 2 |e hl Re $36.50 $21. ae sigs! 
B&better ooo... .. $76.50 68.00 | 1x6 & 8”...........008. 67.75 56.00 | 12,14, 10, 15, 12,14, 10,18, | 4x 9” CiifirtT) 32.25 23.00 “ign 
ME sxirwecacesnae nan J40%8 67.50 | 1x5, 10, 12”....... 02... 73.06 57.50 o <4 16 20 MO scisngaen sepee 23.00 189 
HOOF ow nmedecebe dhecn “Onegons 1%, 1%, OSE 10 8" sis FOO. sales $27.00 $29.00 2x 4” $24.00 $25.50 ; ™ 
Flat gr: 1in 144, 2%, 2x0, 10, 12"... FRO kas ws g4 c. 2x a eed 22.25 Ceiling and Partition 
atte 465 46 25.75 27.50 2x 8” 21.2 23.00 4 _ 
oe ne ee Fencing and Boards 27.25 29.50 2x10" 22.50 24.25 we Qe Ps = 
No. 2 0 ii. 5 11 983'59  92'59 No.1 No.2 No.3 29.00 30.50 2x12” 24.25 25.50 ema tier ec et he $40. 75 $44, 00 $467; 
BI AO sie caendedae 32.50 $17.75 $14.75 : No. l...... 6.50 ..... 6 
Moldings ON 5 ccun aban 520 #100 ere Casing and Base NO, 2.00.06 seeee 19:75 iss ~ 
ide. 5 Papp ae 7 ES sas kuwvas 34.00 22.75 18.00 B&better La 
i” and under..26 percent discount | 1519” | ......... he Sa eS eee $75.00 No.1 No.’ 
1%,” and over...21 percent discount cb <, + al oe 50.00 27.25 19.25 OEY ND a: <p hove voruraiaicsliptereipiie dielacsto oleate 79.50 Gta aan Ee” os Sacesaare seed $4.75 $9.94 
Norfolk, Va., July 13.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
— 348. 00@50.00 ” $30 00 i 39 00 $24. 00g 724, 50 yn s19.30@080.00 me, 3 ae 
Sf See 4 ) A 32. See ” a” 
SUE sinceuretoncooel 52.50@55.50 35.00@ 3700 25.00@ 25.50 ‘2... | eo eee fe. Cee he. ee 
a Oar 56. -00@59. 00 37.00 ped 25.50@ 26.00 ee. On 26.50 9s ra 10”. 28. poe fog 00 - 54, 7 oy 
Rough, we, eceercecce 60. 00 @64. 00 40.00@ .00 eeee -@. eoee Sizes, Q” . ey 20. 50 25. 50 12”. 29.50@30.50 12”. 60.00 66.00 
oug _ ; 
EE TT TT 52. Ort ro ope reed aa aod 22 5038.0 Finished widths— No. 2 & better No. 3 No. 4 
10" imecteksauenemaly 54.00@56.0 39.00@41. . ; . 00 Flooring, {#x21%4 and 3” rift........ MAOU@TO00 vsccd ences cece 
DD” énasssxignaaigee 60.00@62.00  43.00@45.00  29.00@30.00  23.00@23.50 v f fanaa __ RR vt BOOS. 00 $37,000 4i 60 $24.00 036i 
Bark strips, Nos. 1 & 2.$30.00@31.50 Bark strip partition, Ceiling, “r eats Bis pies eNOS aGaeE eee 29.00@30.00 24.00@25.00  15.00@16.) 
BOX cecieses 13.50@14.50 MOG. TS Si icscianea ee SEO on ,  B Leia is ae Fie wie tie Asis ein ceieat 30.00@32.00  25.50@27.00 17.00@18.4 
Cull red Reart....000000 10.00@11.00 Partition, BE deci asa ea iokren ow ces 46.50@53.00  38.00@42.50  25.00@27,H 
Duluth, Minn., July 13.—Inquiry for all grades of northern pine is more active, and prices f.o.b. Duluth are firm and unchanged: 
ComMMON Boarps, RougH— ; - ” siaiee si - FENCING, RougH— 
’ ’ ’ ’ ’ ' , 6’ Ss? 10,12&14’ 16’ 18&20' 
NO; 23; Bi ws0cacete $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 BOs hereto eze eas» sieieie aD EIOO $55.00 $60.00 = 4 $64.0 
| CReae ere. 61.00 3.00 69.00 71.00 66.00 71.00 71.00 ROLE he cise eta cece 37.00 41.00 42.00 44.04 
| re 65.00 68.00 75.00 75.00 70.00 75.00 75.00 DOs cuieieeincisies atte 26.00 28.00 29.00 30. 00 30.00 
NG. 25° Bons wea ewes 38.00 40.00 47.00 49.00 47.00 53.00 55.00 Ber ESA eis cats dict eee 50.00 53.00 55.00 61.00 63.00 
10”... oc ceaee 41.00 43.00 50.00 50.00 47.00 53.00 55.00 INOS Pis:5:00iaw.e cise nares 32.00 38.00 39.00 45.00 47.00 
Aes a+c50005G ee 48.00 57.00 ie 4 Sg co pe ING Heise ave oc eeats 27.00 27.00 29.00 30.00 29.00 
y " ” Dl q i q - = - c 
NO Me TIIIT! By'00 3100 $800 «8300 33:00 33.00 83.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
eee 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”, 
For all white pine, oo. 1 and 2, add ho: No. 5, $21. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, 3 oO. Ss -9S. s 16 : 
For $1 or 2S, add 75 conte: HARA, GA EL: tor caemned, oh tt. mt wallace — : aye: tgp aggge ; 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. sieges %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 PIECE StuFr, S1S1E— Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 12° 14’ 16’ 18’ 20° ile ca lis ‘ails 
Oe A cee $26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 SIDING, 4 AND 6”, 4 To 20’— ms 
ox 6”... 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 ¢ q 4” 6” 
a 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 ener ccternlacs ate nntaaee $40.00 $44.00 SRRICE ET ee 20.00 = $22.0 
4 | ae 31.00 32.00 34.00 36.00 34.00 33.00 36.00 BED 1 aie dis cic dieisin wicie siecle aie 33.00 38.00 Norway, C&better.... 34.00 36.01 
2x12”...... 32.00 33.00 35.00 37.00 $5.00 $4.00 Peed ety D PSO Ter Te meres ECE 
6 37.00 38.00 40.00 42.00 . Sidi r ma contai tt 2xcee 2) rece a = 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M a a so Serene PaPrent cf S~ SNS Skew. 


or S48, add $3. 


Minnesota larch, 2x4- 


and 2x6-inch, 


$3 under Norway pine. 





Siding run to O. G., $2 
Beaded ceiling, 


34-inch, $1.50 more 


a thousand extra; product of the strip as it grades 
than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., 
are prices, 
pines, 
stock 


AVETARE 
f.o.b., mills, 


only: 


California White Pine 


Nos. 1 & 2 clr..$106.25 
C eelect....+00 76.25 
TP Belt ove ccc 51.50 
No. 3 clear..... 61.50 
Inch shop ..... 33.25 
No. 1 shop...... 49.75 
No. Z shop...... 31.25 
No. 3 shop...... 20.00 
D&btr., std..... 60.00 
Shop, std. ...... 19.00 
Panel, %&a.w. 79.75 


Sugar Pine 


Nos. 1 & 2 clr. .$102.50 
fe) Ce ae 80.25 
D select ....... 75.75 
No. 3 clear...... 78.00 
Inch shop ...... 31.25 
No. 1 shop...... 59.50 
No. 2 shop...... 30.00 
No. 3 shop...... 21.00 
D&btr., std..... 67.00 
No. 3 clr., std.. 40.00 
Shop, std. ...... 27.50 
Lath 
_— -d pine— 

a. ee $ 6.00 
NG: 2 issso008 4.25 
PD; BS: ahisewaas 2.75 
| a eee 2.25 

Export 
Australian ..... $ 51.50 


July 
those on common being 1-inch 


July 11.—The following 
4 to 11, of California 


White Fir 
CEAR:. ocwmcasie $ 48.00 
No. 3&btr., com. 21.25 
No. 4 com. asstd. 14.00 
No. 1 dimen.... 19.25 
No. 2 dimen.... 16.00 


Mixed Pines 


Common— 
NO; 2 asscaeee $ 46.00 
Ogg Saree 26.25 
NG; B <cosawiwe 20.50 
MG: @: wxasakae 15.50 
AE Ce eo ae ae 10.00 
No. 1 dimension. 21.00 
No. 2 dimension. 14.50 
Beveled siding— 
BOCDEL.. scsavas 39.00 
iS sa tueenne 34.25 
OD. ce arshatacaye aierete 27.75 
Db wracansviawets 13.00 


Douglas Fir 


ee, re A $ 46.25 
No. 3B Glearss.+: 31.50 
4/4 & a.w.,com. 16.50 
5/4 & up, a.w.. 21.00 
Ties & timbers. 24.50 
Dimension ..... 3.25 

Box 

Mixed pine— 
BI Bi Wie eats $ 20.00 
6/4 Bs We deine 20.00 
6/S:A Wiisnae 20.00 


WESTERN PINES 





{Special telegram to AMERICAN LUMBERMAN ] Spokane, Wash., July 11.—The following ar 
Portland, Ore., July 14.—The following are Inland Empire prices: 
.o.b. mill, .0.b. shop, 
ase ae — f.o.b. Chicago shop, prices On | poxnoss on Warrsen Warrs Pome, “+ et 
Boards, S2S ae 2 a $41. 50 $33.00 $18.00 ..... 0 wen 
com com. > cccccccces 42.60 34.00 20.60 ..... coor 
Se, Tere MS EP iecceeeee sae a 
Be A. hina Ree aac se oe NS 34.00 20.00 AO ek eee. 44.50 29.00 19.50 pilctoas 
A AY becievieactneaawenaneen ete 28.00 20.00 4” and wider. . 15.00 $8.00 
TM os cenveneai cote 29.00 21.00 en Do ' 
$xi3” and wider, 10 10 10! \<.ccc2<0s 34.00 24.00 WESTERN PIND SHOP, S2S— 
No.4 No.5 — 
' com com No. 3 Com. 
RE OG A ok SSS $15.00 $ 9.00 a & 6/4... $68. - ue Bb sa. so $21.50 .... 
Selects, S2S BYE cccecceces I000 58.50 41. 21.50 ..... 
’ eiieald m "B&btr.” Po he B/E cckceceess S544 Zdeve> seese seers 400m 
ix 4”,-6” and 38”, to 20’ 5. 
> teeiehtamenctac EC a ies ss og ee 
1x12” ee ey 93.00 88.00 67.00 4” $52.00 $45.00 $21.00 ‘i : 
N18” GHG: WHET ssc sivciccesaes 98.00 93.00 72.00 i 53.00 46.00 2600 |... me 
5/4, 6/4x4" & wdr., 10 to 20’ 96.00 91.00 74.00 pe Peewee ‘ae ane ae” S. 
8/4 and wider...........0+4. 98.00 93.00 76.00 | 39" °2°°'7°7°" 85:00 4100 BOO 
Shop, S2S, f.0.b. Chicago EO ésislaeirns -- 71.50 48.00 26.00 ..... 
5/4 iain $380 R ze m gie.3 4” and wider...... sense «ovoe S2600 SER 
ANG 0/4. wcccccccccsccvececs . 
| oer dieitos ele roi $500 65.00 (58.0) | WHEE ie, 6 10,0000, tee. al 
Above prices are for shipments of No. 3 and No. 1 & 2...,$25.00 $27.00 $28.00 $29.00 ..- 
better, shop. For straight cars of specified | No. 3........ 20.00 21.00 22.00 23.00 ..-:: 
grades, add $5 WU tatsiess save Seaes exec | aracy 





are: 
Cedar: 
Yellow fir: 
Red fir: 
Spruce: 
Hemlock: 





$15 to $17. 

$22, $17 and $12. 

$17, $16 and $15. 

$32, $25 and $12. 
$12 and $14. 


WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., July 14.—Present log quotations 


Everett, Wash., July 11.—Log quotations: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12 


Cedar: Rafts of shingle logs only, $18 base; % 
cents added for each one percent of lumber 108° 


Hemlock: No. 2, $13; No. 3, $11. 





Spruce: $1 higher than fir. 


Beh aaa 








JULY 


Se 
paid 
toda; 


1x4” 


1x4” 


1x6” 


1x8” 
Casi 


5¢x4' 
1x4’ 


1x6” 


1x4’ 
1x6’ 


No. 
Sm. 
6x6 


Cal 
Fir 








, 1925 


No, 9 


$16.5) § 


18.0) 
18,95 


Part 
$467; 


39.0( 


No. ? 
$2.24 


better 


56.09 
58.0) 
@ 60.04 
@ 66.00 


6” 
$22.0 
36.0 


rades 


eee 
eee 


weer 


eoerr 


eeeee 


eoeer 
eeeer 


eoerr 


, $12 


se; 25 
logs 








ie 
iG 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
seattle, Wash., July 14.—The following prices 
paid for yard items, f.o.b. mill, were reported 


da Pre- 
mee High Low vailing 
prices prices prices 
Vertical Grain Flooring 
4” No. 2 Clear ..--ceeee $46.00 $40.00 $42.00 
ok i peor 30.00 23.00 ..... 
Slash Grain Flooring 
ix4” No. 2 and better..... 29.00 25.00 29.00 
INGO acneeccelcadse se 24.00 23.00 23.00 
ix6” No. 2 and better..... 40.00 35.00 35.00 
“? MGS ccascceuoannenes 29.00 27.00 27.00 
Stepping 
No. 2 clear and better.... CU cGxae, ”... whats 
Finish, No. 2 and Better 
WARNS coils wacu whens 56.00 S400 kee 
sing and base........-- | ee eer 
Ceiling 
x4” No. 2 clr. & btr.... 29.00 26.00 28.00 
cg POD 21.50 19.50 ..... 
1x4” No. 2 clr. & btr.... 31.00 27.00 28.00 
Drop Siding 
1x6” No. 2 clr. & btr..... 36.00 33.00 34.00 
We, © CHOP 6660006600 28.50 25.50 25.50 
No. 1 Common Boards and Shiplap 
148 GNO) 10" o sisivsccvccseees 18.50 14.50 17.00 
TRUE cyeeiss BOR Wemicke Cares 14.00 BROW 86 seve 
Dimension, No. 1 Commoon S4S 
o4”. 13 and 14" © ..ccescaes 17.50 15.00 16.50 
Plank and Small Timbers, No. 1 Common 
zg 4. 12 00.16" S48. 505.0 20.50 17.50 19.50 
axl” de tO 16" Siecccce 21.00 SR. wees 
Timbers, 32’ and ‘Under, No. 1 Common 
CeO GEE i coie dc tmwecninies 30.00 21.00 22.00 
Shop 
4/4 Common, rough, kiln dried............. $21.50 
5/4, 6/4 and 8/4 Vertical grain, No. 1, S28, 
kiln dried ..... psivisini eG. piso 164516) g.visignare ean .00 
4/4 Vertical grain common, rough, kiln 
SS SE enn ae 5.00 
4/4 Common. S28, Kiln drie@.....<ciscececes 25.00 
1% & 2x6” Vertical grain, select and bet- 
1OF,, TOUS, TI GEICO s osc cccccawseseevess 9.00 
6/4 Vertical grain, No. 1, S28, kiln dried.. 37.00 
8/4 Vertical grain, No. 1, S2S, kiln dried.. 36.00 
8/4 Vertical grain— 
NOs, 2 SE NGCEGN sos ces eeeeecdncwceescewes 42.50 
BOIGEG ANG WOClOR sic ccscccadcvesceancances 39.50 
DWE Case Ces aes Nee NNKeeS kee Come R aR 29.50 
PRC Mc nnweKeceiaiane Giles wade dasenEes 17.50 





[Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., July 14.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 

TOE INO 2 ClOGR ios case ncccusctenclsccccuseans 
Oe a CMs kc0scerceckceeceveee a“ 
CMMs 6s ccunadnetannehawe 

1x38 and 14” No. 2 clear and better 
ING SCHUM ta caceueedas unease 


Slash Grain Flooring 





ixé” No. 2 clear and Better... ..ccccccsscce 28.00 
Pe CUSIP OD 6 Renin aeeln wae he aes 24.00 
1x6” No. 2 clear and better.......cccccesecs 35.00 
INO OF GION ro deOh Ke dete eR orendecevede 28.00 
Vertical Grain Stepping 
1% and 114%” No. 2 clear and better........ 64.00 
: Finish 
No: 2 clear Gnd Better... .....cccccccscecccecs 55.00 
Ceiling 
Kxt” No. 2 clear.and better. .......0.0scee- 27.00 
INO) ie GION 6c cin hoc cseceCaedrdsavars 21.00 
1x4” No. 2 clear and better.........cccceoe 28.00 
INO CO OCHOEE Sscucascccessevekseteudeus 24.00 
Drop Siding and Rustic 
Ie” No. 2: anid Detter .....6s ccs cececsevccave 34.00 
NON Or CIOUIS sie idadebe weotiadiaewnnens 27.00 
; Boards 
RROD isto s percentage Ou o ea ean $16.00@ 7 - 
BNO a Bice reniclaarcetana ed ake wen eae naa e ane éa 
p Dimension—2x4-Inch, S4S 
NOLS ERG FOS eos sex cnc acincsinc sve cauavee 16.50 
MOM OL Sali dilcnd Aan munca eon dae xO x ce eRas 12.00 
Timbers 
PUI a era crete ara rare ae ata hehe 16.00 
OR RNC MINE OD 363555 ciicg wea ee eee te cee xe 17.00 
Miscellaneous Items 
CALNOM a), “TANGOMD «.s:<0icce vecsceessesvecsee 15.00 
Fir, lath, dry PTC OPT eC TCE Ce 3.25 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., July 14.—The following are 
prices for mixed cars prevailing here today: 


PO ey ee oon vaca cuewa keen $78.00 
. BR eis ss cwteng cwrkivwsin dan bOe8 67.00 
PONG! GING PERO ccs cane nas usees 30.00 
Lath AM a Bet 15s er ree ean . 00 
eke a ee a ee et ee a ee ee 60 
Factory stock, PS Mee ak Sone aa 
Bigg Oke Coe ice .. 33.00 

De ted ak eee Cea d man eae as 34.00 

2 Te 37.00 

214" Leis airs da ealee ain ewe ee 41.00 

Be POE 5g dc OM Ra Ona ee Rae eect eRe 43.00 
ox lumber, gre CR Sr A carr veneers 19.50 








CYPRESS 


The following are gurrent f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 


Tank FAS Selécts Shop Box Peck 
4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $34.50 
5/4.... 123.50 113.50 86.50 63.50 36.50 34.50 
6/4.... 126.50 116.50 89.50 66.50 36.50 34.50 
8/4.... 135.25 124.25 97.25 74.50 35.26 35.25 

10/4.... 141.25 180.25 103.25 80.25 ..... ..... 

12/4.... 141.25 180.25 103.25 80.25 ..... ...-. 

16/4.... 146.25 135.25 108.25 85.25 ..... 47.50 
Boards, — 

0.1 No.2 No.3 
1x4 to 12”, random length.. $05, 50 $44.50 $36.50 
Finish, S2S, Random Lengths 

Clr. heart A B Cc D 
1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 
izd to 11", 

spec. wdths. 109.00 104.00 94.00 84.00 74.00 
= Prec eer 116.00 112.00 102.00 93.00 81.00 


r 5/4, add 3 i above prices; for 6/4 add 
$8. ‘a 8/4, add for 5/4 and 6/4 “‘D’” grade, 
add $3; for 8/4 a a te. 

Bevel Siding 


%”x4, 5 or 6”, std. igths.$49-25 $45.75 $41.75 $28. 75 
Bungalow ee 





Cincinnati, Ohio, July 13.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
OL eR POC CCE TOTOCTCO CECT + $74.25 $49.25 
(ih Seeerer ree augadddccaaeueuad ees 84.25 61.25 
CFG dcadcdaaes eadndddacdecsadaqes ane 64.25 
ereererre errs jdsacenaiae deeeee Gee 72.00 
Common, om No. 1 com. No. 2 com. 
1”, random widths and lengths. $53.25 $42.25 


Finish, S$1S or S2S— 
Clear 


Heart A B Cc D 
1x4 to 12”......$107.50 $102.50 $92.50 $82.50 $72.50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 

YELLOW CYPRESS— 


Factory ——, No.1 Rand widths 


Sel. Shop No.1 No.2 
4/4 .......$75@85 $60@65 $37@42 $383 $26 
5@6/4 .... 80@90 70@75 52@58 38 27 
8/4 ...0.-- 90@95 80@85 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
Ie 6 Gee Ps ccc weaesa oo eee 0940.00 $33.00 
Eat SNE 19% 6 cccccccccccs aseee 400 30.00 


St. Louis, Mo., July 14.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 








%x8” from 1” stock......... $53" 75 $45 75 ert t6 Factory 
%x8” from 134” stock....... 71.25 62.25 60.25 Tank Selects Sho Box 
For 10-inch, add $5. MID ccdaaidesua $116.75 $ 68.75 $48.75 $32.75 
Lath Di Suisvieakinns 121.75 78.75 60.75 34.75 
- No. No. I isceaccuians 123.75 81.75 63.75 34.75 
yy MOORE CUCT CEE CCCP CECT CT OEE. $9.25 $8.25 alpen etcze 131.75 94.00 71.50 33.50 
RED CYPRESS— | MRR SE SS 136.75 102.75 11.38 ewes 
Old Grades a 136.75 102.75 ae? seks 
ace “——s rep '. Ceennee 141.75 107.75 82.25 ..... 
FAS Selects shop eom. com Peck random 4/4”%......cceccccccccccccasccs $24.75 
4/4 ....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 | Common Rough— No.1 No.2 No.3 
5/4 .... 105.00 95.00 70.00 60.00 40.00 | 1x4—10” .................. $52.75 $43.75 $31.75 
6/4 .... 107.00 95.00 70.00 60.00 40,00 | 1x12” ............cccceecee 59.75 48.75 31.75 
8/4 .... 110.00 100.00 80.00 50.00 40.00 | Add $2 for specified lengths on common grades. 
10/4 .... 185.00 120.00 95.00 .....  ..... Finish, $1S or S2S— 
12/4 .... 135.00 120.00 95.00 ..... see. Clear . 
16/4 .... 145.00 130.00 100.00 ..... 5 yo “ $ of A. $ $2.00 $ 82. 09 $72 - 
Boards, Rough 1x12” ....... 110.00 108.00 110.0 9.00 
No. 1 com. No. 2com. Peck | 1x14” ....... 127.00 122.00 112 00 104.00 epee 
1x4, 2 aN $53.50 $43.00 ig GRHP 137.00 132.00 122.00 115.00 ..... 
RMEOD acucdeusandsaduceans 60.50 GEO” iccus Bungalow Bevel Siding— A B Cé&btr 
ee WEE ticcsiasauvdcwrecc®e kekze SERGE Re ocak ceodsdvaacceveas $74.75 $65.75 $63.25 
YELLOW CYPRESS— PUREE cicnecededsenavaseans 79.75 70.25 68.25 
rp Siding— B Cc D 
ieee a Seat EE saceces eainuesi $48.50 $45.00 $41.00 $28.00 
FAS Selects shop com. com YELLOW CYPRESS— ; 
re $ 85.00 $62.00 $43.00 $37.00 $33.00 | Factory— No.1 No.1 No.2 
wesw 95.00 70.00 53.00 39.00 34.00 FAS. Select shop com. com. 
1 ees 95.00 70.00 53.00 41.00 34.00 1h, $7 $58 $38 $31 $26 
ee 100.00 75.00 66.00 42.00 36.00 | SeReeere so = = = = 
|. are aee ) 65 y 
Boards, Rough a 85 70 55 37 30 
ieee = 1 No, 2 Ss ctcauks 105 80 70 
1) $75.00 $44.00 $37.00 sosto Boards— No. 1 com. No. 2 com. 1" random 
SEO scceeness 75.00 44.00 37.00 29.00 | 1X 8% «----.-eeeees 2.50 $33.00 eee ee 
TONE” nccccwads 77.00 44.00 38. 00 29.00 1x 8” Coccccccccecce 42 rm i errors 
hs eee 85.00 54.00 41.00 31.00 | 1X10" ..-------- ++ taae Oc 
TO whawmaaee i«saaeer ° sede 27.00 Peck, 4x12” | crane Ph: aE ts 3 $23.00 
The following are the prevailing redwood prices f.0.b. Chicago (72-cent freight allowance): 
etait dalam rch | | .$54.60 $64.50 $80.50 $46.60 $53.50 $67.50 
poe eo gore ’ ’ . ' , ; 
Ca Cae eae. | Ee -- 54.60 64.50 86.50 46.50 53.50 73.50 
. 5 ee» 63.50 73.50 90.50 55.50 62.50 79.50 
gerne $24.25 $34.25 $20.25 $30.25 $23.25 | g» ‘'"'""' 5@'50 6660 8660 4850 SEE 73°50 
BY wcccccccces 29.25 39.25 25.25 35.26 27.25 s” wee 73.60 78.50 90.50 69.50 72.50 79.50 
messes 26.25 36.25 22.25 32.25 26.25 10° wade - - 87.50 92.50 96.50 79.60 82.50 86.50 
Random Chen, Meugh er G58, 8 toa =Ss | tte O... ee G8 ..... 46.60 BOO acces 
6” to 19" sah cd Htke s58 60 24%” 3 4-6 O00 ss nctde. canes ee ccs cae ee 
gees : : $75.00 $73.00 $77.00 Bungalow - on 4 to 20-Foot 
14” & up. 53.60 62.50 63.60 - it's 8 a2 x8 soz 10 a 4x8 zie Hz x12 
- eeeree 0.75 
Cah: an ee eee “RT senens 5.25 42.25 61.25 64.76 66.75 68.75 
beinch— ee eeet: Seam En?’ 8-29? | Wide Clear pnooaly “All Heart,” Rough or $28, 
ee $50.50 $60. 60 $76.50 $42. 50 $49.50 $63.50 Nae Ome 8- . _ - 
, ee 50.50 60.50 82.50 42.50 49.50 69.50 | i4e $101. 5 ‘tis oo Ye 9113.50 $120.00 
 craeets 59.50 69.50 84.50 51.59 58.50 73.50 | 16. 156 ‘190 56 $126.0 ty her oy 50 
ae 52.50 62.50 82.50 4460 51.50 69.50 | 1%,--- 112 rH — > ie me we ok 
| genet 69.50 74.50 84.50 59.50 64.50 73.50 ove . 36.00 141.00 144.50 
10” “*** 19°29 84°60 8850 69:50 74.60 78.50 | 20%--- 122.50 181.50 130.50 141.00 146.00 149.50 
1) sseeeee 31.60 8650 90:50 7150 7660 80.50 | 22%--- 127.50 136.50 135.50 146.00 151.00 154.50 
Ph Sindee pe 42:50 4960 ..... 24”... 182.60 141.50 140.50 151.00 156.00 159.50 
8 to 12” 8550 “ ” 76.60 | 26"... 137.50 146.50 145.50 156.00 161.00 164.50 
hed aiebe “xanes oe 28”... 142.50 151.50 150.50 161.00 166.00 169.50 
1% & 1% inch— 30”... 147.50 156.50 155.50 166.00 171.00 174.50 
OP ceceue’ $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 | 14” & 
a ovate, 36.50 88. 59 81 50 47-50 58.60 78.50 wdr 112.50 50 120.50 131.00 136.00 139.50 
asec . ; : ; : Add for SAS, 6; ad 
ees 57.50 67.50 89.50 51.50 61.50 80.50 "iB; ada for — ee 
WO. iceues 78.50 81.50 93.50 73.50 76.50 88.50 Clear and Tank, Rough or S28, 8 to 20 
Oe cudies 90.50 93.50 97.50 85.50 88.50 92.50 | Width— 6” 8” ~—«10”—s«* 2” G 2” 
ee. 92.50 95.50 99.50 87.50 90.50 94.50 | Thickness— 
3 to 6”... 55.50: 65.50 ..... 47.59 58.50 ..... Oe vente iia iat $107 $107 $108 $109 $107 
SU .. niece incan PERE Goane. sa0ne SHE DO vaccacccevenasences 111 112 113 114 112 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., July 13.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended July 7, as reported to the Hardwood Manufacturers’ Institute: 





| 







































































RED GUM SAP_GUM-CONTD WHITE OsK-CONTD POPLAR -CONTD BASSWOOD 
arcered 
Fleurs wood Plain Plain Plain 
Cheo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts & Seconds No, 1 Com & Sels No, 2 Common No, 3 Common Firsts “ Seconds 
4/4 130,25 ,.. || 8/8 30,00 ,,. || 3/4 44,50 ,, 57/8 .., 16,50! 4 <—. 
3/4 30.25 22° || 4/@ 41:25 48,25 || 4/4 23:25 4°, || 5/4 22 e5i7s 
Plein 4/4 34,25 4... ||3o0, 3 Common 5/4 eee “86, 50]iNo, 1 Com & Sels 
Figured wood 6/4 40,25 eee 4/4 28,75 27,00 4/4 eco 57,50 
: 8/4 42,25 ,,, |)Sound vorny 5/4 seo 62,25 
Firsts & Seconds No, 2 Common 4/4 vee 47,75 ASH 
4/4 128,00 ,,, || 4/4 25,75 26,75 || 6/4 oe. 65,00 ; MAGUOLIA 
No, 1 Com & Sels 6/4 26,5 eee Firsts & Seconds Firsts @ Seconds 
4/4 66,00 .., 6/4 27,25 se , 5/8 (75,00 4, 4/4 66,50 4. 
Yo, 4 Common . RED_0ak “8 106,50 105° 35 Ms 1 Com & Seis 
4/4 18,25 ° eco || 4/4 25 e 
seis / ett quartered a. ches 24.25 : : 
Firsts & Seconds ; ° on e CHERRY 
3/4 73,00 ,,, BLACK GUM Firste & Seconds. 4/4 55,00 ,,, |INo, 1-Com & Seis 
4/4 88,00 90,25 Bi: caine’ 5/4 123,50 ,,.. 6/4 72,00 ... || 6/4 4.4. 130,75 
5/4. 90,25 oe. quartered 6/4 123,50 ... 8/4 75,25 ee 
6/4 99,00 .,, 8/4 136,50 .,, ||No, 2 Common BIRCH 
8/4 88,7 eee ||Firets & Seconds No, 1 Com & Sels 4/4 33,25 ,,, ||First 2 Seconds 
No, 1 Com & Sels 4/4 61,75 see 4/4 63,50 ,,, ||No, 5 Sommon S/4 eee 141,95 
v4 49,75 eee 5/4 79,75 eee 4/4 26,25 eee 
4/4 ~ 60,00 4., Plein 6/4 78,50 ,,. PECAN 
5/4: 66.25 . eco 8/4 93,50 44, Firsts & Seconds 
6/4 65,25 .,, ||Fixsts & Seconds HARD MAPLE S/&. 62,00. see 
8/4 66,50 .4,, 4/4 38,50 oe. Plein : No, 1 Com & Sels 
0, 2 Common Firsts & Seconds 6/4 42,00 ,,, 
8/4 46,50 Firsts & Seoonis 4/% eos 95,50 |iNo, # Yomnon 
— TUPELO 3/4 75,25 ,, 6/4 27,00 .,., 
Plain panned 4/4 84,50 98.50 
quartered 5/4 94,00 124,00 WALT CYPRESS 
Firsts & Seconds No, 1 Com & Sels FirstS @ Seconds 
4/4 83,75 ,,, ||Firsts & Seconds 3/8 31,00 ,,, ||Firsts & Seconds 4/4 81,25 90,75 
5/4 88,25 <.. 4/4 60,25 .., 18 OTS" ses 4/4 209,75 203,50|| 5/4 89,00 98,00 
6/4 93,75 ...6 5/8 41,25 .,, ||No, 2 Common 6/4. 92,50 100,25 
No, 1 Com & Sels Plain 4/4 57,00 ,, 4/4 54,25 .,, || 8/4 95,00 122,00 
3/8 27,78 ee 5/4 61,25 69,25 h2/4 112300 126,0¢ 
1/2 39,25° <., ||Firsts & Seoonds 6/4 ga, Senee i n6/4 131, 0¢ 
5/8 46,50 4., || 5/8 37. coe |] 8/4 | wee 744.00 SOFT ELM Selects 
BAK 2575 coe LOS 40,78 cng [180g & Sommen 4/4 64,00 ,,, 
4/4 56,75 4,, ||MO. 1 Com & Sels 4/4 40,00 47,75 ||No, 1 Com & Sele 8/4 85,00 89,25 
5/4 63,50 ... || 4/# 38,26 38,7 4/4 54,50 ..,, |fl0/4 98,25 96,50 
6/4 68,00 ,,, No, 2 Common 0, 1 Shop 
8/4 75,90 eee POPLAR 4/4 24,50 .,, [14/4 42,50 ,., 
No, 2 Common WHITE OaK 5/4 50,50 .., 
4/4 33.25 oo. es ay Quartered 6/4 47,75 ... 
quartered COTTONWOOD 8/4 68,25 70,25 
Firsts & Seconds No, 1 Common 
SAP GUM Firsts & Seconds eee 135,25 ||13-17" Box Bourds 4/4 43,00 ion 
—— 4/4 132,75 ... 4/4 67,50 64,00||6/4 43,50 32% 
Quartered 5/4 143,75 eo Plein @-12" Box Boards No, 2 Common 
6/4 149,25 ... 4/% ese 64,00]| 4/4 27,75 nen 
Firsts & Seconds 8/4 163, eee ||t9°27" Box Boards Firsts & Seoonds Boxing 
4/4 62,25 ,,, ||No, 1 Com & Sels /4 oe, 112,60] 4/4 57,25 ,,, [14/4 28,50 ,,, 
B/6. S775" oe 1/2 58,50 ,,, ||Firste & Seconds No, 1 Com & Sels 
8/4 59,00 <2. || 4/4 78,00 98,25 || 5/8 73,25 .,, 4/4 41,50 ... 
No, 1 Com & Sels 5/4 64,50 .., 4/4 97,7 ates No, 2 Cormon 
4/4 46,50 eee No, 2 Common 5/4 110,00 eee 4/4 31,50 eee 
5/4 47,25 cee 4/4 see 61,25 |/Saps 
6/4 48,00 ,,, ||Sound Wo 4/4 eee 86,50 
6/4 46,00 46, 4/4 cece 56,50 ||Selects CHESTNUT 
4/4 72,50 ,., ice 
* Plein Plain Moog Com & Seis ws Plain 
eee o 
13-17" Box Boards Firsts & Seconds 4/4 eee 63,75 Firsts & Seconds 
4/4 67,00 eee 3/8 e eee 5/ eee 75,00 4/4 eee 311,00 
9-12" Box Boards 1/2 68,25 . No, 1 Common S/4 see 28,00 
4/4 66,50 ,., || 5/8 76,50 93°50 || 4/4 53,00 ,,, 8/4 6. _138,50 
Firsts & Seconds 3/4 ee 101,25 ||No, 2A Common No, 1 Com & Sels 
1/2 35,50 ,,, || 4/4 _96,25 115,26 pee 31,00 || 8/4 .., 75,00 
5/8 38,00 °., || 3/4 103,00 .., || 4/4 33,50 41,50 ||Sound vorny 
3/4 45, 75 er 6/4 123,25 es No,2B Common 4/4 eee 35,50 
4/4 sat25 57% || 8/4 135,25 125780 || 578 19,75 20,00 || 6/4 2.) 41. 
5/4 56,75 wre |fMo, 1 Com & Sels 4/4 26,75 30,75 || 8/4 ... 40,50 
6/4 58,00 <:. || 4/4 61,00 79,25 || 8/4 26,25 ,,, 
6/4 66,50 4., || 5/4 68,00 ,, No, < Comnon 
6/4 72,50 84,00 || 8 coe = 47,75 
8/4 79,75 88,50 








HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mj), 


of maple, birch and beech flooring, D&M, ag ,. | 
ported to the Maple Flooring Manufacturers’ Aggs, | 


t 


ciation, averaged as follows, f.0.b. cars flooring mi | 
basis, during the week ended July 11: f 


MAPLE— 


Clear 





og 1 Factory § 
$58.65 $9714 
64.95 “seu 
70.42 40,03 
7241 491 
9.33 49) .3¢ 
81.58 aoe 
78.00 35.85 
8, 08 24.70) 
G5:02 3s... 
52.0 
64.25 





OAK FLOORING 


The following are average prices, Memphis base. 
obtained for oak flooring during the week ended 
July 4, as reported by the Oak Flooring Manufac. 
turers’ Association : 

3§x114" 33x24” 
Clr. qtd. wht....$131.79 $135.62 


Clr. qtd. red..... 119.56 
POD CE WEP isk se ces 
Sel. qtd. wkr.... 68.43 
Cir. pin. wht.... TO.76 
CIP. PIN. TEV « ic 60: 70.16 
Sel. pln. wht..... 58.29 
Sel. pln. red..... 57.89 
No. 1 common... 47.01 
No. 2 common... 19.21 

x1” 
Clr. qtd. wht... .$110.45 
Clr. pln. wht.... 78.28 
Cit. Wes FOG es  oces 
Sel. pln. wht.... 60.50 
Sel. pln. red..... 89.55 
No. 1 common... 33.50 


105.67 
89.32 
79.48 
89.69 
79.50 
74.05 
70.17 
57.71 
18.48 


Y% x2” 
$130.69 
78.27 
72.80 
67.86 
66.06 
38.99 


5x1” = %x0" 
$92.86 $100.36 
82.20 


SEERe wees 


53.43 66.58 
53.88 56.23 
45.12 46.54 
46.91 47.8) 
22.81 22.96 





OAK FLOORING STRIPS 


Chicago, July 15.—The following are carload 
prices, f.o.b. Chicago, on #x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 


Chousane feet. White 
Qtrd. Plain 
Clear ...cccceee $129.00 $82.00 


Sap clear ....... 110.00 


Select 


89.00 


71.00 








Red 
Qtrd. Plain 
$116.00 $79.00 


“89.00 71.00 
No.1 


0. 
MC OTRIITION 66:0: .s: oinin:0:8'0.6a.0 be weieisnie beac Kelermaa cneeanee 





BLACK WALNUT 


Cincinnati, Ohio, July 14.—The following are 
today’s prices of American black walnut f.0.b. 


Cincinnati: 


FAS. 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 
115; 8/4, $120@125. 
No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 





St. Louls, Mo., 


SOUTHERN HARDWOODS 


July 14.—Current quotations on southern hardwoods f.o0.b. St. Louis: 


GuM— 4/4 5/4&6/4 
Qtd. red: 
re $ 82@ 84 $ 84@ 86 $ 
No. l com... 54@ 55 683@ 65 
No. 2 com... .80@ 32 33@ 35 
Qtrd. red, S.N.D.: 
ASS 6:br sans 538@ 54 55@ 56 
No. 1 com. & 
eee 88@ 40 40@ 41 
No. 2 com 25@ 26 28@ 29 
Plain red: 
ee eee 75@ 76 82@ 83 
No. lcom... 51@ 52 60@ 62 
No. 2 com... 29@ 30 31@ 32 
Plain sap: 
oY ere 46@ 47 52@ 53 
No. 1 com... 30@ 81 384@ 35 
No. 2 com... 21@... 23@.. 
CoTTONWoop— 
Te vtesewecse DED Be 53 54 
No. 1 com..... 35@ 36 38@ 40 
No. 2 com..... 30@ 31 35 36 
QUARTERED WHITE OAK— 
| aa 120@122 135@140 
No. 1 com. an 
rr ae fe 82@ 84 


8/4 4/4 5/4&6/4 8/4 
QUARTERED RED OAK— 
—. a FAS .........$105@110 $120@125 $130@135 
63@ 65 No. 1 com..... 65@ 68 T@ 72 TW@ 77 
35@ 38 No. 2 com..... 44@ 46 50@ 53 57@ 60 
55@ 56 PLAIN WHITE OAK— 
si Be cond sto nvad 8S0@ 81 108@110 118@120 
40@ 41 No. 1 com. and 
30@ 31 Ns ise, ons 0% 5 @ 56 64@ 65 68@ 70 
; — 2 COM... 6 36@ 37 39@ 40 42@ 44 
en No. 3:com...:. 20@... 24@ 26 24@ 26 
—— 4 Sound wormy.. 381@ 32 48@ 49 55@ 57 
36@ 38 PLAIN Rep Oak 
TAS eis ese as 78@ 80 98@100 108@110 
54@ 55 No. 1 com. and a 
38@ 40 ea era 53@ 54 60@ 62 65@ 68 
23.50 No. 2 com..... 359@ 36 38@ 40 42@ 44 
PorLar— 
a ee RS: Sr iiosiae 88@ 90 es ie 105@110 
EO Pag Saps and sel.. 62@ 65 72@ 75 78@ 80 
SAD ic No. 1 com..... 47@ 48 49@ 50 51@ 52 
No. 2 com. A.. 33@ 34 36@ 38 37@ 3 
150@155 No. 2 com. B.. 27@ 28 380@ 31 31@ 32 
Sort MAPLE— 
90@ 95 TOR TUN. 6 o.5.06:0 38@.. 55@ 60 65@ 70 





HARDWOOD LOGS 


Memphis, Tenn., July 13.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 


Variety— 


Gum 
Poplar 
Elm 


Delivered 
Memphis 
Per M 

Red & white oak. .$25.00 to $30.00 


+0 see-seeneree SOOO RO eee 

FROG ce pieee WCCO EO 
c00c06 SOO CO 
Ash (12” and up). 30.00 to 
Hickory (12”& up) 25.00 to 


33.00 
22.00 
45.00 
35.00 


F.o.b. cars 
Memphis 
territory 
Per M 

$17.00 to $22.00 
12.00 to 14.00 
20.00 to 26.00 
12.00 to 14.00 
23.00 to 38.00 
17.00 to 27.00 


Logs are classified by buyers here roughly 48 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 


both. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the 
distance the logs are hauled, and the weight of 


the timber. 


Oak, ash and hickory are draw? 


from wider distances; while gum, poplar and elm 
can be profitably drawn into Memphis only from 
nearby points, 


' 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, July 13.—Average wholesalers’ prices, carlots, Cincinn ati base, on Virginia, West Virginia and Tennessee woo today: 






































































4/4 5/4&6/4 8/4 Hickony— ‘i Pies. - it. BREch— ud 4/4 1 p 5/4&6/4 8/4 
Wawe@Qsm— jé (B® cvcecedss sakes. ) ieakeovsen 9 40 75 $ 75@ 80 
QuaRTERED WHI $185 — $145@155 $155@165 No. 1 com..... + @... oa 70 36 70 No. 1 com..... 436 33 47@ 50 116 50 
i a aie Geese 105 110 110@115 115@120 No. 2 com..... --@... 385@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33 33@ 35 
ea 90@ 95 5@100 MaPLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
Re Bom ee eens ‘eee teem fee FT Reky Nels 
‘ —~ 33 57 55 60 0. er 
Sound yee a Bi aiviccswncssaesnane 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
QUARTERED pate WHITE ASH— 
Cee $110 - + ES ere $ 90@ 95 $105@110 $110@115 $125@130 $155@160 
No. 1 com..... -@. INGOs 2 COUR. QM GGke  éscscaduas 50@ 55 7@ 75 75@ 80 100@105 95@100 
No. 2 com..... .@. | ARs testers 30@ 32 38 38@ 43 45@ 50 50@ 55 
PLAIN WHITE AND ao Ai 
 ahaenaeaieen $105@108 $115@125 $130@140 VALLEY HARDWOODS 
ee ue ae ba q 75 70@ 75 Cincinnatl, July 13.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2com..... 40@ 45 47 45@ 49 | Gum— 4/4 5/4&6/4 8/4 CoTTon woop— dot 5/4&6/4 8/4 
No. 3 com..... 21 23 25 23 26 Qtrd. red: FAS, 6” & wdr. $ 50 53 54 57 
Sound wormy.. 43 48 60 55 60 , cece ee & 85 $ 2G or 90 $ a8 3 95 No. 1 com..... ing 37 sg 40 ae ie 
oO com. 
BasSwooD— Qtrd. red, sap no teat : No. 2 com. 30 2 82@ 34 
WAS. cues n50 $ 70@ 75 $ 75@ 80 $ T5@ 80 WA racine wes 54 59 64 QUARTERED Waits Oaxk— 
No. 1 com..... 50@ 53 55@ 58 55@ 58 No. 1 com 40 42 47 
No. 2 com..... 28@ 31 33@ 38 38@ 43 Plain red FAS wot cela $120 125 $125 130 00 135 
TNUT— 75@ 80 83@ 85 85 90 Kena wan nan uae 
“a $105@110 $115@120 $125@130 No. 1 com... 50@ 55 55@ 60 60@ 65 so. 2 isa 60 
1 ‘com..... 65@ 70 oa 15 iG 80 5 & — 
No. 8 com. .... aa 21 21@ 22 21@ 22 be OSH ---Cs.. -+-Bs-- | Qemmmnn Rep Ge 
Sd. wormy an 31 33 33 25 33 35 & wider... 45 50 50 55 55 60 Lage ¥ eeecceces a3 a 4 eee eee 
No. 2 com @ @s @ No.1 com... 31@ 33 34@ 38 39@ 42 sue 3 +4 -++@... 
rod Com. No. 2com... 21@ 23 283@ 25 28@ 25 - . ne tabi = - SS ORES! CERO TES 
better ...... 35@ 387 37@ 39 39@ 40 | M4Pun— LAIN WHEES 20D Ree C4e— 
pot worms N. ee 75@ 80 $ 95@100 $105@110 
BigcH— D., log run..$ 40 $55 $60 Selects ....... ° 57@ 62 ’ 62@ 67 . 67@ 72 
RG casa snaics $115@120 $120@125 $125@130 | Sorr Etm— 4/4 5/4 6/4 8/4 No. 1 com..... 48@ 53 58@ 58 58@ 63 
No. 1 com. an FAS ..... ~— $65 $65 $70 No. 2 com.. 35@ 88 40@ 45 45@ 50 
aR co eccc 67@ 72 72@ 77 %72@ 77 No. 1 com.... 45 48 48 55 No. 3 com..... 20@ 22 22@ 25 25@ 30 
No. Z COMs 0s 3838@ 35 35@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 32@ 34 388@ 43 43@ 48 
There has been some reduction in prices on No. 3 common beech, birch and maple, and also on Cincinnati, Ohio, July 13.—The following are 
ee 2 ar —— soft elm in various thicknesses. Present values are as follows f.0.b. average wholesalers’ carlot prices, Cincinnati 
ower chigan mills: base, on “soft texture’’ poplar, from Virginia, 
No.1 No.2 No.8 No.1 No.2 No.3 ’ 
FAS Selects com. com. com. FAS Selects com. com. com. animate Tennessee, and 
Bass woop— Sorr ELM— . 
4/4 $ 70@ 75 $ e 65 $ 47@ 50 0 $28@30 $23 @ 25 12/4 110@115 95@100 85@ 90 50@55 +Q.- Sorr TaxtTurnp— 4/4 5/4&6/4 8/4 
he Hy 4 - oo Ly At 4 eOa7 Oar 16/4 130@135 115@120 105@110 55@60 ..@.. — Pre a se a siee 12 ses 133 
8/4 90@ 95 80@ 8 65@ 70 40@42 ..@.. | Harp MarLe— No.1 com..... 50@ 55 65@ 70 70@ 75 
10/4 95@100 85@ 90 70@ 7% 45@50 ::@.. si be = ing a be % vif He tt No.2 com. A.. 86@ 38 42@ 45 45@ 48 
Peace 2 common and better 28@36 12@14 | 9/4 ,25@100 80 85 10@ 75 43 45 16 18 tae b. t com. B.. 25@ 27 27@ 29 28@ 380 
4/4 65@ 70 55@ 60 40@ 45 26@28 16@18 | 45/4 J1s@120 108¢110 oe se asdes 2035 FAS .. .$ 87@ 92 $ 92@ 98 $ 98@103 
5/4. 70@ 75 60@ 65 45@ 50 30@32 18@20 12/4 130@135 115@120 100@105 60@65 26@28 Ease & selects. 60 = 70 75 75 80 
6/4 75@ 80 65@ 70 50@ 55 35@37 18@20 | 34474 140@145 125@130 110@115 60@65 --@-. aon Se aan aaa 
le 90 75@ 80 60@ 65 40@42 18@20 | 16/4 155@160 140@145 125@130 60@65 ..@.. oat pes As. +> BS Be Be 
Wa" toa us 90@ 95 50@ 53 30@32 1719 wry — wanes a. ounen anaes . i ae 
115@1 G “i : : 
i Iai) Bg I) BEG 70 sogss IB@I | Ow. 6G 8 i681 262 | POPLAR BEVEL SIDING 
Wiz -@.. — 
10/4 125@130 105@110 85@ 90 50@55 — 4/4 = fs 60@ 65 45@ 50 28@31 18@20 Cincinnati, Ohlo, July 13.—The following are 
i 1309135 110@ 115 As Re: 50@S5 -+Q.. o 5 he g -- ° = = fo i average wholesalers’ carlot prices, Cincinnati 
a --@.. ..@.. 8/4 1808 83 90@ 95 75@ 80 40@45 20@22 base, quoted on poplar bevel a . ieee 
4/4 65@ 70 55@ 60 42@ 47 28@30 20@22 | Enp Driep ay MAPLE— . ’ 
a4 75@ 80 a 65 @ 55 3032 Oa 4/4 115@120 ...@... 90@ 95 ..@.. ..@.. | gw Sane one $30.00 $20.00 
6/4 80@ 8. 65@ 70 55@ 60 33@35 22@24 5/4 120@125 ...@.. 95@100 ..@.. .-@.. papeianatat acaba: P , 3 r 
aa , 6/4 125@130 @ 100105 Oo vknecaessinne mee 45.00 30.00 20.00 
/ oes 95 75@ 80 65@ 70 40@45 * rs coon. i: ihe at .oerrrrenee: 40.00 23.00 18.00 
10/4 100@105 85@ 90 75@ 80 60@55 : 8/4 130@135 ...@... 110@115 ..@.. ..@.. 
Following are prices of Wisconsin hardwoods f.o.b. mill points: Louisville, Ky., July 14.—Poplar siding con- 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 tinues in fair demand at steady prices, produc- 
a FAS Selects com. com. com. FAS Selects com. com com — proce 3 nt and movement steady. Louis- 
SsH— Rock HLM— ville quo ons: 
4/4 $100@105 $ 85@ 90 $ 68@ 67 $35@37 $21@22 4/4 70@ 75 45@ 47 25@28 19@21 ’ _ No. . 
HHH, Baie 88 Hes age | i Be s8@ $5 tage 2ngt2 | e-incn te “gags N° Gg™ NO SGR™ 
5-inch .... 58 42 22 
8/4 120@125 105@110 a 90 52@55 23@24 8/4 85@ 90 65@ 70 35@40 21@23 ia -... Be 40 24 18 
Basswoop— 12/4 980100 18@ 80 46080 1.0.. 
1 ee . . . 
4/4 70@ 72 60@ 62 50@ 52 28@31 22@23 
ei ing 78 64 86 cg 67 $0 33 3 - — — 6@ 70 55@ 60 28040 16018 HARDWOOD DIMENSIONS 
8/4 983@ 95 82@ 85 73@ 75 40@42 ~ 5/4 90@ 95 80@ 85 65@ 70 42@45 18@20 Chicago, July 15.—Actual sales of clear short 
Birch — $44 108 Long bo po 7 = br br zs hardwood dimension, maple and birch selling at 
k, ade f.o.b. Chi 
{4 12@116 90@ 95 53@ 55 3335 21923 | 19/4 i10@115 100105 85 90 68Q60 ..@.. | this week at the followine prices ee 
6/4 122@126 100105  6SO 68 is@a0 24@25 | 12/4 115@120 105@110 90@ 9 63@65 Furniture stock— Plaincak Gum 
8/4 126@128 105@110 85@ 88 58@60 21@22 | Sorr MaPLe— BWENNN oii cdacccnsecsececaceses $50.00 48.00 
wi 131@135 110@116 90 95 bogee ae ue $s a3 = 2 “ss * pop be a = EE wiiccnmeuiaseacestal 55.00 0.00 
Pe: RY 3 100@1 a x | _ LER ALE LELELLNS : ; 
for ie . BA ing $3 Tem 6) hg as Seu Ziges | HERI gts ee aaa 
i 68@ 70 58@ 60 42@ 45 25@28 21@23 | 8/4 95@100 80@ 85 T10@ 75 40@45 21@23 | 3x3x30" oo... cece cece cece eeeeee 80.00 70.00 
75@ 7 ; 0@35 23@25 | Oak— a 
6/4 80@ BF 700 Te OOD Te cross 28@26 | 4/4 115@120 90@ 95 60@ 65 s5@28 20@22 | 14h a SOR gw 55.00 55.00 
8/4 90@ 95 85@ 90 70@ 75 40@45 23@25 5/4 1209 125 95@100 65@ 70 37@40 22@24 | 3414x4” and wider x 19”......... 60.00 60.00 
10/4 100@115 50100 80@ 85 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 | 9x4” and wider x 19”.........+ 75.00 70.00 
12/4 110@115 100@105 85@ 90 55@60 ..@.. 8/4 130@135 105@110 75@ 80 50@55 238@25 | 1x9y%x40” oo. cece cece eee eeeeees 70 00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HemMiock Boarps, SiS— HEMLOCK, No. 1, nme” 

8’ 10-14’ , 18-20’ -16’ s* 0-14 16’ 18-20’ 22-24 
1x 4” —$26.00@28.00 $27. 00 29.00 $29.00@31.00 $31.50@33.50 $28.00 30.00 | 2x 4” $31.00@33.00 $30. 400 32. 00 $31.00@33.00 $34.00@36.00 $35.00@36.00 
ee 3 oo a eee tf ee comaT G0 $2.000386.00 | 2x" —$0:00G82-00  30:00092:00 B1:00G88.00  aaSODSESo se eomse.o6 

0.50@32.5 18 33.50  33.00@365. : : x 8” ’ L 7 ’ y i y ’ 
1x1” =. 31.50 33:60 32. 50 34.50 34.00@36.00  36.50@38.50  33.00@35.00 | 2x10” 30.00 32.00  32.00@34.00 33. 00 35.00  35.00@37.00  36.00@37.00 
1x12” 32.50@34.60 33.50@35.50  35.00@37.00  37.50@39.50  34.00@36.00 | 2x12” 1.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  37.00@38.00 
For merchantable 1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. pores rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
For shiplap or pode el add Ayako te prices of No. 1 boards. wider, $18@20. 
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ell Redwood by the House 
Instead of by the Board 


HIS forty-eight page booklet features twenty-two homes of 
‘ade size and moderate cost—three thousand to seventy- 
five hundred dollars—designed by certified California architects. 
They were passed upon in a prize competition and received prizes 
or honorable mention from a Jury of Award composed of three 


leading California architects. 


Sketches, floor plans and the fair cost of each house are shown 
in this booklet which will be forwarded on receipt of twenty-five 
cents. Complete plans, elevations, — drawings and speci- 
fications for any house shown will be supplied at low cost. Send 


for the booklet and sell Redwood lumber by the house instead of 


by the board. 


A broadside describing this booklet has been prepared and a 
quantity of these imprinted with your firm name and address 
will be sent you free upon request. Write for them today. 





CHICAGO * 
3067 McCormick Building 
332 So. Michigan Avenue 


NEW YORK CITY 
941 Pershing Square Building 
100 East 42nd Street 

Members of California Redwood Association 
THE LARGEST MANUFACTURERS AND DISTRIBUTORS OF CALIFORNIA REDWOOD 


SAN FRANCISCO 
2 Robert Dollar Building 
311 California Street 











CROSS TIES 


St. Louis, Mo., July 14.—The following cross 
tie prices prevail, f.o.b. St. Louis: 
Untreated 
White Southern 
Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.50 $1.30 
No. 4, 7x8”, 8’, 8-inch face...... 1.40 1.15 
No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 
No. 2, 6x7”, 8’, 7-inch face..... 1.15 -90 
No. 1, 6x6”, 8’, 6-inch face..... 1.05 .80 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

LE eee rere $43.00 $42.00 
BOEMORE 6.56 Akdcsawner de ndccaca’ 40.00 38.00 





CYPRESS SHINGLES & LATH 


Cincinnat!, Ohlo, July 13.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 
Best Primes Economies 
Oe. LCueeimoke te eees sive Os 40 3.20 Seip ia 
Ded Given GehGberecweoas ee 6.70 4.85 $3.90 
SS eR 6.95 5.45 4.30 
S-. sbepyoasenan Kee ae 6.95 5.45 4.30 


Lath, 4-Foot, 34x1!4-Inch 
PO Bisaseuuenecee $8.90 INS Dicssiwaxeecke $7.90 


For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


MINNEAPOLIS, MINN., July 14.—Northern 
pine shipments and orders maintain almost an 
even flow, despite the midsummer season. In 
the last week shipments compared favorably 
with those of the spring period. Railroads and 
box manufacturers are the best customers. 
Prices are unchanged. 

NORTH TONAWANDA, N. Y., July 14.—Sales 
of northern pine have been more frequent during 
the last ten days. All orders placed specify 
prompt delivery. Mixed carlots have been in 
better demand. Prices remain stationary. 


NEW YORK, July 13.—With conditions grad- 
ually improving, northern pine is in a fair posi- 
tion. Wholesalers find no difficulty in disposing 
of stocks, but prompt shipments are hard to 
obtain. Prices are not attractive to mills, but 
are an improvement over two weeks ago. 

BUFFALO, N. Y., July 13.—Northern pine 
buying is kept down to immediate requirements 
in most cases. In some of the upper grades a 
scarcity has developed. The lower grades are 
steady, but not in any large demand. 


BOSTON, MASS., July 14.—Retailers are tak- 
ing northern pine for early needs. Industrial 


demand also is confined largely to immediate re. 
quirements. There is strong competition from 
western lumber, which holds prices on a fairly 
low basis. A fair call for barnboards is reported, 
on which quotations are: No. 2, 1x4 to 1x7, 
$57; 1x10, $60; 1x12, $62@65; No. 3, 1x4 to 1x7, 
$46; 1x10, $48@49; 1x12, $52@55. 


EASTERN SPRUCE 


NEW YORK, July 13.—Eastern spruce demang 
is fully up to the good record made last week 
and the tone of the market shows a decided jm. 
provement. There is not a considerable amount 
of lumber on the market and no indication that 
supplies will be augmented to any great extent 
in the next few months. Some carload sales 
were reported during the week. Prices hold 
stationary. 


BOSTON, MASS., July 14.—Demand for east- 
ern spruce is slower than might reasonably be 
supposed from the large volume of building now 
under way. Prices continue weak. Retailers 
are buying ordinary schedules at $39 base, 
Provincial producers report reduced stocks of 
random. SBoards are quiet and prices easy, 
Quotations: Dimension, rail shipments, f. o. b, 
Boston, 8- to 20-foot, 8-inch and under, $39@40; 
9-inch, $40@41; 10-inch, $41@42; 12-inch, $43@ 
44, Provincial random, 2x3 to 2x7, $33@34; 2x8, 
$36@37; 2x10, $88@39. Covering boards, 5-inch 
and up, 8-foot and up, D1S, $33@34; matched, 
clipped, 10- to 16-foot, $38@40. Furring, 1x2, 
$34@35; 1x3, $33@34. 


WHITE CEDAR 


MINNEAPOLIS, MINN., July 14.—With prices 
slightly off and with the midsummer quiet period 
at hand, there has been little renewed activity 
among distributers of northern white cedar 
products. They are doing a good business for 
this time of year, however. 


HARDWOODS 


CHICAGO, July 15.—Although prices of most 
hardwoods are still weak, demand has improved 
and many of the mills are turning down low 
offers that they would have readily accepted a 
few weeks ago. At present the sash and door 
plants, the furniture factories and the auto- 
mobile body concerns are the most active buyers. 
Oak is moving easily to both the flooring manu- 
facturers and the yard trade. Stocks of red gum 
are scarce, and prices are firm. Most of the 
slack has been taken up in the prices of birch, 
the better stock of which is scarce. Northern 
maple prices are weak and demand is light. 


INDIANAPOLIS, IND., July 14.—Demand 
shows a fair volume in this territory, and the 
market is strong. Dealers are busy replacing 
stocks depleted during June when building con- 
tinued in good volume. An increase in buying 
is reported from rural yards. Furniture fac- 
tories are buying a little more actively and re- 
ports from several factories show the volume of 
business done at the midsummer shows was 
good. A slump in demand from farm implement 
makers is reported. Flooring factories continue 
to buy from hand to mouth but their orders are 
more or less frequent and the volume is fair. 


HOUSTON, TEX., July 14.—Hardwood demand 
continues quiet. Only a few orders are being 
placed, but the trade is expecting the recent 
furniture shows to result in some improvement 
in business. Production is being cut to the min- 
imum. Prices hold firm. 


MINNEAPOLIS, MINN., July 14.—Building 
work in progress in the cities is giving a good 
outlet for northern hardwoods. Manufacturers, 
particularly those making automobile bodies, 
continue active customers. Prices are steady. 


COLUMBUS, OHIO, July 13.—Hardwood buy- 
ing is steady, although orders average small as 
they are for immediate needs. Concerns mak- 
ing boxes, implements, automobiles and furniture 
are good buyers while retailers are replenishing 
broken stocks. Production has been reduced to 
a point where there is no oversupply of any 


items. Oak prices at the Ohio River: 
No. 1 No.2 No.3 
- FAS com, com. com. 
Quartered ....2.6 $155 $90 $55 
PIB cw vioaioasanac 105 75 50 $20 


BALTIMORE, MD., July 13.—The bulk of 
hardwood purchasing is still done to take care 
of immediate needs. Yard stocks have undergone 
further reductions. Quotations are unchanged. 


Exports continue to be a weak feature in the 
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situation, with large consignment shipping de- 
terimental to stability in the business. 


KANSAS CITY, MO., July 14.—Hardwood trade 
is just about the same as a week ago, and there 
has peen no price movement of importance. 
There appears to be a good prospect for some 
increase in demand for flooring, finish and panel- 
ing, and furniture factories are inquiring for 
fill-in stocks. Oil rig timbers are in fair demand. 
Cabinet makers are buying more stock to fill 
radio cabinet orders. 


OMAHA, NEB., July 13.—Oak flooring is in 
good demand and holding firm. Industrial woods 
are good sellers in Nebraska, but there has been 
4 falling off in demand from the Dakotas. 


NORTH TONAWANDA, N. Y., July 14.—Deal- 
ergs report market conditions exhibiting a little 
more life. Maple, basswood and birch have been 
moving with greater frequency. Sales, though, 
are being made with the requirement that orders 
be filled promptly. There has been little devia- 
tion in quotations. 


ST. LOUIS, MO., July 13.—The hardwood mar- 
ket has shown a little more activity this week, 
largely in scarce items. The demand, which is 
mostly from automobile and furniture concerns, 
has not been sufficient to reflect any change in 
price. 


NEW ORLEANS, LA., July 13.—Some im- 
provement of demand is reported for the week, 
but apparently there is as yet no corresponding 
improvement of price, for local observers re- 
port that while the downward trend seems defi- 
nitely checked, material can be bought at figures 
prevailing during the last week or fortnight. 
Both red and sap gum are among the items in 
better call. The export demand has slackened 
a little. 


NEW YORK, July 13.—The demand for hard- 
woods has kept up the brisk pace of the last 
two weeks. Trim and flooring manufacturers 
are busy, and the industrial demand is especially 
heavy. Some items in southern hardwoods are 
scarce. Wormy chestnut is rather hard to find 
and gum is none too plentiful. Poplar is in fair 
supply and moving well. Oak lumber is scarce 
in some items. All prices hold firm. 


BUFFALO, N. Y., July 13.—Hardwood demand 
continues slow. Prices are unsettled, buyers be- 
ing able to dictate prices to a certain extent on 
most items. Furniture and automobile concerns 
are not actively in the market. 


CINCINNATI, OHIO, July 14.—Hardwood 
trade is quiet, though some dealers report a 
fair amount of business. Prices are steady 
though complaints still are heard of price cut- 
ting. Wholesalers and millmen say that pros- 
pects for active business later on are good. 


BOSTON, MASS., July 14.—There is no dis- 
tinct change in hardwood demand or prices. The 
mills report curtailed production and appreciable 
reduction of stocks. Larger takings by house 
finish interests are reported. Orders from fur- 
niture factories are slow. Considerable oak is 
being called for by flooring mills. The automo- 
bile trade is fairly good. Demand for flooring 
is fair. Quotations on }$x2% clear: Birch, $85; 
maple, $98.50@103.50; oak, white, plain, $97@ 
101; selects, $80@84; No. 1 common, $68@69. 
Quotations, inch: 


FAS No. 1 com. 
DRE ices ara otha oes $105@115 $80@85 
DEES WOOE cos nos cc's ok once 83@ 90 63@68 
., oe 75@ 80 45@50 
on eccwssvne 130@140 15 @85 
BROWS BOD 656s. 6 0-06 e500: 115@125 62@70 
MOMONONG. oii ssi cccnee'see's 110@120 80@85 
Se 95@105 a 
Oak, white, plain® ...... 90@120 ..@.. 
Oak, white, quartered*.. 145@155 Pe oe 
Fee OAS 103@118 ee 





*Lower prices, hard texture; higher, soft tex- 
ture oak. 


FIR. SPRUCE, CEDAR 


_ CHICAGO, July 15.—Although recent advances 
in the price of Douglas fir have been maintained 
the last week, the yard trade does not seem to 
€ sold on the idea of an advancing market and 
continues to shop around in the hope that cars 
pew be picked up at figures below current quo- 
Po eg Demand has been well sustained, but 

IS generally for mixed cars and rush ship- 
ment. Prices are steady on most items except 
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or from Coulter Lumber Co., 
\ast der, S. © Clarksville, Tenn. 


atalbany Lumber Company Lt 


Sales Office: HAMMOND,LA. 


Producers of eri a at: 


Norfield, Miss. 


Southern Pine and Hardwoods | 
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Mouldings 
Finish 
Bevel Siding 
Base, etc. 
oo 


Shop and 
Factory 
Lumber. 





Sales 
Representatives 


J. C. Lackey, 
5832 McGee St., 
Kansas City, Mo. 
G. S. Patterson, 
Oconomowoc, Wis. 
R. D. Hunting Lumber 
o. American Trust 
Bldg., Cedar Rapids, 
Iowa, 
Colorado Continental 
Lumber Co., Chamber 
of Commerce Bldg., 
Denver, Colo. 
Alex W. Stewart, 
709 Lumber Exch. Bldg. 
Minneapolis, Minn. 

















Lumber with Many 
Selling Qualities 


Shrewd retail lumber merchandisers 
buy with an eye on sales. They buy the 
lumber that best meets their customers’ 
requirements, because they know that 
such lumber sells better. That’s why 
you find a good many dealers turning to 


Craig Mountain Quality 
Pondosa Pine 


Here is lumber that possesses the easy 
working and the nailing qualities builders 
want. It’s as soft, smooth, light and clear as 
mountain air. And we supplement the won- 
derful natural qualities of Craig Mountain 
Quality Pondosa Pine with the finest manu- 
facture. 


Try one of our mixed cars. 


Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 
E. H. Van Ostrand, Pres. W. C. Geddes, Vice-Pres. & Gen. Mgr. 
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| We’re Out for More Business 


and we expect to get it 
on the basis of the val- 
ues and service we are 
prepared tooffer. Let us 
prove to you thatwecan 
deliver real values in 





























Timbers, Dimension 
Boards, Shed Stocks, 
Crating, Boxes 


Quick shipments in straight or 
mixed cars. 








es 


timbers which because of keen competition fo 
orders are offered at concessions. 


INDIANAPOLIS, IND., July 14.—Some further 
strength is reported in demand and price of 
Douglas fir especially on the lower grades which 
appear to be following the price trend of the 
upper grades of a couple of weeks ago. Some 
transit cars are in the State and have been 
picked up with little selling effort. Demand js 
becoming stronger in rural communities. 


SAN FRANCISCO, CALIF., July 11.—Fir has 
shown a remarkable gain in both volume of busi. 
ness and prices. Coastwise, intercoastal and 
rail shipments have increased to a marked ex. 
tent and mills are now quoting prices $2 higher 
than last week. Curtailment has been the cause 
of the price advance, lumbermen believe. Dea]. 
ers are becoming more interested in hemlock 
and spruce, and business is on the upward trend, 
Prices are steady. Export business is obviously 
looking up, according to charters for overseas 
vessels. 

KANSAS CITY, MO., July 14.—Fir buyers are 
a little more numerous, the increase in the vol- 
ume of orders coming largely from country 
yards. A good deal of hemlock is included in 
the orders, which run largely to boards and 
dimension, with some flooring and finish. Ow. 
ing to small mill stocks, mixed cars are harder 
to place. Prices are firmer on most items here, 


OMAHA, NEB., July 13.—General wholesale 
prices on fir remain stable with an upward 
trend on 4- and 6-inch flat grain, which is get- 
ting scarce. There is a considerable volume of 
mixed-car orders. with request to rush delivery, 


NEW YORK, July 13.—The steady outpour of 
fir from shipside and terminals into the yards 
continues to be the main feature of the market. 
The July turnover has been very large, and 
prices have held firm. All yards are well sup- 
plied and are buying steadily. 

BOSTON, MASS., July 14.—Douglas fir is mov- 
ing in comparatively heavy volume. The tone 
of prices is steady to firm. The present spread 
on ordinary schedules of dimension is $33@ 
34.50, ship’s tackle, Boston; for direct mill ship- 
ment, $34@34.50 is asked. No. 1 common boards 
are on offer at $29.50@31. 


CYPRESS 


CHICAGO, July 15.—The buying of the coun- 
try yard trade is the best feature of the red 
cypress market this week. Local distributers re- 
port a fair but spotted demand from the indus- 
trial trade. There have been some price revi- 
sions but these have not been of a fundamental 
character. 





INDIANAPOLIS, IND., July 14.—The volume 
of cypress business is subnormal and nothing at 
present would indicate any change unless it 
might likely be farm buying. Virtually no de- 
mand is reported for yellow cypress. 


BALTIMORE, MD., July 13.—Cypress consum- 
ers are ordering only for immediate wants. Mills 
for the most part have enough orders in hand to 
keep going practically at capacity. Stocks here 
are small. Prices are steady. 

KANSAS CITY, MO., July 14.—Demand for 
cypress from the yard trade continues good, 
country yards being well represented. There 
also is some demand from millwork plants. 
Prices on a few items are softer, but generally 
there has been no change. 

NEW ORLEANS, LA., July 13.—Cypress book- 
ings register a small gain. Prices are unchanged 
and well held. Demand for prompt deliveries, 
plus “repeat orders,” indicates a growing call 
from consumers. Production rules steady, car 
supply easy and shipments prompt. 





NEW YORK, July 13.—Arrivals were light for 
the week, but there is a good supply of lumber 
in wholesalers’ hands, with a steady demand at 
strong prices. A number of large consignments 
are due to arrive in the near future. 


CINCINNATI, OHIO, July 14.—There is little 
new in the cypress market. Business has been 
only fair, but prices have remained steady. 

BOSTON, MASS., July 14.—Cypress demand is 
quiet and is fairly evenly divided between yard 
items and industrial trade. Retailers are buy- 
ing a little more cypress than a month or two 
ago. Quotations on red cypress are fairly steady 
while yellow cypress prices are a little soft. 
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HEMLOCK 


CHICAGO, July 15.—The last week has seen a 
slight falling off in the demand for hemlock but 
this is regarded only as a slackening which will 
be taken up in subsequent weeks. There is some 
hemlock being sold in New York territory but the 
pulk of the trade is with country yards in Wis- 
consin and Michigan. Prices are steady. 


NORTH TONAWANDA, N. Y., July 14.—Ac- 
tive building operations provide a steady demand 
for stock, but consumption of hemlock is af- 
fected by competition from other woods. Re- 
tailers are purchasing only as stock is required. 
No change in prices is reported. 


NEW YORK, July 13.—Pacific coast hemlock 
is moving along with fir, though in considerably 
less volume. Suburban yards especially seem to 
be pushing hemlock and most of them have fair 
supplies on hand. Eastern hemlock is scarce, 
and is in nothing like as heavy demand as west- 
ern stock, Prices are well maintained on all 
grades. 


BOSTON, MASS., July 14.—Retailers are mak- 
ing replacements cautiously and the general pol- 
icy followed is to keep stocks down Western 
hemlock is receiving a good share of attention 
and quotations have firmed up lately along with 
Douglas fir prices. Eastern clipped boards are 
offered here at $33, northern clipped at $32, 
and random at $30@31. 


WESTERN PINES 


CHICAGO, July 15.—Encouraged by the man- 
ner in which last week’s advances on shop have 
been maintained, the western pine mills have 
raised their quotations on some yard items in a 
further effort to test out the market. While de- 
mand has been fairly brisk, distributers are of 
the opinion that the improvement comes as a 
result of consumers attempting to get in on the 
old prices. There has been a good call for mixed 
ears for rush shipment to the yard trade in the 
immediate vicinity of Chicago. 

SAN FRANCISCO, CALIF., July 11.—Pine 
sales during the week showed a slight local and 
domestic increase although prices have remained 
virtually the same. Production, which has been 
slowed down a bit by forest fires, has increased 
during the week. 


KANSAS CITY, MO., July 14.—Prices on several 
items of western pines have become firmer in 
the last week as a result of a larger volume of 
orders from industrial consumers and retailers. 
The larger buyers are keeping close to actual re- 
quirements and asking for quick shipment. 


OMAHA, NEB., July 13.—Western pine stocks 
are badly broken at the mills and it is difficult 
to fill mixed-car orders. Retail demand is light. 
Prices are steady to firm. 


NEW YORK, July 13.—Supplies of the upper 
grades of western pines are below actual market 
needs. Lower grades are more plentiful and 
all lumber sells well. Mill shipments are com- 
ing through promptly, but the outlook here in- 
dicates a shortage of many items at producing 
centers. Prices hold firm. 


BUFFALO, N. Y., July 13.—Upper grades of 
California sugar pine hold firm and a fairly good 
business is being done. Not much dry lumber 
is to be had and some mills report that they 
will have little to offer before September. De- 
mand is absorbing about all the available stock 
of shop lumber. 


BOSTON, MASS., July 14.—Idaho white pine 
is in fair demand. There is keen competition 
for orders but this has not softened prices. A 
very fair business in Pondosa pine also is being 
done at: No. 2 common, 1x4, $49.25@50.25; 1x6, 
$49.25@51.25; 1x8, $46.75@47.25; 1x10, $46.25@ 
$47.25; 1x12, $47.25@48.25. No. 3 common, 1x4, 
$35@36; 1x6, $36.75@37; 1x8, $37@37.75; 1x10, 
$57.25@37.75; 1x12, $38.25@38.50. Quotations on 
Idaho pine are: 


No. 1 com. No. 2 com. No. 3 com. 
Ix4......$68.50@70.00 $59.50@60.50 35.25 @ 36.00 
> ee 69.50@71.00 60.50@61.50 40.00@ 42.50 
ix8...... 68.50@70.00 57.00@58.00 41.50@43.50 
E10... 71.50@74.00 57.00@58.00 37.00@37.75 
S| aa 88.00@..... 59.00@60.50 42.50@44.50 


REDWOOD 


INDIANAPOLIS, IND., July 14.—Dealers are 
buying redwood in small quantities, mostly for 
Stock replacements. A little increase is seen in 





Moore | 


Moist Air 


Dry Kilns | 





Let us tell you how Moore Kilns will 
improve the quality of your lumber. 


* KKK 


Ask The Man Who 


we Operates One 


“I am with a company that is 
to install a dry kiln, and one of 
the parties want to buy a 
. AsI have operated your 
kiln I am trying to convince 
them to buy a Moore.” 


KK KK 


Signed (Name on request) 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 











Jacksonville, Fla, “2 Fully Equipped Plots. ~~ North Portland, Ore. 











Fleet of Ross Carriers at 
Grays Harbor Lumber Co., Hoquiam, Wash. 


Ross Carriers Cut 
Handling Costs 


As proof of their economy and effici- 
ency, we quote the following from a 
letter received from the Grays Harbor 


Lumber Co., Hoquiam, Wash.:— 


“Six Ross Carriers have enabled us 
to dispense with 36 horses and 60 men 
in the yards.” 


Ross Gasoline or Electric Carriers will 
do as much for you—handle your entire 
output with fewer men and at less cost. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, : : Michigan 





with 6 


6 drivers a 


arriers, 


nsfers, 118.89 


nd tra 


ii $269.23 


Write for complete data on Ross 
Flectric and Gasoline Carriers. 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - = - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 
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Speed Deliveries 


CUT COSTS 


THERE is no idle time in this lumber yard. Ten 
2%4-ton Fruehauf Semi-Trailers — with five Ford trucks 
—keep deliveries “on the go.” 


How many actual “haulage hours” do you get each day out of your 
present delivery system? Do you want more productive hauling? 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS 'N ALL PRINCIPAL CITIES 




















BABCOCK SPRUCE LADDERS 
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ABCOCK Spruce Ladders are sold nationally. If 
all the BABCOCK LADDERS manufactured in 


one year were laid end to end, they would reach 
1,473,537 feet, or approximately 279 miles. 


W.W. BABCOCK Co., BATH,N. Y. 


















































industrial demand, but the volume is restricteg. 
Rural yards show more life than for some 
months. 

SAN FRANCISCO, CALIF., July 11.—Redwoog 
showed a slight increase in demand during the 
last week with shipments holding normal. Ppp. 
duction held up to average. In the middle Weg 
and East inquiries have increased and orders 
are expected to boost sales materially during 
the next fifteen days. 


KANSAS CITY, MO., July 14.—Increased de. 
mand for redwood the last two weeks is being 
maintained and a few items have shown a little 
more stiffness. Orders are coming from both 
retailers and industrial consumers. 


BOSTON, MASS., July 14.—Wholesalers gay 
they are booking a fair volume of orders for red. 
wood. Takings are mostly of moderate agsort. 
ments wanted for quick delivery. There jg 
strong competition, but the recent firmer tone 
of mill advices has added to the confidence of 
locai distributers. 


NORTH CAROLINA PINE 


BALTIMORE, MD., July 13.—Yards are stil] 
disposed to hold back with North Carolina pine 
orders, and the competition is rather keen, with 
some mills curtailing in efforts to impart a bet- 
ter tone to the trade. 


NEW YORK, July 13.—Despite reported short- 
age at the mills, good shipments of lumber came 
into the market the last week and moved readily 
into retail yards. The market is healthier than 
it has been at any time during the year, prices 
having further strengthened. 


BUFFALO, N. Y., July 13.—The North Caro- 
lina pine market shows a firmer tone, although 
most items are little, if any, changed in price. 
Six-inch roofers are $29.50. Buying is not brisk 
and retailers and industrial concerns are adding 
to stocks in only a limited way. 


BOSTON, MASS., July 14.—Much lumber is 
being taken by builders and replacements ag- 
gregate a substantial volume. There is a mod- 
erate call for rough edge at $56 for circular sawed 
stock and at $60@61 for band sawed. Shortleaf 
flooring prices are firmer, low range being: $75 
for B&better rift, $58 for C rift, and $54 for B& 
better flat. B&better partition is $53.25. Roofers 
also look stronger with some orders placed at 
$31 for 8-inch air dried. 


SOUTHERN PINE 


CHICAGO, July 15.—Curtailment of mill pro- 
duction has reacted to give the southern pine 
market a strong position. Prices are well main- 
tained following the firming up of quotations 
last week. The yards are buying steadily to 
replace depleted stocks but are asking for mixed 
cars for rush shipment, indicating that they are 
still clinging to their hand-to-mouth buying 
policy. Distributers report there is very little 
small mill stock on the market and that the 
mills are turning down low offers which would 
have been snapped up a few weeks ago. Transits 
are some lighter this week and moving readily. 


INDIANAPOLIS, IND., July 14.—Southern pine 
demand is fair. Prices are strong and jobbers 
do not appear to be pushing sales. Most orders 
are for immediate shipment, something that is 
becoming rather difficult in view of mill condi- 
tions. Rural yards are becoming quite a buying 
factor. In addition to increase in the number 
of orders, the volume of inquiries is heavier and 
jobbers say fall farm business will be consider- 
ably better than last year. 


HOUSTON, TEX., July 14.—The last week 
showed substantial improvement in demand for 
southern pine, and prices have advanced slightly. 
The increased demand for yard stocks has been 
general. Export business is much stronger. 


KANSAS CITY, MO., July 14.—Demand for 
southern pine continues good, with buyers want- 
ing early delivery. While country demand last 
week showed little increase, inquiries indicate 
there will be a larger trade from this source in 
the next two months. Flooring and boards have 
shown further gains in strength and car mate- 
rial is a little stronger. Industrial demand is 
fair. 





ST. LOUIS, MO., July 13.—The southern pine 
demand is increasing. There is less argument 
over prices than a week or ten days ago. O!- 
ders continue to come in with requests for im- 
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mediate shipments. Salesmen’s reports state 
that stocks in dealers’ yards are still light. 
There has been comparatively little improvement 
in 1-inch stock. Main items in demand are 
mixed cars of No. 1 dimension. An improvement 
ig noted in buying of transit cars, sales having 
been on @ slightly higher basis. 


NEW ORLEANS, LA., July 13.—Mill reports 
show orders increased for the week, with cut 
and movement decreased during the same period, 
so that orders rank first, production second and 
shipments third. Prompt delivery is specified 
on all orders. Mills are in many cases tightening 
up on the less active items. 


BUFFALO, N. Y., July 13.—The tendency is 
stronger in the southern pine market, and some 
wholesalers find demand has been on a little 
more active basis. Higher prices are asked on 
flooring, With some mills quoting $2 advance on 
edge grain, which is scarce. 


CINCINNATI, OHIO, July 14.—The southern 
pine market is fairly steady with business in- 
clined to be spotty. Stocks are low but con- 
sumers and retailers still persist in buying only 
for immediate needs. Prices have been about 
stationary. 


BOSTON, MASS., July 14.—Southern pine 
prices have advanced on some items and the 
warket shows a firmer tone. Buyers are still 
cautious. Considerable lumber has been moved 
out of retail yards for construction purposes re- 
cently and replacement orders are fairly numer- 
ous. Longleaf flooring is firmer and the high 
range is now $84 for B&better rift, $60 for C rift 
and $56 for B&better flat. B&better partition 
is $56.25. No. 2 common boards are 50 cents to 
$1 higher than the recent low range. 


SHINGLES AND LATH 


INDIANAPOLIS, IND., July ’14.—Shingle de- 
mand in the rural districts shows further in- 
creases. Most orders are going toward build- 
ing up stocks for fall trade, which promises to 
be larger than last year. Lath demand is small, 
most city dealers having fair stocks and there 
being little present call from rural yards. 


HOUSTON, TEX., July 14.—Demand for shin- 
gles was quiet the last week, but the lath mar- 
ket was brisk. Shingle prices are unchanged at 
$3 for clears and $2.50 for stars. Lath prices are 
$4 for No. 1 and $2.50 for No. 2. 


MINNEAPOLIS, MINN., July 14.—Quotations 
on red cedar shingles jumped from 5 to 10 cents 
in the last week. The advance was due almost 
entirely to the fact that mills have been closed 
for a week and the supply was low. There is a 
fair demand, however. Clears are $3.05 and 
stars, $2.60. 


COLUMBUS, OHIO, July 13.—There is a slight 
increase in shingle demand, due largely to deal- 
ers placing orders to replenish broken stocks. 
Construction work continues brisk. Receipts 
from the Pacific coast are fair. Prices are firm 
with red cedar extra clears $4.75; extra stars, 
$4.05, delivered. British Columbia XXXXX are 
$5.75. Lath trade is steady and prices un- 
changed. 


KANSAS CITY, MO., July 14.—Shingle prices 
have stiffened in the last week, some mills now 
asking $3 for clears and $2.50 to $2.55 for stars. 
Demand is a little better, owing to increased 
volume of orders from country yards, which 
want small cars mostly. Lath demand is good 
and prices are stiffening, some mills asking $5.25 
for No. 1, and $4 for No. 2 southern pine, mill 
basis. Western pine prices also are stronger. 
Siding demand is slow, most business coming 
from country yards. 


OMAHA, NEB., July 13.—Cedar siding and 
Shingles are firm. Demand is light, as most city 
retailers have fairly good stocks. Country deal- 
ers are holding off until they get a better idea 
on the outcome of the crops. 


ST. LOUIS, MO., July 13.—Shingles showed 
another 5-cent increase this week, the advance 
being the second since mills began their mid- 
summer shutdown. Clears are $4.56, St. Louis, 
and $3.05 mill base; stars, $3.94, St. Louis, and 
$2.60 mill base. There is little or no change in 
demand, which is quiet. 


NEW ORLEANS, LA., July 13.—Cypress shin- 
gles continue in quiet request. Both cypress and 
Pine lath are moving freely. Prices are un- 
changed and firm. 











he Danger Line 
of Belting 





“mM” 


Belt Dressing 


1s assurance of longer 
belt life. It preserves 
the leather, prevents 
dry rot and gives belt 
greater flexibility. 
Easy toapply. Comes 
in 1 and 5 gallon cans 
and in barrels. 


“*A Belt is 
No Stronger than Its 
Weakest Lap” 


EN whose duty it is to superin- 
tend transmission equipment 
realize the ever-present menace of 
belt-lap separation. Unfortunately, 
not all laps are cemented so firmly 
that danger of their coming apart is 
eliminated. Some do part. Delays fol- 
low — repair bills increase and profits 
show a corresponding decrease. 


It is plain, then, that care should be 
taken in selecting belting that will not 
separate at the lap juncture—for 
example 


MOLONEY 
Leather Belting 


Look where you will, we know you can- 
not find finer leather belting than Moloney. 
Its laps and plies are firmly cemented. ““M” 
Cement holds them — Whale Cement where 
waterproofing is necessary — Moloney prod- 
ucts that have won fame for their ability to 
stick, regardless of the strain of the pull or 
the tug of the load. 


Moloney Belting possesses many other 
features you will like. It is cut from the 
choicest part of only the finest of oak-tanned 
hides; and the special currying treatment it 
undergoes assures pliability, minimum 
stretch and enduring strength. It is built to 
give absolute satisfaction in the transmission 
of power. 


Moloney Engineers are always 
at your free disposal 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. 


PORTLAND, ORE. 
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Timberland Factors 


ESTABLISHED 1880 


Wish to announce the change of address 
of their Chicago office to 


The Illinois Merchants Bank Building 
231 South La Salle Street 


James D. Lacey & Co. 


Spanning the continent, our offices serve 
all forest regions and offer operator, owner 
or investor the collective knowledge and 


skill of a national organization. 


NEW YORK CHICAGO 


SEATTLE MONTREAL 








Order “ KILMOTH” 
Closet Lining in L.C.L. 
or cariots mixed with . 
our “Quality” 


“QUALITY” 
OAK FLOORING 





Sledge Ave. and Southern Ry. 





Two Sellers for Remodeling 


Encourage your friends to make their old homes up-to-date, 


Oak Flooring Jaid over old softwood floors; 
“Kilmoth” Tenn. Red Cedar Closet Lining will add beauty, 
comfort and value to any home. 
We will save money for you by shipping L. C. L. or carlots 
mixed as you desire. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


and 


Go after these extra profits. 


MEMPHIS, TENN. 











NEW YORK, July 13.—Eastern spruce lath 
continue to move along to retailers as fast as 
unloaded at the local port. Prices are firmly 
maintained. Fir lath sell well, many dealers 
employing them to fill in immediate needs be- 
cause they are unable to obtain spruce. West 
Coast shingles are arriving abundantly in part 
cargoes and sell readily in most suburban cen- 
ters, especially in Jersey and on Long Island. 

BUFFALO, N. Y., July 13.—The shingle mills 
are closed down for two weeks in many cases, 
so that quotations are not as numerous as before 
the Fourth. The general tendency is toward 
strength. Extra clears are $4.81; stars, $4.06; 
British Columbia XXXXX, $5.81. Buying is on 
a moderate scale. Lath trade remains quiet. 


BOSTON, MASS., July 14.—Shingle demand is 
slow. White cedar prices have been reduced 
25 cents by some producers, the present spread 
being: Extras, $4.50@5; clears, $4@4.50. Red 
cedars also are moving slowly but prices are 
firmly held; the best makes of British Columbia 
XXXXX red cedars being $5.86 for railroad 
shipments. There is a very fair volume of busi- 
ness in lath, but competition is keen and prices 
are still soft. Recent sales of eastern spruce 
lath have been made at $7.50 for 15-inch and 


$6.50 for 14%-inch. Western hemlock lath are 
offered at $6.60@6.70, ship’s tackle, Boston for 


15-inch, 
CLAPBOARDS 


BOSTON, MASS., July 14.—There is a moder- 
ate demand for clapboards. Dealers generally 
are carrying light stocks and calling for replace- 
ments as needed, insisting upon prompt delivery. 
Eastern spruce clapboards are in light supply 
and prices are steady at $120 for extras and 
$119@115 for clears, 4-foot. Western spruce 
clapboards, 3%- to 6-foot, clears, are offered at 
$38@40 a thousand square feet, and red cedars 


at $32@35. 
BOXBOARDS 

BOSTON, MASS., July 14.—The curtailment 
policy followed by boxdoard producers in recent 
months has reduced stocks in first hands and is 
expected eventually tc force prices on to more 
remunerative levels. Demand is about normal 
for the season. Prices are steady on the levels 
maintained since spring. 


MAHOGANY 


BOSTON, MASS., July 
is quiet. 


14.—Mahogany trade 
Production is continued on a part-time 


poesia 
basis. Moderate stocks of logs are on hand, 
Quotations on air dried plain mahogany, log 
run for figure, f. o. b. Boston: 


FAS No.1com. No. 2 com. No. 3 com, 
be Se $205 $160 $ 95 $40@50 
fines 210 160 95 40@50 
Ci Bieicieoms 210 170 100 40@50 
By A vivreics 210 170 100 45@50 

Ly eee 22 180 110 60@.., 
LY eer 225 185 120 60@.., 
DOJ E sesi05 6 230 185 120 60@.. 


J 
Notes from Foreign Fields 
(Concluded from page 57) 

received indirectly, through British, Dutch, Be}. 
gian, German, Italian and French lumbermen, [py 
this manner American lumber undoubtedly loses its 
identity by passing through so many hands before 
reaching the Swiss market. In purchasing from 
these sources the. Swiss are often unaware of the 
country of origin or the manufacturer. For this 
reason Swiss statistics fail to credit the United 
States with all lumber originating here. 

“Tt will thus be seen,” says the lumber division, 
“that to most American lumber exporters Switzer. 
land is an unknown field. Since this country pos. 
sesses extensive forest resources both of hardwood 
and softwood, it is only the highest grades of 
American hardwood and softwood lumber which 
have found a market in Switzerland.” 

The lumber division points out that there is no 
reason why Switzerland should not be considered 
on the same basis as any other European market, 
where the business has been carried on between 
American exporters and European importers usu- 
ally through agents operating on a commission 
basis. 


American Hardwoods in Better Call 


WASHINGTON, D. C., July 13.—Trade Commis- 
sioner Charles E. Lyon cabled the Department of 
Commerce from London July 3 that there was no 
material change in the United Kingdom lumber 
market. The demand for European softwoods for 
building purposes remains active, while American 
hardwood lumber is in slightly better demand, al- 
though stocks are still heavy. 


Gain in Pine Imports into Egypt 

WASHINGTON, D. C., July 13.—In 1924 the 
United States furnished 3,013,000 feet of lumber 
that went into the Egyptian market, mostly south- 
ern pine. While this was but 1 percent of the total 
imports, it represented an increase from 1,853,000 
feet in 1923, showing a distinct gain in shipments 
from this country to the eastern end of the 
Mediterranean. ‘Total imports of rough lumber and 
timber into Egypt in 1924 aggregated 294,128,000 
feet, valued at $8,592,000. Finland shipped in 
107,907,000 feet, Rumania 106,807,000 feet, and 
Sweden 39,750,000 feet. Imports of dressed lum- 
ber of pine, fir and spruce were 5,184,000 feet, 
practically all from Sweden. 


Netherlands Lumber Demand Declines 


WASHINGTON, D. C., July 13.—A report from 
The Hague to the Department of Commerce dated 
June 18 states that slack conditions, strikes and 
reduced demand for furniture have decreased sales 
of American woods, especially oak. 


Jamaican Imports of Southern Pine. 

WASHINGTON, D. C., July 13.—Southern pine is 
the chief wood imported into the British island of 
Jamaica. The 1924 imports were approximately 
10,000,000 feet, all shipped from this country. The 
imported lumber is divided almost equally between 
rough and dressed stock. Last year’s imports of 
rough pitch pine were valued at £70,701, and 
dressed pitch pine at £64,505, a decrease of i0 
percent in valued under 1923. Canada ships in 
relatively small quantities of rough and dressed 
white pine. Shingles of excellent quality are 
manufactured in Jamaica from native woods. The 
United States last year shipped in £7,766 worth 
of shingles. Imports of hoops, shook, staves and 
heading last year were valued at £42,239, of which 
the United States supplied £29,518, the United 
Kingdom £9,610, and Canada £3,000. 


(BEBE BEBEBAaGAEe 


THE STATE appropriation in California for 
forest fire prevention has been greatly reduced 
by agreements with the Southern Pacific Rail- 
road to defray the expenses of ranger service 
over 200,000 acres touching its right of way, 
with the counties to pay the expenses of fighting 
fires in their respective counties, and with the 
Federal Government to appropriate $29,950 for 
fighting fires. 
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